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Contractors Wanted for New
Tender Framework
The not-for profit, public sector procurement consortium LHC is
retendering its Void Property Protection and Estate Management
framework for a June launch, offering contractors across the UK a
chance to secure new work across the public sector.
Void protection is the service where companies appointed to the
frameworks deal with empty properties for landlords, such as
securing the property by shuttering windows and doors, making
roofs secure, property cleaning, etc. Contracts are set up for
periods where the appointed company deal with vacant
properties when the situation arises.

High Value Acquisition Targets Identified
The roofing materials market has a long tradition of seeing vulnerable
businesses taken over by rescuers keen on a bargain. However, this could all
change in 2014.
Plimsoll’s latest market analysis has identified 96 high valuation
acquisitions allowing opportunities for some businesses to move into the
growing and profitable areas of the roofing materials market.
David Pattison, Plimsoll’s senior analyst, explained: “It is a long standing
debate, when considering an acquisition, do you buy cheap or high value?
“In reality, most people’s idea of an acquisition is to wait until the business
has declined so far meaning the only option is for a new owner to come in
and save the business – essentially spending peanuts. However, we feel this
approach needs to change. The acquisition strategy should be based on the
direction of the current market.
“In many cases the weak and heavily indebted businesses identified in the
study will just be allowed to fail, thus creating the space and opportunity for
financially strong companies to move in. An acquisition strategy must be
built on the future direction of the market.”
More findings from Plimsoll’s Roofing Materials concluded that:
n 25 companies are privately owned and are highly profitable – they
offer opportunity to move into the very rich areas of the roofing
materials market.
n 33 firms have an average director’s age of over 64– these companies
offer a once in a generation chance to buy a mainstay of the UK
roofing materials sector.
n 38 businesses only have two shareholders and are growing at over
10% - a chance to consider one of these companies and enter the
growth areas of the roofing materials market.”
This represents a selection of the types of company in the full report. It will
allow you to navigate the arguments on companies to buy and assess each
company’s value and future prospects.

The new framework replaces the current one. The new and
improved Vacant Property Protection and Associated Services
(V6) framework arrangement will commence on 1 June 2014.
LHC is used by public sector organisations wanting to procure
building products and services for refurbishment and
maintenance of schools, social housing, and other public
buildings.
The V6 framework– which seeks to attract regional and national
companies – is being divided into regional lots, including
London, England (excluding London), Wales, Scotland and
Northern Ireland.
The successful companies will be promoted to the LHC database
of member and user contacts including social housing providers
and local education authorities in the UK.
Contract Notices have been published and they and PreQualification Questionnaires can be downloaded from the LHC
website: www.lhc.gov.uk.
LHC offers dedicated framework arrangements for the most
popular building products and services, inclusive of aluminium
and PVC-U windows, internal and external building insulation
and roofing, as well as frameworks for whole house refurbishment
and school maintenance and extensions.
In 2012/13 LHC framework arrangements were used 214 times by
127 customers for work on 389 different projects around the UK.
John Skivington, directorof LHC, said: “We have revised the new
framework to provide opportunities for regional as well as
national companies to get involved.
“Successful companies will achieve LHC-appointed company
status and have great prospects for generating new business.”

Construction Growth Eases

Copies of the report are available by calling 01642 626 419 or emailing
c.glancey@plimsoll.co.uk

Construction companies indicated another strong overall
performance in February, despite output and new business growth
easing since the previous month. Job creation, however, hit a
three-month high and firms remained highly positive about their
expectations for business activity over the year ahead.

As experts in company and industry financial analysis, Plimsoll Publishing provide
analysis of business performance in the UK roofing industry. Established in 1987,
Plimsoll provides a set of tools to monitor the financial welfare of a company, their
rivals, or those for acquisition. Plimsoll sells over 1,600 industry specific reports that
analyses individual company performance alongside key industry trends and
developments.

Meanwhile, there was a 26% year on year rise in new home
registrations in the three months to January 2014 compared to the
same three months of 2012/13. Separate figures released by DCLG
showed that there were 1,950 legal housing completions under the
Help to Buy equity loan scheme in January 2014, taking the
cumulative total to 14,823 completions since April 2013.

A New Force in UK Pitched Roofing - the Roof Tile Association
A new trade association representing the interests of manufacturers involved in
the pitched roofing industry has been formed. The Roof Tile Association (RTA)
brings together the concrete and clay tile sectors for the first time in
recognition of their joint interest in promoting the benefits of pitched roofs.
Prior to the formation of RTA, the Clay Roof Tile Council (CRTC) and the
Concrete Tile Manufacturers Association (CTMA) worked in parallel, but often
required a duplication of effort from the companies working in both materials.
RTA will include all the major manufacturers supplying the UK market
including: Dreadnought, Forticrete, Marley Eternit, Redland, Russell and
Sandtoft.
Alex Patrick-Smith, Managing Director of Dreadnought and formerly Chairman
of CRTC, summed up the situation: “The British and European technical
standards relating to pitched roof systems tend to apply equally to both
material types, so it made little sense to have two different technical
committees considering different responses.
“Our objective should be to ensure that the pitched roofing industry has a
strong and unified influence on the direction of regulations and standards – the
formation of the RTA provides this unity.”
The consensus amongst the major players means that the transition from the
two existing bodies to the new single entity is seamless. Both had, in effect,

been working together for some time prior to the constitution being
finalised for the new association – a process that was completed in
early December 2013.
An inaugural meeting has now established working groups to look
at technical standards and marketing.

Skills Shortages Will Derail
Recovery Without Action

Fakro Appoints New Sales Director

The shortage of skilled
tradespeople risks derailing
the upturn in the construction
industry, warns Will Davies,
MD of property maintenance
company aspect.co.uk.

Andrew, who began his role on 1st February, is well
known throughout the building industry, having held
senior positions in sales management with Rixonway
Kitchens and Birtley Building Products.

Will Davies was responding to
a survey from the UK
Commission for Employment
and Skills (UKCES) which
found that one in five of all UK
vacancies remained unfilled because the required skilled
workers were not available.
"All the building trades were hit by the recession and the
slowdown in the housing market. As a result many left their
trades over the preceding four years. We desperately need
to train young people in those skills."
In February, figures from the Office for National Statistics
(ONS) recorded a 1.9% growth in the UK economy
throughout 2013 - the best result since 2007.
But UKCES reported a 6% increase in the number of jobs
not filled because of skill shortages since 2012.
UKCES found that skill shortages were affecting all
business sectors but construction, and roofing within it,
was particularly badly hit.
Douglas McCormick, of UKCES, said, "This shows that
businesses need to start thinking about planning their
talent pipeline now - not waiting until they are unable to
fulfil contracts because of a lack of skilled staff."

Andrew Prosser has been appointed to the position of
Sales Director for roof window manufacturer, Fakro GB.

In his new role, Andrew will be responsible for business
expansion in a number of crucial areas with a special
focus on the continuing development of the company’s
builders’ merchant network and architect specification.
Fakro GB is the fastest growing roof window manufacturer in the world and has
already established a 15% global market share.

A Dream Come True
Dave Deare, an IT Technician
from Hornchurch, Essex, has
been presented with a brand
new Ford Transit Custom van
by Toolstation.
Dave was the overall winner in
Toolstation’s 10th Birthday
Bonanza, celebrating 10 years
of growth, which has seen the
tool and hardware company
expand with over 140 branches
across the country.
Dave said, “I’ve never won
anything before so it is like a
dream come true to have a
brand new van, I can’t wait to
start using it.”
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Construction
Apprenticeship
Vacancies Rise

CA Group Celebrates 30 Years in Roofing and Cladding

Rooflight Donation Helps CRASH Project

Itac Limited has completed the purchase of
Delvemade Limited, which has supplied it
with silicones and polyurethanes for its
Seamsil and Delcote range of roofing products
for over two decades.

There was a 63% increase in
Apprenticeship vacancies in
Construction, Planning and the Built
Environment posted online AugustOctober 2013 compared to the same
period the previous year, according
to the National Apprenticeship
Service – 1,370 vacancies were
advertised over the 3 months versus
840 in 2012.

Delvemade, founded in 1991 by Susan and
Tony Condron, provides a range of branded,
patented, products for cut edge corrosion repair
and roof recoating. Since inception, the
company has enjoyed sustained growth, which
this year alone has seen a 20% increase in
sales, lifting turnover to over £2 million.
Delvemade is now a subsidiary company of
Itac andhas relocated from Swinton, to Itac's
head office in Radcliffe, Manchester – a
distance of less than six miles.

Figures also reveal that
Apprenticeships are attracting
increasing numbers of applications
from female candidates (47%).
But with online applications for
apprenticeships in the sector leaping
by 34% (to 20,160) and every
vacancy now attracting an average
of 15 applications, the Government
is urging employers to create more
Apprenticeship positions in order to
meet the demand.

Lumen Rooflight has supplied 15 conservation style rooflights for a CRASH project in Dorset.
Building envelope specialist, CA Group Limited, has celebrated 30 years of operations in the roofing and
cladding industry, in a ceremony which recognised 18 members of staff, who have been with the
company for 25 years, or more, with a long-service award.

CRASH is the construction industry’s charity, which improves buildings that offer shelter to
homeless people across the UK. CRASH’s latest project, with main contractor BAM, involved
renovating courtyard buildings at The Pilsdon Community working farm and refuge.

The co-founders and trustees of the Employment Benefit Trust-owned (EBT) business, Neville Colegrove
and Henry Agnew, awarded staff from all functions and divisions of the company with commemorative
timepieces.

An existing stable block was converted into short-term accommodation for people who have been
sleeping rough.

Des Webster, Group MD, commented: “To have so many employees with such long service among our
workforce is testament to their dedication and commitment to the company and to the ethos and culture
of CA Group since its creation.
"At CA Group we believe that providing industry-leading quality and service to our customers is of
paramount importance. This can only be achieved through the exceptional attitude and behaviour of
everyone involved; these long-serving employees exemplify such an attitude.”

Alumasc Group Announces Interim Results
Matthew Hancock, Skills and
Enterprise Minister, said: "These
figures show that Apprenticeships
are growing in appeal to young
people, and more young women are
seeking to earn while they learn and
gain a recognised qualification while
notching up vital work experience.
"But with each online position
attracting an average of 12
applications, demand continues to
outstrip supply and I would urge
more employers to consider how
they can take advantage of this
available pool of talent and grow
their business through
Apprenticeships.”
To apply for, or advertise a vacancy,
visit www.apprenticeships.org.uk or
call 08000 150 600.

Roofing Brands Acquired
by Itac

Alumasc, the building and engineering
products group, has announced its
interim results for the six months ended
31 December 2013.
There was an 11% increase in
underlying profit before tax, on group
revenues which were down 4% overall.
Building Products revenue was down 5%
to £42.4m, due to lower revenues from
large contracts being completed.
‘Recurring’ divisional revenues were up
5% close to prior H1 (Jan13-June13)
levels, assisted by recovery in roofing
(with green roofing back in profit), a first full H1 contribution from Rainclear and a strong performance
from rainwater and drainage, all resulting in improved margins.
Paul Hooper, Chief Executive, commented: “On balance, in view of all the factors described in the interim
statement, the first half result and the normal seasonality of the business, the Board expects the group to
achieve its previous expectations for full year performance.”
“Whilst optimism is growing that the wider UK building products market will show some recovery later
this calendar year, short term demand has not yet shown any marked improvement outside the house
building sector.”

Paul Armitt, Itac's MD said: “Delvemade is a
well-established, growing business, servicing a
niche sector, which is one of Itac's core
markets.”

BAM’s project surveyor, Carl Tilton, said: “CRASH encourages industry leading companies to get
directly involved, matching their expertise to the needs of a particular homelessness project.
“Contributions from companies like Lumen allow vital renovations and developments of
emergency night shelters, day centres and hostels to be carried out to a high standard. As a result
safe, and welcoming places are created where vulnerable people can seek help.”
Lumen Rooflight MD, Paul Trace, said: “It’s always good to be able to put something back into
the community and this CRASH project is an excellent example of a wide variety of trades coming
together to work towards a fantastic cause.”

l-r Tony Condon, Sue Condon and Paul Armitt

Waxman Renewables Helps Charity with TiSUN Products New Speedy Chief Exec
Distributor of renewable energy
technologies, Waxman Renewables,
recently worked with Stroma NX to
install TiSUN solar solutions for homes
in a destitute neighbourhood of Romania.
Through the distribution of TiSUN via
Waxman Renewables, ‘Hands of Hope’
charity helped erect a community
building to support 25 homes it has
developed in the past 10 years. Locals
now have the use of sinks, 2 showers
and an industrial washing machine, all with warm water available.
James Vickers of ‘Hands of Hope’ said: “The lifestyle of over 100 people will be dramatically
changed by this facility, our enormous thanks go to Steve Brown of Stroma NX and TiSUN, who
provided tremendous support with the supply of the solar equipment”.
Romania sees extreme temperatures of -35c in winter to 45c in summer, so two separate systems
were installed for back up, should one fail. These include: two 400L TiSUN Cylinders and a bank
of 3 TiSUN Solar Panels, which supply warm running water to the outlets fitted. Waxman
Renewables is proud to have been a part in the ‘Hands of Hope’ success and privileged to have
such a quality product like TiSUN. to offer. www.waxmanrenewables .co.uk.

Mark Rogerson MBE is
the new Chief Executive
of the Speedy Group.
Mark, who took over his
new role at the end of
January 2014, was
previously Chief
Operating Officer of the
Group.
He joined Speedy from Costain Group PLC
and, before that he spent eight years at Serco
Group in various senior roles.
Mark Rogerson said: "I am very excited to lead
Speedy at a time when our nation's economy
is recovering. Speedy's breadth of assets, depth
of capabilities and the passion of our people
will enable us to differentiate our service and
deliver exceptional outcomes."
Speedy owns the largest range of assets for
hire anywhere in the UK.
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BIM

Sievert Rewards Skill Build Winner

What does BIM mean for you?
As with any new initiative or change it is often not the fact itself which is the concern, more the misinformation which can often circulate. As someone who is passionate about the UK construction industry,
Rob Charlton here explains why he believes BIM will be a huge part of our future.
No longer is BIM an ‘if’, it is more of a when. We began our journey in 3D modelling in
2000 when we were demonstrated our first version of the software Revit. As someone who
was brought up on the drawing board, the parametric aspects of the software were
enough to hook me in. What this means is that if we build a model and, for example a
door is moved, the plan, section and elevations are all updated at the same time. I have
spent too long in drawing cans trying to find the relevant drawings to know that there had
to be huge efficiency benefits.

government task group website is an excellent source of
information: http://www.bimtaskgroup.org/.
The standard which the industry is working to is PAS1193:2
which is the standard for information management using
BIM. This document has been produced to help in the
governments’ objective that all government projects will be
delivering Level 2 BIM by 2016.
On considering what to include in a ‘Beginner’s Guide’, I
initially struggled with where to start. Does BIM begin with
the software, training or the design process? Or is it
construction? The answer is that that it can in fact start
with any of them. Dependant on your sector and role within
the construction market, BIM will mean different things to
different people. For those of you approaching BIM as a
beginner, I hope this article will provide some clarity on the
‘what and why’ of BIM and leave you inspired enough to get
involved!
Secondly, the components which the subcontractor uses,
such as the roofing system, have to be produced in a digital
format so they can be incorporated into models. The
manufacturer of the roofing system can either produce this
information themselves using industry-wide protocols or
alternatively use a specialist content creator. This is where
providers such as BIMstore.co.uk come in, supplying this
service and then hosting the components so they can be
accessed by specifiers and designers.

In reality, the software took another five years before it was robust enough to deliver a full
building. We completed our first building design in 3D in 2005. However, not until May
2011 when Paul Morrell the government’s Chief Construction Advisor announced the
adoption of BIM on all public sector projects by 2016 did BIM become widely accepted or
mainstream.
BIM is without doubt within the mainstream now and more and more client and tier one
contractors are adopting it.
The growth is fastest in London with most new major projects having an element of BIM.
In the regions the take up is slower but none the less there is a growing awareness of
BIM and an increasing number of projects using it.
As clients embrace BIM, designers need to start taking it seriously and investing in
software, hardware and training. The main contractors are next in line as it becomes a
contractual requirement of their projects.
Often a client will request a digital form deliverable at the end of construction which
means not only do the designer and contractor need to provide digital information, in a
design and build contract the subcontractor will also have to provide their design
information in the appropriate format.
We are already seeing a large number of mechanical and electrical subcontractors
assemble large in-house modelling teams.
For the roofing subcontractor there are several key requirements. Firstly, there needs to be
an understanding of the overall BIM process and how the supply chain fits into this. The

The final piece of the jigsaw is to train the internal team in
modelling and coordination if there is an in-house design
capability. Many existing ‘draughting’ teams will use 2D
packages such as AutoCAD. There are new platforms such
as Revit which now allow 3D modelling but they do require
a complete new set of skills to convert from 2D to 3D.
I have absolutely no doubt that BIM is the future of the
construction industry. Everyone will need to make the move
across in the next five years. The only choice to make is
when to make the change.
What is BIM?
BIM is not software. There is software that enables BIM
such as Revit, Navisworks, Bentley, and Archicad. These are
all design and construction software platforms, which enable
BIM. The terms IFC and COBie are often also mentioned.
These are simply two file sharing formats, the principal
function of which is to enable data to be transferred from
one software format to another.
BIM simply refers to a Building Information Model,
consisting of 3D digital geometry plus digital data, rich in
information about the building and products specified.
There are some in the Industry who prefer to refer to BIM as

Building Information Management, and see BIM as more of a collaboration process, forcing
industry sectors to move out of their individual silos and collaborate on the design process. It can
be this as well!
All parts of the construction industry can benefit from the adoption of BIM. The main advantages
are the reduction in waste, potential cost savings, better visibility and intelligent facilities
management data, all resulting in a better building.
BIM is nothing new; there are many design practices in the UK that have been using 3D software
for a number of years. BIM as a term was only created around 2007 and from this point it was
better understood and the benefits were easier to articulate. At the same time the software and the
hardware to operate it on not only became available but were also now affordable.
Why BIM?
In 2011 the UK Government mandated BIM as part of The Government Construction Strategy. The
Government has recognised the huge benefits and advantages of implementing BIM as a way of
increasing productivity and saving on waste and costs.

Recognising the tremendous achievement of Jordan
Lane of Lane Roofing, on winning the “Reinforced
Bituminous Membrane” category at this year’s Skill
Build Competition, Sievert UK has presented him
with a state-of-the-art SIEVERT® Promatic Gas
Torch System. The SIEVERT® Promatic Gas Torch
System presented to Jordan Lane is the exact same
torch model whose unique “trigger on, trigger off”
safety system allowed it to meet the strict health &
safety requirements demanded by the NEC for the
use of naked flames in live demonstrations. Melvyn
Baumber National Sales Manager, Sievert UK on
presenting Jordan with his torch said: “Jordan,
having won the competition using a Sievert’s
Promatic Gas Torch, it seems fitting that we reward
his success with a torch of his own. The quality of
work produced during the competition and the skills
Jordan demonstrated are synonymous with those
embodied by the Promatic system and he will be a
great ambassador for Sievert’s products as well as
for quality in roofing.” Since its introduction, the
SIEVERT® Promatic Gas Torch has attracted huge
interest from roofing professional, as its patented
piezoelectric ignition system, which delivers ‘trigger
on – trigger off’ control, means the gas is lit only for
the time it is actually being used. This feature not
only removes unattended and dangerous flames
from site, but also reduces gas consumption by a
huge
margin
saving
money.
Visit
www.sievertuk.co.uk, call 0121 506 1810 or email
sales@sievertuk.co.uk.
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New Timber Machine at Jewson
Canterbury Boosts Capacity

The BIM element of this strategy requires that by 2016, all Government projects need to be
delivered as Level 2 BIM. This consists of a digital 3D model of the building, together with product
data (COBie) that can then be imported into Facilities management software
<why BIM pic here>
Although initial interest in BIM has been driven by the Government mandate, the industry has
recognised the added value that BIM brings. Main contractors have wholeheartedly embraced the
move towards BIM, encouraging their supply chains to also recognise the benefits.
For a manufacturer, the use of BIM ensures consistency in the use of their product but also
encourages the adoption of systems.
The manufacturer’s BIM component, such a roofing panel, is embedded with all of the technical
properties of the product. This technology enhances both the design and construction process.
Whatever your role within the construction Industry, there will undoubtedly be a benefit to be
gained by embracing the BIM process. Whether you offer a design service, are a specialist
subcontractor or a manufacturer, BIM is bringing construction into the 21st century. It’s not a fad,
it’s here and now.

Rob Charlton is CEO of _space group. An architect working in construction for over 25 years, Rob and
his team focus on improving the design, delivery and operation of buildings. The group includes
_space architecture, which was one of the first practices to work exclusively in BIM technologies.
BIMstore.co.uk is a free online portal provides quality BIM components for specifiers to include in
their models. It is iTunes for construction components funded by manufactures.

Jewson, the UK’s leading supplier of sustainable
timber and building materials has made a substantial
investment with a new Six Header Moulder Timber
Machine for its Market Way branch in Canterbury. The
moulder has significantly increased capacity allowing
large amounts of timber to be machined accurately
and consistently to the measurements provided. With
the new Timber Machine, Jewson’s Canterbury branch
team can run between two to three thousand metres
of softwood or hardwood per day. With the ability to
machine timber to the required size, the Timber
Machine can produce a wide range of profiles
including; skirting, shiplap, flooring, cladding and
specialist profiles in both softwoods and hardwoods.
A national network of over 600 Jewson branches and
35 specialist timber branches, with similar facilities
as Canterbury across the UK, ensures a readily
available supply of timber and practical support for
trade professionals. Furthermore, the timber and
builders’ merchant provides a range of timber from
certified 'chain of custody' sources.
For further
information visit: http://blog.jewson.co.uk.
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Contractor’s Column

Contractor’s Column
‘If you are to build it, they will need to come’
Tony Burke, Managing Director Avonside Group

“If you build it, they will come”, is actually a
misquote from the film Field of Dreams
immortalised in the later spoof Wayne’s World2.
Another misquotation of this line summarises the
current position of the roofing sector nicely: “If
you are to build it, they will need to come”.
Many roofing contractors are busy at the moment
and long may that continue. The challenge is to
find new recruits to keep the pace going. In fact,
not just in roofing but in construction as a whole
which, according to some estimates, may
generate in excess of 180,000 jobs between now
and 2019. We roofing contractors may make
buildings watertight but there has to be a
building in the first instance and this means
skilled individuals to put it together.
We may not be able to directly influence other
parts of the construction industry but we can do
our bit to encourage people to join the roofing
sector. I came across a survey in January that
suggested less than 10% of apprentices had found
out about schemes from careers advisers. This
means it is incumbent upon specialist contractors
to not only operate apprenticeship schemes but also to raise
awareness of, and interest in, such schemes.
I expect to recruit 36 apprentices during 2014 and I anticipate
that they will be a mix of male and female, ages and
experience. We should not be blinkered in terms of which
ponds we fish to find recruits and only think of school leavers.
My colleagues, Carol Atherton and Andrew Morley, have a
programme of interacting with schools to spread the message
of how diverse and interesting careers with contractors can
be, but they are also looking at former military personnel and
those who may have been unemployed for a while.
Specialist roofing contractors may have some stereotypes to
dispel, such as most personnel are built like the proverbial
brick outhouse. Being fit is not a hindrance but health and
safety requirements introduced over the last decade or so have
seen the introduction of new equipment and methods of
operation. Working at height, for example, is not as hazardous
as it may have been in the past, providing that the proper
procedures are in place and supported by relevant, enforced
company policies.
We also need to make it clear it’s not just about climbing a
ladder to fix some tiles. Contractors bring a range of skills to
bear, including carpentry, lead work, brickwork, green roofing,
installation and commissioning of renewable technologies
such as photovoltaic panels and energy efficiencies and so on.
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All this activity is supported by personnel with skills in sales, customer
service, accounts and administration, human resources, health and safety,
tendering and management, much of which remains unseen but is
nonetheless vital. You and I know all this but we need potential recruits to
realise it too.
Being part of a contracting company should not be seen as a job, it must be
promoted as a career. This means that apprenticeships must lead to
transferable skills and recognisable, portable qualifications, such as relevant
NVQs. Contractors therefore have to face up to the responsibility of provision
of workplace and college-based learning and be prepared to invest in the
activity. Funding may be available to support some apprenticeship schemes
and I’m sure contractors will investigate their options prior to launching a
scheme.
Maybe one way for contractors to decide if they have a professional approach
towards apprenticeships is to consider if they would encourage family
members to join. Hopefully the answer will be yes, especially as that is
another way to engender company loyalty.
Returning to the theme of films, another favourite line belongs to Harry, who
says: “… you’ve got to ask yourself one question: ‘Do I feel lucky?’” I would
answer in the affirmative, because I do feel lucky to lead a specialist
contractor and I want to continue doing so as part of a thriving, dynamic
industry. And, for me, the ‘A to Z’ guide to being a successful contractor
with a future begins with ‘A’ for apprentice.
Anyone wishing to learn more about Avonside Group Services should visit
www.avonsidegroupservices.co.uk email info@avonsidegroup.co.uk or telephone
0800 731 5982
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Standards

The New British Standard for Slating
and Tiling: BS 5534
British Standards for slating and tiling will be overhauled in just a matter of months.
Here Dr Nigel Cherry, from Redland’s Technical Centre, looks forwards to the
repercussions for roofers.
The most significant changes to roofing standards in a generation are set to be
published in the summer. Reforms to BS 5534, the code of practice for slating and
tiling, will include radical changes for the fixing of tiled roofs. Roofing
contractors should be aware of these changes as they are likely to have a
significant impact on the way they work and the materials and products they
use.

security. Nevertheless, the new Standard is a positive sign
that the message is finally getting through and, hopefully
before long, total dry-fix solutions will become the accepted
norm.
Another change to fixing requirements has been driven by
reforms to European standards. This will see predicted wind
loads on tiles increase, in many instances by 100%
compared to the existing version of BS 5534. The knock-on
effect is that more tiles will need to be nailed, clipped or
both.
The NHBC states that where a tile manufacturer has
computer software based on BS 5534 then that
manufacturer's fixing recommendations must be followed.
Calculating the fixing specification can be complex and will
vary based upon location, environment, topography and
proximity to other buildings, as well as on the design of the
roof itself and choice of tile.
Contractors must ensure the fixings they use are sufficiently
durable and compatible with the tiles chosen. Fixings are
designed to work with specific tile profiles and cannot be
used with other tile types. It is standard practice to ask the
manufacturer for a fixing specification.

It will come as no surprise that the revised Standard will put more focus on the
need to mechanically fix roofs. For many years, the industry in the UK has been
moving towards a requirement for the mechanical fixing of ridge and hip tiles.
This heralds a move away from mortar bedding, which is vulnerable to failure.
The inevitable small movements in the roof structure over time causes the mortar
to crack with a subsequent loss in fixing resistance and a risk of failure in the
wind.
The National House Building Council (NHBC) has paid out millions over the last
few years under its Buildmark Warranty, with the main culprit being failure of
mortar on recently built homes. Subsequently, it launched fresh recommendations
in 2012 which required the mechanical fixing of ridge and hip tiles. This was a
direct response to previous failures.
The revised BS 5534 will make clear that roofing contractors cannot rely on
mortar fixing any longer. This should finally encourage everybody working in the
sector to move to dry-fix solutions on all roofs.
Mortar may still be used but only when it is accompanied by mechanical fixings.
However, why bother with mortar when dry-fix systems remove the need for it?
Dry fix systems are also quicker and easier to lay, and provide greater fixing

The revised BS5534 will include new performance
requirements for underlays. The selection of underlay will be
influenced by wind loads because the underlay has to
withstand a very substantial part of the wind load acting on
the roof. If the underlay is too flexible then it can balloon
upwards under the action of the wind load, putting
additional pressure on the tiles. This then transfers more
load to the tile fixings and risks overloading them, causing
failure and a considerable amount of damage. Under the
revised BS 5534 it is required that the underlay must not
touch the tiles.
It is expected that the revised BS5534, which is currently at
the public comments stage, will be published midway
through 2014. A key question is, how will the new
requirements be enforced? NHBC is likely to follow the
fixing and underlay requirements with its own guidance
notes, making them clear requirements for an NHBC
warranty.
Redland will develop training courses in order to explain
the implications of the new requirements to roofing
contractors. Although it is likely to be a slow process, I
would urge all roofing contractors to be ready for these
significant changes and make use of manufacturers’
expertise and training offers.
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Solar Thermal

The Domestic RHI for Solar

RHPP Reminder: Help your customers cut the cost of their renewable heat…
It is now the last chance for householders who want to make the most of the Government’s one-off grant designed to help meet the costs of installing
renewable technologies in homes across the country.
The Renewable Heat Premium Payment Scheme will close on March 31st 2014 and householders are encouraged to apply now before it’s too late. Grants
of up to £2,300 are available for householders to help pay for new renewable heating systems.

Stuart Elmes CEO, Viridian Solar and Chair of the Solar Thermal Working Group of the STA discussesA new

scheme for householders, the enewableHeat Incentive (RHI), due to start this Spring.

Vouchers will be valid until 31 March 2014 when all required paperwork will need to be submitted for payment to the Energy Saving Trust. No
extensions will be available to this deadline.
A leaflet has now been developed to explain the benefit of applying in customer friendly language and where to go for more information. Download some
today and share with your customers.

Originally announced on 12th July 2013, by the Department of
Energy and Climate Change (DECC) RHI is designed to promote
the uptake of renewable heating such as solar panels, heat pumps
and wood pellet boilers in the domestic residential sector, so
now’s the time to assess whether the scheme could help UK
businesses grow.

RHPP Leaflet [http://www.microgenerationcertification.org/images/DECC%20Grants%20for%20renewable%20heating%20-%20Web.pdf]

Payments
Owners of qualifying solar heating installations will be paid 19.2p
per kWh of renewable heat generated for seven years.
The payments will be made quarterly in arrears and index linked
to the Retail Price Index (RPI) with annual adjustments to tariff
levels. People who have already received a grant under the
Renewable Heat Premium Payment (RHPP) or other government
scheme will find their payments trimmed back each quarter so that
the total subsidy is decreased by the amount of grant they have
already received.

Stuart Elmes is founder and Chief Executive of Viridian Solar, a UK manufacturer of matching thermal and photovoltaic solar panels. The company has grown
rapidly since it was established in 2007.

Deeming
Unlike the non-domestic RHI, where payments are made against
renewable heat measured on a heat meter, the heat energy against
which domestic RHI payments will be made is calculated. The
fancy term for this is deeming. For solar heating, the energy figure
will be taken from the Microgeneration Certification Scheme (MCS)
certificate. The calculation will be performed by the solar installer
according to a method given in the MCS installer standard MIS
3001.
The calculation has been extensively re-written in preparation for
the domestic RHI with the following improvements:
n Hot water demand is based on the actual number of people
in the house, not a notional occupancy calculated from the f
loor area.
n The fuel bill energy saving is calculated by dividing the
renewable heat input to the solar hot water cylinder by the
efficiency with which the back-up heater works
n The back-up heater efficiency takes into account the summerbias of solar energy production and the lower efficiency achieved
by boilers in summer.
n The calculation uses different solar irradiation for different
locations throughout the UK
n Homes without electric showers are credited with a higher hot
water demand and therefore higher solar energy yield.
Solar Thermal in Conjunction with Other Renewable
Heating Systems
Neither heat pumps nor biomass work at their highest efficiency
when preparing domestic hot water and this is especially true
outside of the space heating season, where the heater has to fire
up just to make hot water. For this reason DECC wanted to

Image courtesy Viridian Solar

provide additional support to installations that use renewable heating in
conjunction with solar water heating.
Where a solar thermal system is installed alongside a heat pump or biomass
boiler, both technologies will receive payment for the full deemed heat. This
means that householders installing both technologies will in effect be paid twice
for the water heated by the solar system, once at the solar tariff, and once at the
tariff for the space heating technology.
Will it Stimulate the Market?
My analysis of the financial returns available for households suggests that the
domestic RHI could be a complete game-changer for solar thermal in the UK.
I’ve modelled houses with different numbers of residents and given these a solar
system of an appropriate size. Figures are for a location with average UK
sunshine and a south facing roof without shading. I’ve taken the rate of fuel price
inflation to be equivalent to the average for the last 16 years. The energy saving
is higher than the deemed renewable heat because the back-up heater (boiler)
isn’t 100% efficient and so would use more fuel to produce the same amount of
hot water. I’ve also included an element of energy savings from the replacement
of an old hot water cylinder with a new one.
The table and graph below show that the best returns are for the properties with
the highest number of residents and those heated with oil (off-gas-grid is the
government’s target for the domestic RHI).
The returns are similar to those that are available for solar PV. However, I do not
expect this to cause a similar run-away market for solar thermal. The installation
of solar thermal is a more considered purchase due to the integration with the
existing heating system and the potential disruption this causes. For this reason,
I am optimistic that the domestic RHI will bring about a sustained and
sustainable level of growth for the solar heating market.
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SPRA

SPRA Column

SPRA’s Technical Director, Jim
Hooker rounds up the year.

Blowing the Myths about
Siphonic Drainage
Judging from some recent enquiries, there remains some confusion regarding
siphonic (or symphonic as several have called it) drainage, in spite of its wide use
across construction for a generation.

Siphonic Drainage and Single Ply Roofing

A useful introduction and a more detailed guide are available at the Siphonic Roof
Drainage Association, which sets standards for the industry and was instrumental
in the publication of BS8490:2007 ‘Guide to siphonic roof drainage systems’ (visit

Inadequate falls or the confusing ‘zero falls’ concept will reduce
the rate of water transfer to rainwater outlet positions.

www.siphonic-roof-drainage.co.uk).

Here is a summary of some key features regarding systems at roof-level:
Advantages:
n

Smaller, horizontal pipework frees up roof voids.

n

Fewer downpipes required than for gravity
systems.

n

Very high capacity suits industrial valley gutter
drainage.

n

Some self-cleaning occurs at drainage velocities
well below those during full siphonic action.

Design rules:
n In order to avoid surcharging of gutters or
overloading of the roof, the
system must prime within one minute of a design
rainfall intensity (2 minute duration) event.
n Software defaults to level collector pipework. Pipework falls are
generally not acceptable.
n Gravity and siphonic systems cannot be mixed. A gravity system
cannot be converted to siphonic without complete re-design of the
total system from roof to ground.
n

Changes to drainage load reaching one outlet, or removal of an outlet from the
system, will affect the operation of the whole system, necessitating redesign.

Essentials during construction:
n

Incomplete outlets must be protected from debris as their small bore makes
them vulnerable to blockage.

n

The system will not function siphonically unless baffle plates are fitted. They
and any debris guards must be protected from damage.

n

Pipework must be clamped to avoid noise and vibration fatigue. It must also
be insulated.

n

A highly reliable seal between outlet and waterproof membrane is vital.

Maintenance:
n

Debris around debris guards should be cleared away at least annually.
The outlet itself should not require clearing.

n

Baffle plates should not be disturbed and any missing must be replaced.

n Clearing of blocked siphonic systems is specialist work.
Rodding eyes should not be fitted as they introduce
turbulence.

There are several trends in modern flat roof design which have an
impact on siphonic systems.

There has long been an incorrect assumption that siphonic
drainage ‘needs’ to be set in a sump, gutter or location where a
head of water builds quickly but this is not so. Established SPRA
guidance that falls must be provided but gutters and sumps
should be avoided (because they introduce unnecessary
complexity) in no way contradicts this.
Whilst this simplification is welcome, it can increase the time
taken to achieve the necessary head of water at the outlet to prime
the system. Siphonic systems can be designed for this but is vital
that the software input parameters match the actual geometry on
the roof, including for example the effect of large obstacles.

BS8490: ‘Warnings should be displayed that baffles, guards and orifice
plates, where fitted, on siphonic outlets need to be replaced after removal
for cleaning, etc.’
My personal experience suggests that these features of poor design and
management are common
amongst the very sector of
recent new construction
which was supposed to have
the most scrutiny – the BSF,
and later PSP, Schools and
Academies programme.
Should these issues bother
us in roofing? Yes, because
customers regard the roof
and its drainage as our
responsibility, even if it is in
separate packages. We all suffer the effects of misdirected claims and
perceptions.
Spills and Incompatibility – Dos and Don’ts
There are typically three circumstances where an incompatible chemical
comes into contact with a single ply membrane:
n

Substitution of mastic or the wrong sealant.

n

Repairs using reinforced bitumen membrane, bitumen/foil tape or
liquid coatings.

n

Spillages during construction.

Only the sealant specified by
the membrane manufacturer
should be used at
terminations and only then if a
weatherproof detail is not
possible.
As a general rule, bitumen
should not be in contact with
single ply membrane unless
the manufacturer specifically
permits it. PVC membranes
will be hardened progressively
in contact with bitumen.
Accidental spillages of fossil
fuels, oils and solvents on
single ply membranes will
happen occasionally. Remove
with squeegee and cloths but
do not use solvents or
cleaners. Consult the
membrane manufacturer
immediately. If caught early,
repair may be avoided; if not,
a patch will be required.

Green roofs and (less so) inverted roofs retain large quantities of
rainwater during high-intensity events and so reduce the load at
the outlets. This effect and any changes to the specification must
be factored into the siphonic drainage design. Note BS8490: ‘The
installed system should not differ from the design drawings or be
subject to modification during the life of the building without the
changes being referred to the designer for recalculation.’
It is often assumed that siphonic drainage allows a reduction in
the number of outlets. This myth results in ‘value-engineered’
designs with primary falls to nominally level valleys having outlets
that are tens of metres apart. The inevitable result is frequent or
more widespread
ponding due to
construction tolerances
and structural deflection,
which can undermine
client confidence even
though it will generally
not affect the waterproof
membrane itself. In fact, a
correctly designed
system should have as
many outlets as a gravity
one; the corollary is that
widely-spaced siphonic
outlets may indicate an
incorrect design.
Remedial action may be extremely difficult and costly.
Building owners tend not to maintain their roofs as advised in
O&M manuals and are not aware of the dangers. If systems do not
operate correctly the roof may become overloaded. As it states in
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Events

ROOF+TIMBER Trade Fair Review
Over 47,000 roofers, carpenters, plumbers, and architects
attended the ROOF+TIMBER International trade fair in
Cologne, Germany this February and amongst them, for
the first time was Roofing Today Magazine, invited to
attend this, the largest roofing show in Europe.
The range of products displayed by the 575 exhibitors was
truly impressive, and we were not the only ones to think
so - with 96% of visitors reportedly rating the range of
products displayed as ‘very good to excellent’. The size of
the trade fair is the first thing to strike visitors, with the
Cologne Exhibition Centre at least rivalling Birmingham’s
NEC. Exhibitor’s stands were correspondingly, imposingly
generous and with more space it was noticeable that
exhibitors generally extended to visitors an expansive and
technically detailed explanation of their products.

Zambelli’s typically extensive stand demonstrated their ‘Rib
Roof’ system which aims to transform the metal standing
seam market in the UK by introducing a sliding system
which they say will save considerable installation time.
Zambelli Rib Roof Gmbh has just appointed a new UK sales
manager, Hugh Wilkinson, to break into the UK market with
what is a well-established system in Europe.
Bauder’s Thomas Streller, described the notable U-values
achieved by their 240mm rigid PIR insulation board,
designed for new buildings achieving passivhaus standards.
Bauder has traditionally offered the same Europe-wide
range from their six Germany-based factories, but has just
begun manufacturing at its new plant in Vienna to take
advantage of Austrian export links to East Europe. Thomas
commented on way in which wealth is more evenly
distributed in the German economy, making the UK market
more difficult in comparison.
One of the most striking aspects of Roof+Timber was the
traditional smart costume many of the roofers attending the
The traditional dress of a
show were sporting. In Germany when a roofer completes
German ‘master’ roofer.
their training they are licensed by their trade association and
entitled to wear the ‘master’ roofer’s dress of black, usually corduroy, trousers
complete with two gold zips, white shirt and black waistcoat with several splendid
golden fob-type chains across the stomach, a stylish black jacket and black hat - some
of which were jauntily perfected with a peacock’s feather.

For Roofing Today, it was great to meet the European
arms of companies familiar to the UK market. As Maike
Merkel explained, Saint Gobain’s wooden boulevard led
visitors on a ‘journey’ through a tunnel (pictured above) of
timber arches, with each section demonstrating the
thermal, acoustic and flame retardant properties of their
Isover insulation. Particularly memorable was the blow
torch flame fired at the fabric of the insulation (behind a
screen) with a thermometer showing that even at 10000 it
was unaffected.
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The Central German Roofer
Trade Association
(Zentralverband des Deutschen
Dachdeckerhandwerks) brings
together all Germany’s sixteen
regional County Guild
Federations. The Association’s
Business Development
Director, Guido Vandervelt
explained that the Association
represents about 70% of roofing
businesses (other than sole
Stands were generously proportioned
traders) and negotiates binding
wage agreements for the trade as well as working terms and conditions. Like the UK,
Guido reported positive growth last year for the German roofing industry and an
optimistic outlook for the current year with particularly strong growth in refurbishment
and insulation, driven by energy-efficiency funding similar to the UK’s Green Deal.
Also familiar to the UK market, payment practices were a pressing issue affecting
members who report waiting periods of 90+ days in spite of the EU’s Late Payments
directive.
Knauf Insulation (another gigantic stand) is central to the continuing German focus on
energy efficiency refurbishment. Vincent Briard, Head of Sustainability, is confident
that Knauf’s products and manufacturing methods are at the forefront of this market
sector. When asked about the UK’s Green Deal scheme designed to achieve similar
outcomes, Vincent was respectfully sceptical of the stability of UK government policy.
Facing a renewal of comparable funding for German energy efficiency measures at the
end of 2014, Vincent was, by contrast, confident of a timely and positive German
response. In fact, show organisers reported a generally positive economic outlook:
when asked to assess market prospects, 69% of the show’s visitors foresee a ‘strong
upward trend’ for the industry. I’m sure they are right.
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Rooflights

Rooflights for Heritage Projects
There is an Alternative
Tessa Clement-Jones, Director of Clement Windows Limited

limitless access to free, natural light. The argument for loft conversions
remains the same today but when examining the architecture of the
past it is clear that the manner in which this was achieved either in
dwellings or industrial buildings resulted in a different look from any
contemporary system. It is this historical appearance which
conservation rooflights replicate.
Unsurprisingly, when conservation rooflights were first designed in the
early 1990s as a replica replacement for Victorian cast iron rooflights
they found an immediate place in a niche market. Typically, these
types of rooflights were used for projects such as barn conversions, the
sympathetic restoration of period houses and cottages, and the
conversion of redundant churches and schools for other uses. They
were, and still are, frequently specified by Conservation Officers for
planning schemes where there are planning restrictions and for this
type of project a conservation rooflight may be the only type of
installation allowed.

Discerning home owners, builders and developers are fast realising the
advantages of conservation rooflights. More and more frequently they are being
specified as an alternative to modern-looking rooflights. Their Victorian
appearance is suitable for all types of projects but real benefits can be gained
by fitting them in traditional buildings and especially those that are listed or
located in Conservation Areas.
Because their design is based
upon products that were
originally made over a century
ago, specialist conservation
rooflights look just right in
many buildings where a
modern style is not in keeping.
Modern rooflights are often
made from a single pane of
glass with a very slim outer
frame and a similar opening
light. This isn’t how rooflights
were made in the past and so
the appearance does not sit
right in an older property being
renovated.
To introduce glazed areas in to
a roof is an idea that goes back
many hundreds of years. The
possibility of creating what
could be a large potential
living or storage area at low
cost was even more desirable
with glass panels allowing

The main advantage of conservation rooflights is their low profile.
Unlike other rooflights or skylights, which can look ‘shoe box like’ on
a pitched roof, conservation rooflights are fitted flush with the tile or
slate to avoid detracting from the appearance of traditional roofs. Their
main distinguishing feature is the ‘T Bar’ down the centre of the
window pane (in the two pane version; three panes are available)
which is taken from the original pattern, providing character and
period charm.
Nearly all conservation rooflights can be installed on clay tile, pantile
or slate roofs and, with careful installation, lie flush. However, specific
slate or tile profiles are available to ensure a perfect finish without
having to adjust the rafters. This is particularly useful for a slate roof
application as there is a significant difference in depth of the two
rooflight profiles. The much slimmer slate profile will ensure a perfect
result.
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Conservation rooflights have been skilfully and thoughtfully designed as a
modern, thermally efficient replica of their predecessors. As standard they
are usually double glazed, with high specification glass units to provide
excellent energy performance. They should be fitted with self–cleaning glass
to make cleaning easier. Normally this type of rooflight would be black and
top hung. Side hung rooflights designed for escape purposes are also
available.
It would always be recommended, as with any roofing product, that a
suitably qualified professional installs conservation rooflights. Although not
too dissimilar from fitting modern day equivalents, for the best result it is
often recommended that lead soakers are sourced.
Like the original Victorian version, conservation rooflights are usually
supplied with a brass or chrome hand winder or a pole winder for opening.
These winders have an escape pin, allowing you to push the window right
open as required. There are also electrical systems which can be fitted with
certain rooflights where automatic opening is necessary. Manual and electric
blinds can also be supplied to complement rooflights.
Conservation rooflights are generally competitively priced and are often
available from stock. However, bespoke manufacture is also available, which
can be essential if the installation is for a listed building where a like-for-like
replacement is needed.
Although a specialist market, it is a growing one. But beware – not all
conservation rooflights are of the same quality, looks or specification and do
not comply with the stringent requirements of Conservation planning
departments.
Clement Windows Limited is a family owned company
specialising in the design and manufacture of bespoke steel
windows, doors and a range of conservation rooflights.

Tessa Clement–Jones
Director & Marketing Manager
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Contracts

EXAMPLE CANCELLATION NOTICE

Do Your Contracts
Break the Law?

Cancellation Form
If you wish to cancel the contract you MUST DO SO
IN WRITING and deliver personally, or send this to the
person named below. You may use this form if you
want to, but you do not have to.
Complete, detach and return this form ONLY IF YOU
WISH TO CANCEL THE CONTRACT
TO: [Trader’s name and address]

All professional roofers working in the domestic sector should be aware of
the law around the contracts they agree with householders.

I hereby give notice that I wish to cancel my
contract.

The law says that consumers of your services have a right to cancel a
contract within 7 days. Roofers must give customers written notice of this
right setting out various prescribed information. Failure to do so is a
criminal offence.

Date:..................................Contract Ref: ..................
Signed: ............................Print Name: ..................

The Cancellation of Contracts made in a Consumers Home or Place of
Work etc Regulations 2008 came into force on 1st October 2008. The
regulations apply to any contract made between a consumer and a trader:

Address: ..................................................................
................................................................................

1. Which is for the supply of goods or services to the consumer by a
trader and
2. Which is made:

Should a customer request that you carry out work immediately within the 7 day
period, you can do so. However, the customer can still cancel within 7 days from
making the contract. You will be entitled to claim reasonable payment for any
works that you have completed before the cancellation.

n During a visit by the trader to the consumer’s home or place of
work, or to the home of another individual;
n During an excursion organised by the trader away from his
business premises; or
n After an offer made by the consumer during such a visit or
excursion.
The right to cancel is a law which roofing contractors should be aware of
and these regulations cover any contract worth more than £35.00.
Requirements
A tradesman must give a consumer a notice of ‘right to cancel’ which
allows the consumer 7 days cooling off period to cancel the contract
without penalty.
If you and your customer agree that you can start work before the 7 day
cancellation period ends, then you must get the consumers written
agreement, see specimen below.
The regulations apply whether you attend the customer’s property or
whether the customer comes into your place of business, such as a
showroom. The right to cancel within 7 days is no different.
If you start work within the 7 day period from the contract being signed,
and you have not given information about the ‘cooling off period’ in
writing when the contract was made, or if the consumer has not agreed in
writing for the works to begin within the 7 day cooling off period, then the
contract is unenforceable and no money will be owed by the consumer.
So you should be aware, from the date of signing a contract with a
consumer for a 7 day period that you should not carry out any works, order
any materials or carry out any proprietary works as you run the risk of not
being paid for those works.

You would need to ask the customer to sign a Notice stating that you can start
within the 7 day period, (a typical notice is shown below).
In reality, you should always include the cancellation notice with the written
agreement with your customer.
A trader is guilty of a criminal offence if they enter into a contract to which
these regulations apply but fails to give the consumer a notice of right to
cancel. This includes failing to give a notice containing all the information
required and/or not giving it in the prescribed way. The maximum penalty on
conviction in a magistrates court is a fine of £2,500.
Details you must provide by law
You should be aware of the Companies Act 2006, the company’s (trading,
disclosures) Regulations 2008 and the Electronic Commerce (EC directive)
Regulations 2002.

(Insert identity of trader making the contract)
Agreement to start work before the above 7 day
cancellation period.
I agree that the work described in Contract Ref:
can be started on
(date).
I understand that if I subsequently cancel this contract
within the 7 days from receiving notice of the right to
cancel, I will have to pay a reasonable amount for the
goods or services provided under the contract prior to
cancellation.

The Companies Act 2006
Should you trade under a name which is not your own, then the true name of
the legal person behind the business must appear on various documents.
Information must also be disclosed which shows the name of the individual or
each partner and the address in the UK to which documents can be serviced.

Customer’s signature ..........................................

Disclosure requirements also relate to all business letters, written orders for
goods or services, invoices, receipts and written demands for payment
(whenever we are chasing rouge traders for Trading Standards their paperwork
is invariably unacceptable).

............................................................................

Make sure that as a professional roofer you keep your paperwork in good order.

The 2008 Regulation set out how the Cancellation Notice must be set out.
The cancellation notice must show the identity of the trader and that is
the legal identity, and not just the trading name (see below).

You must also show your Registered No. and Registered Office address on all
business letters, order forms and any of the company’s websites.

If you do not use a written contract, then a cancellation notice and the
agreement to start work can be on a separate document. In any event, the
cancellation notice must be given at the time you agree to do the work and
before any work is started.

A company must state its name on all its business stationary, whether it’s
hard copy, electronic or another form and the company’s information must
appear on business letters, websites, order forms, endorsements, invoices,
receipts, cheques, letters or credit notes, bills of exchange.

The Company’s (trading disclosures) Regulations 2008

Customer name and address ................................
............................................................................
Date ....................................................................

So there you have it. If you do not already include a cancellation slip in your
contract, you need to start doing so. Ideally, it should be on the back of the
contract under the T & C’s.
Remember, ignorance of the law is no defence!

Don Waterworth BSc, FBEng MEWI is a qualified Building Surveyor and Engineer. He
practices as an Expert Witness, investigating and reporting to the court in cases of
legal dispute. He is also principal of Top 100 Trades Limited.
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Slate

Natural Slate – Does One Size Fit All?
Joe Bordas, SIG Roofing Supplies
overlapped in a method similar to plain tiles. These became common in the 1980s
when Spanish slate started to arrive in volumes. There are now dozens of different
size slates available in the UK, although many of these are only made to order.
With such a wide choice of natural slate available, what is the correct size slate to
choose? Of course, the size of the slate will be affected by the pitch of the roof but
there may well be a choice still to make. Smaller slates in general can be used at
30° and above, and often give a different visual effect to using larger slates.
Naturally, smaller slates are also better used on small roofs – you wouldn’t want a
porch featuring 600x300mm slates!

SIGA Slate from SIG Roofing

For many construction materials, the old adage of one size
fits all certainly rings true. From bricks, thermal blocks and
wall ties, to kitchen counter tops and even plug holes, all
come in one standard size that makes them easy to specify
and install. Indeed, the trend for any factory item is to
standardise.
When it comes to natural slate, however, one size may not
fit all. Indeed, the choice is endless, as slate is cut into all
shapes and sizes dependent on the rock. Whilst the most
commonly used slate size in England and Wales is
500x250mm, Scotland seems to favour 400x250mm slate.
Meanwhile, the French prefer 320x220mm and 270x190mm
slates, and with 600x300mm slate, the Irish lay claim to
the largest common roofing slate in the world. In Germany
there are hundreds of different shapes and sizes too - many
of which are handed.
Of course, one only has to look at many of the historic
buildings throughout the world to see that slate in
differing sizes has long been used to create classic roofs
made up of diminishing course, random width slates. This
is where the largest slates are laid at the eaves and
smaller sizes are gradually laid up to the ridge to provide a
pleasing visual perspective to the roof.

While smaller sizes require more slates per m2, they can still be competitive. As
well as being easier to produce, they create less wastage than larger slates. To
help control labour costs, follow the French and use slate hooks, allowing only one
fixing per slate. Smaller slates also perform better in windy locations, as there are
more fixings per square meter of roof. On a complicated roof, where there are lots of
hips, valleys, dormers and other features, small slates can be much easier to install.
Below a 30° pitch, larger and wider slates should be used. Not only do they give
good covering speed, they are also stocked everywhere. However, beware, they
don’t suit every house. Low pitches down to 22.5°, can be safely managed with
500x300mm blank slates and even lower pitches at 18.5° are possible with planning
and preparation. Wider and longer slates can be trimmed down, whereas smaller
slates can’t be stretched. Also, as 600x300 and 500x300mm slates don’t require
slate and halves, time and money can be saved.
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So, when it comes to natural slate, size really does matter. However, choose wisely.
Not only is the appearance of the roof affected, the total cost of the project is very
much influenced by the size selected. Plus, the size of slate selected will also
affect the quantity of batten and fixings required.
If you always choose the same slate, be brave and try something different. The
common sizes we use today exist because these were the sizes that were brought
in long ago, but to limit oneself to a single size of slate might mean missing out
on a new look - or even a lower cost that comes without sacrificing quality.
Responsible for flat roofing and now pitched roofing, Joe has been with SIG
Roofing Supplies for over seven years. Having grown SIG’s own brand of natural
slate - SIGA – Joe is responsible for sourcing slate to match SIGA’s exacting
criteria and managing the offerings of other suppliers outside the group. For
further information on the SIGA natural slate collection, contact 01480 466 777
or visit www.sigroofing.co.uk or www.sigaslate.co.uk

Whilst the aesthetic appeal of this approach may be
enhanced, the tradition of laying slates in diminishing
courses actually comes from hundreds of years of handfinished slates being sold by the tonne, rather than per
unit. As the quarrymen sought to get the most slates out of
every rock, so this economic (and ecological) way of
working required greater skill in laying out. Random width
slates are still available today, such as in the SIGA range.
Slates can also be supplied in a sized format (fixed lengths
with random widths) which helps retain a traditional
random element to the roof design, whilst speeding up the
laying process and keeping the cost of installation down.
Standard sized slates are also known as ‘Tally slates’ and
remain the most common roof slating method, where
identically-sized slates are laid broken-bond, and

One of the quarries that produces SIGA slate. A SIGA number specifically defines the quarry and
selection of slate, guaranteeing traceability and consistency.
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Advertising Feature

Roofing Companies Report ‘They
should have installed Triplog sooner!’

Every roofing company knows that a major
asset to the business is their fleet of vehicles.
However, these vehicles can also prove to be
a massive liability, due to misuse and
inefficiencies. This is why many roofing
companies are benefiting from fleet
technology, such as the Triplog system
provided by ABAX.
Piers Barron, Sales Director from ABAX, said
“Roofing companies have been keen to install
our technology. Feedback has been excellent
with customers reporting immediate savings
on fuel consumption and time sheet
accuracies.

hefty fines for both the employer and
employee.

n Records and stores all Triplog
data for 10 years.

What if an employee uses the vehicle
for private use?

n Real-time GPS vehicle tracking for
accurate 'live' monitoring of all
your vehicle fleet.

It is important that all company vehicle
usage is documented and the
differentiation between company and
private use is clearly defined.
Substantial fines are possible for both
the employer and employee if this is
not accurately done.
How can it possibly help with my HMRC
records?

“One new roofing client of Abax recently
reported a dispute with an overtime claim.
Having installed the ABAX Triplog system,
they had the ability to check the hours worked
by the employee over the Christmas period.
This resulted in identifying a false overtime
claim - saving the company over £500. The
company ultimately wished they had installed
the Triplog technology sooner!”

The functionality of the ABAX Triplog
was specifically developed to meet the
Tax Authorities’ increasing demands for
proof and accurate documentation,
relating to the use of commercial
vehicles and cars used for business
purposes. Consequently, ABAX provides
THE solution for any business that
wants peace of mind.

This super fast, innovative software is helping
more and more companies monitor their
company vehicles. Over 80,000 Triplogs have
been installed to date, making ABAX one of
the most popular fleet management systems
on the market today.

Is this solution expensive?

The system is designed perfectly for company
vehicles. Not only does it benefit office staff
who need to organise the vehicles, but it also
provides a fast and effective vehicle reporting
system. Reports can be created at the click of
a button, saving time and money on lengthy
investigations. The Triplog system is simple
and easy to use, giving you full control over
your fleet – making Abax leaders in speed and
efficiency.
Are there problems with employees feeling
that their privacy is being invaded?
Once the benefits and legal responsibilities
for both the employer and employee are
explained, issues become secondary;
especially when compared to the possibility of

The response from customers who have
installed the ABAX Triplog is
overwhelmingly positive. Many say they
recover their original investment within
three months. They achieve increased
efficiency, lower fuel costs and more
productive employees - all of which is
good for profitability. Several
companies have also confirmed that
they get cheaper insurance by using
this technology.
Key features & benefits of the Abax
Triplog & Vehicle Tracking System
n Super fast vehicle tracking
software - no more waiting for
webpages or reports to download.
n Manage all of your vehicles from
one secure website, which can be
accessed via a computer, laptop,
tablet or mobile phone.

n Each Triplog is self installable,
reducing the need for expensive
deinstall/reinstall costs.
n Each Triplog takes 10 minutes to
install and can be changed from
one vehicle to another FREE OF
CHARGE!
n Unbridled National and European
coverage through links with all
mobile phone providers.
n Eliminates the risk of an incorrect
tax assessment.
n Our Triplog and tracking software
tracks a vehicle's movements and
automatically records the Triplog
for every journey undertaken. This
gives the employer an accurate
picture of how their commercial
vehicles and company cars are
being used throughout the day,
including start/stop times of
individual trips.
The ABAX System is the perfect
solution for recording accurate mileage
claims, hours worked and also
differentiating between business and
private usage…plus much more!
Your company can benefit from full
control of the company’s fleet of
vehicles. Whether you have 3 or 300
vehicles - you will receive substantial
cost savings. Our customers report
average savings of 20% on their vehicle
running costs.
For More Information Tel: 01832 280 040 or
email: Info@abax.co.uk
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Book Review

English Heritage Practical
Building Conservation: Roofing
Review by Graeme Millar, President of the NFRC and Chairman of the NFRC
Heritage Committee
The original series of ‘Practical Building Conservation’
from English Heritage was published in 1988 and has
become an indispensible reference for all those involved
in preserving and restoring historic buildings.

Welsh geology, diversity of materials and
of course detailing. The photographic
quality throughout the book is excellent,
although it should be noted that an
element of the practical photographs did
Roofing was published in December 2013 and is the
show operatives without the necessary
eighth book of the new 10 volume series; with the last 2
PPE equipment, therefore contravening
volumes due to be published later this year.
current health and safety regulation, an
A comprehensive roofing reference manual, the new book area that the young and not so young
features updated techniques and materials, practical
slaters should be continually aware of
advice and a wealth of informative detail, illustrations and (page 138 illustrates this perfectly, but I
photographs.
must admit that could have been me 10
The list of contributors demonstrates the breadth of
years ago!).
roofing disciplines covered in the book and the depth of
Page 139 highlights the need for fully
experience it encompasses.
qualified trades people and professionals
Practical Building Conservation: Roofing will appeal to
architects, surveyors and building managers, as well as
heritage roofing contractors.
When a large, heavy package arrives at your door on
Christmas Eve, the excitement is palpable. Addressed to
myself, it was too heavy for socks and handkerchiefs, and
I really thought one of the kids or my wife, Norma, had
pulled out the stops this year.
On opening the package the next day, I realised it was a
gift from me to me. I had been waiting for this particular
publication for some time, and whilst it appeared
expensive at the time of ordering, there is no doubt the
content and quality is worth every penny, and in my
opinion, is a book that every expert, surveyor, architect,
heritage roofing contractor and conservationist should
have at their fingertips.

They say you should never judge a book by its cover, but
this cover has Conservation in Roofing written all over it.
For me, as a fifth generation roofing contractor who
specialises in slating and tiling, the cover could not have
been more appropriate to the inner contents.
My initial interest was in the chapter ‘Stone Slates and
Slates’ which was natural given my background. I found
the entire chapter interesting and extremely educational,
particularly as a Scotsman learning the English and

English Heritage Practical Building
Conservation: Roofing
Format: Hardback
Extent: 350pp
Size: 240 x 220 mm
Publication Date: 02/12/2013
Product Code: 19595
ISBN: 978-0-7546-4556-6
Price: £65.00

to be involved in the supervision of, not only slating and tiling, but all the trades
noted in this book. This is a continuing theme for
conservation work and one easily met if you go to
the National Federation of Roofing Contractors
website [www.nfrc.co.uk] which lists qualified
tradesmen and professionals.
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The introduction of modern materials into
conservation projects, particularly domestic
housing, is inevitable and in my experience, air
permeable underlays and additional insulation
head the list of modern requirements. The book
includes these modern techniques under the
chapter ‘Changes in Roofing Practices’. Not a
chapter for the purists but necessary given the full content of this book.
The chapters on hard and soft metals are excellent and a worthwhile read for any
one, apprentices through to professionals, in the industry. I have to admit that
metals are out of my comfort zone, but I did find the chapters educational, and I am
a great believer in leaving comments on
this profession to the experts, such as
Ray Robertson at the Lead Contractors
Association. I have taken the
opportunity to speak to other experts in
the conservation field since completing
the book and the feedback has been
extremely positive from everyone.
Well done to all at English Heritage who
have been involved in this brilliant
publication, particularly Chris Wood and Alison Henry. There are a number of other
conservationists noted, but with my National Federation of Roofing Contractors hat
on, I must thank Gerald Emerton, Terry Hughes and Karl Terry, all former Chairmen
of the N.F.R.C Heritage Committee, for their input.
“The roof is often the most striking and dramatic feature of any building, particularly
if it is of some antiquity. The roof structure is also likely to be the oldest and least
altered part of a historic building which can yield important information about its
age and significance.”
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Sika Liquid Plastics Celebrates
50 Years

Sika Liquid Plastics has celebrated its 50th
anniversary with a golden awards dinner, held to
recognise the support of its longest standing
Quality Assured (QA) contractors. An awards
ceremony also took place on the night to reward
contractors for their high quality of
workmanship. Helping to celebrate Sika Liquid
Plastics’ 50 years of experience in the
refurbishment and new build markets, the
contractors were invited to make nominations for
various award categories including, ‘Overcoating
Project of the Year’, ‘Specialist Project of the
Year’, ‘Built-Up Roofing Project of the Year’, and
‘Outstanding Contribution to Quality’. The most
coveted award for ‘Outstanding Contribution to
Quality’ was presented to Clarke Roofing
Contractors which has demonstrated consistent
quality during 2013. Sika Liquid Plastics’s Steve
Leech comments: “This is an outstanding
company who we have had the pleasure of
dealing with as a QA Contractor for the past eight
years. The awards gave us a fantastic
opportunity to reward and thank them as well as
the contractors who help to maintain our
unbeatable reputation in the industry. We’d like
to thank all who attended and participated for
their excellent work over the past year.”
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Rubbeco Ltd Completes Six
Figure BBC Building Project

New Step-by-Step Guide to Battens from SR Timber
SR Timber - a leading distributor of specialist roofing battens and the
renowned ‘Premium Gold’ battens - is flying the flag for standards and
safety with the launch of a new guide to roofing battens. Covering
everything that roofing contractors need to know about British Standards
and graded battens, this pocket-sized leaflet is available free of charge and
downloadable
from
the
company’s
new-look
website
is
www.sr-timber.co.uk. Providing a clear and concise explanation of the
Standards covering battens, the guide educates roofing contractors to look
for the four S’s when identifying a BS batten – standard, size, supplier and
species. A detailed check list with simple visual references is provided for
both ungraded and partly-graded battens, as well as dimensional
tolerances and ‘grade on site’ battens. SR Timber’s Shaun Revill,
comments: “There are still misconceptions about BS standards and
graded battens. This new guide de-mystifies roofing battens and lists
some common defects that roofing contractors should be aware of, as well
as providing tips and advice on selecting and fixing battens.” The battens
guide is easily accessible via the company’s new-look website
www.sr-timber.co.uk. As well as covering the company’s products, the new
site offers downloadable datasheets and a comprehensive Resources
Centre with detailed information covering accreditations, specifications
and dimensions.
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On the Dark Side
Redland is adding a new dark Charcoal Grey
colour to two of its most popular tiles:
Grovebury and MockBond Mini Stonewold.
The colour is aimed mainly at the North of
England and Scotland where the market
demand is strongest for dark grey tiles. To
achieve this shade the tiles are produced from
a grey through-coloured concrete over which
an acrylic paint finish is applied to all
surfaces. The result is a much darker grey
than can be achieved with pigmentation alone.
Grovebury and MockBond Mini Stonewold are
particularly popular choices for new
housebuilding where the combination of costeffective concrete and the speed of installation
that comes with an interlocking tile is always
attractive.
The classic double pantile shape
of Grovebury gives a gentle flowing profile
while MockBond Mini Stonewold provides the look of a small format slate that can be used on
pitches as low as 17.5o.
Enquiry
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The Bristol studios, where popular TV shows
Casualty and Deal or No Deal are filmed, are
being kept dry thanks to a specialist firm’s
revolutionary roofing product. Worcestershirebased specialist Rubbeco Ltd has completed a
£335,000 project at the city’s new BBC studios
and post-production building using its Rubbeco
Seamless Rubber Membrane system. The threemonth project, which was carried out by
Rubbeco’s team of specialists, was to modernise
and waterproof an asbestos cement roof spanning
10,500m2 on Bottle Yard Studios. “For us to be
involved in such a high profile project on such an
iconic building was fantastic. We are delighted
because we’ve not only had the opportunity to
showcase what we think is one of the industry’s
leading waterproofing techniques, but also helped
towards the renaissance of a real landmark.” said,
Paul Stanway, MD of Rubbeco Ltd. “The studio’s
owners wanted a fast, cost-effective and
sustainable solution. They were instantly sold on
Rubbeco as it’s extremely flexible, spray-applied
and will bond to any building material. We had to
meet a strict timescale so we did not disrupt the
day to day work that is already going on making
shows like Deal or No Deal. Sadly though, we
can’t shed any light on the identity of The
Banker.”
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Van Users Missing a Trick

Lightweight Soaker for Thin Leading Edge Tiles
Hambleside Danelaw has launched the HD
RTS individual soaker to be compatible with
the new Redland 10 Slate range. Other thin
leading edge tiles compatible with the HD
RTS are the Russell Galloway, Lothian, Moray
and Polden and the Quinn Devenish and
Rathmore.
Unique to the market,
Hambleside’s individual soaker range now
covers almost all flat tile and slate types and
offers another simple environmentally
friendly solution to abutment details.
Installation is quick and simple as our
soakers are pre-formed. This means a guaranteed reduction in labour time and the dry fix solution
means that there is no need for mortar so they can be fitted in any weather conditions. The HD RTS
sits on top of the tiles in the same fashion as the now well established and popular HD MDS, RRS and
SRRS soakers. The soaker is manufactured from polypropylene which is lightweight, safe to handle,
holds no value to thieves and does not cause unsightly staining from oxidation. As with all Hambleside
Danelaw individual soakers, left and right hand options are available and the upstands can be finished
with lead or other cover flashing alternatives such as GRP. Enquiries: marketing@hamblesidedanelaw.co.uk. Web: www.hambleside-danelaw.co.uk.
Enquiry
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New Face For Textured Fibre Cement Slates
Cembrit is pleased to announce the release of a new,
improved texture on its Westerland and Zeeland slates
which sets them apart from other fibre cement slate
brands. The new look will appeal to all decision makers
and users of roofing products looking for the
appearance of a natural slate, with the installation and
performance benefits of a fibre cement slate.
Developed at its European factory, the new look was
introduced in January 2014 and is a key part of
Cembrit’s innovation strategy. “The high quality to
which our fibre cement slates are manufactured is
something we are extremely proud of,” says Cembrit’s
Ged Ferris. “The improved texture on both Westerland
and Zeeland will increase the appeal of the products to
architects and specifiers looking for a premium fibre
cement slate. The revamped Westerland and Zeeland
now sit alongside our cost-effective Jutland and Moorland ranges to offer a slate for every type of project
and budget.” Cembrit fibre cement slates are guaranteed, more authentic than concrete tiles and
available in a range of colours. The slates are complemented by matching ridge, ventilation and fixings.
A range of independently awarded quality and environmental accreditations cover all Cembrit’s fibre
cement slate brands.
Enquiry 14

Scruffs Halo Safety Trainer

Another great product has arrived from the
Scruffs range - the flexible Halo Safety Trainer.
This sports styled trainer comes with both a
steel toe cap and steel plated midsole
providing extra foot protection every day. The
eye-catching orange padded tongue and heel
offers excellent cushioning and ensures the
greatest comfort throughout the working day,
reducing foot fatigue. This trainer is safe to
wear within a slippery environment being SRA
rated for anti-slip resistance and is especially
suitable for dry trade. The canvas mesh
uppers offer increased breathability, making it
the chosen stylish footwear for both on-site
and off-site use this season. This high quality
safety trainer now comes with a new
hardwearing low-profile sole providing a more
natural and comfortable fit to each user that is
essential during long working hours. The
lightweight shoe design ensures that you can
complete a day’s work without tiring your feet.
This product is essential for men looking to be
both trendy and active onsite - go straight
from site onto those extra-curricular activities
in style. The Scruffs Halo safety trainer is
available in sizes 7-12. For more information
on the 2013/14 winter line up from Scruffs or
your nearest dealer, visit www.scruffs.com or
email info@scruffs.com.
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Van users who think fuel cards are just about
refuelling are missing a trick, according to Steve
Clarke. He said: “A van user should realise that
discount fuel is just the first reason for using fuel
cards. Having the right fuel cards should open up
a wide range of other useful benefits.”
Steve
Clarke is well qualified to comment, being
marketing manager for The Fuelcard People, a
Fuel Card Group company. Their customers can
use the fuel cards themselves for a variety of nonfuel purposes, from lubricants to M6 tolls. As
customers, they can also opt for CO2Count, the
only service offering vehicle emissions reporting to
Defra standards, and can apply for the Discount
Service Card. This free card offers significant
savings of up to 50% on tyres, exhausts, batteries
and more. “Fuel cards are not all the same,” said
Steve Clarke, “and nor are fuel card suppliers.
Anyone running vans should expect cheaper fuel,
with no transaction charges, to be only the start of
the benefits. They should be asking their
dedicated account manager about this – and if
there is not a named individual looking after their
account, that is just the first good reason to be
switching supplier.”
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Two New Innovative Finance Schemes for the Construction Industry
Nucleus Commercial Finance, alternative lending specialists, has launched two new construction
finance products developed in partnership with a team of experienced quantity surveyors to help
contractors working in the construction industry. Innovative in thinking and flexible, the two new
products provide a guaranteed cash flow to match the needs of contractors.
The first new construction finance product is specifically designed for small contractors, such as those
working in roofing, and is based on a traditional factoring approach whereby a company is advanced
a percentage of an invoice it has yet to be paid for. It provides pre-payments against applications,
stage payments and milestones for sub-contractors working on construction projects where contracts
with their customers have been a barrier to finance from traditional lenders.
The second new construction finance product is the first early payment scheme for medium sized
construction contractors with a turnover of over £20million that enables them to make early payments
to their sub-contractors. Under an early payment scheme, suppliers pay a fee to have their invoices
settled early with payments coming direct from the bank rather than the main contractor.
“Without access to cash there will be many companies working on construction projects who will not
be able to exploit the new opportunities that arise as the economy recovers,” says Nucleus Managing
Director Chirag Shah. “This is the reason why we have launched our new finance products for the
construction sector. “Smaller companies will struggle to raise finance for new projects, and to make
matters worse they will be worried about late payments in a sector which is beset with problems
caused by customers paying late. Contractors are often under served by traditional banks, which is
where we can help.” For more information visit www.nucleusfinancial.com.
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Sandtoft Expands New Generation Range with Three New Tiles
Sandtoft, a Wienerberger brand, has announced the
expansion of its New Generation range in February 2014.
With a superior interlocking finish and flexibility, as well as
being available in a variety of colours, the range is perfect for
a wide range of projects. The introduction of the range sees
three new tiles added to the Sandtoft portfolio, the Vauban,
Modula and Actua. Each tile is available in a variety of colours
and made in natural clay for its sustainability and beauty. As
they are 30% lighter than concrete they will fast become a
key product for housebuilders and thanks to innovative
design they significantly reduce installation costs. The
Vauban’s variable gauge makes it fast, easy and economical
to fix, whilst the thin leading edge gives an attractive finish at
lower roof elevations, down to pitches of 22.5°. The Modula
clay double roman is a large format tile, giving a covering
capacity to match the largest concrete tile, of only 9.7 tiles
per square metre and can be installed to 17.5°. The Actua is
an interlocking clay tile that gives a clean contemporary look, and can perform down to pitches as low
as 22.5°. The variable gauge and larger format make it easy and economical to fix, whilst the curved
leading edge and interlocking design gives maximum protection against wind driven rain. For more
information on Sandtoft please visit www.sandtoft.com.
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Sika Sarnafil Flexibility Suits Parkway
The excellent flexibility of the Sika Sarnafil single ply
system coupled with its ability to withstand cold
temperatures has resulted in its specification for the
balconies, roofs and terraces of a brand new
residential development in Newbury, Reading.
Parkway, a £100 million urban quarter in the historic
town centre, boasts an impressive 300,000sq ft
footprint. Comprising an extensive retail and leisure
space, there are also 180 apartments. The projects
main contractor was Costain, while Prater the UK’s
leading specialist contractor, was appointed to install
the building envelope for this complex and difficult
project. The company was chosen for its experience
and expertise in delivering and managing large-scale projects of its kind. Kate Prater, Associate
Director for Prater explains: “We needed to provide a modern waterproofing system with an
appearance which was sympathetic to the historic surroundings. Staggered installations resulted in
the original specified system being impractical during the winter months. We changed this to the Sika
Sarnafil system to remove the need for hot works, enabling the project to run on schedule.” Prater
installed 500sq m of Sika Sarnafil membrane G410-12ELF in Lead Grey and G410-15EL Light on all
the residential units. For more information on the Sika Sarnafil system, visit www.sarnafil.co.uk, call
01603 709360 or email sarnafilroofing@uk.sika.com.
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IKO PLC Donate Roofing Materials to CRASH Project in Pilsdon
Several rolls of IKO pitched roof breather membrane
and IKO Hyload DPC and DPM membranes and
associated accessories have been donated to Pilsdon
Community Trust where a large stable block, called
the Loose Boxes has been converted into short-term
accommodation for the homeless. The IKO 'Fix that
Hut' campaign seeks out needy projects at the heart of
local communities within the UK and donates free
waterproofing materials to deserving causes such as
scout huts, church halls and village halls. Nichola
Clayton, Marketing Communications Manager for IKO
PLC comments, “We launched the initiative in 2006
when we were inspired by the company’s pledge of
materials and support to the restoration of Captain Scott's hut in the Antarctic, originally waterproofed
in 1911 using IKO’s Ruberoid roofing materials. Since then we have been involved in numerous
projects, but would like to encourage more communities to nominate their schemes.” The Pilsdon
Community Trust in Dorset is a working farm and refuge assisted by construction and property
industry charity, CRASH. Homeless people come to Pilsdon in a time of crisis. Anyone interested in
nominating a project should go to and complete the simple, on-line application form.
http://www.ikogroup.co.uk/About-Us/Fix-That-Hut/Nominate-a-project/
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Diffused Daylighting at the
National Football Centre

One of the world’s largest sporting facilities to
use Kalwall® with aerogel insulation technology
is St George’s Park, the FA’s National Football
Centre and training ground in Burton-on-Trent.
The ground has been designed to inspire world
class performance and become the international
University of Football and a hub where sport and
business can interact. Architects RedBox Design
Group has designed this dramatic multi-purpose
facility, and the main contractor was Bowmer &
Kirkland. Of particular interest is the full-size
indoor football pitch and separate sports hall
both of which are side lit by natural light using
Kalwall. The cladding admits Museum-Quality
Daylighting™, flooding the interior with natural
diffused daylight while eliminating glare and
shadows to create perfect playing conditions.
The architects have also maximised the highest
levels of insulation and energy efficiency, whilst
still maximising daylight, by incorporating an
aerogel within 950sqm of the 2780sqm of
Kalwall used on the site. This produces a
remarkable insulating ‘U’ value of 0.28W/m2K,
equivalent to a solid wall. Apart from being
specified for all types of new build, Kalwall is
increasingly used for the refurbishment of
cladding or rooflights on aged buildings. Project
and technical information and case studies are
available from Structura UK Ltd, Tel: 01233 501
504 or visit www.structura-uk.com/kalwall.

www.roofinfo.co.uk Reaches New Heights

Unobtrusive Fall Protection for a Prominent Location

The online who’s who of the UK
roofing and cladding industry,
www.roofinfo.co.uk, has been
made even more user-friendly.
Launched 10 years ago by
independent roofing consultant David Roy FIoR, www.roofinfo.co.uk has become the ultimate guide
to the industry’s materials manufacturers and suppliers, contractors, distributors and merchants,
consultants, service suppliers and trade associations. Believed to be the most comprehensive web
directory of the UK roofing and cladding industry, more than 1,600 companies are now listed, with
almost 7,000 visitors received between July and September last year alone. New glossaries of terms
for flat and pitched roofing as well as metal roofing and cladding not only help people viewing the site
but with search engine optimisation.
www.roofinfo.co.uk was designed to complement
www.roofconsult.co.uk launched in 2001 to help people involved in the design, specification and
maintenance of roofs and facades. This site now receives more than 10,000 visitors a month. As
well as a monthly enewsletter with the latest industry news, www.roofconsult.co.uk also provides
detailed design calculations for factors including wind loadings, fixings requirements, roof drainage
and U-values, White Paper-type articles and standards.
Enquiry 44

Safesite Ltd has installed KeeLine horizontal life line and Mobile Man
Anchor systems at the newly refurbished 90 Hills Road, Cambridge
in order to allow safe access to the roof areas for maintenance. In
the heart of Cambridge’s business district, 90 Hills Road has
undergone an extensive refurbishment comprising over 9,000 sq ft
of office space over 3 floors. Safesite has installed the KeeLine life
line and Mobile Man Anchor systems on the lower ground floor roof
and the high level second floor roof which features a roof terrace.
The KeeLine horizontal life lines provide a virtually invisible fall
protection solution for those working on the roof. Designed as a
continual handsfree system, it allows operatives to work safely on
the roof without having to detach from the fall protection system.
The Mobile Man Anchors provide short term safety for areas of the
roofs which cannot be reached using the KeeLine systems. Safesite
has a team of qualified engineers and designers who are able to
adapt systems to provide a solution to virtually every requirement.
The company remains committed to ensuring that work at height is
carried out safely and offers advice regarding compliance with the
latest legislation as well as CPD, health & safety and product
training. Further information can be found at www.safesite.co.uk.

SFS Intec Develops New Swarf-Free Stitching Fastener for Optimum
Clamping Performance
SFS intec has developed a swarf-free stitching fastener in response to
demand from designers crying out for a solution which eliminates the
issue. The new SLG-S features a hardened pierce point drill point for
quick, easy and clean installation into the steel lap. The ‘stitching’ of
steel sheet side laps is a fast, trouble-free and fool proof task when
using a free-spin stitcher, such as SFS intec’s SL2; it doesn’t strip its
thread in the sheet and is well proven after many millions being sold.
However, self drilling tools produce swarf - those tiny steel chips which
rest on the sheet surface which quickly corrode and stain the sheet.
Suitable for all profiled steel sheet and composite panel applications,
the new side lapping fastener can clamp sheet thicknesses ranging
from 2x 0.4mm to 2x 1.0mm, it also features the original thread-free
zone for optimal clamping. Its double start thread also guarantees a
speedy installation process. The swarf-free fastener was designed with
a hardened pierce point to guarantee a long term connection and
eliminate unwinding. Coupled with a 3mm EPDM and softer 40 shore
washer, an optimum sealing capacity is always provided. For more
information on the new swarf-free stitcher, please contact SFS intec on
0113 2085 500, email uk.leeds@sfsintec.biz or visit www.sfsintec.biz/uk.
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Burgers, beer…and SterlingOSB

Norbord’s market-leading Sterling OSB has
been given a starring role in the design of a
fashionable new eatery in Exeter, Devon.
Cornish design collective, Hooperberg, chose
the sustainable wood-based panel for use as
internal cladding at the Hub-Box, a dinerrestaurant that specialises in “gourmet burgers,
hotdogs and craft beers”. The original Hub-Box
started out as a pop-up restaurant housed in a
converted 40ft shipping container on Lemon
Quay in St Ives. The restaurant shares the same
design concept as the St Ives original and
Sterling OSB was used as a design feature, as
well as a structural component. “OSB is used in
all kinds of construction, but it’s rarely seen
because it’s covered up with other finishes,”
says Stuart. “We wanted to expose the material
so you could see the structure. And we felt it
added warmth and texture too”. “I can’t tell you
exactly how much we used, but there’s quite a
lot in there” says Stuart. “It’s used for
partitioning between seating areas, and as
cladding for the toilet units and to contain the
exposed staircase. We’ve used Sterling OSB on
a few other projects and it’s always performed
well”.
To retain the material’s natural
appearance, the exposed OSB has been finished
with a simple PVA-based lacquer. For further
information on Norbord, please call 01786 812
225 or visit www.norbord.co.uk.
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All Change Please: New Appointments at Icopal
Staff investment within any company is critical in
the competitive job market. This year, Icopal is
expanding its sales force with a new starter and
the creation of a new position to preserve
expertise within the ever-expanding company.
Chris George joins Icopal as Regional Sales
Director for the South, bringing a wealth of
experience from the roofing industry and
excellent relationships within the sector, having
spent many years with Kingspan and latterly
Fatra. Icopal also congratulates Mark Bailey on
his appointment to the position of Business
Development Director for the South and Central
regions. Mark has been at Icopal for 14 years, 11
working as Regional Sales Director for the South.
Icopal UK and Ireland Sales Director, Simon
Woods, sees great possibilities from the new
appointments, stating: “Our strategy for 2014 focuses on growing market share, by using our wide
range of solutions to offer a complete package to the project and customer. The new role of Business
Development Director creates the opportunity for us to engage directly with target customers, who will
see the benefit of our value proposition. Mark will involve himself with several target sectors. Chris will
also drive the strategy through the sales team in the South. For more information on
Icopal visit www.icopal.co.uk.
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A1 Timber Engineering Ltd Chooses Wolf Systems
Wolf Systems, specialist in software
solutions
for
timber
engineering
manufacturers, is working with A1 Timber
Engineering Ltd which manufactures
trussed rafters, metal-web joists and
timber frame construction. Keith Arnett
was formally Managing Director of
Pattrick and Thompsons Ltd, part of The
Walker Timber Group, before setting up
A1 Timber Engineering Ltd which is based
in Kings Lynn, Norfolk. Keith explains,
“We are delighted to be working with Wolf
Systems in our new venture.
The
company’s one-to-one approach to service
and training has been invaluable in
helping to launch our company. We are
dealing with people – not just a business.”
For further information on Wolf Systems,
please visit www.wolfsystem.co.uk or call 02476 602303. For information on A1 Timber Engineering
Ltd, please call 01553 767106.
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Great Value Winter Essentials from
Screwfix
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Sunshine Mosque - Australia
The Proctor Wraptite-SA air tight membrane was used as part of the
refurbishment of the Sunshine Mosque dome in Melbourne,
Australia. The Sunshine Mosque is an Ottoman/Turkish-style
mosque in Sunshine, a suburb of Melbourne, Australia. This
complex structure comprises of seventeen domes, a minaret, and a
courtyard. The existing concrete dome roofs were leaking and
needed to be re-roofed in Zinc. As part of this refurbishment, a
watertight underlay and separation layer was required to go under
the VM Zinc Plus. Our local Proctor membrane distributor, Dynamic
Composite Technologies, recommended the use of Wraptite-SA.
Wraptite-SA was an ideal solution to the water ingress problems on
such a complex domed roof. As a result, the domes have been
restored to their former glory with minimum disruption. WraptiteSA combines the best properties of a vapour permeable membrane and an air-barrier in one
innovative, affordable self-adhering product.
The membrane fully bonds (no mechanical
attachment) to almost any substrate for air tightness and ease of installation, requiring minimal use
of sealants or tapes. Installation is quick and easy, offering labour savings to any project. WraptiteSA air-tight membrane prevents lateral air movement enhancing the buildings thermal performance.
It also provides high vapour permeability in a continuously- sealed, self-adhered, air-tight
membrane. For further information related to the A. Proctor Group’s Wraptite-SA, or any of their
other product ranges, visit www.proctorgroup.com.
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New Academy Takes Encon Group’s Customer Service to Higher Levels
The interface between specialist distributors and
manufacturers and installers of insulation and
interior building products, including suspended
ceilings, partitioning and drywall systems, has
been taken to a new level with the launch of a
training academy by the Encon Group. The Encon
Group companies, which include specialist
distributors Encon Insulation and Nevill Long, have
unveiled the academy at their North West branch in
Chorley, to help their employees provide added
value and superior service to their specialist
contractor customers. Kev Topping, from the
group’s North West branch, has been on four courses to date. He said: “Without the courses I have
attended, the transition would not have been as easy as it was. The trainers are so knowledgeable and
experienced. The way they teach you is simple but effective”. The Encon Group is one of the first
companies to offer an academy approach investing in training its workforce in sales, leadership and
operations. The academy showcases manufacturer customers’ new design ideas, while remaining a
functional and professional place to learn. Project manager for the Encon academy launch, Deborah
Gore, said: “We are really proud of the Encon Academy Training Centre. It is a key
investment in providing added value and superior service to all our customers.”
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Natural Slate Roof Offers Sanctuary to Protected Bats
An exclusive 4,000m2 new build home located near
Henley-in-Arden not only features an impressive
natural slate roof, courtesy of SIGA slate from SIG
Roofing - the UK’s leading roofing supplier - it
boasts a number of bat entry points that have been
discreetly positioned at the roof line to offer a
secure habitat for this protected species. Located
on the slate roof of this Georgian style house, as
well as the garage and outbuildings, a total of five
bat entry points have been accommodated.
Handmade from lead with a felt underlay, these
pockets offer no disruption to the natural slate
roofscape, which features SIGA 32 natural slate.
Architect for the project Martin Kennard of Hawkes Edward and Cave explains: “Common in rural
areas, these entry points provide the bats with an area enabling them to roost harmlessly away from
human predators. Cleverly concealed, they are almost impossible to detect from ground level.” The
new house features a roof pitch of 22.5° and, specified to blend in with its natural surroundings, the
slate tiles were laid in a diminishing course for an aesthetically pleasing appearance. Roofing
contractors, S M Roofing Contracts Ltd used copper nails together with a breathable underlay and SRT
Premium Gold battens when slating the roof. For further information on SIGA Slate contact 01480
466777 or email info@sigaslate.co.uk.
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Leading trade supplier Screwfix has launched the
latest edition of its renowned catalogue, which is
available for tradesmen to pick up from one of the
315 Screwfix stores nationwide. The first catalogue
of 2014 includes more than 14,000 items, and even
more great value products recommended by
For tradesmen
thousands of UK tradesmen.
looking for winter weather gear, the Screwfix
workwear ranges have been extended, offering
savings of up to 35% on Site weatherproof footwear,
with Site wellington boots now priced at just
£12.99. And with savings on power tools and
accessories, as well as floodlights and spot heating,
tradesmen will have everything they need for the
winter months. Customers can purchase products
in one of 315 stores, via Screwfix.com which
receives more than 1.3million unique visits per
week and hosts hundred of extended online ranges,
or via Screwfix’s mobile site to check stock
availability and locate your nearest store.
Screwfix’s Click & Collect service enables
customers to order online or by phone and pick up
their items just five minutes later at their nearest
store. Screwfix stores are open from 7am Mon-Fri,
and order by 7pm on weekdays are ready the next
day. For more information visit www.screwfix.com,
call 0500 41 41 41, pick up a copy of the new
catalogue at your local Screwfix store or order it
online.
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Cladding Creates Coastal Look

Located in Paignton with just a two minute walk
from both the town centre and sea front, the Pier
Sands development of eight new semi-detached
three bedroom town houses features Freefoam
Fortex cladding. Built by Torquay-based
developers, McCarthy Contractors the Colonial
Blue cladding forms an attractive feature on the
upper two floors creating a clean crisp contrast
to the bright white render.
McCarthy
Contractors originally specified cement fibre
board for all properties but were introduced to
PVC cladding by their roofline and window
contractor Devon Double Glazing. The Pier
Sands development required 700 metres of
Double Plank Shiplap cladding supplied by local
Freefoam stockist Plastic Mike Ltd. Following
launch of the site, sales of three properties were
completed immediately on the Open Day and a
further sale the following week. James Hill,
Quantity Surveyor, commented “We’re delighted
with the cladding, it’s given the properties a real
coastal feel. We’ve seen a tremendous response
from prospective buyers and using Freefoam has
also given us the added benefit of offering our
customers a future proof product with an
extended 50 year guarantee on the fascia, soffit
and guttering and 10 years on the cladding.”
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Super Cheryl Leads Anglesey Roofing Business to New Heights
Cheryl Thomas (pictured left) modestly describes herself as
Office Administrator for Gaerwen-based roofing specialists
AAC Waterproofing. But few admin staff can claim to have
helped their company halve costs and win coveted industry
accreditations while handling admin and managing reception.
AAC, which manufactures and installs waterproof rubber
roofing for major construction projects around the UK, has
been awarded ISO 9001 and ISO 14001 accreditations for its
management and environmental practices. Cheryl steered the
successful applications for these accreditations - all the more
remarkable as few roofing companies of AAC’s size hold these
certificates. It took her 12 months to compile all the forms
and procedures needed to make the company more efficient
and more sustainable. Thanks to her hard work and eagle
eye, the company has drastically reduced its fuel and tool hire costs, and now has a 100% recycling
rate. She said: “The night before the final assessment, I couldn’t sleep. I was in before six to make
sure everything was right. When the assessor told me we’d passed, I was over the moon.” Cheryl has
worked for AAC Waterproofing for six years and lives in Llangefni. Next in her sights is reduced
energy consumption. AAC Waterproofing MD Ian Parry said: “I know how capable Cheryl is, but to
get both ISO accreditations in one go is absolutely brilliant.

Enquiry 26

Xtralite’s Aerogel Rooflights Get BBA Seal of Approval
Xtralite Rooflights Ltd, the first UK rooflight manufacturer to be
awarded an Environmental Profile Certificate from the British Board of
Agrément (BBA), has been adding to its green credentials. An
innovator in its field, Xtralite was the first to bring LumiraTM aerogel
(nanogel) to the UK, and now boasts another BBA Environmental
Profile Certificate confirming the Ecopoint point scores achieved by its
aerogel filled structured polycarbonate rooflights with aluminium bars.
The pioneering material, which is widely specified within Xtralite
products across education, retail, commercial and public building
projects, offers superior performance for heat transfer, acoustic
dampening, light transmission and weight. The BBA Environmental
Profile Certification is calculated in line with BS EN ISO 14040 and
takes into account the manufacturer’s performance in 13 embodied
environmental impact categories.
LumiraTM aerogel technology
produces shadow-less light transmission and an acoustic reduction of
25% at 1,000Hz. It weights just 3.6kg per m2 compared to 30kg per
m2 for glass double glazing and when used as part of Xtralite’s
innovative Xemplar System can offer a total system Ud value of just 1.0
W/m2K, greatly exceeding the 2.2 W/m2K requirement of Building Regulations Part L. For more
details call +44 (0) 1670 354157, visit www.xtralite.co.uk or email sales@xtralite.co.uk.
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Kingsgate House Scores UK
Sustainable First

Work has now completed on Kingsgate House in
West London - the first major construction project
in the world to achieve PEFC Project Certification.
Located on the King’s Road, Kingsgate House
provides 43 affordable residential units. Designed
by Horden Cherry Lee Architects (HCL) and built
by main contractor Willmott Dixon, the structure
contains 1092m3 of PEFC-certified cross
laminated timber (CLT) supplied by KLH UK. The
striking design is set to be an exemplar
sustainable building, achieving Code for
Sustainable Homes Level 4, with the PEFCcertified solid wood acting as a natural, low
carbon and renewable alternative to steel and
concrete. “CLT has brought many benefits to this
project,” said Julie Brooks, Sustainability
Manager for Willmott Dixon. “As a form of
construction, CLT has saved time and money and
reduced the amount of embodied carbon on the
scheme. At Kingsgate House 100% of wood
products supplied are certified as ‘legal and
sustainable’ and we achieved 96.3% PEFCcertified timber by volume, which posed no
difficulties in material sourcing at all.” The
Project Certificate was presented to Willmott
Dixon at a special event at the Building Centre,
London by BM TRADA and PEFC UK.
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Easi and Ideal Safety

Letter to the Editor

Diary
Events for the roofing industry
4-6 March 2014

Dear Editor,
I am writing in response to Don Waterworth’s article ‘Single Ply
Membranes are Not Indestructible’, in the last edition of Roofing
Today magazine, pp 16-17.

Easi-Dec, the working at height safety specialist,
has supplied over £50,000 worth of its Solar Access
Systems to a solar panel installation company who
are using the platforms to fit and service their solar
panel orders. Ideal Solar Energy specialises in
installing energy saving solar technologies. With
trained technicians based throughout the UK, the
team are currently achieving multiple residential
installs per day. Following a company assessment,
Ideal Solar Energy calculated that by switching
from scaffolding to an access platform, it could
save around £270 per property. With both current
and future expectations of use, the company
purchased six Easi-Dec Solar Access Systems. “We
looked around at the various options before settling
on the Easi-Dec system” said Ideal Solar Energy’s
Pete Daley. “A key factor in us opting for this
product was that Easi-Dec was able to demonstrate
the Solar Access System on site, allowing our team
to understand how to use it. For the first days of
Ideal Solar Energy using our systems, we had an
Easi-Dec Sales Engineer on site and he ensured we
were working with the system correctly and ironed
out any problems we were having.” Visit www.easidec.co.uk for full product information, pricing and
specifications. For further details call 01767
691812 or email info@easi-dec.com.
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Dickies New Products for 2014
Dickies will be introducing a number of exciting new products for 2014,
with style, functionality and quality being paramount for Dickies, which
has over 90 years’ experience in workwear manufacturing, as generations
of workers have found Dickies to be a brand they can trust. Employing the
latest in fabric technology and manufacturing, Dickies’ high performance
workwear is suited to the harshest working environments. Dickies are
launching a brand new Flame Retardant range for 2014 with exciting new
design features and fabrics. A complete review of sizing, fit and comfort
factors ensures workers are both comfortable and safe. Other new
developments for 2014 are an exciting new two tone range with features
such as reflective piping, and high quality functional fabrics, the new
parka jacket with removable hood, and tail hem for extra back warmth; a
softshell jacket with hood and fit. In the Redhawk range Dickies will be
introducing a new chino and Pro Short incorporating holster pockets.
New to the range is the Eisenhower max trouser with cordura kneepads
and extra strength to high stress areas. Dickies are also introducing a new
premium thermal set optimised for comfort and breathability and half finger gloves in thinsulate with
removable pouch for extra warmth. A brand new range in safety footwear in the PU/rubber sole
completes the range. For more information visit www.dickiesworkwear.com.
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Roofing Contractors Forum
The A.Proctor Group Ltd recently held a Roofing
Contractors forum, bringing together those from
throughout the UK who were keen to share experiences
and knowledge. Education is key within the industry and
an understanding of the current technologies and
differences between membranes is essential in making
the right decision for your building. A highlight of the
event was a visit to the production plant to see
Roofshield, the premium air permeable pitched roofing
membrane being manufactured. Roofshield has BBA
certification and NHBC approval – it is a unique, threelayer, nonwoven, spunbonded, polypropylene breather
membrane with a patented melt-blown core. A.Proctor
Group’s Iain Fairnington said “In the ever changing industry with new regulations, interaction with our
customers is key to ensuring we are meeting clients’ requirements.” Roofshield provides the most
cost-effective solution to controlling interstitial condensation in a pitched roof. The exclusion of the
need for ventilation and a vapour control layer eliminates the additional expense of extra components
and the labour to install them. The A.Proctor Group Ltd is always keen to share ideas and educate
by way of product presentations including one entitled ‘Condensation in the Roofspace’. To attend
their next Roofing Contractors Forum, call 01250 872 261. For further information about A. Proctor
Group’s range of products visit www.proctorgroup.com.
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Having read Mr Waterworth’s article, it would appear that he is
not a fan of ‘single ply roofing membranes’ and has expressed his
adverse views that frankly should have been headed up with a
title relating to ‘ponding water’ and the problems that can be
experienced, which, of course, is relevant to any flat roof
membrane, not only the ‘single ply’ variety.
Of course, we all understand and acknowledge the importance of
making provision of removing water from roofs as quickly as
possible. However, clients’ financial constraints and perhaps
physical and/or practical issues on the roof in question may not
always allow for a tapered insulation, for instance, to be
introduced into the system to assist with drainage. Additionally,
we are all aware of the constant battle to protect our flat roof
installations irrespective of product type from physical and
mechanical damage ‘by others’.
On a more positive note, the continued and projected increasing
market share in what is predominantly a ‘flat market’ is
encouraging and proves, if proof is needed, that single ply
membranes, be they EPDM, TPO or others are here to stay and are
growing in volume at the expense of more traditional membrane
types, as single ply systems are technically well-engineered and
designed, as well as being supported by hands on training and
technical site support from the manufacturer.
Also Firestone Building Products’ RubberGard EPDM has just had
the eighth issue of the BBA Agrément certificate awarded as
during 2013 tests have been carried out on the weathertightness
and durability. Following the successful results obtained in this
study, the BBA state that, with regard to durability, “Accelerated
weathering tests and performance in use confirm that satisfactory
retention of physical properties is achieved. All available evidence
indicates that the systems should have a life in excess of 30
years.”
We at Firestone Building Products in the UK and Ireland are part
of a global company who has installed more than 1billion m2 of
Firestone RubberGard™ EPDM.
In conclusion, let’s not be negative about our roofing industry and
particularly about single ply roofing membranes as they are the
future and are increasing in market share and are here to stay.

James Cave
I Eng MIET MIOR ACIOB

Firestone Building Products, UK and Ireland
Salterswall, Winsford
Cheshire

Ecobuild
Biggest UK sustainable construction event. Exhibitions, seminars,
debates.
2013: 45,000 visitors, 1,000 exhibitors
Excel Centre, London www.ecobuild.co.uk
11-13 March 2015
The Health & Safety Event
New health & safety show for construction professionals. Free
conferences and education from The British Safety Council.
110 exhibitors
NEC, Birmingham www.healthandsafetyevents.co.uk/
7-8 May 2014
Greenbuild Expo 2014
Sustainable building solutions, seminar programme, practical
advice and training sessions.
2013: 4,000 visitors, 175 exhibitors
Manchester Central, Manchester www.greenbuildexpo.co.uk
16 May 2014
NFRC Roofing Awards
Gathering of the main players in the UK roofing industry to
recognise and celebrate the best projects across all roofing
disciplines.
Hilton London Metropole Hotel, London W2 www.nfrc.co.uk
21-22 May 2014
All-Energy 2014
The ‘AGM of the renewable energy industry’. Full seminar and
conference programme. See website for Call for Papers.
2013: 10,322 visitors, 606 exhibitors
Aberdeen Exhibition & Conference Centre www.all-energy.co.uk
7-8 October 2014
Timber Expo
Buyers & Specifiers Forum, seminar programme
2013: 4,611 visitors, 110 exhibitors
NEC Birmingham http://timber-expo.co.uk/
13-15 November 2014
The Skills Show 2014
UK’s largest skills & careers event. NFRC Young Roofers
Competition Finals.
Roofing skills, apprenticeship and demonstrations.
2013: 80,000 visitors
NEC, Birmingham www.theskillsshow.com
25-26 February 2015
Roofex 2015
The must-attend event for the UK roofing industry.
Manufacturers exhibiting from all parts of the roofing industry.
Live demonstrations, Presentations and Talks, Seminars and
debate.
2013: 3,000 visitors, 106 exhibitors
NEC Birmingham http://roofex.businesscatalyst.com/
28-30 Apr 2015
The Natural Stone Show
Showcase event for UK stone industry.
Architecture, conservation, design.
2013: 5,600 visitors, 220 exhibitors
Excel Centre, London www.stoneshow.co.uk
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