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News

Alumasc Sales and Profits
The Alumasc Group plc has completed the sale
of Pendock, its pre-formed plywood pipe boxing
business, to Davidson Holdings Limited for £1.5
million at the end of September.

Derbyshire MP Visits IKO’s Chesterfield
Factory

SFS intec Director Appointed to
MCRMA Board
The Metal Cladding and Roofing Manufacturers Association (MCRMA)
has elected SFS intec’s Sales and Marketing Director, Colin Yeates, to
its management board.

Davidson and Pendock both manufacture
products that are sold in similar markets.
Pendock generated profits of £0.3 million in the
year ended 30 June 2014.

Industry Winners and Losers
The latest review of the Roofing Contractors industry, as we head towards 2015, shows a market in
transition. Here’s what Plimsoll’s assessment says about the current state of the market:
Sales Growth
Overall, sales growth within Roofing Contractor firms has risen to one per cent. However, a group of
40 ‘hyper growth’ firms are expanding faster than the rest and these are the ones to look out for in
the coming months as they’re currently growing by six per cent.
David Pattison, Plimsoll’s senior analyst, explains: “As we’ve seen with our supermarkets in recent
years, we are seeing exciting companies exploiting innovative routes into the market and growing
at speed. “
The squeeze on profitability continues
Profit margins continue to fluctuate as the competition heats up. The average company now makes
only £4.50 for every £100 sold. Despite this, a group of 50 companies are getting it right and are
delivering pre-tax profit margins ahead of the rest. These are the companies to learn from and
discover their secrets.
Pattison added: “These very profitable companies show that real value can still be added in the
industry. Sadly some others are finding it hard with some companies still operating at a loss.”
The latest performance ratings
Plimsoll’s unique performance ratings have afforded previously failed businesses two years warning
that they were heading for trouble. The latest analysis has rated 165 roofing contractors as in danger
– a clear sign that a rising number in the market continue to work under severe financial risk.
However, in a sure sign that the market is split between the winners and losers, there are 571 other
companies that have been given the rating strong. These companies clearly show how it should be
done in the market.
Pattison said: “A rating of danger does not spell the end for these companies. Our ratings are
designed to alert companies that they have a weakness that must be remedied. Unfortunately, our
experience shows that not all companies can react in time and 2015 could see a spate of failures.”
Acquisitions are back on the radar
As a result of this gap between the winners and losers in the market, there looks set to be a rising
tide of consolidation as strong companies take advantage of their rivals’ weaknesses and grab
themselves a bargain.
The latest Plimsoll Analysis has categorised 488 firms as being highly attractive acquisition targets.
Their financial weakness and simple ownership structure marks them as obvious candidates.
However, any potential suitors will need to act quickly as 50 companies assessed in the Plimsoll
Analysis have healthy cash reserves and could be ready to spend in 2015.
The full study, which analyses the UK’s largest 1000 Roofing Contractors contains a valuation,
acquisition attractiveness score and overall financial rating for each contractor. It is designed to help
anyone looking at buying or selling companies to understand the options open to them.
For copies of the report call Plimsoll Publishing on 01642 626 419 or email c.glancey@plimsoll.co.uk.
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Alumasc’s Chief Executive, Paul Hooper said:
“The disposal of Pendock is consistent with the
Board’s objective of focusing resources on
developing core activities. The consideration
received from the sale will be used to accelerate
the expansion of Alumasc’s building product
activities, where growth rates have exceeded
UK construction market averages in recent
years.”
Alumasc announced its Building Products
revenues increased by 9% on its prior year to
date levels, covering the period from 1 July
2014 to date.
Alumasc said “The Building Products division
continues to benefit from improving market
demand, the introduction of new products and
steady export market penetration.
“Our roofing and walling businesses, in
particular, have had a much better than
expected start to the year, building on the
positive ongoing momentum in our rainwater,
drainage and house building products
businesses. In view of these trends, the Board
anticipates that the Building Products
divisional performance for the full financial year
will be stronger than envisaged at the
beginning of the year.”

FK Group Profits Rise
Building envelope contractor, FK Group has
reported its annual turnover as £40.2 million for
the year to 31 March 2014 - an increase from
£30.1 million from the same period last year.

IKO Polymeric Operations Manager, Andrew Salmon (left) shows Natascha round the factory with
Managing Director, Andy Williamson (right)

North-East Derbyshire MP, Natascha Engel visited the IKO factory recently
with a view to learning more about the roofing and waterproofing systems
manufactured there.
IKO makes a significant contribution to the UK’s manufacturing business
within the construction sector with a UK turnover of £70 million in 2013,
which included exports of £5 million.
On the factory tour Natascha learnt about the product ranges manufactured in
Chesterfield, the environmental aspects of the factory with its zero carbon
policy as well as the supply chain route to market. She also visited IKO’s
training academy where customers and contractors are educated about new
products and applications.
Natascha Engel said, “It was fantastic to see such a high-tech, high skill
factory in my constituency employing local people. There’s always something
special about family run firms.
“I hope to work very closely with everyone at IKO to make sure that there is a
bright future for British manufacturing.”

Colin Yeates, Sales and
Marketing Director at SFS
intec, comments:“SFS intec
has played an active role in
the MCRMA for over 20 years,
so it is a real privilege to be
given a personal role on the management board. In this position I am
anxious to support initiatives that drive innovative performance over
time, life cycle cost planning - taking cost out - and best practice
joined-up thinking, between like-minded manufacturers. This way, as
an industry, we can ensure clients get the performance they deserve
and over time, the lowest cost.
Carlton Jones, Director of MCRMA, says: “The MCRMA constantly
seeks to invest in and work with competent organisations, in a serious
effort to demonstrate and benchmark best practice across the
industry.”
The MCRMA will celebrate its 25th anniversary next year.

Countryside ‘Blighted by Solar Farms’, Says Minister
graze. That is why I am scrapping farming subsidies for
solar fields. Solar panels are best placed on the 250,000
hectares of south facing commercial rooftops.”
In September the National Solar Centre, together with
the National Farmers’ Union, published a Best Practice
Guide on how to combine solar farms with sheep
grazing, chickens or geese rearing or growing crops.

Pre-tax profits are reported at £2.7 million for
the year, up from £552,000 in 2013 and is partly
due to the reporting of retention balances
outstanding on finished contracts. Due to the
increased confidence in the market and the
growth of FK Group the company has improved
its recoverability record.
Managing director, Francis Keenan said:
“Confidence is back and, as a result, we have
taken the decision to change the timing of
recognising retention revenue, as we are now
more certain they will be recovered. This is a
positive move that shows our market is
buoyant and gives us a more accurate
operating performance as we continue to
grow.”

Originally representing the steel roll forming construction sector, the
MCRMA has broadened over the last 24 years to offer independent
consultant membership and
associate membership,
involving other building
component manufacturers –
like SFS intec. As such, the
organisation decided its
management board needed an
additional representative to
reflect its growing member
base and ensure all sectors
are fully represented.

Announcing that farmers will lose subsidies for fields filled with solar
panels from January 2015, Environment Secretary, Liz Truss said “the
move will help rural communities who do not want their countryside
blighted by solar farms.”
She continued “It makes my heart sink to see row upon row of solar
panels where once there was a field of wheat or grassland for livestock to

Liz Truss,
Environment Secretary

Leonie Greene, at the Solar Trade Association said: “The land is still
available for farming – the solar fixings only take up 5% of the land. This
means plenty of room for continued agricultural practices such as sheep,
geese or chicken farming. As far as farm payments are concerned, solar
should really be treated in the same way as orchards or fields with trees,
where animals continue to graze the land in between.
“Solar farms have an important role to play in conserving our countryside.
Not only can solar power save huge amounts of greenhouse gases, but solar
farms can provide protected spaces for boosting biodiversity, such as
wildflowers and bees.”
There are currently 250 solar farms installed in England.
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News

Survey Warns Subcontractors NFRC Unveils Updated GRO Code for Green Roofs
Still Wait for Payment

A survey by Streetwise Subbie found that 95% of UK
Specialist Contractors are not getting paid in 30 days on
public funded jobs.
In the private sector 89% waited for payment over 30
days, with 24% waiting over 60 days.
Barry Ashmore, Streetwise Subbies MD commented,
“To a small sub-contracting firm with limited cashflow,
payment terms over 30 days can prove to be lethal.
“The results of the 3rd annual survey have revealed that
despite promises of help and permanent fixes from UK
government and trade associations, the Specialist
Contractor is being betrayed.”
The ‘Construction Supply Chain Fair Payment Charter’
launched in April this year, set out to reduce standard
payment terms in construction to 30 days by 2018.
Suzannah Nichol of the National Specialist Contractors
Council described the Fair Payment Charter as “a work
in progress”.
Barry Ashmore (pictured right) said
“If the last 12 years are anything to
go by ‘work in progress’ is the last
thing specialist contractors want
to hear. And I’m not the only one
who feels short changed by the
Charter, judging by the responses
in our survey.”
The survey reports some of the subcontractor’s
comments about the Fair Payment Charter:

“Worthless piece of paper that all the major
main contractor payment abusers have ignored.”

The Green Roof Organisation (GRO) unveiled a new and updated GRO Code for green
roofing at a launch in London’s RAF Club on 28th October. The revised code is designed to
provide assistance for anyone who is involved in the design, specification, installation or
maintenance of a green roof and is supported by the NFRC, the UK’s largest roofing trade
association.
First published in 2011, the updated GRO Code details information on meeting London
Plan Policy requirements. It also provides guidance on the depth of substrate, the method
choice of lifting substrate up to the roof level, its subsequent dispersion of it across the roof
and irrigation.
The revised Code emphasises that the primary waterproofing layer is critical and discusses
its function and performance as well as providing guidance on waterproofing inspections.
For a free copy of the GRO Code, visit www.nfrc.co.uk or call 020 7638 7663.

Build Show Bought Out to Become Part of
UK Construction Week
Media 10, has combined UK Construction Week with the newly acquired Build Show and
the Grand Designs Live event. A further seven events will accompany UK Construction
Week to create a comprehensive construction focused event.
The dedicated week of industry events will be held at the Birmingham NEC from 6th to
11th October 2015 and will bring together the full spectrum of construction industry sectors
under one roof.
The Build Show already has a range of
exhibitors booked. Grand Designs Live, with
over 24,000 trade attendees, and the portfolio
of other construction related events gives UK
Construction Week a projected trade
attendance of 50,000.

“...in reality hardly ever works the way it's
intended to.”
“Supply chains are rarely monitored and clients
that may question it are normally fobbed off
with meaningless guarantees from main
contractors.”
The survey asked 216 subcontractors what their
experiences of payment were.
Streetwise Subbies say that 78% of specialist
contractors said their Trade Association wasn’t doing
enough to support them on the issue of late payment
and retention.
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Knauf Research Develops ‘Fitter Friendly’ Range
Knauf Insulation is rolling out a new ‘fitter friendly’ range plugged as a multi-purpose
solution to multi-applications- the new Earthwool OmniFit range.

Civil Use of Drones Regulation?

Entries are now being accepted for the UK Roofing Awards 2015.
The Awards recognise and reward outstanding standards of
workmanship and safety. They are open to roofing companies
who are members of one of the supporting trade associations,
including the National Federation of Roofing Contractors.
Submissions from manufacturers, architects and specifiers are
also welcome.

On 13 October the House of Lords EU Committee investigation into the civil use of
drones got underway with its first evidence session.
The Committee will be deciding whether there is a need for EU-wide legislation to
regulate the civil use of drones, which are being increasingly used for roof survey
work. The drones offer the advantage of a quick and relatively economical way to
survey the state of a roof without disturbing it, a particular benefit on heritage
projects.
Stu Martin, Operations Director of Vertex Access said “Gaining permission for
aerial work by the CAA already provides regulation. The problem is that this
regulation is not adequately policed. Anyone can launch a drone flight; this might
be an innocent amateur hobbyist or it might be an unscrupulous cowboy with no
regard for data protection or safety. Regulation of flights for commercial purposes is
needed but drones are a great benefit in avoiding the dangers of working at
height.”

Timber Expo Reports Record Visitors
This year’s Timber Expo was the most
successful yet, say organisers - recording
over 6,000 visitors.
Event Director, Loretta Sales said:
"Timber Expo has grown year on year and
this represents a 30% increase on the
2013 visitor numbers! Organisers report
nearly 60% of exhibitors signed up for the
2015 event, which takes place at the NEC on 06 & 07 October.

Revised Employer’s Guide to the CIJC
Working Rule Agreement 2014
Employers who chose to incorporate the provisions of the Construction Industry
Joint Council (CIJC) Working Rule Agreement into the contracts of employment of
their operatives can now consult an updated guide. The guidance, written by the
CIJC is intended to answer employers’ frequently asked
questions about the interpretation of the various clauses
and best practice.

In a series of day workshops the company will demonstrate the benefits of its new range
and invite merchants and installers to test out the products.

The CIJC agreement is the most widely used agreement
in the UK construction industry and its terms and
conditions have become “the norm”. The parties to the
agreement keep the terms and conditions under constant
review to ensure it keeps up with employment
legislation.

Knauf says their new range will offer a more flexible product for the roofing sector,
particularly those involved in loft conversions.

The revised guidance and agreement can be ordered from
www.cip-books.com.

Following research Knauf found that insulation that is easier to handle, easier to fit and less
irritating was needed.

Is Your Roof Award-Winning?

The Awards are comprised of 13 categories covering all the
major roofing disciplines from single ply to heritage. Over the
years the judges have faced
the tough challenge of
selecting the winners from
some outstanding projects
from private dwellings to
castles and the 2014 Awards
featured developments
ranging from Heathrow
Terminal 2a to a jetty in the
middle of the Thames.
If you have a roofing project
that has been, or will be,
completed between 1st
December 2013 and 31st December 2014, why not get
recognised for your outstanding work and secure a competitive
edge over your peers.
The awards are free to enter and accepts multiple submissions.
For more information and to download an entry form, go to
www.nfrc.co.uk.

HSE’s Open Letter to the
Structural Timber Industry
HSE’s Head of Construction Sector and Policy, Simon
Longbottom, has sent an open letter to all those involved in the
design, specification, procurement and construction of timber
frame structures to explain HSE’s expectations about managing
fire risks before and during the construction of timber frame
structures. The letter has been sent via trade body, the
Structural Timber Association (STA).
Serious fires have occurred involving timber frame structures
under construction which have affected neighbouring buildings.
HSE, with the STA, has produced guidance on reducing the
risks.
In the letter HSE explains that the primary legal responsibility
for assessing off-site fire risk rests with those making design
and procurement decisions before work starts on site.
Designers and manufacturers of timber frame structures duties
under CDM Regulation 11 cannot be passed on to the Principal
Contractor. Risk should be designed out as far as is reasonably
practicable and information about residual risk passed to the
Principal Contractor. The Principal Contractor is obliged to
consider and manage risks arising from the activities under
their control at the site stage. Failure may constitute a
material breach incurring HSE’s Fee for Intervention.
The STA’s publication ‘Design guide to separating distances
during construction’ can be found at
http://www.structuraltimber.co.uk/informationcentre/information-centre/technical-library/site-safe/.
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Green Roofs

GRO Code for Green Roofing Updated
required for certain projects and the
method choice of lifting substrate up to
roof level, and its subsequent dispersion of
it across the roof, subject to the size of
project, which has significant access,
budgetary and scheduling implications.
Substrate should be applied to the required
depth (including the appropriate
settlement volume) using grading bars.
Depth checking should be undertaken
throughout the installation. Once the green
roof is installed it should be saturated to
capacity using suitable temporary
irrigation equipment prior to on-going
temporary irrigation depending on time of
year.
When it comes to waterproofing, the
revised Code now states that in all
applications the primary waterproofing
layer is critical to the successful
performance of the roof as a whole,
therefore its function and performance
characteristics, and its suitability for use
within a green roof system must be
assured. At a minimum the specified
waterproofing system should be certified to
FLL Guidelines against root resistance
and/or be covered by British Board of
Agrément (BBA) Certification for green roof
applications. A wide range of
The Green Roof Organisation (GRO) has unveiled a new and updated GRO Code for green
roofing. The revised code is designed to provide assistance for anyone who is involved in
the design, specification, installation or maintenance of a green roof and was supported by
The National Federation of Roofing Contractors (NFRC) at the Code’s launch at the end of
October 2014.
First published in 2011, the GRO Code is intended to be a code of best practice and to serve
as a guide for methods and standards relating to all matters of green roofing. This latest
update contains more detailed information on meeting the requirements of the London Plan
Policy, together with added guidance on substrate installation and waterproofing.
The revised GRO Code reflects the growing movement by councils and local authorities
throughout the UK, including the London boroughs that now expect green roofs to be
designed for new developments, where feasible. As such, it provides an enhanced ‘Living
Roofs and Walls’ technical report supporting the London Plan Policy.
Ray Horwood CBE, Chief Executive of NFRC said: “Green roofs perform a vital role in
helping cities adapt to the effects of climate change. However, green roofs can only provide
these environmental benefits if designed and installed in a way that ensures that minimum
performance criteria are met. This code therefore highlights the important green roof design,
installation and maintenance considerations and provides guidelines as to how they can be
accommodated in the final green roof scheme.”
The new edition of the GRO Code provides guidance in helping to combat the effects of
climate change and recognises that green roofs have the potential to provide resilience to
climate change by reducing storm water run-off velocity and volumes, and by increasing the
cooling effect during hotter summers. Green roofs also bring many other wider
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environmental benefits. Speaking at the launch,
Mark Harris, GRO Chairperson, pointed out that a
green roof enhances a building’s BREEAM rating
by an average of 8-10 points.
Matthew Pencharz, Environmental Advisor to the
Mayor of London also stated at the launch that
40,000 new homes are needed in London every
year to keep pace with demand, as well as the
fact that 80% of current buildings will still be
here in 50 years. As such, that creates an
enormous potential in London alone for new and
retrofit green roofs. While London is leading the
way with an estimated 175,896m2 of green roofs
– more than half of the total UK green roof
coverage estimated by Dusty Gedge of
Livingroofs.org at 350,000m2 – the recent
announcement of a new strategic Greater
Manchester authority creates the potential for a
new planning framework that could see an
upsurge in green infrastructure in northern cities
to equal that of the capital’s.

waterproofing options fall within these
requirements including reinforced bitumen
systems, hot melt monolithic systems, single ply
systems, liquid applied systems and standing
seam aluminium systems. Guidance is also
provided on waterproofing inspections.
Commenting on the latest GRO Code, Simon
Poe, Business Operations Director at Alumasc
Roofing and a member of the GRO Advisory
Technical Group 2013 said: “Research has
indicated that green roofs respond differently to
the environment in which they are installed. UK
green roofs will therefore perform best if they are
tailored to the environment in the UK.
“The new edition of the Code demonstrates the
industry's desire to further enhance the quality
of green roofs in the UK. The Code informs the
decisions of professionals that specify,
manufacture, install or maintain green roofs
through broader and more detailed guidance. In
future, the Code will underpin further
enhancements; leading towards an ultimate
ambition of prescribing acceptable ranges of
performance for components on a quantitative
basis.”
GRO was founded circa 2008 and represents a
partnership of industry (green roof manufacturers
and installers) and stakeholders, coming
together to develop guidance for the
specification, design, manufacturing, installation
and maintenance of Green Roofs. The first
publication was the GRO Guidelines in 2009,
followed by the GRO Code in 2011.
For a free copy of the GRO Code, visit
www.nfrc.co.uk or contact 020 7638 7663.

An important aspect of the Code update is the
new guidance on substrate installation. The
update stipulates the size of substrate sacks
Page 9

Standards

BS5534 – a Major Step Forward for Quality
in Roofing
Graham Copson, Technical Manager of Klober and NFRC
Slate and Tile Technical Committee member

The updated BS5534 ‘Code of Practice for slating and tiling
(including shingles)’ has generally been accepted as one of
the industry’s most important of the last 20 years. Enquiries
to Klober so far have certainly reflected a high level of
interest, in complete contrast to what we would normally
expect with a new British Standard.
We believe there are two reasons for this interest, the main
one being that it affects fixing principles as a whole, while
secondly, and on a positive note, the NFRC has been actively
lobbying members to improve awareness of what lies ahead.
Underlay zones
The Standard carries considerable implications for
manufacturers as well as contractors, particularly in relation
to underlays. Following an increasing number of problems
with lightweight membranes ‘ballooning’, a new wind speed
map of the UK has been produced and manufacturers will be
required to provide information on wrappers to show the
zonal limit for each product. A test for upward deflection has
also been established, so labelling will at last provide a
measure of comparison for the dozens of products available.
Many have the support of BBA certification but this has, in
many senses, been unhelpful as it has masked variations in
product quality. The new Standard should therefore prevent
inadequate underlays being sold as ‘equivalent to’ ones
which are genuinely fit for purpose.
Most underlays will have, at the very least, to use a 250mm
batten spacing beyond Zone 2 and possibly Zone 1. For
contractors, the situation is pretty straightforward - just check
the zonal map to ensure that the product offered by your
merchant is suitable and ask the underlay manufacturer for a
fixing spec if necessary. Checking the map is important
because it has been determined by meteorological factors
rather than geographical boundaries. Northern Ireland, for
example, is split into two zones, Belfast being in Zone 2
while Londonderry is in Zone 3. In Wales too, even an island
as small as Anglesey is split on a similar basis.
Mechanical ridges and hips
Another key element of the Standard was prompted by the
fact that around two thirds of claims to the NHBC under its
Buildmark Warranty relate to mortar fixing. Mortar offers little

tensile strength and changes in construction techniques have exposed its
inflexibility. Failures had shown little sign of reducing in number, so much so
that the move toward dry fixing had already been supported by the NHBC.
Though mortar will of course continue to be used, ridges and hips must now
be supported by mechanical means.
The Standard also places particular emphasis on the use of the correct
material ratios as site complaints had highlighted poor quality on a regular
basis. Dry fixing, however, which has been in common use in Scotland for a
number of years and is very much the quicker, more reliable option is now
considered to be best practice.
Tile fixing
One element of the Standard which will impact heavily on contractors is the
need to fix every single lap interlocking tile with either a clip or nail. Changes
in wind load calculations were prompted by knowledge of weather patterns
throughout Europe and the move is considered by many to be long overdue.
Importantly, 24 roofing product manufacturers are working alongside the
NFRC to provide free of charge training for contractors on changes brought
about by the Standard. Klober is one of six doing so in the Midlands and
though three courses are already fully subscribed, more are planned within
the six month transition window. Courses are available to any contractor but
free to NFRC members who will also receive a copy of the new Standard.
Until 1stFebruary 2015, contractors will be able to request a specification to
either the old or new standard so time has been given to provide adequate
transition and quote for work based on the new requirements. For any roof not
started by 1st February, however, the new requirements will apply without
exception.
Graham Copson is the Technical Manager of roofing
accessory manufacturer Klober and a member of the
NFRC Slate and Tile Technical Committee. Contact
Graham by email to Klober@yourresponse.co.uk or call
01332 813050. www.klober.co.uk.
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Slate & Tile

Dry Fix Products for Slate and Tile Roofs
John Godley, Technical Manager, Hambleside Danelaw

themselves that the products they are dealing
with are fit for purpose. It is also their
responsibility to ensure these products are
sourced from a manufacturer with a good
reputation for product quality and technical
support.
It is important to note that not all products that
appear to be the same are the same.
Independent Certification
The raw material choices can be anything from
the tried and tested to those which are used for
cost savings rather than reliable long-term
performance. Good quality products generally have
some form of independent certification to
demonstrate their fitness for purpose such as BBA
certification and will carry a meaningful guarantee
that will be honoured by the manufacturer should
a problem or defect arise.

During the recent recession the industry saw a drive for better efficiency and value for money, and
since there has been a significant increase in the demand for ‘dry fix’ roofing products to reduce or
eliminate the requirement for mortar on roofs.
The benefits of dry fix products are well-documented and appreciated by most roofing contractors:
increasing the speed and reliability of the installation and reducing down-time for bad weather. The
NHBC recognise that the reduction in the use of mortar on roofs will also lead to a reduction in both
the number and the cost of claims that they are required to deal with.
As the demand for these products has increased, so
have the number of manufacturers and importers.
Unfortunately, this increased demand has also led to an
increase in supply of products specifically targeted at
the low cost, low specification end of the market.
These products are often manufactured using low grade
or low quality materials and components resulting in
both reduced durability and performance.
Some of these low cost products carry manufacturers’
performance claims that cannot be substantiated and
meaningless claims of compliance to inapplicable
standards. They even claim approvals by bodies such
as the NHBC that do not approve proprietary products.
Perhaps least surprisingly, they are offered with vague,
exaggerated, or simply unenforceable guarantee
periods. Sadly, this can mean that, in the event of a
failure, the unsuspecting installer is left carrying the
cost.
It is the responsibility of the suppliers and installers of
products used with slate and tile roofs to satisfy
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It is now quite common to find that liberties are
taken when claiming ventilation areas; products
such as tile and slate ventilators may have their
ventilation area quoted based on the top surface
aperture or grille that is easy to measure, but then
might be constructed with an internal geometry or
pipe/adaptor spigot that significantly reduces the
actual airflow area. Some low cost roof ventilators
may even rely on riveted connections in thin weak
plastics and foam strips held on with double-sided
tapes to achieve the weathering and compensate
for poor fit into the roof. Worse still, designs that

have proved to have been unreliable in terms of weather protection can
now be found to contain coarse plastic foams further restricting air flow
and risking blockage by debris accumulating over time.
In recent years, there has also been a dramatic uptake in the use of dryfix products used to provide a mechanical fix of ridge and hip tiles. Not
surprising really, given the well-documented rise in problems
experienced when using mortar. But some of these systems claim to
provide the requisite roof space ventilation at the ridge despite not
actually providing openings into the roof space. This directly contravenes
BS5250:2011 ‘Code of practice for control of condensation in buildings’.

Enquiry 71

Aside from the consideration of the product design and quality, even the
best products available for the job can be fitted either poorly or
incorrectly. Reputable manufacturers generally provide good, clear and
concise instructions on the use of their products for specific applications.
Where different techniques are required - where a product may be
designed for universal application, for example – this will also be
covered. Put simply, these instructions should be followed; failure to do
so could not only invalidate the manufacturer’s warranty, but could, as
seen recently, result in a successful claim against the installer of the
product.
Do’s and Don’ts
n Don’t choose the cheapest products available, they are usually
cheap for good reason. They may take longer to install and might not
be entirely fit for purpose.
n Do use products from a reputable manufacturer of some standing in
the industry with a reliable back-up service.
n Do check the product guarantees and read the small print. You may
have a ‘guarantee’ that is not worth the paper it is written on.
n Do ensure that works are adequately supervised by competent
persons to ensure good standards of workmanship.
n Do follow the instructions provided and seek guidance in case of
doubt.
n Do use all of the components supplied with the systems wherever
appropriate – they are there for good reason.
www.hambleside-danelaw.co.uk
Enquiry 64
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Health & Safety

Dangerous Towers? – Not On Your Life!
Falls from fragile roofs are regularly noted as being among the most common type of work at height safety failure.
With roofers involved in some of the most dangerous work at height generally, it is vitally important that they are not
put in more danger by the equipment they use.
Peter Bennett, PASMA’s Managing Director, said: “Dangerous work at
height is far more common than it has to be, as using safe equipment can
prevent many of the issues that repeatedly come up, such as not fitting
proper platforms and guardrails. Simply using an EN 1004 tower can make
all the difference when it comes to a site’s safety.
“This campaign aims to show that it isn’t just about fines and figures, but
about lives. Falling from height kills more people than anything else in the
workplace, which is why the campaign warns people using towers that
their lives and the lives of others may depend on only buying or hiring a
safe tower.”
Domestic towers
Non-compliant towers, often referred to as ‘domestic’ or ‘H-frame’ towers,
represent a serious risk to roofers. Often made from painted or galvanised
steel, they typically use loose scaffold boards or DIY platforms which can
break or move, have no built-in access to ensure safe ascent and descent,
and do not come supplied with the correct size and quantity of stabilisers
to prevent overturning.
‘Not on your Life’ is a new safety campaign from industry body,
PASMA on the dangers of using unsafe towers and will be
promoted strongly o the industry PASMA’s annual Tower Week
taking place this November.
According to PASMA, if you don’t use a tower that conforms to
the European standard BS EN 1004, you risk your own life or the
life of someone else every time you use it. Significantly, falls from
height remain the biggest cause of deaths and major injuries in
the workplace.
The Not on Your Life campaign aims to show why only using
properly assembled towers that meets this standard -over often
cheap and potentially dangerous alternatives - is so vital, saying
that ‘your life or the lives of others may depend on using the right
tower’.
The Hire Association Europe (HAE) has called the selection of safe
equipment for working at height ‘imperative’ and the Not on Your
Life campaign is supported by RoSPA and was developed in
conjunction with the Health & Safety Executive (HSE). It
highlights the safety critical features of EN 1004 towers, which
can be recognised by the distinctive EN 1004 label.
Issues around the use of unsafe tower equipment were brought
into sharp relief when falls from these towers resulted in a number
of deaths and serious injuries last year, leading the HSE to open
an investigation and support PASMA in producing a leaflet to kick
off its campaign.
As recently as September, a roofing firm was taken to court for
allowing its roofers to work without safety measures, and the HSE
noted the lack of a scaffold. With the HSE considering scaffolding a
‘standard safety measure’ for roofers in cases like this, it is vital
that they are using the right type of tower and understand what
makes for a safe one.
Page 14
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In contrast, EN 1004 towers have purpose-designed platforms with safe
trapdoor entry and exit, offer built-in access, come complete with the
necessary stabilisers, and have the required number and type of guardrails
to prevent a fall. Checking for the EN 1004 label is the best way to be sure
that this range of minimum standards is met.
Free leaflets and posters are available in support of the campaign. As well
as explaining these differences, and supplying contact details for PASMA,
RoSPA and HAE, the ‘Choosing a safe mobile tower’ leaflets explain what
exactly the standard is and looks at the differences between using towers
in the workplace and using them in the home.
The PASMA website (pasma.co.uk) offers to send the leaflets out free of
charge to ensure these messages reach as many people as possible. Free
posters on the subject are also available, as are wider ranging Tower
Safety Packs.
Tower Week will be ideally placed to move Not on Your Life into its final
stage for this year, advertising its messages to the public with a new
promotional campaign – ‘Is there a killer in your garage?’ – and offering
professionals - including roofers - access to a seminar given this year by
PASMA’s Technical Director, Don Aers.
On PASMA’s Twitter page, where the association regularly posts details
of falls from towers, falls from fragile roofs are regularly noted as being
among the most common. With roofers involved in some of the most
dangerous work at height possible, it is doubly important that they are
not put in more danger by the equipment they use.
A founder member of the Access Industry Forum, PASMA is a trade
association for the mobile access tower industry. Representing the interests
of manufacturers, suppliers, specifiers and users, it delivers and oversees
the industry standard training scheme and publishes safety-related
information and guidance. Contact PASMA on 0845 230 4041 or email
info@pasma.co.uk.

WHY JOIN THE SPRA ?
EDUCATING

educating • influencing • supporting

• Apprenticeship, upskilling and other training programmes
• Online learning and CPD modules

INFLUENCING • Audits and guidance with wide-scale acceptance
• Introduction on BIM objects in specification
SUPPORTING

• Technical helpline and weekly updates
• Product support and business benefits package

For more information Tel: 0845 1547188 or enquires@spra.co.uk

www.spra.co.uk
Enquiry 9
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Roofing With Extra Care!
Russell Roof Tiles has delivered roofing
solutions for 82 apartments as part of a large
£13 million extra care development near
Stafford. The South Staffordshire Housing
Association project was purpose built for
people aged 55 plus who require support and
care services, and was delivered by the
Birmingham office of Kier Construction. The
planners at South Staffordshire Council
wanted a tile with the appearance of natural
slate for the development which is why Russell Galloway was used to combine the traditional
appearance of slates with the security, economy and sustainable credentials of an interlocking
concrete tile. Russell Roof Tiles supplied the roofing solutions and 35,000 Russell Galloway tiles
as part of a £30,000 contract, working closely with roofing contractor Crosby Roofing on the
installation. Chris Watkins, Senior Project Manager for Kier Construction, said: “It was a pleasure
to work with Russell Roof Tiles. Their Staffordshire manufacturing base ensured a consistently
efficient delivery of tiles to the site. Despite the scale of the project, the quality of the Galloway
tiles was never compromised, and gave a professional finish to the development. We received a
first-class service.” Visit www.russellrooftiles.com or call 01283 517070.

Enquiry 55

Sika Sarnafil Specified for
Donyngs Leisure Centre, Redhill

Avonside’s Roofing
Expertise Aids Scottish
Housebuilder

A Sika Sarnafil waterproofing roofing system
has proved to be the perfect fit for The
Donyngs Leisure Centre, Redhill following a
major £4.1m upgrade and refurbishment. The
re-roofing project was initially to be completed
in two phases but Reigate and Banstead
Council was able to draw on more funds
allowing both phases to be rolled out as one.
The new roof, which entailed overlaying a
Trocal installation from 30 years ago, now
includes
2,000m2
of
Sika
Sarnafil
waterproofing
system.
Surrey-based
contractor, Vision Design Projects had been
involved with the previous contractor who
installed the original roof. The isolating layer
used
was
Sika
Sarnafil
type
‘T’
fleecex300g/m2 with the waterproofing
membrane layer being S327-18EL which was
mechanically fixed with IF/IG-C 82x40mm
membrane pressure plates and SFS BS
Stainless Steel self-drilling fixings. All up
stands/outer eaves were then covered with
preformed Sarnametal closures. The project
was successfully completed to the client’s
satisfaction, on time and budget with the pool
re-opening on the agreed date. For more
information on Sika Sarnafil’s products and
services, call 01707 394444, email
sarnafilroofing@uk.sika.com
or
visit
www.sarnafil.co.uk.
Enquiry 16

Avonside Group Services’ Edinburgh branch is
working on the prestigious Trinity Park project
for CALA Homes, offering 80 new-build, topend apartments and townhouses. Chris
McLean, Avonside Branch Director, is pleased
to be working on a project which has already
secured an NHBC award, reflecting the quality
of the CALA offering: “The Trinity Park
contract calls for us to deliver a combination
of pitched and flat roofing expertise.
“We are installing 3000m2 of SIG Armourplan
single ply polyester-reinforced PVC membrane
and 6000m2 of Cupa H3 natural slate. The
project’s high end specification also demands
significant leadwork and detailing to cupolas,
parapets and box gutters.”
Mike Harding, CALA Homes’ Site Manager,
comments: “I have worked with Chris McLean
for over five years. The Avonside site
personnel are very good and assist in all
aspects from installation to coordination of
the different detailing. Tony Burke, Avonside
MD, comments: “Avonside Group Services has
three branches in Scotland – Edinburgh,
Aberdeen and Glasgow – so that we can
underline our position of being a national
subcontractor with a local presence. Visit
www.avonsidegroupservices.co.uk,
email
info@avonsidegroup.co.uk or call
Enquiry 17
0800 731 5982.

Redland Leading the Way with BS5534 Advice
Redland has launched its new FixMaster Online tool and The Redland
Guide to BS 5534 in response to the publication of the revised
British Standard Code of Practice for roof slating and tiling, BS
5534:2014. FixMaster Online is a new instant response tool which
specifiers, contractors and merchants can access via the web and on
mobile devices. It allows them to get an up to date fixing
specification for all Redland tiles and slates, in the office or on site.
The roof tiles and components manufacturer has also published The
Redland Guide to BS 5534 which explains the changes to the Code
of Practice in detail. Kevin Horne, Marketing Manager at Redland,
said: “The revised Code of Practice is significantly different to what
has been the baseline standard for roofing practice in the UK. It is
vitally important that all in the industry are fully up to speed. “At
Redland we want to help roofers and merchants understand what
impact this will have on their businesses and how they work, so we
developed these free, easy-to-use resources that are available to
everyone.” FixMaster Online, The Redland Guide to BS 5534 and the
training dates can be found at www.redland.co.uk/bs5534.
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Bilco's LadderUp Scores Extra
Points for Safety

Bilco’s patented LadderUp® safety post, which
extends the available hand holds on a fixed ladder,
is fast becoming one of the construction industry’s
most widely adopted safety measures, particularly
as a retrofit product. The LadderUp® post is
proving popular among Facilities Managers and
Health & Safety practitioners as it provides a
critical third point of contact for those using fixed
ladders, making it safer to exit or enter a roof
hatch, floor door or manhole. A permanently
mounted but retractable telescoping vertical post,
the LadderUp® extends easily in a one handed
action to provide an additional hand hold at the
egress of the roof or floor opening. This maintains
the three points of contact recommended by HSE.
A spring loaded mechanism helps to raise the post
effortlessly, where it automatically locks into place
and is retracted by means of a simple release lever.
Although Bilco advises mounting a LadderUp® post
at the time of installing one of its range of fixed
ladders, it can also be retrofitted easily to any
existing fixed ladder and adapts to fit almost any
configuration and spacing of the rungs. For further
information visit www.bilcouk.com.

Enquiry 45
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Alutec Plays a Part in
State of the Art Care Home

Complementing the ethos of Colten Care Ltd, which
focuses on the highest standards and latest
thinking in care for the elderly, Alutec’s premium
quality Evolve rainwater system has been installed
at St Catherine’s View dementia 56-bedroom care
home in Winchester. Harvey Baker, at Colten Care
Ltd, commented: “Alutec’s products fitted in with
the responsible building and premium quality ethos
of the build because of their excellent performance,
durability and sustainability credentials. Colten
prides itself on offering the very best in care and we
believe that the right built environment can play a
big part in the wellbeing of our residents. Installed
at the site was Alutec’s Evolve Deepflow guttering
with Flush-fit downpipe in grey RAL 7043 colour.
Made from marine grade aluminium and using the
latest manufacturing technologies, Alutec’s
rainwater systems have outstanding performance
credentials and areone of the most sustainable
ranges available in the UK. Aluminium is infinitely
recyclable, with an estimated 75 per cent of all
aluminium ever produced still in use today. The
systems installed at St Catherine’s view have a flow
performance rating of 4.9 litres per second,
ensuring they can cope with the heaviest of water
run off and an extended life expectancy that is
virtually maintenance free. For more information
visit www.marleyalutec.co.uk.

Enquiry 6
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New FASET Training Addresses Dangers of Edge
Protection

FASET,
the
trade
body
representing the fall arrest and
safety net rigging industry, has
launched a new, one-day training
course designed to provide the
knowledge and practical skills needed to install scaffold components for
edge protection to European standard EN 13374. Until now, according to
FASET, there has been no course that specifically addresses the
requirements of this standard, which covers specifications and test
methods for temporary edge protection systems. Company secretary,
Tony Seddon, explains: “If working at height cannot be avoided, the first
priority is to introduce collective fall protection. Typically, for roofers and
sheeters, this will comprise stair towers for access, safety nets to absorb
energy from a falling body and edge protection to prevent falls from the
leading edge.”
“Increasingly, for ease of management and control, principal contractors
now require that all three are provided by one company – which many
FASET member companies do. The new course closes the EN 13374
knowledge gap and concludes with a formal, recognised qualification and
CSCS skill card.” Course content includes legislation and standards, how
edge protection works, edge protection components, manual handling,
drawings and information, planning and working with others. Combining
theory and practical, the course is highly interactive and involves learning
through participation. A course prospectus is available from
enquiries@faset.org.uk.
Enquiry 24

In Keeping With Tradition
Tradition was the name of
the game for Paddock
Johnson
Partnership
architects,
when
the
company was charged
with
restoring
and
converting a grade two
listed building in the
historic village of Port
Sunlight, Merseyside. It
was because of this that
the company opted to
specify Rosemary Clay Classic roof tiles, Arris Hip Tiles and clay Valley Tiles
from Redland when it came to replacing the roof. Hesketh Hall, a former
Royal British Legion club, the biggest in the country, had fallen into serious
disrepair when Port Sunlight Village Trust decided to have it converted into
luxury one and two bedroom apartments and give the building a new lease
of life. Colin Banner, of Paddock Johnson Partnership, said “When the
building was originally built over 100 years ago it was Rosemary tiles that
were used so we needed to use clay tiles in the restoration. We have used
Rosemary Mixed Brindle tiles on other buildings throughout the village and
to ensure Hesketh Hall retained its historic charm and Grade II status it was
appropriate to use the same tiles.” Redland’s Rosemary tile is synonymous
with traditional architecture in the UK and has been used on pitched roofs
for over 175 years.

Enquiry 26

On Your Marks, Get Set…

Moorland Offers Coastal Comfort to New Development

Jewson, the UK’s leading
supplier of sustainable
timber
and
building
materials, has partnered
with Milwaukee to launch a
once-in-a-lifetime
competition. From 22nd
August – 5th October 2014,
all Jewson customers that
spend £100 excluding VAT
on purchasing Milwaukee
products will be entitled to
enter into a prize draw to win an adrenaline fuelled pillion ride with Tommy
Bridewell or Josh Brookes from the Milwaukee Yamaha British Superbike
Team. Once qualified for the promotion, Jewson customers are encouraged
to visit the webpage www.jewsoncompetition.co.uk and enter their details
along with the invoice or receipt number to be in with a chance of winning.
As well as the opportunity to win a pillion ride around the track with a rider
from the Milwaukee Yamaha British Superbike Team, entrants into the
promotion will also have the opportunity to win a variety of other racing
themed prizes. Prizes include VIP tickets to the final race of the British
Superbike season at Brands Hatch in Kent and a selection of race jackets,
fleece jackets and racing polo shirts. Jewson’s Trevor Chapman
commented, “Jewson Tool Hire is proud to be one of the sponsors of the
Milwaukee Yamaha British Superbike team for 2014. Our latest promotion
is our way of sharing this excitement and passion - and to give one lucky
customer the chance of a lifetime.”
Enquiry 23

Moorland
slates
from
leading roofing specialist,
Cembrit, have been used on
Altus,
a
modern
development,
in
Portishead, Somerset. Built
by Taylor Wimpey, the
development
features
apartments that offer views
of the Severn estuary, with
the
Moorland
slates
providing a stylish blend with the natural surroundings and the
contemporary exterior of the apartments. Situated close to the coastal path
along the Severn estuary and a nature reserve, the development features
Moorland slates throughout. Local contractor, North Roofing’s Warren
Neale said “The client requested a dark, smooth surfaced, dressed edge
slate, so we specified Moorland. The laying of the slate was fairly straightforward but as it was a coastal development we also needed a durable slate
that is able to withstand harsh weather.” Moorland slate is manufactured
with a smooth surface and dressed edge to give the appearance of a natural
slate, whilst retaining all the fixing benefits of man-made slate. Each slate
is pre-holed to offer a consistent size, weight and thickness, ensuring
regularity and simplicity when fixing. Moorland’s are manufactured using
Portland cement. Each slate is pigmented during production, fully
compressed and finished with a high quality, semi-matt acrylic coloured
coating. For further information visit www.cembrit.co.uk, email
sales@cembrit.co.uk or call tel: +44 (0)20 8301 8900.
Enquiry

New Compact Power Driver Attachment for
InSkew Warm Roof Batten Fixings

Brett Martin Adds 300mm Tall Kerb to Mardome
Rooflight Range

Innovative helical fixings
manufacturer, HELIFIX, has
developed a more compact
version of its Power Driver
Attachment (PDA) used to
install its high performance
InSkew warm roof batten
fixings. The new PDA is a
third shorter than the original
design, simplifying InSkew
installation, with the added advantage of a lower price tag. With the
shorter PDA fitted to an SDS drill, roofing contractors start closer to the
batten providing greater control, making InSkew safer and easier to
install. Contractors who previously opted to use a hand-held installation
tool with a hammer may now decide to upgrade to the new PDA which
enables rapid power-driven installation at a highly competitive price.
InSkew is specifically designed for pitched warm roof constructions to
secure counter battens to rafters and passes through the insulation layer
without adversely affecting its thermal properties. Offering various
benefits over standard roofing nails, this self-tapping headless fixing,
avoids batten bouncing, splitting of timbers and minimises cold bridging.
Contact the Helifix team on 020 8735 5200. To obtain a quick, accurate
fixing specification for your roof project, complete the ‘InSkew Calculator’
at www.helifix.co.uk. Simply enter your roof details and Helifix will design
the length, spacing and quantity of InSkews needed.
Enquiry 21

Brett Martin Daylight Systems has
introduced a new 300mm tall kerb
option to its range of kerb and
fixing options for Mardome Trade
and Ultra rooflights. Offering the
best quality natural daylight, hassle
free installation and excellent value
for money as standard – the
Mardome
range
is
being
continually developed to meet the
increasing demands of architects,
contractors and building owners.
In addition to the standard 150mm kerb height option, the new 300mm tall
kerb is now available for use with standard sized Mardome Trade and Ultra
rooflights. Ideal for flat, low pitched or curved roofs of less than 15°, the
kerb is approved for use with all the major flat roof manufacturers’ systems.
With an overall kerb height of 365mm, which provides a full 300mm to the
termination of the roof covering, the tall kerb is suitable for applications
where the base of the kerb will be mounted below the finished roof level. For
example, the additional kerb height allows up to 150mm of supplementary
insulation on the roof, ideal for refurbishment projects. The 300mm tall
kerb also provides a solution when oversailing an existing rooflight upstand.
The integral kerb clamp holds roof coverings in place for complete weather
tightness and a neat and tidy finish. For further details visit
www.mardomerooflights.com.
Enquiry
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BIM

The Time is Right for UK Roofing to
Embrace BIM Level 2
Clare Watson, Director of Marketing at RIBA Enterprises

Awareness of BIM is now near universal throughout
the construction industry with figures from the 2014
NBS National BIM Survey revealing a rise from 58%
in 2010 to 95% in 2013.
As the Government’s requirement is that by 2016 all
centrally procured Government projects employ fully
collaborative BIM fast approaches, so we have seen
an uptake in BIM adoption within the construction
industry.
Not only are designers moving from BIM awareness
to BIM implementation, they are starting to turn to
manufacturers for details of their products in a BIMready format. With more than three-quarters of
respondents (77%) telling us that they ‘need
manufacturers to provide us with BIM objects’.
The time is right for roofing manufacturers to seize
this opportunity and prove their worth to specifiers, why their product is the best on
the market and offer their products in a digital, BIM ready format.
Why create BIM objects?
When NBS asked where specifiers got BIM product information, also known as BIM
objects, many stated they created them in-house, however this is costly and timeconsuming. Nearly half (49%) said they used the NBS National BIM Library and 20%
cited other BIM libraries. Evidently, specifiers are looking to manufacturers to supply
their products in an easy to use and digital BIM format.

What is a BIM object?

Enquiry 14

A Building Information Modelling (BIM)
object combines product information and
drawings in a digital format that specifiers
can simply place directly into their 3D project
specification document. It contains:
n Information content that defines a product
n Product properties, such as thermal
performance, life span, fire residence etc
n Geometry representing the product’s
physical characteristics
n Visualisation of data giving the object a
recognisable appearance
n Functional data, such as detection zones,
that enables the object to be positioned
and behave in the same manner as the
product itself within the building design
framework

Others include SikaSarnafil, Sika-Trocal and Sika Liquid Plastics - market-leading flat
roof manufacturers that were early responders to the Government Construction Strategy
and the first flat roofing brands to add its objects to the NBS National BIM Library.
Importantly, Sika’s BIM objects have been created by NBS, ensuring the objects are
available in the current software used by designers and specifiers.

Nigel Blacklock, Head of Technical for Sika has
been managing the implementation of BIM and is
quite clear of the added value provided by BIM
objects: “The success of BIM relies on a
collaborative approach and the sharing of project
data through the supply chain. Sika has chosen to
invest in BIM ahead of the 2016 deadline as we
firmly believe this is the future of building and
construction.”
t

Specifiers using the NBS National BIM Library will currently find that BIM Objects
have been made available by a number of roofing manufacturers including Axter Ltd,
Delta Membrane Systems Ltd, Kalzip Ltd, RenoitCramlington, SIG Design and
Technology as well as the SPRA- the Single Ply Roofing Association.

Enquiry 1
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Rainwater
t

BIM Object Standardisation

It is essential when producing BIM objects that manufacturers do so in a
standardised way, as creating digital buildings using a consistent kit of parts
will yield all of the benefits that standardisation brings - objects will be
efficient to use, more easily comparable and will be interoperable. Unlike
consumer products, there is very little information standardisation between
construction products, which makes comparing them very difficult.
NBS has therefore introduced a NBS BIM Object Standard, the aim of which is
to establish minimum requirements for BIM objects within the National BIM
Library and for the wider construction industry, laying down the foundations
for robust, consistent information. It aims to eliminate inconsistency between
BIM objects, and help the industry reach Level 2 BIM requirements by
including COBie information to enable a COBie deliverable to be produced.
What standardisation means to roofing manufacturers
n A set of guidelines they can they work to when producing BIM objects
n NBS approval of BIM objects
n Confidence in knowing they are producing what specifiers want in a
common/recognisable format
n Cost-saving, no waste: ‘get it right first time’
What standardisation means to specifiers
n Building products that can be compared quickly and easily with a
commonality of data, information and the way they are presented

Why Steel is Worth its Weight…
Geraint Jones, Managing Director of Rainclear Systems

GUTTER SOLUTIONS
YOU CAN TRUST

Whether you’re a roofer, a building contractor or a home
owner, everyone wants a building’s gutter system to work
effectively and efficiently and survive the tests of time.
Although metal guttering will initially mean a higher
financial spend than a PVCu product, it will undoubtedly add
to the value of a property and provide better long-term value.
Choosing the right metal system depends on the
requirements of each project, the budget and desired ‘look’.
Modern steel is one of our favourite materials to choose when
you’re selecting a rainwater system and here’s why:

Durable and
cost effective
galvanized steel.

Like all the metals, steel is strong and durable – much more
so than plastic. It makes for a tough, robust system, but is
also an affordable option being the cheapest of all the metal
rainwater ranges. The product carries a manufacturer’s
guarantee of 15 years although with sensible maintenance,
life expectancy should be up to 25 years.

n Efficiency in terms of time and cost savings
n Product information they can rely on and trust to be up to date and accurate
The NBS BIM Object Standard not only constitutes what a high quality BIM
object needs to be, but also, and of equal importance, provides consistency to
both content and structure of manufacturers’ products.

building. It can also be perfect for a traditional style property when finished in precoated black and where budget doesn’t allow for a more expensive aluminium or
cast iron option. Suppliers such as Rainclear can arrange for their steel system to
be finished in a variety of other colours upon request giving unexpected flexibility.

This new standard will play a significant role in helping to shape and mould
the industry on its journey towards the 2016 deadline for the use of Level 2
BIM on all Government-funded projects.

As far as installation goes, modern steel systems are lightweight and easy to
install saving precious time on projects. Some, for example Rainclear’s Zambelli
system, come in 3m long lengths with dry-jointed unions and push fit rubber lined
union connectors giving no need for silicone.

The new standard provides greater collaboration and efficient information
exchange across multiple formats. By standardising BIM objects, NBS provides
objects which are comparable, easy to access and give greater powers to
specifiers to enable them to make informed decisions about manufacturer
products quickly and with confidence.

In addition to all its features and benefits, if environmental sustainability is a
concern, steel is 100% recyclable at the end of its life making it a conscientious
choice.
So, steel can be a great choice for a quality but cost-effective guttering system
working well on any age of property, residential or commercial.

Further details of the NBS BIM Object Standard can be found at the NBS
National BIM Library: www.nationalbimlibrary.com

Regular maintenance of all metal guttering is highly recommended and now is an
ideal time to give a rainwater system a good check over.

The Future is BIM
Adopting a BIM approach is essential to the future and longevity of product
specification success.
From here on in, the construction industry is turning digital, and BIM is the
future of design and long-term facility management. This is being governmentled and technology-driven. BIM is the forerunner in implementing change.
As hardware, software and cloud applications herald greater capability to
handle increasing amounts of product data and information, the use of BIM
will become even more pronounced than it is in current projects. BIM means
that products can come to life in the hands of the specifier. The roofing
industry must keep up and make the most of the opportunities BIM presents.

As far as efficiency is concerned, some steel systems, such
as Rainclear’s Zambelli range, are significantly deeper than
most PVCu gutters, with larger holding capacity and
improved flow and discharge rates offering a greater ability to
cope well with our weather. Most galvanized steel guttering
will resist thermal expansion and contraction providing
greater joint integrity – ideal in the UK where temperature
variations can test the gutter joints.
With its smart, stylish and contemporary look and flexibility
of colour finish, galvanised steel can add style to a modern
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High quality
traditional
designs.

n

Clean out hoppers, outlets, angles and gutter lengths every six months
ensuring these are always free from dirt and debris.

n

Ensure joints and fixing points within a system and on brackets are sealed
and secure.

n

Always place ladders against structures and not the rainwater system.

n

Clean external visible surface finishes to maintain aesthetic appearance.

n

Regular inspection for signs of deterioration and any areas of corrosion
damage should be repaired in accordance with the manufacturer’s
instructions.

Geraint Jones is the Managing Director of Rainclear Systems, a leading
stockist of metal rainwater systems. For a free sample pack of Zambelli
steel guttering call Rainclear Systems on 0800 644 4426 or contact via
email at sales@rainclear.co.uk.

Lightweight
and strong with
factory applied
powder coating.

0800 644 44 26 •
www.rainclear.co.uk
Enquiry 8

Page 23

Lower Your Levels of
Gutter Installation

With more severe winters and increasingly insulated
roofs, the installation of gutters needs to be
adapted accordingly. The Metal Gutter
Manufacturers Association advises installers on
staying up to date with requirements.

Traditionally gutters have been installed as high as
possible under the roof edge to ensure that overshooting of
rainwater does not occur and/or to hide an unsightly roof
edge. However, changes to the Part L Building
Regulations, which increased the levels of insulation to
buildings, has resulted in a recommendation from the
Metal Gutter Manufacturers Association (MGMA) that
gutters should be fitted at a lower level.
The requirement for highly insulated roofs has the
potential to cause difficulty, particularly where the gutters
are installed at a high level. During the recent severe
winters we have experienced, large quantities of snow
build up on highly insulated roofs. When the thaw sets in,
the snow will slide down the roof taking with it anything
in its path, namely gutters fitted too high under the roof
edge. Prior to the installation of highly insulated roofs, the
snow would merely melt as it fell onto the roof surface.
In EN12056-3:2000 Gravity Drainage System inside
Buildings (Roof drainage, layout and calculation) National
Annex NE states that ‘the gutter should be fixed centrally
under the roof edge and close beneath it’. It also mentions
‘gutters are to be securely fixed to prevent them being
dislodged by ladders or strong winds’, but there is no
mention of protecting the gutters from the velocity impact
of sliding snow.
MGMA guidance states that gutters must be installed
level or to a fall of 1:600. The gutter should not be
positioned at a level which causes rainfall to overshoot the
gutter, i.e. too low, or where it is damaged by the high
velocity impact of sliding snow. The general rule being
that the top front lip of the gutter should not be above the
inline pitch of the roof (see illustration)
However, contractors continue to install gutters too high
and even worse, apprentice plumbers and roofers are still
being taught this method without taking into account the
detrimental effects resulting from the changes in Building
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Rainwater

It’s here
The new range of VortX
outlets has just arrived
Following the success of our VortX floor
drainage products, we proudly announce the
introduction of our new range of roof outlets.
VortX is the perfect combination to meet your
drainage needs – from floor to roof.
• Engineered to the highest quality standards
and designed for easy installation
• Vertical roof gullies
• Balcony outlets
• Two-way outlets
All products comply with BS EN 1253 and connect
with Ensign cast iron pipework to BS EN 877 so they’re
compatible for use with existing pipework materials.
Request the new brochure now at www.pam-vortx.co.uk

Regulations. There is a fear amongst specifiers and contractors about rainwater
overshooting the gutter if fixed too low.
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However, there are two factors that need to be considered to ensure that
overshooting does not occur; firstly, the action of gravity and secondly, the correct
width of gutter needs to be established. Different types of roof surfaces will create
either more or less projection of discharge at the roof edge; for example, water will
flow faster down a standing seem metal roof than a stone tiled roof.
Currently, there is no formula available that can establish the projection of water
flow from the edge of different roof pitches, heights and roofing materials to
enable the installation of the correct width of gutter. However, BS 5534 states that
roof tiling should project a minimum of 50mm from the vertical face of the fascia
board, or be in line with the centre of the gutter - so that effectively establishes
the width of gutter. However, there is no guidance as to the height of the gutter
relative to the roof edge.
Flat surfaces attract water adhesion hence the water is diverted directly into the
gutter when it reaches the folded roof edge drip downstand. However, bold roll
roof tiles accumulate water in the tile troughs creating a greater point of flow at
the edge of the roof, so it is imperative that the correct width of gutter is selected
here to create a greater open catchment area.
Countries that historically endure severe winters have highly insulated roofs and
have adapted their building technology accordingly; they fit gutters below the
trajectory of sliding snow and also install snow guards, in particular above
pedestrian areas or lower level glazed roofs etc.
In many of these countries, buildings may also have roofs with small metal hooks
at the base of each roof tile to retain the snow in position which allows the snow
to melt without allowing it to slide down. EN12056-3:2000 National Annex NB.4
suggests that snow guards may be fitted where sliding snow may cause injury to
people or damage structures below.
Further advice and guidance is available in the MGMA guidance document at
http://www.mgma.co.uk/pdf/MGMA%20snow%20loading%20%20guidance.pdf and
also from any MGMA member company whose details can be found on the MGMA
website at www.mgma.co.uk.

'Set gutter height by laying a straight batten on the lowest profile of the
roof'
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Product Certification

The Value of Third Party Certification
for UK Construction

Generally, the contents of a certificate produced by a Notified Body will include:
n Detailed technical drawings of the product or system
n How the product should be installed on site
n How the product complies or contributes to compliance with
Building Regulations

Phil Page, Communications Manager for the British Board of Agrément (BBA), takes a look at why manufacturers
should seek certification for their products and systems.

n What tests have been carried out on the product and the
results of those tests

The idea to regulate and monitor product manufacture and
performance was initiated by civil engineer Sir John Wolfe Barry
who set up a committee to consider standardizing iron and steel
sections on 22 January 1901 due to the varying qualities he
encountered when buying these items.

n Any periodic maintenance required for the product
n An estimate, if appropriate, of the expected lifespan of the
product if it is properly maintained
This makes life simpler for architects or contractors using certificated products
as they will generally not encounter problems with acceptance by building
control, local authorities, government departments and industry insurers like the
National House-Building Council (NHBC).

Since then, independent third party certification has grown to
become a major factor in helping manufacturers prove that their
products or systems are fit for their specific purpose.
Independent third party certification in the construction industry
is vital as it gives specifiers reassurance that an objective
assessment has been made by a specialist and technically
competent certification body, so minimising risk when making a
product selection.
A product certificate that has been issued by a Notified Body will
give specifiers all the detail that they require to make an
informed decision. A Notified Body, in the European Union, is
defined as an organization that has been accredited by a Member
State to assess whether a product meets certain pre-ordained
standards. Assessment can include inspection and examination
of a product, its design and manufacture. The BBA, amongst

In fact, NHBC recognition is very important for Notified Bodies as it means that
any products they approve can be used, without additional verification, in
private housing covered by the NHBC warranty. Housing Associations and other
agencies also look favourably on certificate holders with NHBC approval.
others, is one of the UK’s Notified Bodies and has been assessing construction
products since 1966.
Proper robust procedures are important when assessing a product and good
scientific analysis is paramount. A full and proper assessment of a product’s
performance can take anything from between nine months to over a year in some
cases and then a certificate is only issued if the Notified Body is happy that all
criteria has been met.

Similarly, in the fenestration industry, NotifiedBodies that can demonstrate their
certificates are recognised by Secured by Design, a police initiative that
recognises products designed with security as a priority, will have an
advantage over those which are not.
Most NotifiedBodies will also check that manufacturers’quality systems meet
very high standards before issuing a certificate and continuous monitoring by
the body will take place throughout the life of the certificate to maintain its’
integrity. This attention to detail will mean that the specifier or contractor can

always be confident that they will get the product and
performance described in the certificate – a great reassurance
factor that will help manufacturers win or retain business.
Such certification can be costly, so manufacturers that already
have test data on their product performance will not only reduce
the cost of the full certification but also the length of time it will
take to assess the product.
However, it is highly recommended that manufacturers who
commission laboratories to carry out tests on their products,
should check that the laboratory issuing such a report is
accredited for the tests being performed as many certification
bodies will not accept test data from non-accredited sources. In
the UK this means that the laboratory needs to be accredited by
the United Kingdom Accreditation Service (UKAS). In addition, any
test report needs to be recent and traceable.
So while getting their products certified by a third party may seem
a time consuming and costly exercise to some manufacturers,
achieving certification enables them to sell their products in the
knowledge that a Notified Body has independently tested,
assessed and inspected their products providing reassurance to
specifiers, architects and contractors.
The BBA offers certification, test and inspection services to
manufacturers and installers supplying the construction industry. It
provides reassurance by assessing products and systems to ensure
they are 'fit for purpose'. It also inspects the installers of these
products and provides test services specializing in durability,
thermal performance, fenestration and microgeneration.
Contact: clientservices@bba.star.co.uk

LEAKING GUTTERS?
SPEAK TO AMPTEAM!
Ampteam, manufacturers of the Unifold Gutter
Lining System, the only permanent, long lasting
gutter lining solution

guaranteed for 25 years.
ŵƉƚĞĂŵ͛ƐƚĞĂŵŽĨƚĞĐŚŶŝĐĂů
personnel will provide guidance
and advice ensuring each project
will be done right for the
first time and the

For FREE
Impartial advice

last time!

call 01384 252777.
www.gutterliners.com
unifold@ampteam.co.uk
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SPRA

SPRA Column

SPRA’s Technical Director, Jim Hooker
FIoR describes some recent calls to the
helpline 0845 154 7188.

Security at the Roof Edge –
Why It’s So Important

Since its inception in 1988, Single Ply Roofing Association
has set the industry standard for design and installation of
single ply membrane systems. Whilst the individual
membrane manufacturers (currently thirteen in membership)
have their own proprietary arrangements for attachment and
detailing), each must provide a solution to the requirement

But what about when the membrane is adhered? The principle behind the rule
is that a tensile load in one plane (e.g. the parapet) must not be transferred to a
peeling action in the other plane (i.e. the roof field). If it does, the delamination
may be progressive and catastrophic. Without suitable restraint, an adhered
membrane under tensile stress will try to peel the facing off the insulation from
its edge. Insulation products are designed to provide very high resistance to
vertical loads; they are not designed to resist the peeling effect of a loose
membrane at an edge in these circumstances.
This discipline must be extended to details such as rooflight or service riser
openings. In all such situations, the restraint can also contribute to control of
air permeability, an important bonus in compliance with the Building
Regulations Part L.

Delamination at perimeter

for restraint of the membrane at the roof perimeter and
around large details.
The principle reason is wind loading. Depending upon the
perimeter geometry, wind loads at the perimeter zone tend
to be around twice the value in the roof field (centre zone),
and highest at prevailing wind-facing corners. In a
mechanically fixed system, restraint is dealt with by the

Perimeter peelstop

fasteners used to secure the membrane to the deck. If there
is a vertical section, say a parapet, then this will be secured
separately.

Restraint can come in many forms. A row of fasteners set either in the deck or
upstand and flashed over; a membrane-metal laminate secured to base of deck
or parapet to which field and upstand sheets are welded; a secret-fix tab of
membrane which is mechanically fixed; trapping the membrane behind a panel
such as plywood. If the eaves are flat, then welding to a mechanically fixed
trim will suffice. Details based on adhesion alone (e.g. a fleece-backed
membrane adhered to a mechanically fixed strip of membrane, fleeceuppermost) are also possible, but all must be certified to provide a resistance
to wind load with a two-times (200%) safety factor.
Of course, any fastening is only as good as the substrate into which it is
attached. Weak brickwork or a perished timber batten will be no match for
wind uplift. So quality of substrate must be scrutinised, especially in
refurbishment.
Give Me A (Thermal) Break
The Approved Document L 2006 first introduced the requirement (defined in BS
EN ISO6946) to take account of the effect of thermal bridging in roof systems.
Always ahead of the game, fastener manufacturers had already developed the
plastic telescopic tube fasteners that we see so often securing insulation and
the membranes themselves. Their advantages are not limited to thermal
resistance; they also resist point loads, increase grab on membranes and
provide some valuable provision for lateral movement all without stressing and
weakening the vital fastener-deck interface. The review of BS6229, which is
nearing completion, will see added emphasis given to the advantages of and
need for their use.
But steel plates and fasteners are still in use. Does this matter? No, but if they
are used, an allowance will have to be made for thermal losses and insulation
thickness increased to compensate. Thus in an area where there is high
calculated wind load and therefore more fasteners, this increase could be quite
punitive in terms of both roof system thickness and cost. It is important to note
that insulation manufacturers’ U-value calculation software defaults to an
assumption of tubes, so if steel plates are substituted the calculation may not
be valid.
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Professional Roofer

A Professional Roofer:

How the law (and the public) interpret this title
Question: Would you say that you are: A) a roofer or B) a professional roofer?
complete a flat roof by
using, say, a Firestone
membrane, the week after
they will work on a 1930’s
semi and fit Rosemary tiles,
the week after a 1970’s semi
and fit concrete interlocking
tiles, and then work on a
terraced house covered by
grey slate.

Photo A

The truth is that if you earn your living carrying out
roofing works, then you are a professional roofer in
the eyes of the law. There is no such title as ‘a roofer’.
You are deemed to be a professional and therefore
must act in a professional manner – it seems fair
don’t you think?
The dictionary definition of a professional is ‘one who
earns a living in a given or implied occupation’ and
‘provides a piece of work with competence and skill
and received payment for that work’.
Now, wouldn’t you agree that you are in fact a
professional roofer and not simply, a roofer?
What should be clearly understood is that, as a
Professional roofer, you will be judged on the same
competence levels as say doctors, dentists,
architects, solicitors, surveyors, electricians and the
like. The law makes no distinction between
professionals such as Doctors or architects and
roofers, plasterers, joiners, plumbers or any other
tradesmen.

No doubt there are
professional roofers reading
this article that can
undertake all these differing
trades and techniques. However, such a
person, that is competent in all roofing
disciplines, is a rare animal in the present
day roofing industry.
I recently worked on a dispute where a
roofing company, whose concrete
interlocking tiles work I had inspected and
was of a very high standard, had
undertaken work to cover houses that
required slating.
Clearly the skill-set and mind-set required
was not possessed by these tradesmen and
these ‘roofers’ chose to fit slates similar to
the way they would fit concrete
interlocking tiles.

Many years ago, there was the title of ‘roofer’ and a
separate title of ‘slater’, and often there were
tradesmen that could carry out roofing works but
couldn’t necessarily undertake slating works, and
vice versa.

On inspection, I was able to easily remove
slates (see Photograph A). This slate had
one fixing at mid point, with an incorrect
hole, size and position, which was void of
any fixing nail. To the underside, as can
clearly be seen in the photograph, was
another slate with only one fixing nail. To
the left of this photograph you will notice
bitumen on the face of a slate. This is
because the covering slate had fallen off
previously and lodged itself in the lawn of
the house below. Such an incident could
have been catastrophic not only for the
householders who were put at risk of a
fatality, but also for the contractor who
would have faced ‘Corporate
Manslaughter’ charges.

Nowadays there are roofers that will undertake any
type of roofing work. They feel competent in most
types of roofing techniques, and might therefore

You will also see in Photograph B that the
‘roofer’ then chose to ‘stick’ the slate back
into place and fix it with a small piece of

The standards required of all these ‘professions’ are
exactly the same, and therefore it is important that as
a professional roofer, you not only ensure you possess
the necessary knowledge and experience to complete
the works of your chosen profession, you also stay
within the parameters of your expertise.
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copper wire! Obviously, this is very
inappropriate, anything but
professional and certainly not
recommended to any professional
roofer.
Such a case shows the difference
between a roofer and a professional
roofer - and if you earn your living
carrying out roofing works, you are a
professional roofer. Professional
standards are required of you in law
and by the general public.
And after all, why shouldn’t they
expect professional standards? You
hold yourself out to be knowledgeable an expert in all roofing matters.
However, I strongly recommend that
you chose certain types of roofing and
become specialist- skilled and expert in those roofing disciplines, rather than
spread yourself too thin with just a
modicum of knowledge of many roofing
systems.
Be proud of your professional standards
and seek to raise them on a daily
basis, and remember when asked next
time ‘what do you do for a living?’,
proudly state, ‘I am a ‘Professional
Roofer’.

Enquiry 12

Are you a leadworker who wants to reassure
your customers about your level of skills?
And also get benefits on industry training
and publications?
Or are you a specifier or contractor looking
for a good quality, appropriately trained
leadworker for your construction project?
To meet both of these needs the LSA has created this
new Register to enable craftsmen to be quickly identified
and enhance their status and help construction
professionals get the right person for the job.

To join the Register or find out more about it visit:

www.leadsheet.co.uk/register
Photo B

In my next article I will describe how
my expert advice assisted in jailing a
‘rogue roofer’ for three years.
Enquiry 3
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Vehicle Management

GPS Vehicle Tracking
We are all familiar with satellite navigation systems. Today it is hard to believe
that we could travel without them. They save time – at the least, not needing
to stop to look for that atlas that has worked its way under the passenger seat!
We simply tap in a post code and are ‘delivered’ directly to our destination’s
door without too much fuss or effort.
Companies that operate even the smallest fleet of vehicles are now finding the
range of benefits gained by having vehicle tracking in use indispensible,
particularly in terms of increasing the bottom line. Whether your need is to cut
fuel costs or improve customer service, a comprehensive tracking systems is
likely to prove to be a very wise investment.
Vehicle tracking is in a way better described as a ‘vehicle information system’.
Not only does it tell the driver where they are, where they are going, how to
get there and what their estimated time of arrival is, the system possesses a
whole extra dimension of management information that is invaluable for the
operation of a business.
Out of hours
Tracking your vehicles allows you gather information effortlessly about the
exact time drivers start work, driver productivity, driver hours worked – and all
this information can be designed to seamlessly flow in to the generation of
timesheets, wages, and tax preparation documents. Drivers are now used to the
concept of their vehicles being tracked and the phenomenon of diverting the
work’s van in working time or out of it for moonlighting jobs is a thing of the
past in businesses that have installed vehicle tracking systems. Although many
thought drivers might be resistant to the adoption of vehicle tracking, in fact,
vehicle tracking devices can work in the driver’s favour. They can verify traffic
conditions that can cause late delivery, they can be used to check over time or
short time claims and they can be used to monitor driving standards and
confirm high standards and legality.
Customer service
Tracking systems also allow the facility to communicate with the driver in the
vehicle by on screen messaging. This means that deliveries can be easily
redirected or rescheduled; collections can be rearranged to suit any changes to
your customers’ requirements, all of which greatly enhances the customer
service a business can achieve. By being able to guarantee accurate delivery or
arrival times your relationship with your
customers benefits as your reputation with
them grows as a caring, dependable supplier. In
markets where competition is fierce, such
benefits can give you just enough to win the
edge ahead of your competitors.

security and unauthorised movement 24 hours a day. In
the unfortunate event that a vehicle is stolen, on a good
system, the tracker hidden in the vehicle will continue
operating allowing police to locate and recover the vehicle
quickly.
Benefits and savings
As is now well-established, driving styles can drastically
affect both fuel consumption and CO2 emissions. Vehicle
tracking will monitor data on rates of acceleration and
braking. This can help highlight any potential safety
concerns such as concentration failure or adherence to
speed limits. A superior quality tracking system can report
uneconomic driving styles, idling time, fuel usage, excess
mileage and servicing requirements. If such issues are
addressed promptly fuel consumption can be decreased
and a real impact can be seen on both costs and harmful
carbon dioxide emissions.
And that’s not the only financial benefit to be gained.
Insurance companies will usually offer better discounts to
operators using tracking systems, not just as a result of
the improved security benefits provided, but also because
insurers can verify mileage, usage, monitor inappropriate
driving and can use such data to investigate any claims
made, meaning their costs are reduced and payouts might
be avoided.
Nowadays, then, a vehicle tracking system is a pretty
standard bit of technology for a contractor. And, a bit like
satnavs in your personal cars, once you’ve installed a
system in your vehicles you’ll wonder how you managed
without it!

A quality tracking system can also maximise
the security of vehicles. The system can be set
to alert you to any unauthorised tampering or
movement outside of defined working hours. A
quality system will have a range of sensors,
installed to be well-concealed, in the vehicle,
which can provide a range of information and
immediately raise the alarm of any breach of
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Professional Roofer

The Apex Angle....




Winter can be a tough time for roofing contractors. Rain, frost, ice and snow can mean
projects suffer delays and working conditions become difficult. But challenges can be
overcome. In this exclusive column for Roofing Today magazine, industry expert Jackie Biswell
looks at how to weather the storm and get through the season.

As you all know, in the roofing industry, work doesn’t stop just because it gets cold.
In fact, with due precautions and proper equipment, nearly all construction projects can and
do continue into winter and at no difference in cost. In fact, there may even be several
advantages to getting a jump start on a project in the bitter months between November and
March.
Firstly, the homeowner or building owner may profit by saving interest on their investment
by securing earlier use of the structure. And secondly, although equipment needed for
protection and artificial heat in winter construction requires some additional expense, these
may be offset by the saving in salaries and the reduction in the contractor's general
overhead. This is because labour tends to be more efficient in winter as skilled workmen can
be more easily obtained and building materials sometimes can be obtained at somewhat
reduced prices because of the smaller demand.
Prepare your client
One of the most important things to consider when working in winter, is how to manage
your clients expectations.
In the colder months, there are less daylight hours in which to work. There is also a
significant risk of frost, snow or ice which can mean jobs take a lot longer to complete than
they might mid-summer. Clients should be given realistic contract periods as opposed to
aspirational dates.
Prepare your employees
The safety and wellbeing of your staff should be paramount, whatever the time of year. Icy
conditions can making working conditions more treacherous.
Make sure all employees have proper training about health and safety in the workplace and
suitable protective clothing. You should also provide all equipment needed to ensure safety
during the job.
What roof systems can you work on in winter?
The flat roof
Many of these are temperature dependent by design. Self adhering systems are the prime
example. These roofs cannot always be installed below certain temperatures, as determined
by the manufacturer.
Having said that, two other major flat roof systems remain in the residential roofing category
– PVC and TPO. These are thermoplastic single ply flat roofing products, which are installed
using hot air welded seams, instead of various other types of adhesives which can result in
potential leaks if applied in colder weather.
The following flat roof systems should not (or cannot) be installed in the winter:
- Rubber Roofs (EPDM)
- Modified Bitumen (cold applied or torch applied)
- Any type of Peal-n-Stick flat roofing products, such as GAF Liberty or similar.
Shingle roofs
Shingle roofs are the most likely to suffer as a result of a winter time installation, but this is
dependent upon a number of factors. First, consideration must be given to the immediate
surroundings of the house.
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If a large quantity of dust is likely to deposit
itself between the shingles before Spring
temperatures adhere them together this could
pose a problem.
Second, the roofer undertaking the work needs
to understand the effect of temperature on
winter time installation. They must not bend
and crack the shingle or trap moisture under
them.
Asphalt shingle roofs are also highly dependent
on the proper seal between the overlapping
shingles, which requires solar heat to melt the
seal strip. Such roofs installed in the winter often
do not seal properly until warm weather rolls
around, causing them to leak, and as a result,
wood rot often develops under a brand new roof.
Metal roofs
Metal roofs can easily be installed in the winter
without any compromises to quality.
First of all, a metal roof sheds water and ice,
minimising ice buildup on the roof.
Secondly, the interlocking design prevents water
from traveling upward.
Cold weather also does not affect metal roofs, as
they won’t crack due to improper handling and
metal roofs are designed to allow for expansion
and contraction.
Plan ahead
If clients don’t want to have roofing work carried
out in the winter, then you should be advising
them that there are ways to protect their roof
ahead of the season - checking the roof for weak
spots; checking guttering and performing
maintenance work to prevent water backing up
and turning to ice and carrying out simple
repairs such as sweep rooftops, clear away moss
and nail loose slates to ensure they are stable,
replacing them if needs be.
It’s up to us as the experts to get our client’s
roofs ready for winter and reap the rewards in
spring with satisfied customers.
For more about Jackie’s business Apex Roofing
visit www.apexroofinguk.co.uk or join in the
discussion on Twitter @apexanglia
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Steadmans Supplies Materials for
Fabrication, Welding and
Non-Destructive Testing Specialists

Leading
one-stop-shop
building
products
manufacturer Steadmans has supplied materials for
three new buildings for TIS Cumbria, West Cumbria’s
fabrication, welding and non-destructive testing
specialists. Three new buildings, totalling 1,400 m2 in
floor size, have been completed at the organisation’s
existing site in Workington. The company has plans to
double its workforce to 120 and has set up a number
of apprenticeships. Steadmans, a principal UK
manufacturer of building materials for the steel
building sector, supplied in excess of 5,600m2 of AS35
100mm composite panels in a combination of
goosewing grey and ocean blue and 100m2 of triple
skin rooflights. TIS Cumbria also utilised
approximately 2,300 linear metres of flashings,
including ridge, barge, and trimline gutters and 112
linear metres of zed purlins all of which were
manufactured at Steadmans’ site in Cumbria. The
buildings required 31,000 fixings and 14 fire escape
doors all of which were supplied by Steadmans,
highlighting that they offer a true one stop-shop
solution. Tony O'Pray, TIS Cumbria’s MD, said: “We
have been very impressed with Steadmans’ level of
service and the excellent products they have supplied.”
For further information call 016974 78277, email:
info@steadmans.co.uk
or
visit
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New Roof for a New Foodbank

The new Salvation Army Vine foodbank in New
Addington is providing vital support to those in difficult
financial circumstances providing food, directing people
to relevant services and providing a listening ear in
times of crisis. The Salvation Army property department
provided the Croydon-based facility with an old scout
hut which was in much need of refurbishment. This
resulted in the specification of a Sika Liquid Plastics
Decothane waterproofing system for the roof
refurbishment to ensure longevity and protection for the
building. Registered Sika Liquid Plastics roofing
contractor, Heartfelt Roofing, based in Surrey, was
specified for the job. The company discounted their
labour and materials in order to help The Salvation Army
with major cost savings on the project. In order to
ensure durability, prolonged existence and protection of
the building, Sikalastic 625 was specified which has a
10 year material guarantee. Each bolt head and fixing
was bridged with Sika Flexistrip then installed with Sika
Reemat Premium patches, pre-cut to requirements. The
Vine was opened earlier this year and Salvation Army
church leader Emma Spencer said “The Sika Liquid
Plastics membrane really enhances the look of the
building.” Mark Baldock, Contracts Manager at Heartfelt
Roofing said “The project was completed on time, on
budget and to everyone’s satisfaction.”
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Freefoam Fascia used for Dormer Feature
Prestigious house builder Shanly Homes has used
Freefoam fascia on a new development at Helios Court,
Maidenhead. The exclusive apartment block features a
double fascia dormer detail using Freefoam roofline
products to create an attractive stepped effect beneath the
flat dormer roof.
With developers looking for more
sophisticated and original features Freefoam products offer
the flexibility to create bespoke installations without
compromising on functionality or aesthetics. Developed in
conjunction with supplier Willmotts of Reading and site staff the styling is perfect for the west
aspect of this corner site. George Petts, of Willmotts explained: “As suppliers we work closely
with house builders to help them achieve the best possible look and finish for their
developments. I originally worked with Shanly’s Principal Carpenter and Technical Manager
to develop this style of dormer, which has since become their standard format for Flat Roof
Dormers. Having supplied Freefoam products for many years we know the range inside out,
and use our technical knowledge and experience to generate bespoke detailing for our
clients.” Freefoam manufacture the complete roofline solution, fascia and soffit in a wide
range of widths and depths for a variety of applications all guaranteed for up to 50 years. For
further information call +44(0)1604 591110 or email sales@freefoam.com. Alternatively
visit www.freefoam.com.
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Bilco Assists Industry to Access Education
Bilco has launched Bilco Assist, a new initiative aimed at sharing its
knowledge and expertise with the construction industry. The leading
access products manufacturer is investing in providing a resource
which architects, building engineers, facilities managers, roofers and
M&E contractors can tap into, to improve their skills in access
product specification. “This is one area in which most of the
industry’s proficiency in specification still lies with the
manufacturer,” says James Fisher, Managing Director for Bilco.
“While access products have evolved and improved over the past
couple of decades, there is still a confusion of ownership of their
specification process, so the usual wealth of knowledge that comes with years of practice just
hasn’t been accumulated. “We want to be able to help educate those who need to specify
roof access products, so our teams will be available on site, at the end of a phone and to
provide CPD seminars, at a customer’s own premises if they prefer; in order to share the dos
and don’ts of roof hatch specification, in order to achieve a quality product and installation,
while maximising best value for money.” Bilco Assist also includes a repository of
information on Bilco’s website www.bilcouk.com, which includes CAD drawings,
Enquiry 32
BIM information and NBS Building specifications.

Liquid Waterproofing
Association Launches e-learning
Training
Materials, manufacturing processes and
installation techniques are constantly changing
and our fast-evolving market demands total
competence. The introduction of new products
into the liquid roofing market means there is a
considerable variety of materials to be applied to
various roof types and details. With this in mind,
the LRWA are proud to announce the launch of a
new e-learning Training Module, designed to
educate LRWA members and roofing contractors
on how to expertly install liquid waterproofing
systems. The LRWA worked closely with
manufacturer members to develop a training
module that covered all aspects of liquid roofing,
emphasising the technical and practical aspects
of using the differing chemistries within the
industry. “With an ever-increasing market-share,
it is absolutely vital that the liquid roofing and
waterproofing industry has first-rate training
procedures to rely on to set standards of quality”
comments Chris Bussens, LRWA’s Training
Manager. The e-learning Training Module forms
part of a manufacturer training programme,
which is currently being developed by the LRWA.
For more information on the LRWA e-learning
Training Module and related matters, or how to
become a member, please visit www.lrwa.org.uk.
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Stanley Takes Pressure Off With New Fatmax Compound
Action Pliers
STANLEY® knows that a reliable set of pliers are a staple
part of a tradesmen’s toolkit, which is why the new FatMax
Compound Action Pliers are just what you need to make light
work of those tough jobs onsite. Drawing inspiration from
the way bolt croppers and aviation snips operate, STANLEY®
has launched a range of Compound Action Pliers with a dual
pivot point to allow 70% more cutting action and gripping
power than standard pliers. This reduces the amount of
pressure required to cut through tough materials, resulting
in less strain on tradesmen from repetitive cutting. Other
features of the new FatMax Compound Action Pliers include
ergonomic bi-material handles, to ensure the user’s grip is secure and comfortable for
constant use. The increased jaw force also allows for more effective cutting, gripping,
twisting or crimping, helping tradesmen save time, and most importantly energy, when taking
on demanding tasks. The FatMax Compound Action Pliers are made out of high grade forged
steel for a longer working life – meaning their durability will see you through many years of
service. For further information visit www.stanleytools.co.uk.
Enquiry
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Protecting Value of Refurbishments
One of the world’s biggest manufacturers of single ply
membranes has an innovative solution to enable
contractors to maximise their profit and customer
goodwill on re-roofing programmes. Protan is unique in
its package, that encompasses material compatible with
many 20+ years-old existing roofs, plus a prefabricated
system, available across its range of Protan SE
membranes, all backed up by a comprehensive support
service. By choosing to have the membrane pre-welded
in the factory, on-site fabrication materials and labour
are cut by up to 70% and reliance on the quality of on-site fixing is correspondingly reduced.
Yet the system is cost-competitive with standard overlap systems, even before welding
material and labour costs are factored in. Coupled with Protan’s unique Proplan roof
planning facility and roof survey service, contractors can be assured of the most efficient and
effective solution to their needs. Protan’s prefabricated system comprises SE membrane,
factory-welded to order, with Protan’s in-house Proplan software calculating the most
efficient use of material to minimise waste. On site, all the contractor has to do is fix along
the edges and abutments, and detail round penetrations etc. Protan produces a range of
factory- formed detailings to further simplify the process.
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Pasquill Brings Unique Curvy Roof
Design to Life on Isle of Harris

Pasquill’s Inverness branch has provided design
expertise and prefabricated trussed rafters for what
must surely be the most glamorous new-build
holiday house in the British Isles. Overlooking white
sand beaches and the Atlantic ocean, with floor-toceiling glass windows and a grass thatched roof,
‘Òran na Mara’ (“Song of the Sea” in Gaelic) is the
most unusual curved stone building. The building
has provided a real challenge for Pasquill, the UK’s
largest supplier of roof trusses, and is the result of
over 12 years of planning, research and design by
the architect, structural engineer and clients.
Pasquill’s Donald Matheson, said: “Not only had we
to come up with a design that would give the client
the end result they wanted, it had to be economical
to manufacture and also deliverable to its island
location. As the house’s footprint is made up of over
9 different radii and setting out points, we required
over 45 different spanning and pitched truss types
to form the curved shapes of the roof.” Paul
Honeywell, the owner of the property said: “Pasquill
has proved to be a team of experts. The roof trusses
are a work of art – every truss is different, and were
expertly designed in conjunction with
Pasquill. See www.pasquill.co.uk.
Enquiry 43

Permavent Launch New Dry Verge
Following the success of the Easy Verge, Permavent are proud
to announce the launch of the recently developed Easy
VergeTrim. This latest addition to the Easy Roof System has
been specially designed to meet the requirements of the
Scottish and refurbishment markets. The Easy Verge family
from Permavent not only provide the only dry verges available
that don’t leak, but the sleek design faithfully replicates a
traditional cement pointed verge. The products incorporate
Permavent’s unique and patented super seals that
whilstoffering the best looking slate dry verges available, they also protect the verge by
permanently sealing the underside of the slates. Easy Verge is the only system that prevents the
water from running back under the slates, and it is this water that frequently damages the roofing
battens and causes premature roof failure. The new addition of Easy VergeTrim to the system has
been specially designed to be suitable for all types of preformed verge details such as fully
boarded (Scottish practice; sarking), close cut gables and barge boards, as well as many other
remedial applications. The Easy Roof System has been designed to considerably improve the
performance of natural roofing products such as slates and plain tiles. Visit
Enquiry 29
www.permavent.co.uk emailpost@permavent.co.uk or call 01305 766703.

Protect Your Roof With Icopal
Leak Detection

From Design to Completion
with ITW Construction Products

Icopal’s latest innovation, the Roof Protect™
system, can detect a defect in a waterproofing
system accurately and quickly, safeguarding
the roof from further damage and providing
added peace of mind. Despite the robust nature
of modern waterproofing systems, damage can
still occur,. Finding a fault can also often be
time consuming and costly, but if left
undetected, even a small defect can lead to
severe and costly damage. Icopal’s Roof
Protect™ is a sustainable, non-destructive,
asset management tool, which can quickly and
efficiently pinpoint a leak in a roof’s
waterproofing system to within 100sq.mm. It
uses ILD’s patented Electric Field Vector
Mapping (EFVM®) technology, a low-voltage
method that creates a potential difference
between the non-conductive waterproof
membrane and the conductive grid or fleece,
which is installed directly under the primary
waterproofing layer. Roof Protect™ is ideal for
use beneath Icopal ballasted or green roof
systems where the build-up need not be
removed in order to detect a leak, which avoids
potential disruption and the associated costs. It
is also a valuable asset management tool for
use on buildings that house expensive or highly
sensitive equipment where water ingress could
cause irreparable damage to the contents. For
more information on Icopal’s range of roofing
products, visit: www.icopal.co.uk.

ITW Construction Products, a leading
manufacturer of fixing, fastening and drilling
systems for wood, steel and concrete
applications and ITW Industry, specialists in
software,
components,
fasteners
and
equipment for the timber construction
industry, are pleased to announce that from
September 2014 they will function as one
combined business, operating under the name
of ITW Construction Products. The newly
consolidated ITW Construction Products
business will comprise primarily of their five
key sub-brands - Alpine and Gang-Nail,
specialists in software and nail plates for the
production of roof trusses and open web floor
joists; Cullen, manufacturers of timber
engineering connectors; Paslode, innovators
in the manufacturing of gas and pneumatic
fastening tools and consumables; and Spit, a
leading supplier of steel & concrete nailing,
and metal & chemical anchoring systems.
Together, the ITW Construction Products
brands offer customers a full range of
products and services to see build projects
through from design to completion. Tom
Wavre, Head of Marketing, explains “By
bringing the market strengths and experience
of ITW Industry and ITW CP together under
one banner we are able to enhance our
offering to our customer base.” If you would
like further information call Customer Services
on 0800 652 9260.
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Stanley Crowns Endurance Champion
To coincide with the launch of the new FatMax 14oz Vibration Dampening Hammer, STANLEY®
invited professional tradesmen at the top of their game to take on its Endurance Challenge, for
the chance to win a stunning R1 Yamaha Super Bike. The Challenge, combining both endurance
and technique, was to hit an 8” nail, as fast as possible, flush into a
9”x 8” timber, using the new 14oz hammer. Taking place at events
across the country including Screwfix stores and Toolfair Shows in
Harrogate, Exeter and Manchester, professional tradesmen who were
up for putting the hammer through its paces were encouraged to enter
to see if they could claim the top spot. Results were recorded on an
online leaderboard and those who achieved the top six fastest times at
the end of the heats were invited to an all-expenses paid weekend at
the Silverstone MotoGP™, where they also battled it out in front of a
live crowd at the STANLEY® Tool Village to claim the title of fastest
nailer. After an intense final, Rory Patterson, a farrier from Suffolk,
was crowned the STANLEY® Endurance Challenge champion after he
buried the 8” nail first - seven times in a row and walked away with a
brand new R1 Yamaha Super Bike. For further information please visit:
www.stanleytools.co.uk.
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Pioneering Application of Alutec System

A unique new-build property in the east of Scotland
has put Alutec’s Evolve Deepflow range of
aluminium rainwater systems to the test, with its
contemporary design and unusual roofline. The
500m2 selfbuild property in Angus, Scotland, is
owned by David Maxwell, MD of George Martin
Builders Ltd and was designed by Fraser Middleton,
of ARKTX, Chartered Architects. It incorporates a
curved roofline and even a section of guttering with
a positive gradient to accommodate the front
entrance, challenging Alutec’s systems to adapt to
the unusual design. David said: “I’ve been using
Alutec’s products for years now and so I’m fully
aware of their quality and ease of installation. For
this reason I knew in the earliest stages of the
design that I wanted to use Alutec’s systems for my
own property. “The design and location presented
challenges but I was confident that Alutec could
provide the appropriate solution. First we overcame
the curved roofline by using a sequence of straight
600mm segments and angles that, I can honestly
say, have gone beyond my expectations in creating
a beautifully seamless sweeping curve. “The second
challenge was the strength and durability needed
from the guttering due to heavy snowfall common
here, and from experience I knew that Alutec’s
products, would cope.” For more information visit
www.marleyalutec.co.uk.
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SSQ is King of the Castle Lane

New Funds Help Local Construction Businesses Grow

Installed across the pitched roofs of two new apartment buildings
in Castle Lane – a mixed use development overlooking the historic
Swansea Castle, SSQ’s Del Carmen Ultra slate has helped to create
an impressive look and feel that is also in keeping with
conservation requirements. With the local planning authorities
stating a strict need for natural slate to be used, as artificial slate
would not meet heritage guidelines, SSQ’s Del Carmen Ultra was
the perfect fit. Julian Morgan from Holder Mathias Architects
agreed: “SSQ proactively supplied samples and photographs from
previous installations to assist us in discussions with the local
planning authority. Castle Lane is located within a conservation
area – we needed to be sure that chosen materials would not look
out of place with the surrounding architecture. SSQ’s Del Carmen
blends in beautifully with the look of the landscape and
complements the apartment buildings perfectly. These points
coupled with the impressive 100-year guarantee made the choice
an easy one.” From a quality perspective, SSQ’s Del Carmen Ultra
slate is also tested to NF228 standards. This independent testing procedure ensures that NF
certified slates will not rust or leach and importantly, will not fade over time. To find out more
visit www.ssqgroup.com.
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As the construction sector expands, Sheffied-based
construction specialist, Cirrus Construction Finance
Limited, has secured access to funds to help local
contractors and sub-contractors finance more
contracts and secure employment. The construction
sector has traditionally struggled to finance even
profitable contracts and this is where Cirrus
Construction Finance steps in. Funding is aimed at
accelerating payments to contractors to ease their cash
flow and enable them to take on profitable projects that
they may otherwise be unable to finance. Finance from
£50,000 to £250,000 is available to limited companies engaged in construction or contract
projects. Funds are advanced against verified and measured work and Cirrus will, typically,
advance up to 50% of a verified application for payment certificate and, based on receiving the
payment within 45 days, will charge around 2.5% - 3.5% of the payment amount by way of charges
and interest. Chief Executive at Cirrus Construction Finance Ltd, Wayne Shore, said “Initially we
aim to advance £15m per annum. We work with our clients and alongside existing lenders to
ensure that the project is viable and adequately funded.” Call Wayne Shore on 0114 275 5858 or
email w.shore@cirruscf.com or visit www.cirruscf.com.
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Spacetherm Solution for Hard to Treat Walls
When Matt Mullaly MRICS were looking for a thermal solution to
the upgrade of the solid walls at the historic custom house at
Gorran Head, Cornwall, they approached the A. Proctor Group.
As a result, Spacetherm® F was specified to improve the
thermal performance of the walls whilst minimising impact to
the room sizes. Spacetherm® F is one of a range of products
from The A. Proctor Group which utilise the most thermally
efficient of all insulants, aerogel. The insulation is a composite
of fibrous matting and aerogels. It is a low density solid derived
from a gel, in which the liquid component has been replaced by
gas, using a process known as supercritical drying. This results in a material which has
remarkable insulation properties. Spacetherm® panels are designed to insulate hard to treat,
solid walls internally, and due to the extremely low thermal conductivity of only 0.015W/mK, the
panels are very thin, and can be fixed directly to the wall, thereby not dramatically encroaching
on precious roomspace. Spacetherm® F can be fixed using stainless steel wood screws to timber
straps with a DPC backing, also available from A. Proctor Group. Spacetherm® F utilises
Fermacell as the panel, providing a robust board which is ready for decoration. For further
information visit www.proctorgroup.com.
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Sika Liquid Plastics Suits Iconic Liverpool Cotton Exchange
A Sika Liquid Plastics waterproofing system has
proved to be the perfect fit for one of Liverpool’s most
historic office buildings, The Cotton Exchange.
Registered Sika Liquid Plastics contractor and national
concrete repairer, Grade 2 Specialist Structural
Repairs, based in the North West, were specified for
the job after the company applied to go on a Liquid
Plastics contractor scheme. Part of the process Grade
2 had undertaken was to put three projects forward,
The Cotton Exchange being one of them with Sika 618
and Sika Reemat premium being installed. “The
building is designated by English Heritage as a Grade II listed building; it has a very unusual
looking roof, it looks a bit like an air-raid shelter,” Grade 2’s operations manager Steve Parry
comments.
“The shape of the roof caused a few problems for us, especially when the
application of the first coat had been completed as we kept slipping off it when applying the final
coat, due to the unusual contour of the roof. However, working with a liquid applied membrane
certainly made the job a lot easier. “It was finished on time, on budget and the client is very
pleased with the outcome of the repairs so it has been a very successful project for Enquiry

50

Hunter Shows Its Can Do Attitude in Charlton
A ‘can do’ approach and a close working relationship with the
contactor has helped Hunter Plastics to come up with a solution
that made part of the regeneration of the Glades development in
London much more straightforward and cost-effective. The
Technical and Fabrications teams at Hunter put their heads
together to design and manufacture a bespoke fitting for walkway
drainage. Main contractor Mears carried out the redevelopment
of the Glades to over 50 buildings, in an incredibly tight nine
month for client Family Mosaic Housing. Part of the scheme
meant that rainwater and soil vent pipes had to be moved. Steve
Everitt, of sub-contractor N&J Building Services noticed the
design of the drainage outlets was complicated and consequently
expensive. He called in the experts at Hunter to help. Says Steve,
“I had an idea of how to make the process smoother for the client
and easier for my team to install – it was a no-brainer.” Steve
worked closely with the whole Hunter team and can’t speak
highly enough of the service he received. “It really was excellent
– they delivered on every promise and it was great to know that the techy guys at Hunter were
always on the end of the phone when I had a query,” he concludes.
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Gutterline Has Customers Covered
with New Online Toolkit

HD Sharman, the pioneering British company that
30 years ago became the world’s first
manufacturer of gutterlining, has become the first
to offer customers a free online marketing
package. HD Sharman’s Online Toolkit provides
Gutterline customers with professional-standard
templates that may be customised to support their
own marketing. Bearing the company’s “Got You
Covered” strapline, the templates can be adapted
for use across a range of media, including
stationery and leaflets. Managing director, Mark de
Rozarieux, commented: “The Online Toolkit will
enable our customers to promote the fact that they
offer a gutterlining service and that it features the
market-leading product. “The high quality
templates will help customers to present
themselves as the professional outfits that they
are, elevating them above the competition, and
helping them to win a fair share of the market.” The
Online Toolkit also offers customers exclusive
access to a Technical Hub, where they can secure
high specification, up-to-date technical information
to help them to undertake Gutterline projects as
efficiently and profitably as possible. HD
Sharman’s patented Gutterline is the only
gutterlining to be approved by the BBA and is
guaranteed 25 years. Customers are offered free
training and support for installation. See
www.gutterlinegotyoucovered.co.uk
for more information.
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Derbigum Olivine Provides Environmental Benefits at Nottingham
Trent University
Nottingham Trent University is one of the largest
universities in the UK, with around 28,000 students
spread over three campuses. As part of a recent
refurbishment programme at the Clifton Campus, the
roof of the Clifton Library building was fully stripped
and replaced with Alumasc’s Derbigum Olivine
mineral roofing membrane. Alumasc’s expert
technical team carried out a condition-based survey
of the existing roof and put forward a complete design
package to be installed by M&J Roofing Ltd.
Derbigum Olivine was identified as the most appropriate waterproofing solution which offered
added environmental benefits. Olivine is a bituminous membrane with a naturally occurring mineral
upper layer that neutralises CO2 in rainwater, via an irreversible chemical reaction. The membrane
boasts a 30-year life expectancy and is 100% recyclable. Alumasc’s full system solution also
included their Fascia system, Rooflights and Harmer Roof Outlets. Alumasc provided a full redesign of existing falls to ensure adequate drainage could be achieved on the new roof. Work also
had to be scheduled around other contractors working on site and in addition, staff and students
needed to remain in situ throughout the installation. For more information visit
www.alumascroofing.co.uk or call 03335 771 500.
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Knauf Insulation Rides Its Way
Into the York Engineers’ Triangle

In need of an insulation solution that meets York’s
new rail operating and training centre’s
environmental requirements, as well as meet the
rigorous demands of an inverted roof application,
European Roofing Systems turned to Knauf
Insulation for assistance. The outcome was a
specification of 3,000m2 of Polyfoam ECO
Roofboard Extra (XPS) insulation that has a BRE
Certified Green Guide Rating of A. Network Rail’s
York Engineers’ Triangle is the largest rail
operating centre in the country and will control
signalling and rail operations on the east coast.
Liam Murray, of European Roofing Systems said:
“The roof areas created a challenge that was met
by our experienced design and site teams. With
the help from Knauf Insulation we were able to
develop an inverted roof system to meet the
rigorous environmental brief and requirement for a
product with excellent thermal performance and
most importantly could be installed above a hot
melt waterproofing system. “Knauf Insulation’s
Polyfoam ECO Roofboard Extra insulation is
available in a wide variety of thicknesses from
70mm to 220mm - developed to meet key Uvalues from 0.25 to 0.15 W/m2K in a single board.
With help from Knauf Insulation’s technical team,
they were able to produce the exact size we
needed – excellent service!” For more information
visit www.knaufinsulation.co.uk.
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Jutland Slates Installed on
Somerset Homes

Jutland fibre cement slates from Cembrit have
been installed on a development of innovative
‘heritage-styled’ new homes in Somerset. Built
by Redrow Homes, the development is located
on the outskirts of Wellington in the County, and
the Jutlands have been installed on 33 of the
112 new build homes to help achieve an Arts
and Crafts inspired traditional exterior for each
property. Bagley Green is in an idyllic semi-rural
location, consisting of 2-5 bedroom homes.
North Roofing of Somerset used Jutland slates
to ensure the project achieved the desired
architectural and period detail for the property.
“Jutland is an attractive looking fibre cement
slate that combines traditional appearance with
contemporary performance,” says Warren from
North Roofing. “Furthermore, it is easy to install
which is particularly important on a housing
development where any weaknesses in a product
will be exposed. Jutland was the perfect slate for
this project as it has been for many of our other
similar jobs.” Cembrit’s Jutland slates are
created with a smooth surface for an
aesthetically pleasing finish. They are also
lightweight, pre-holed and have consistent
dimensions. The slates can be cut with hand
tools so no dust suppression is necessary.
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Modular Building ‘Looks the Business’ After Refurbishment
The life of a modular building has been extended by up to
30 years, cost-effectively, just by changing the roof. WC
Consulting’s premises in Thurnscoe, W Yorks, created from
18 re-locatable buildings bolted together and rented to
Balfour Beatty as the construction company’s northern
regional office, were leaking badly; a new roof was
determined to be the best solution forward. Contractor CC
Roofing’s answer was to strip the original roof, then
mechanically fix Protan SE1.2mm single ply vapour
permeable membrane to 18mm OSB board. “It looks the
business now,” says Bill Cooper, MD of WC Consulting. “We
looked at various options, but Protan came out the best in balancing cost and potential longevity.
The Protan membrane was lightweight and easy for the roofing contractor to use, even on
detailing such as the dressed upstands. The new roof should be good for at least 30 years!”
Protan SE, available in 1.2mm, 1.6mm and 1.8mm, is certified to ≤ -30°. The membrane’s
tensile strength of ≥1050 N/50mm and tear resistance of ≥210N ensure its performance under
the most extreme wind uplift forces, and thermal and structural movement.
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Low Odour with No Compromises
The next generation of liquid applied roof membranes has
been launched by Sika Liquid Plastics. Decothane Ultra is a
low odour non-disruptive roofing solution that achieves more
than 80% reduction in odour strength 5 minutes after
application and greater than 95% reduction after just 1 hour
against a similar one-component competitor. These results
were established by independent testing. Decothane Ultra
utilises a range of new novel curing agents developed and
patented by Sika. This new chemistry offers a versatile
platform from which to formulate extremely low solvent
content and low odour liquid applied membranes for a wide range of applications. Extensive field
tests have been undertaken on the product prior to launch and a large number of these
applications were in odour sensitive areas such as food manufacturing plants, hospitals and
schools. They were all successfully applied without disruption to activities within the buildings.
Nigel Blacklock, head of technical at Sika said: “Concern about construction product emissions
has grown significantly especially for those involved in supply and installation. European
regulation now imposes strict controls on Volatile Organic Compound (VOC) contents. We see
Decothane Ultra as the new benchmark for liquid applied roof membranes,” he added. For further
information visit www.decothaneultra.co.uk or call 01772 259781.
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IKOpro Acrylic Roof Coat Makes Quick Work of Bell’s Auctioneers
Flat Roof
IKOpro Acrylic Roof Coat has been used to provide a
quick and seamless waterproof solution to a leaking
roof at Bellman’s Auctioneers & Valuers in West
Sussex.
Local building contractor M Holmes
Construction completed the 160m2 job in just 3 days,
and was very impressed by the amount of time saved.
The parapet roof of well-known Billinghurst auctioneer,
Bellman’s had come to the end of its natural life, with
continual water ingress. M Holmes Construction
surveyed the job and recommended the two-coat
liquid waterproofing solution from IKO PLC. Remedial work was carried out to the parapets and
18mm OSB boards were then installed to the verticals over the existing felt. The main roof deck
was checked before laying IKOpro Acrylic Roof Coat using a standard roller. IKOpro GRF 100gm
reinforcement fleece was then laid and rolled into the wet resin to ensure the mesh was fully
embedded. It was then allowed to cure before applying the top coat. M Holmes’ Contracts
Manager, Wayne Hollands said, “The beauty of this system is that you don’t have to re deck the
roof and you save one day of labour- typically four men on a job this size, plus material costs.” For
more information visit www.ikogroup.co.uk.
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Jet Cox Shines on Lady
Margaret School

New RIBA Approved Roofing CPD

Skyline Adds Stylish Curve
Appeal at Queensland Terrace
Skyline Wall Coping systems from Alumasc have
been used at a prestige housing development in
the fashionable London borough of Islington.
Located next door to the Emirates Stadium,
Queensland Terrace is a Barratt London scheme
comprising three stunning tower blocks with
breathtaking views towards Canary Wharf and
the City. Two of the towers at Queensland
Terrace have been completed with the third due
for first completions in December 2014. The
whole development is expected to be finished by
June 2015. As part of this exclusive newbuild,
Alumasc Rainwater’s Skyline Wall coping
system was specified to protect the towers from
water ingress, whilst also providing a sleek,
stylish and contemporary finish. M Price Ltd
installed the coping system, working in
conjunction with architects, CZWG Architects.

Hat-trick of Encon Companies Notch Up Brace of
Certifications
Specialist distributors, Encon
Insulation and Nevill Long, and
passive
fire-protection
manufacturer, PFC Corofil, have
gained the environmental standard
ISO
14001:2004
and
the
Occupational Health and Safety
standard OHSAS 18001:2007.
This was achieved in just 5 months
across all of the group's 21 sites and its Head Office some 15 years after
Encon became the first national insulation distributor to gain the quality
standard ISO 9001 across all its sites. Encon Insulation was founded more
than 30 years ago with the aim of providing energy-saving solutions to
customers so ISO 14001 was a logical progression. The Encon name
derives from Energy Conservation. Group systems and quality manager
Richard Prince is tasked with ensuring it meets its key performance
indicators for the next 3 years by reducing fuel usage by 5% and
increasing recycling. Group Health and Safety manager Will Barker is
driving reductions in 3 key areas resulting in lost work time incidents
reduced by 29%, lost working days by 42% and RIDDOR incidents by
57%. Encon's chief operating officer John Bedford said: "Gaining these
certifications forms a key part of our distributor and employer of choice
strategy, showing the industry and our employees our commitment to
Health, Safety and the environment and the values embodied
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Delcote Needs No Primers

Lady Margaret School in West London has
recently expanded, with over two dozen
rooflights from the Jet Cox range bringing
natural daylight to the teaching spaces. Set in
attractive grounds, the academy comprises
three Georgian listed buildings – to which
family owned construction firm, Osborne has
added a fourth, modern structure.Rooflight
manufacturer, Jet Cox supplied 28 Cox
Glasslights to specialist sub-contractor’s
Anglian Architectural - 10 of which feature rain
or temperature sensors. These raise the unit if
the occupied space becomes too hot, and
close them if rain starts to fall. The flat roof’s
high-performance felt waterproofing system is
dressed up the kerb to each rooflight to ensure
their weather-tightness. These rooflights have
been designed in-house by the JET Group
research and development team to offer
acoustic properties suitable for even the most
noise polluted areas; the double glazed
insulated glass units providing impressive
external noise reduction of up to 39dB.
Manufactured from thermally broken durable
aluminium with an external powder coating
finish to RAL 9040, the Glasslight is one of the
most attractive flat glass solutions on the
market. The glass surface is uninterrupted
giving optimal view and maximum daylight.
The Glasslight is available fixed or electrically
opening for ventilation.
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Sika Sarnafil has launched a new RIBA
approved
Continuing
Professional
Development (CPD) presentation titled
‘Selective, effective and secure flat roof
systems’. It is aimed at assisting architects
and specifiers to design and select single ply
roof solutions that provide levels of required
performance with guarantees, as well as meet
current
and
predicted
legislative
requirements. Sika Sarnafil’s Charles Pierce
said: “In addition to taking the specifier
through each stage of the build process from
design
to
application,
we
include
sustainability, and the role of BIM. With this
expanded information we are confident that
attendees will be able to make informed
decisions on which system type to specify.”
The CPD introduces the key components for a
successful and effective roof system, covering
design, materials and workmanship. Other
subjects include typical application areas, key
factors in roof design and product selection,
key standards and guidelines, sustainability,
typical challenges, quality assurance,
together with information on the company
and its resources. Lastly, the CPD details the
typical challenges and risks that a client
would expect from a roofing system, for both
refurbishment and new build projects. Sika
Sarnafil CPD seminars can be carried out at a
time and place convenient to clients. Call
01707
394444
or
email
visit
www.sarnafil.co.uk.
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Langley Fights Fear of Fire with New Supracoating RLV Detailing
System
In response to concerns over the use of torch-applied roofing in
high-risk areas, Langley Waterproofing Systems Ltd, the national
roofing and waterproofing expert, has introduced its new
Supracoating RLV cold-applied liquid detailing system. Consisting
of a bitumen polyurethane liquid, Supracoating RLV removes the
risk of fire that is sometimes associated with carrying out detailing
work, while providing excellent waterproofing properties. Due to
its flexibility and ease of application, the system can be used
around complex areas, and can be supported by matting where
reinforcement is required. Supracoating RLV can also be used to
carry out small-scale repairs, and compatible mastics are available to fill joints and gaps with
ease. Adhering to any clean, dry, contaminant-free substrate, the system seeps through the top
layer of porous mineral and slate finishes of felt membrane roof coverings connecting to the
bitumen beneath giving far greater adhesion and integrity. This is in contrast to the adhesion of
some plastic-based liquid systems which can to sit on top of mineral-finished capping materials
creating a situation where water can travel beneath the product by capillary action. Supracoating
RLV can also be broadcast with the same granules used on any surrounding mineral cap sheet,
offering a complimentary appearance and equal UV resistance. For more information
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Page 40

Skyline is a versatile coping system available in
a choice of several standard widths. However,
its flexibility also allows for bespoke designs to
suit any project. At Queensland Terrace, a
bespoke Skyline coping profile was created by
Alumasc to suit the buildings’ curved
architecture. The colour of the coping also had
to be blended to match the mutli-coloured
facade.
A total of 1200 metres of 3mm
aluminium Skyline coping was fitted to every
balcony at Queensland Terrace and along the
top of the scheme’s curved walls. In addition,
Alumasc also supplied the Harmer Roof Outlets
across the development.
Speaking of the
technical challenges posed by the project, Ivan
Colvil, Technical Sales Manager for Skyline,
said: “We worked very closely with our installers
M Price Ltd to develop a system that would
enable us to fix the Skyline product across the
top of the curved structures. We are all very
pleased with the finished installation which
provides an attractive and reliable solution
ensuring protection from water ingress.”
Commenting on the installation, Chris McLean,
project manager at M Price Ltd, said: “The
bespoke Skyline coping works well with the
unique curvature of the Queensland Terrace
towers. It’s the first time that we’ve used
Skyline and we’d be happy to use it again - the
installation went very smoothly and we have
found Skyline to be a robust and simple
solution.” Alumasc’s Skyline is the perfect
choice for contemporary developments such as
Queensland Terrace. Its fabricated fittings are
mitred, welded and have a smooth finish whilst
its linear components are fixed by internal
brackets, avoiding stepped joints. Skyline is
available in a choice of 26 standard BBA
approved polyester power coated colours or any
RAL/BS colour to suit all project requirements.
The product has a thirty-year life expectancy,
with all processes controlled under ISO9001 &
ISO14001
Quality
and
Environmental
Management Systems. For more information
visit
www.alumascrainwater.co.uk.
For
literature, please call 0808 100
2008.
Enquiry 61

Rodeca Completes its Largest UK Roofing Project
Translucent
polycarbonate
panel
manufacturer Rodeca has completed its
largest UK roofing project to date - replacing
glass rooflights in an aircraft hangar at
Heathrow airport. Some 1,300m2 of Rodeca’s
PC 2630 panels were installed by specialist
sub-contractor Roofglaze for main contractor
Morgan Sindall at BA TBK Bay 3 – a hanger
originally built in the early 1970s, half of which
was later converted to allow the respraying of
British Airways’ fleet of aircraft. The 16mm
thick Rodeca panels, in Kristall finish,
replaced single patent glazed Georgian wired
glass rooflights set in an insulated profiled
metal roof. Polycarbonate panels are typically 200 times tougher than
glass and allow light transmittance of up to 80%. The lightweight PC 2630
panels are 630mm wide and require much less aluminium framing in
comparison to other constructions. For additional resilience, specialist
film supplier Lintec Graphic Films’ super-durable matt clear flouropolymer
film - 08-985NOPs - was used on the panels’ interior, protecting the
polycarbonate from corrosive elements such as chemicals and solvents
released from paint. Rodeca panels have achieved Class B in tests
conducted by the BRE for assessing the non-fragility of profiled panelled
and large-element roofing assemblies. MACE were the client’s appointed
project manager and cost consultant, and AECOM the client’s
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Nevill Long Joins Forces with Encon in West London

Often, the first time that you know you have a problem with a metal roof
is when it leaks. Electronics company, Maplins, discovered trouble with
their roof during planned refurbishment of their premises in Swansea.
Following a survey of the steel roof it was seen that the PVC coated steel
roof sheets were exhibiting classic age related delamination of the
original factory applied coating, plus associated substrate corrosion.
Over-sheeting provided one answer but that would have incurred
considerable cost, and importantly disruption and closure of Maplins’
busy store. Instead the decision was taken to recoat the roof, with two
coats of Delvemadeʼs Delcote - a liquid silicone which, requires no
primers. Delcote is an inorganic mineral-based silicone with outstanding
natural resistance to corrosion and UV light. It forms a tenacious,
oxygen-free bond with steel to deliver protection equal to or better than
the original product. When used in conjunction with Seamsil - the UKʼs
leading cut edge corrosion and overlap treatment - it forms a unique
system that provides a seamless, proven, long-term solution to the vast
majority of existing metal roof problems. For more information call
01204 868604 or visit www.delvemade.co.uk.
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Cembrit Chosen for New Office in Burton
After launching its new
textured
Westerland
fibre cement roofing
products in February,
Cembrit was chosen to
supply 10,000 of these
slates to a leading
mechanical
and
electrical engineering
company for its new
headquarters in Staffordshire. Having outgrown its current head office in
Burton on Trent, WT Parker Ltd wanted a more energy efficient office
building which includes solar panels. Midlands-based construction
company, GF Tomlinson Ltd was the main contractor and WT Parker and
architect’s Lyall and Lyall had the task of specifying a slate which could
be cut to accommodate solar panels. “Certain roofing materials cannot
be cut easily and could leave the roof looking unsightly” commented
David Gilbert, site manager from GF Tomlinson Ltd. “Fibre cement slate
lends itself well to this requirement and it was for this reason that we
specified Cembrit Westerland slates. We were able to cut the slates with
no difficulty and completed installation quickly and efficiently. As well as
this, the texture of the slate is something that was a big selling point for
us, and now that the roof is complete, we are impressed with the finished
result.” For further information visit www.cembrit.co.uk, email
sales@cembrit.co.uk or for a copy of the technical data sheets call 020
8301 8900.
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Interior systems specialists
Nevill Long have more than
quadrupled the size of their
largest stand-alone branch, and
have added the specialist
distributor Encon Insulation at
the same location. Nevill Long
has moved, after more than 30
years, from its 11,000ft2 branch
in Heston, West London, to a
more
modern
40,000ft2
industrial unit with additional
25,000ft2 yard on the famous
Minimax corner in Feltham, less
than 3 miles away. As well as
incorporating
an
Encon
Insulation branch, offering a wider range of products and services into the
new location, the move also required a doubling of the workforce, bringing
new jobs to the north Feltham area. The new branch comprises three
industrial units and two large yards that will greatly improve delivery and
collection trade, enhancing the group’s position as ‘distributor of choice’. It
is closer to Heathrow airport and major motorways, lying on the corner site
of the A312/A315 of the former Minimax factory which produced Ariel
bombs alongside its staple product, fire extinguishers, during the First
World War. The Heston to Feltham move comes just six months after Nevill
Long opened a new branch in conjunction with Encon at Maidstone, Kent,
as part of the group’s strategic expansion plans.
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PIRfect New Online U-Value Calculations Available
from Recticel Insulation
A new online U-Value calculator
has been launched by Recticel
Insulation. An instant tool designed
to assist architects and specifiers
when calculating the required
insulation thickness, thermal
performance and product solution,
is now available on the Recticel
website
at
www.recticelinsulation.co.uk.
It’s simple, easy to use and online. Commercial Director Kevin Bohea said,
“Users will be able to calculate a building’s performance values, such as its
thermal efficiency, to help meet building regulations with our new U-Value
calculator. It is a time saver for industry professionals wanting to create
projects that are fit for purpose and comply with regulatory frameworks.
Making calculations at an early stage of the design process avoids expensive
re-working later on in a project.” The online U-Value calculator is the latest
addition to Recticel’s PIRfect online support offering. It allows users to log
in, create a project and then re-visit the particular project and edit this at
their leisure; ensuring this is a useful and productive tool. To discover and
access useful downloads, new product information and much more, register
for
free
via
the
login
page
by
clicking
the
link
www.recticelinsulation.co.uk/members/login. Free technical advice is
available on 0800 0854079 or via email technicalservices@recticel.com.
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Joe Rose Steps into New Role at Big Foot Systems
Sussex-based firm Big Foot Systems, which leads the way in nonpenetrative rooftop support solutions, is delighted to announce
the appointment of Joe Rose as Technical Marketing Manager.
Joe has been with Big Foot for three and a half years and was
previously Regional Specification Manager at Big Foot Systems –
London &South East. In this role he provided support solutions
for plant and associated services on flat roofs working with
construction professionals along the supply chain, from
architects to contractors. Dan Rushton, UK Commercial Manager
Enquiry 22 said: “Joe has a vast experience in product development and
construction which we plan to put to good use in his new role. This will help ensure Big Foot
Systems continues to provide the most innovative products. Joe’s practical experience of
solving problems on construction sites has given him a great deal of valuable insight into
what our customers require to complete projects with reduced risk and lead times.” Joe
Rose, Technical Marketing Manager at Big Foot Systems said: “It has always been a priority
of mine to ensure businesses I work for stay ahead of their competition through innovation,
my new role will allow me to pay a key role in this process at Big Foot.” For further
information email: enquiry@bigfootsupport.com or telephone 01323 844355.

Redland Appoints Country Manager
Andy Dennis has been appointed Country Manager for Monier
Redland UK. Andy has been with Redland for twelve years, most
recently as Sales Director.
This track record gives him an
unrivalled understanding of the company and its position within
the market. The structure of the Monier Group has undergone
several changes in recent years and the appointment of a
dedicated Country Manager for the UK market signals a renewed
commitment to investing in and growing this key geographic
region. Having worked within the organisation for 12 years, Andy
has an in-depth understanding of the opportunities and challenges
ahead for this great UK brand. “Now is the right time to push
forward with our development and re-emphasise our role as a
market leading manufacturer within the building products sector”
he summarises. “Our UK operation is running strongly, with a
rationalised and much improved manufacturing capability backed
by a strong and energetic team. With a recovery in our market area well under way it is an
excellent time to capitalise on a climate of optimism to assert our strengths.”

Enquiry 51

Promotions at Sika Sarnafil
Charles Pierce has been promoted to the position of
National Sales Manager for the Sika Sarnafil roofing brand.
Charles was previously Southern Sales Manager and brings
a wealth of experience to his new position. He will report to
the Business Unit Manager for Sika’s three roofing brands,
Rod Benson. The industry’s market-leading single ply
roofing system is now supported by a wealth of talent,
including in Scotland where John O’Raw will take up his new
role as Regional Sales Manager - Scotland, reporting to
Charles Pierce. John will manage the growth and focus of
the Sarnafil Plus refurbishment offering within Sika Sarnafil.
Commenting Rod Benson said: “Charles Pierce is a natural
choice; he has a deep understanding of the Sarnafil brand, the wider Sika business, and the
industry. He has developed great relationships, and will lead the brand and our customers
forward to continued success as market leader. “As for John, his hard work, determination
and proven success over the last eight years position him well to add focus to our
refurbishment offer.” Sika Sarnafil has a team of over 20 sales and technical advisers
working closely with its quality assured contractors to provide the best roofing solution and
expertise throughout the UK.
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Joanne Appointed Divisional Director for SIG Building Solutions
Successful senior operator Joanne Grainger has been
appointed to the newly-created role of divisional director,
central and south-east, by SIG Building Solutions. SIG plc is a
supplier of specialist materials to the construction and related
sectors. Its building solutions division comprises: Carlislebased product manufacturer Steadmans; Huntingdonheadquartered metal fabrications specialist Trimform; metal
roofing sheet maker United Roofing Products, of Cullompton,
Devon; and Plymouth-based fabricator Folding Solutions. SIG
Building Solutions was created when the last three of these
businesses joined the group earlier this year. Steadmans had
been a member of SIG plc since 2008. Joanne was previously with Steadmans for 17 years.
Her time there included 7 years as customer operations director and 6 as operations
director. Earlier in her career, she spent four years as a branch manager, during which she
set up the organisation’s successful Irish business, then based in Banbridge, Co Down, and
now headquartered in Belfast. She is now responsible for SIG Building Solutions’ operations
throughout an area extending from North Wales to Lincolnshire, and from mid-Wales to
London plus the south and east of the capital. SIG Building Solutions has a growing team of
more than 20 staff based in this area. For further information call 01480 461103 or email
info@trimformfabs.co.uk.
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Jewson Announces Winner of Trucky
Dip 2014

Daron Cleverly, from Cardiff-based building firm, CAL
Builders, is the lucky winner of the national ‘Trucky Dip’
competition from builders’ merchant Jewson. Daron was
selected as the winner of a new Isuzu D-Max truck worth
over £20k at his local Ipswich Road branch of Jewson in
Cardiff on the 29th September 2014. This is the second
year Jewson has held a Trucky Dip competition which
ran from the 9th of July to the 12th September. Trade
professionals across the country completed 30,000
entries in the lucky dip themed competition to win the
prize. However, it was Daron from CAL Builders who
managed to scoop the top prize. The Jewson Cardiff
team arranged to surprise Daron with the news outside
the branch; under the pretense he would be attending a
seminar on roofing. A shocked Daron said: "This is
amazing, I’m absolutely thrilled! I entered the Trucky
Dip competition on my phone and as I'm generally
skeptical about competitions, I never really imagined
winning a brand new truck! The truck is ideal – thanks
so much to Jewson.” To watch the video of Daron’s
surprise reaction, visit: http://youtu.be/LJgFpzrANzg.
For regular news and updates on Jewson, visit the
Jewson blog – http://blog.jewson.co.uk, ‘like’ Jewson on
Facebook – http://facebook.com/jewsonuk and follow
@jewson on Twitter.
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Continued Growth Leads to New
Appointment at Kemper System

Leading waterproofing specialist, Kemper System, has
added to the experience of its senior sales team with the
appointment of new regional sales manager (Midlands,
South Wales and South West), Nigel Thackeray.
Bringing more than 25 years’ experience, Nigel has
spent the past 6 years as business development
manager for a roofing materials supplier. He is also vice
chairman of the NFRC in the South West and a former
regional secretary of the Institute of Roofing. Nigel has
a wealth of background knowledge in both sales and
technical roles in the roofing industry. Nigel’s
appointment is part of a resourcing strategy from
Kemper System designed to manage continued growth.
It follows the promotion of David Hinton to the role of
executive director – sales, just six months after he was
first appointed as specifier liaison manager. It also
comes after the appointment of new technical sales
representative, Gareth Pond, who will be responsible for
customer relationships in the East of England. Nigel
said, “My experience means that I am up to speed with
the latest industry trends and understand the
challenges and opportunities of the marketplace for
contractors. MD of Kemper System, Harry Cowell, adds:
“We have promoted David to maximise the value of his
expertise within the company while recruiting Nigel is a
major coup for Kemper System. Gareth’s appointment
ensures that we can continue to offer
accountable, local customer care as we Enquiry 53

Time is Money, Convenience is King, Size does
Matter!
Get your food, drink and materials in
one place - thanks to Big Phil.
Developed in conjunction with
tradesmen Big Phil is a fantastic new
brand that delivers man-sized
‘made-for-trade’ snacks and energyboosting drinks to keep you fuelled
up during the busy working day. Big
Phil products are supplied in tradesized packs for a satisfying ‘big fill’.
The range consists of: l Crisp ‘Bulk Bags’ in 4 flavours: ready salted,
cheese & onion, salt & vinegar, chargrilled steak. l Chocolate ‘Breeze
Blocks’ in 3 flavours: milk chocolate, milk chocolate with caramel, milk
chocolate with hazelnut l Carbonated ‘Energy Cell’ drink in mixed fruit
flavour. Available exclusively through trade outlets nationwide you can
fuel up as you collect your materials for the day’s job. Look out for the
striking Big Phil vending solutions in your local branch. To keep things
simple everything in the range is just £1. And you can ‘try before you buy’
with the FREE Big Phil sample bag that’s available from trade-related
shows such as Toolfair throughout 2014. Keen to support good causes,
Big Phil has joined forces with Help for Heroes to raise money for injured
servicemen and women, donating a minimum of 1p from the price of
each Big Phil product. For more information, visit www.bigphil.com or
email alrightmate@bigphil.com.
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Liverpool’s Everyman Theatre Wins RIBA Stirling
Prize
A 1,000sq m Sika
Sarnafil water tight
roofing system has
proved to be the
perfect fit for a prize
winning theatre. The
Sika
Sarnafil
membrane used was
G410 15ELF Dark
Grey,
a
cut-fall
insulation system was
installed along with
5000E vapour barrier.
Liverpool's newly rebuilt Everyman Theatre was awarded the RIBA
Stirling Prize for best new building of the year, and is topped with the
Sika Sarnafil Roof. The iconic theatre beat five other buildings and fought
off competition from the likes of The Shard and the Olympic swimming
venue to win the honour - the Royal Institute of British Architects' highest
accolade, the Stirling Prize. The specific requirement that led to the
Sarnafil waterproofing system being specified for this project was the 20
year guarantee. Kevin Harrower, Sika Sarnafil field technician said,
“Richmond Roofing did a fantastic job on the Everyman Theatre, their
workmanship was second to none. The client is extremely happy with the
outcome and the project was finished ahead of schedule; overall this was
a great success and it certainly deserves to win the
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SSQ Proves That Sharing is Caring
Providing
care
support for 90 people
in
a
two-storey
purpose
built
building, the roof of
Fremantle Court care
home
has
been
completed following
the installation of
more than 30,000 of
SSQ’s Del Carmen
slates. Being a £6million premium care facility, it was important to ensure
that all materials used were of the very best quality, guaranteed to outlast
the life of the building and not fade over time. Steve Savory, Managing
Estimator from M. Camilleri & Sons Roofing Ltd commented: “We wanted
to make sure the building looked its very best, hence the use of SSQ’s Del
Carmen slates. Originally, a reconstituted interlocking slate was specified
however, it was not only more cost effective to use SSQ’s Del Carmen, but
we were able to achieve the aesthetic we required.” SSQ’s Del Carmen
slate is tested to NF228 standards – the world’s leading slate standard
introduced in France which tests for water absorption levels, flexural and
transversal strengths, density and the carbonate and non carbonate
content. This independent testing procedure ensures that NF certified
slates will not rust or leach and importantly, will not fade over time. Visit
www.ssqgroup.com.

Diary
Events for the roofing industry
3-5 March 2015
Ecobuild
The biggest sustainable construction trade show.
Prominent policy debate, seminar programme, live
demonstrations.
2014: 44,538 visitors, 1003 exhibitors
Excel Centre, London www.ecobuild.co.uk
26-29 March 2015
The National Self Build and Renovation Show 2015
Demos, seminars, one-to-one consultations, educational
exhibitions
2014: 396 exhibitors
NEC, Birmingham www.homebuildingshow.co.uk/
28-30 April 2015
The Natural Stone Show
Showcase event for UK stone industry.
Architecture, conservation, design.
2013: 5,600 visitors, 220 exhibitors
Excel Centre, London www.stoneshow.co.uk
6-7 May 2015
All-Energy 2014
All renewable and sustainable technologies. Full seminar and
conference programme. Call for Papers deadline 5-12-14.
2014: 6,875 visitors, 371 exhibitors
The SECC, Glasgow, Scotland www.all-energy.co.uk
16-18 June 2015
Safety & Health International
Occupational health and safety event for H & S professionals,
co-located with IOSH conference. 2015 includes dedicated
construction safety and PPE/workwear areas.
2014: 15,000 visitors, 340 exhibitors
Excel Centre, London www.safety-health-expo.co.uk/
6-7 October 2015
Timber Expo
Latest products, innovations and developments across the
timber sector
2014: 6,001 visitors, 64 exhibitors
NEC, Birmingham www.timber-expo.co.uk/
6-11 October 2015
Construction Week with The Build Show
New Show aimed at builders, contractors, housebuilders,
merchants and construction professionals. Includes
comprehensive seminar programme, information and
guidance, policy & legislation, health & safety, regulations and
CPD.
Part of ‘Construction Week’ which includes Grand Designs
Live. Projected trade attendance 50,000.
NEC, Birmingham http://www.buildshow.co.uk/
10-11 November 2015
Greenbuild with Buildings & Energy Efficiency (BEE)
Guidance on energy efficiency, green retrofit. Free conference
programmes with expert speakers. Incorporates Ignition, the
UK’s only woodfuel event.
Manchester Central, Manchester www.greenbuildexpo.co.uk/
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