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Roofing Today’s Professional Roofer Campaign

This is the final edition featuring the Professional Roofer Campaign. Roofing Today is grateful for all the support
from contractors and we are pleased to be playing our part in helping to raise standards across the industry.

Launched in September, the Professional Roofer Campaign provides advice and guidance from industry-leading
experts for contractors who want to improve and grow their businesses.

Professional Roofer offers advice and information on

l Better health & safety

l Improving workmanship

l Building customer confidence

The Professional Roofer Campaign Portal collects together all print and online resources in one place and can be
accessed from the Roofing Today website homepage: www.roofingtoday.co.uk.

Are you proud of your work? Then tweet us @RoofingToday your completed project photos using
#professionalroofer and we will feature it on the Professional Roofer Wall of Fame! 
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After the recent update of BS 5534:2014 coming into to effect in March 2015, the

Standard has now been amended and re-issued in September 2015 as ‘BS

5534:2014+A1:2015 Slating and tiling for pitched roofs and vertical cladding –

Code of practice’. 

This Standard has developed in order to meet new regulatory requirements and

design standards as part of changes to UK Building Regulations, European

Eurocodes and industry Technical Standards. 

The Standard is for designers and specifiers of tiles, slates, shingles and

associated products for pitched roofs and vertical cladding. 

The latest edition incorporates many small detail changes and minor

amendments including a full review and update of the Bibliography.

In addition, mention is made to a brand new Standard for dry fix roofing

products for slate and tile roofs currently being prepared. 

Wages Rocket as Skills
Shortage Threatens UK
Construction

BS5534 Standard Update Development

UK Roofing Market Set for Continued
Growth

Construction skills shortages are pushing wages in the

sector far above the national average, but could also put at

risk some of the Government’s biggest housing and

infrastructure programmes, the latest survey by the Royal

Institution of Chartered Surveyors (RICS) has revealed. 

The RICS UK Construction Market Survey shows that 61% of

construction professionals have reported sharp wage rises in

the sector. Average construction earnings have risen by more

than 6% in the year to October – a marked increase on the

average UK wage rise over the same period of under 2%. 

Labour shortages were reported by 66% of construction

professionals to be the most significant barrier to growth in

the last quarter of 2015. Bricklayers and quantity surveyors

are reported to be in particularly short supply, with 62% and

60% of survey respondents having difficulty finding these

workers.

RICS Chief Economist, Simon Rubinsohn said:

“While workloads are still growing at a relatively healthy

pace, labour shortages in the construction sector are causing

delays at different stages in the development process and

leading to significant problems with project planning. More

than 60% of our survey respondents said that these resulting

planning delays were an impediment to growth. 

“That said, industry wages are becoming increasingly

attractive, and I would hope that over time this will

encourage skilled workers to return to the sector, as well as

drawing school leavers and graduates towards construction

industry careers.”

RICS Skills and Talent Director, Sally Speed said:

“Apprenticeships alone will not be enough. Ministers must

look to draw a link between education, future careers and

skills. Employers need to take the lead in improving skill

levels, providing more vocational pathways to work and

actively engaging with our country’s schools and colleges.”

Despite these concerns, 45% of RICS’ respondents said that

they expected profit margins to rise over the year to come. 

The roof tiles market has shown good levels of growth in recent years, driven to a large

extent by the new housebuilding market. 

The correlation between the roof tiles market growth and the growth in housing

completions is positive, reflecting housing as a large end use sector for tiles, at over

30%, with a total of around 75% of the market accounted for by newbuilds and re-roofing

and improvements.  

In the short term, the roof tiling market over the next few years is set for continued

growth as the number of housing starts is forecast to rise in 2016 and 2017. 

Also, in the short term the shift back to houses (and away from flats and apartments) is

expected to continue, due to the over-supply of city flats, benefitting the tiles market. In

the medium term, however, the number of newbuild flats is expected to rise as pressure

intensifies to increase housing density, in the South East in particular.  

Improved levels of RMI may provide further support to the market in the refurbishment

sector, as consumers seek to undertake repairs which they have postponed during recent

years. Further opportunities for the market may arise from household extensions, and

there has been a modest upturn in mortgage lending in 2014/2015 which may reflect

some of this demand. 

An increase in dry fix roofing has added value to the market although traditional mortar

bedding currently remains the most widely used fixing method in England and Wales,

while in Scotland around 80% of roofing is mechanically fixed. 

A detailed review of the roofing market can be found in the report ‘Roofing Market

Report – UK 2015-2019 Analysis’, available at www.amaresearch.co.uk or by

contacting AMA Research on 01242 235724 or sales@amaresearch.co.uk.

Idiots on Ladders Winner Declared
as 2015 Ladder Exchange Closes
The winner of the popular ‘Idiot on Ladders’ competition has been

announced by organisers, the Ladder Association.

The 2015 winning photo was submitted by Mike Harris and shows

a workman at height examining a gable while standing on a short

ladder which is balanced on the top rungs of two extension ladders.

Gary Chudleigh, Ladder Association Marketing and

Communications Officer, said “This year’s winning image is a

prime example of how not to use ladders. Wrong in every detail, it

simply serves to illustrate the need for proper ladder training. Gone

are the days when learning on the job is acceptable. The risks are

simply too great.”

The announcement came as the Ladder Association’s Ladder

Exchange scheme finished its ninth year. Running from 1

September to 31 December 2015 the scheme allows ladder users

across the country to replace broken and bent ladders for safe, new

ones at a discount offered by several partner organisations across

the UK.

Gary added: “Over the years the Ladder

Exchange has removed thousands of

unsafe ladders from service, thus reducing

the risk of an accident resulting from a

worn or faulty product.”

“Equally important is the fact that buyers

and users of ladders, and the people who

supervise their use, are encouraged to

think about height safety in general and

ladder safety in particular over the period

of the campaign. With falls from height

still one of the biggest cause of deaths and

injuries at the workplace, anything that

helps to keep people safe is a good thing.”

Sheffield's construction sector has been given a major boost with the opening of

Yorkshire's biggest specialist roofing supercentre.

Burton Roofing Merchants Ltd - the UK's largest independent supplier of roofing

materials - has opened a £1.5m supply and resource centre on a three acre site on

Parkway Avenue.

The new centre will give builders and DIY enthusiasts access to a 31,000 strong

product range plus a bank of expertise and information.

"The construction industry in South Yorkshire and Derbyshire is extremely

buoyant at the moment but firms have been hampered by a lack of resources in

terms of genuine know how and access to the latest products," said Peter

Burton, Managing Director of Burton Roofing Merchants Ltd.

"This new centre will fill that gap. We build our business around highly skilled

and experienced people.

"We are helpful and friendly and will provide customers with the materials and

practical support to help them get the job done."

Jobs

The new centre has created 10 jobs and is the 11th facility to be opened by

Burton Roofing in the UK.

The company has had a record year with turnover exceeding £50m and it intends

to build on its success by expanding its number of retail sites across the country.

The business was started by Peter Burton in 1982 in Hull and now employs 161

staff across its network of retail sites and online services.

Yorkshire Construction Sector Boosted by
Launch of Roofing Supercentre in Sheffield

Courtesy Ladder Association

http://www.amaresearch.co.uk
mailto:sales@amaresearch.co.uk
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RIBA has published the findings of a snapshot survey of their members’ expectations for,

'Future Housing Design Trends’.

The report reveals demand architects predict will come from their clients for key elements of

housing design, as well as indicating which products architects will be increasingly likely to

specify in 2016.

The survey results show that:

l Architects report that a lack of natural light is one of the most commonly cited cause of

dissatisfaction amongst existing homeowners.

l Architects are increasingly specifying triple glazing on housing projects as they balance

the demand for more natural light with prevailing energy performance regulations.

l A majority of respondents anticipate that they will be asked to specify more sustainable

materials and products in the future.

l Specifiers are witnessing Passivhaus emerge as a popular low energy standard for

housing

l 46% of respondents expected to see an increase in requests for floor to ceiling glazing

over the next year

l 55% of respondents expect to see increased interest in water conservation and recycling

features.

l 70% of respondents are forecasting an increase in the use of advanced insulation

products over the next year.

l 66% of respondents expect to see an increase in the use of solar/PV panels.

The full survey can be viewed on, or downloaded from, the RIBA website:

http://bit.ly/1SHbOE7

First UK Firms Join with WWF to Tackle Forest Destruction

An array of outstanding British businesses from the timber, construction, publishing,

and DIY industries have become among the first UK firms to commit to responsible

forest trade. 

The move will help end deforestation around the world with a shift to 100%

sustainable timber and wood products by 2020.

Arbor Forest Products and other well-known firms such as M&S, Penguin Random

House, and Carillion have signed up to WWF-UK’s forest campaign. WWF is

campaigning to close the legal loopholes in the European Union Timber Regulation

(EUTR), which mean less than 50% of the value of timber products coming into

Europe are confirmed as coming from legal sources.

A High Court judge ordered 30 construction firms

including Sir Robert McAlpine Ltd and Balfour

Beatty to disclose all emails and correspondence

relating to blacklisting after it emerged that

managers at Balfour Beatty referred to blacklisted

workers as ‘sheep’.

The ruling in January 2016 comes at the end of a

two day hearing where the construction magnate

Cullum McApline was accused of playing a central

role in the operation of the Consulting Association

until it was raided by the Information

Commissioner in 2009.

The high court hearing, which was backed by

Unite, is part of ongoing legal action on behalf of

168 blacklisted workers. It follows last October’s

unprecedented admission of guilt by construction

firms involved in blacklisting under cover of the

secretive Consulting Association and Services

Group of the Economic League.

The court ruling means that the 30 construction

firms and four individuals have to disclose relevant

information by 12 February 2016 in addition to

paying costs. The information disclosed by the

defendants can then be taken into account in

calculating damages for the blacklisted workers

who Unite is supporting. 

Commenting, Unite director of legal services

Howard Beckett said: “The ruling is a major step

on the long road to justice for blacklisted workers

many of whom have been tormented by questions

about why they were targeted and their livelihoods

destroyed. 

“Despite admitting their guilt, it is shameful the

lengths that some of the construction firms

involved in blacklisting have gone to cover up

their involvement. 

“It is only now after sustained legal action with

the support of Unite that the lid is being lifted on a

scandal which has ruined countless lives and led

to hardship for many more.

“That lid won’t be fully lifted though, or the stain

of blacklisting removed, until there is a full public

inquiry and the livelihoods of the blacklisted is

restored by the firms involved giving them a

permanent job.”

The companies involved as defendants include

Balfour Beatty, Carillion, Cementation Skanska,

Costain, Crown House Technologies, Kier, John

Laing Construction, Laing O’Rourke,  Sir Robert

McAlpine, Skanska , Taylor, and Vinci. Individuals

defendants are Cullum McAlpine, Danny

O’Sullivan, David Cochrane, and Stephen Quant. 

RIBA Findings on Future Housing Design Trends 

CITB Promises
Reform in 2016 
The Construction Industry

Training Board has said that it

does not benefit enough employers

with funding and support and

many find the organisation too

slow and difficult to deal with.

CITB collects levy funds from

construction employers with an

annual wage bill of more than

£80,000 and reinvests the money in

the industry to help training and

skills development. 

It has promised a restructuring of

its middle management in order to

reach more employers through

online services, improved phone

support, and face to face services

introducing a new CITB Advisor

role.

The new Advisor role will create a

CITB one-stop shop for business

information and advice on training.

The intention is that by offering a

one point contact of advisors

working through training groups,

advisory forums, federations and

other groups CITB will reach more

employers. This will help

companies get the right skills for

their businesses, based on local

knowledge, and save time by

carrying out simple processes –

like applying for CITB grants –

online or by phone.

The new model affects 112

existing roles with a reduction of

46 roles, and the creation of 66

new roles.

Consultation

The proposed changes are subject

to consultation, which is taking

place now.

Steve Radley, Director of Policy at

CITB said “Too often, our

engagement with employers has

focused on navigating CITB’s

processes rather than looking at

what they need. These reforms are

designed to give the industry

maximum return on Levy

investment, and a much better

service from CITB. Employers will

start to see the difference in 2016

and our aim is to have many more

construction firms not only engage

with us, but get the funding and

support they need.” 

First Women in Roofing Annual Conference 
The first Women in Roofing (WinR) conference is set to take place

this spring.

Scheduled for the run up to International Women’s Day, the WinR

National Conference is on Friday 26 February 2016 at Center Parks,

Sherwood Forest, Nottinghamshire. 

Supported by the Institute of Roofing, the Conference’s theme will

be developing winners and winning ways encapsulated in the

conference title: Preparing the Perfect Pitch. Speakers and

workshops will focus on personal and professional presentation,

confidence building and the impact this can have on business

development and company image.

Confirmed speakers include James Talman, CEO of the NFRC; Livia Williams, RIA Training Manager, IOR

Director and Maria Wills, Construction Industry Council Chairman East Midlands and CIOB East Midlands Vice-

Chairman. 

The conference follows the successful Women in Roofing Management project last year which saw hundreds of

women across the UK who work in the roofing sector come together to share information, identify skill gaps and

train to improve their career development, with backing from CITB. 

Organisers of the conference, and the original Women in Roofing Team are calling for people working in the

roofing sector to form a Management Board to ensure that the initiative closely reflects individual and industry

requirements. 

Nominations are requested for the offices of Chair, Vice Chair, Co Secretary and specialist areas including

Technical; Funding; Fund Raising; Promotions; Mentoring and Research. Those interested can contact Livia

Williams 07931 708038 to discuss what this might involve. Elections for office will take place at the Conference

on 26th Feb

More details about the conference, costs and bookings can be found at www.WinR.org.uk.

High Court Orders
Construction Firms to
Release Blacklisting
Information

A-Plant Acquires GB Access
A-Plant has recently acquired GB Access, a

specialist provider of hoist hire equipment. As a

result, A-Plant now owns one of the largest rental

fleets of Alimak and Stros construction hoists, and

GB Access will operate as an independent business

within A-Plant’s Specialist Products Division.

Richard Thomas, A-Plant’s Managing Director said:

“GB Access is a long established and well respected

hirer of hoists and this acquisition will open up new

specialist opportunities for us in this sector.”

The acquisition means A-Plant has added over 300

hoists to its fleet (passenger/goods hoists, goods-

only hoists and beam hoists), over 30 service

vehicles and a number of pick-up trucks and 32-

tonne 8-wheel construction chassis rigid lorries fitted

with Palfinger lorry mounted cranes.

Illegal and

unsustainable logging

contributes to

deforestation and

degradation across the

world’s most important

forest regions and has a

massive impact on the

habitats of some of the

world’s most

endangered species, as

well as local people and

indigenous

communities in some of

the world’s poorest

countries.

The Coalition

government previously

made a commitment to

make it a criminal

offence in the UK to

import or possess illegal

timber, but legal

loopholes mean that

everyday objects such

as chairs, books and

musical instruments are

currently not included

in the EUTR. 

http://bit.ly/1SHbOE7
http://www.WinR.org.uk
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Grow Your Business by Focusing On
Workmanship

Underlay Support Trays

I’ve also noticed that some contractors still avoid using an underlay

support tray. Apart from hanging 2” (50mm) of underlay over the fascia

being antiquated, the new underlays are only UV stable for up to couple

of months, so will degrade when exposed this way. The underlay support

trays do exactly what it says on the tin, they support the underlay at the

eaves, avoiding any chance of puddling due to the fascia height. The

underlay can be positioned back from the front edge, where it will be

covered by the slate or tile. Job done, as they say.

So, in conclusion, get yourselves copies of the British Standards. BS 5534

is all about the codes of practice for pitched roofing and cladding, and BS

8000 Part 6 is all about workmanship. And don’t just leave them on the

shelf to gather dust. Study them and tell your workforce about them, they

make a lot of sense of what we do. Because let’s face it, if you’re going to

get pulled up, someone will be quoting the Standards to you, and being

forewarned is being forearmed

Roofing Today   Page no.  9
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Before we begin, let me state this for the record: I’m not the fount of all roofing knowledge; although

we’ve all met a few who think they are, I’m quite sure no one has infinite wisdom! But I do have 33

years of valuable experience, so I am happy to voice my opinions in the hope that my comments may

be of use to those roofing contractors who wish to grow their businesses by focusing on their

workmanship as part of the Professional Roofer Campaign.

The first point I would make is that roofers would benefit tremendously by owning and learning the

British Standards. Incredulous as this may seem, I believe that most roofing contractors have no, or

limited, experience of the standards and are leaving themselves wide open to criticism and

subsequent penalties.

This is not to say that roofers without knowledge of the standards are poor tradesmen - this is

definitely not always the case. I’ve come across roofers who openly admit to not knowing the reasons

why this is done or why that is done, but are meeting the standards nevertheless because of their

knowledge and experience which has been passed down to them over the years. 

I’ll give you a prime example: one roofer with 16 years’ experience, who knew exactly how to make a

lead soaker to the right length, never knew that there was a formula or calculation to determine its

length. Gauge + lap + 25mm. 

That roofer was me. So, I knew I had a lot to learn before I went into teaching. 

Sorry, I digress! Back to the standards and also, just as important, manufacturer’s instructions.

Manufacturer Instructions

Let me be clear about this; manufacturers’ instructions are either based on or supersede the British

Standards. So, if the instructions on the packaging say do it this way – that’s how you should be

doing it.

As a consultant, either acting on behalf of the property owner, contractor or manufacturer, I have

attended many a complaint where the roof is failing. Commonly an intrusive investigation is

conducted, where the roof is stripped, where the workmanship and the installation comes under

close scrutiny. You’d be surprised at what is uncovered. Tiles not fixed, wrong gauges, battens not

nailed, wrong size nails, battens less than 1.2m in length, wrong laps on the underlay – the list is

endless. And when the final report is done, the photographic evidence can be damning. A consultant

compares the evidence to the standards and the manufacturer’s instructions and where there are

differences, the integrity of the roof is in doubt. As is the roof next door you just completed, and the

one around the corner etc. etc. Get the picture?

Underlay

Roofing products are forever changing – so as an

industry we need to move with the times. Let me

give you an example where I see this failing on a

regular basis. Underlay. Roofers are installing the

new breathable membranes in the same way that

we used to fit 1F.  When we did regularly use 1F,

we would pull it tight, secure it, fix the battens

and the 1f would self seal around the batten nail

holes, and a sag between the rafters naturally

occurred when we loaded the roof due to foot

traffic etc..

With a new membrane, if you pull it tight and

secure it, batten the roof as per usual, rainwater

will find its way through the batten nail holes. So

the easy answer is to create a sag or drape

between the rafters – just like the manufacturer’s

instructions tell you to do. Now, I can hear you all

shouting at this article, telling me in no uncertain

terms how difficult this is in practice, especially on

a windy day. But unless you do create a drape, the

roof is going to leak whilst under construction. 

One roofer working on a low pitch installation,

made a rig that sat between the rafters, with a

12mm split batten attached underneath to ensure a

drape – definitely a case of necessity being the

mother of all inventions!

I’m sure you inventive roofers out there would have

your own ideas of how to achieve and maintain a

drape. Otherwise, if the underlay is laid tight, the

only other option is to install using a butyl nail

tape under the batten to seal the batten nail hole,

but this involves sticking sections of tape down on

the rafters to the struck lines. 

Simon Dixon, MIoR, Training Manager at Sandtoft Roof Tiles

Simon is a qualified slating and tiling instructor
with over 33 years’ experience in the roofing
industry. He is also an NVQ Assessor and has
delivered courses for various UK colleges. He is
an Assessor for the National Specialist Team of
Construction Skills. He now supports the
Technical Services Department of Sandtoft Roof
Tiles, a Wienerberger Company, involving product
innovation, development and testing. He is also
the Regional and National Judge for the SkillBuild
Competitions, and is the NFRC’s nominated UK
representative for World Skills.
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How Can Professional Roofers Safeguard Their Health?

Think of the risks that you, as a roofer, have to contend

with day in, day out. Working at height might be the

first to spring to mind but the gradual impact of your

day-to-day work on your health is at least as

important. The Institution of Occupational Safety and

Health is raising awareness of some of the health risks

in roof work and ways contractors can overcome them

as Professional Roofers. 

Across all industry, around 12,000 people die in Britain

annually as a result of health issues developed through

work. It has also been estimated that 1.2 million working

people are currently suffering from a work-related illness in

Britain. IOSH believes that the health of workers needs to be

managed at least as well as their safety. Manual handling

and exposure to dusts, chemicals, bitumen, vibration and

noise, and even the sun for prolonged periods of time, are

just a few of the health risks a roofer can encounter.

Encouragingly, great strides have been made already in the

construction industry to fill gaps in knowledge on work-

related illness and there is plenty of good advice out there

to help manage the risks. More can be done though to reach

all those at potential risk.

Manual handling is one of the most common causes of

work-related ill health among roofers. Tasks like loading out

roof tiles, carrying mortar to roof level or laying out roofing

sheets can all take their toll. If not done properly it can lead

to the development of musculoskeletal disorders (MSDs) like

back pain or repetitive strain injuries.

One way to avoid the onset of MSDs is to manage out

manual handling from a task. Before starting it should be

assessed whether there is a need for the load to be

manually handled, or whether there is another way to

complete the task without the need to move it. If it cannot

be avoided, however, workers can assess whether the task

can be automated or made easier with the help of

machinery. Lifting equipment or hoists can be used for this

but remember that these solutions may introduce risks of

their own which need to be assessed.

Guidance

There is guidance out there to help raise awareness of the

health risks in roofing. As well as the Health and Safety

Executive’s publication ‘Health and Safety in Roof Work’,

IOSH has also developed an Occupational Health toolkit to

help tackle common work-related illnesses. The toolkit

covers how to identify and deal with the early symptoms of

common illnesses such as stress, MSDs and skin disorders,

and how to get people back to work if they’ve been off ill.

The tool, and other free technical guidance created by

IOSH, can be found at www.iosh.co.uk.

Dust and chemicals

Another occupational hazard for a roofer is potential exposure to a host of harmful dusts

and chemicals. Past exposure to asbestos is the most common cause of work-related

deaths in the UK, accounting for around 4,500 lives a year. Other construction dusts can

also cause serious lung diseases like asthma, silicosis and chronic obstructive pulmonary

disorder.

IOSH recently conducted a survey with the Construction Dust Partnership (CDP) to

investigate attitudes within the construction sector towards dust safety. More than 600

workers from throughout the construction industry responded to the survey, with 61 per

cent of responses coming from safety and health advisors working in the sector.

The respondents felt there was currently a lack of priority given to the construction dust

issue by companies, as well as poor awareness of the risks among workers and little

attempt to design out dust risks. Those surveyed also felt there existed a poor

understanding and use of on-tool extraction, an over-reliance on respiratory protective

equipment as the main form of controlling the dust risk and inadequate management

arrangements to control dust. However, it was also generally found that there is an

improving picture of control through the use of water suppression, and better compliance

by those who are more informed about the risks and the controls needed. The survey’s

findings can be viewed at www.iosh.co.uk/dust.

The risk of someone developing cancer as a result of prolonged exposure to dusts at work

also increases over time. Over 500 UK construction workers a year die from lung cancer

caused by silica dust, for example. The Health and Safety Executive estimates that in

order to prevent people from developing any of these lung diseases, workers should

breathe in no more silica dust than if gathered together would produce a clump around

the size of half a grain of rice.

Occupational Cancers

IOSH is currently running a campaign called No Time to Lose which is raising awareness

of occupational cancers and offering businesses help to take action to prevent workers

being exposed to carcinogens. Five of

the most common factors associated

with work-related cancer registrations

and deaths in the UK are being brought

into focus by the campaign – asbestos,

diesel engine exhaust fumes, silica

dust, solar radiation and shift work. To

date, more than 100 leading businesses

have given their support to the campaign, including major

construction companies like Laing O’Rourke, Morgan Sindall

and Willmott Dixon. More details about the campaign,

including free-to-download materials, can be found at

www.notimetolose.org.uk, with IOSH due to publish new

guidance specifically on the issue of silica dust in March.

The link between roofers and other construction workers’

exposure to solar radiation and skin cancer diagnoses is also

being highlighted by IOSH as part of the No Time to Lose

campaign. IOSH-commissioned research published last

summer and conducted by Imperial College London found

that malignant melanoma – the most deadly form of skin

cancer – kills nearly 50 people each year in the UK because

of exposure to solar radiation at work, with 240 new cases

being registered annually. This does not include the 1,500

non-melanoma skin cancer cases caused by work each year.

A second IOSH-commissioned study by the University of

Nottingham also reported a lack of awareness of the risks of

Bryan Henesey, Media Officer at the Institution of Occupational Safety and Health (IOSH).

solar radiation in the construction industry. They found a ‘macho’ culture in some parts of

the industry and misconceptions about the threat of UV rays in climates like the UK’s.

The research discovered that 70 per cent of construction workers had never had any sort

of training on the risks of working in the sun, while two-thirds of construction workers

who spent an average of nearly seven hours a day outside on the job thought they were

not at risk, or were unsure if they were. Nearly six out of ten of those surveyed also stated

that they had developed sunburn – a major contributor to skin cancer – at least once in

the last year.

The findings led IOSH to urge businesses to develop sun safety strategies that include

elements such as regular updates on the UV index from weather forecasts, minimising

sun exposure in the middle of the day and asking employees to wear long-sleeved, loose-

fitting tops and trousers. In an attempt to increase people’s knowledge of the risks posed

by the sun’s rays, IOSH is publicising the internationally recognised UV index through

No Time to Lose to make it easier for people to take adequate precautions to prevent skin

damage from solar radiation.

Ensuring the safety and health of roofers is an ever-changing and ongoing process. With

one eye on the future of health in the profession, members of the IOSH Construction

Group recently explored ways that the UK construction sector could build a healthier

workforce. With the help of industry experts and peers from the Institution’s Health and

Social Care Group and London Metropolitan Branch, best practice on occupational health

issues and how workers’ mental state can impact on their ability to do the job safely were

among the topics debated. The event also discussed the management of contractors, hand

protection and dealing with asbestos.

Free Webinar

Going forward, the IOSH Construction Group plans to host a free webinar on controlling

manual handling hazards and risks in the sector with the help of the HSE. The webinar,

due to take place on 15 March, is aimed at health and safety advisors, managers and

designers. Further details of how to take part in this, as well as more details about the

work of the IOSH Construction Group can be found on the Institution’s website:

www.iosh.co.uk.

IOSH is the Chartered body for health and safety professionals. With more than 44,000
members in 120 countries, it is the world’s biggest professional health and safety
organisation. The Institution sets standards and supports, develops and connects its
members with resources, guidance, events and training. IOSH was founded in 1945 and is a
registered charity with international NGO status.

http://www.iosh.co.uk
http://www.iosh.co.uk/dust
http://www.notimetolose.org.uk
http://www.iosh.co.uk
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This year, the mandatory National Living Wage (NLW) is introduced for workers aged

25 and above. The first NLW has been set at £7.20 – a rise of 50p more than the current

National Minimum Wage (NMW) rate of £6.70 per hour. The rise adds up to a £910 per

annum increase in earnings for a full-time worker on current NMW.

The NMW of £6.70 will continue to apply to those aged 21 to 24; £5.30 for 18-21 year

olds; £3.87 for 16-17 and £3.30 for apprentices under 19 or in the first year of

apprenticeships. Changes are normally introduced in October each year.

The government has asked the Low Pay Commission to set the level of the National

Living Wage in future years. It has a target of the NLW reaching 60% of average

earnings by 2020. On Office for Budget Responsibility forecasts a full-time NMW

worker will earn over £4,800 more by 2020 on the NLW.

The impact of the NLW on employment rates has been forecasted to be negative. In

January this year, the Financial Times reported that nearly a fifth of British

manufacturers are considering restructuring or reducing their workforce before the

introduction of the living wage in April. Over 2.5 million workers are employed in the

manufacturing sector, which is about 8 per cent of the working population.

The newspaper reported that at the beginning of 2014, 70 per cent of respondents said

they saw Britain as a competitive location for manufacturing. That figure dropped to

56 per cent a year later, with small and medium-sized enterprises quoting fears of the

NLW launch.The Office for Budget Responsibility predicts that NLW will lose 60k jobs

by 2020.

Suppressing pay

However, while setting minimum rates of pay might be thought generally good news

for British workers, figures released by the Office for National Statistics in December

2015 show that it has the effect of suppressing pay overall as more jobs are paid close

to the minimum wage.

The ONS compared the average hourly wage data of 1997 to that of 2015. The ONS

analysis showed that pay initiatives have had a profound effect on the distribution of

earnings.

In 1997, many jobs were paying between £4 and £5

per hour, with the number of jobs being paid more

than this gradually decreasing as hourly pay

increased. In 2015, by contrast, there is a large spike

of jobs being paid around the £6.50 mark – in line

with the NWM rate for over 21s. Above this level of

pay the distribution follows a similar pattern to that

of 1997, albeit shifted to the right.

In 1999 (when the NMW was introduced), around 2%

of jobs were paid within 2% of the NMW, and this

has steadily increased to over 5% of jobs in 2015.

So it appears that there is a bigger concentration of

jobs at the bottom end of the pay scale in 2015 than

in 1997, many of them being paid close to the

minimum wage.

So how will the UK roofing sector be affected
by the National Living Wage?

In UK construction, labour makes up less of the costs

than in other sectors. Furthermore, with many

contractors reporting a shortage of skilled operatives,

minimum wages are just not an issue.

However, for those contractors who do have staff to

whom the NLW will apply, the experience of a

County Durham-based roofing contractor may indicate

likely outcomes.

In 2014 Hodgson Sayers signed up to the voluntary

living wage scheme offering an additional £1.34ph to

their workers on top of the then NMW rate of £6.31.

Mike Wade, finance director at Hodgson Sayers, said

“The problem in construction is that price is such a

huge driver and when a finance director is presented

with the chance to offer the Living Wage, the knee-

jerk reaction is invariably that it will cost them a

fortune. If they were to go away, look at their payroll,

and do the maths, they would realise that the

financial impact is not very high.”

The company, which employs more than 100 workers,

included its young employees, unskilled labourers

and apprentices in the hourly rate rise.

Wade added: “We view it as a ‘no-cost’ option. It may

involve us paying more initially, but the impact is

that, long term, we save on recruitment and training

costs as we retain our staff much longer. Likewise,

when it does come to recruitment, we attract a better

quality of staff. This all contributes to our desire to

attain a reputation as an employer of choice. Many

subbies we use are employed based on a job rate,

rather than an hourly rate, so we encourage them,

when pricing to us, to be realistic and take into

account the Living Wage.”

Will the National Minimum Wage Make Us 
All Poorer?

http://www.sigroofing.co.uk/onewarranty
http://www.sigroofing.co.uk/onewarranty
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Enquiry 2

With 7 months to go until the new Insurance Act of 2015 comes into force on 12th

August 2016, bringing a radical change to how commercial insurance claims will

be treated, ECIC, the specialist insurer for the construction sector is urging

contractors to familiarise themselves with the new law to ensure they understand

how they will benefit.

The new legislation puts a greater onus on insurers to analyse the risks they are

being asked to accept and to pay claims as long as the risks have been fairly

described. By the same token, contractors will need to pro-actively declare all

information known or ought to be known by them which could influence an

insurer’s view of the risk. 

This being the case,  a great deal of the new law focuses on what contractors

need to disclose when arranging their insurance cover, and in turn what the

insurer needs to ask to underwrite the contractor’s business.  

Proportionate remedies

Contractors will still be obliged to provide clear and concise information to an

insurer to help them assess the risk they represent, but the way claims will be

assessed and paid will be very different to the situation today.  Currently, if a

contractor fails to disclose information when the risk is being calculated, the

insurer could use this as a reason to void the policy and avoid a claim completely.

With the new Act a scale of proportionate ‘remedies’ will be in place.

For example, if there was an unintentional non-disclosure, the insurer may reduce

the amount of the claim settlement in proportion to the premium they would have

actually charged had the circumstances been disclosed.  If

they would have imposed different terms or conditions,

they may treat the insurance contract as if those terms had

applied from the date of the breach.  In circumstances

where they would not have written the policy, they may

treat the policy as void and the premium returned.  

Richard Forrest-Smith Chief Underwriting Officer at ECIC

said: “A contractor who unwittingly fails to disclose

relevant information or breaches a warranty will be in a

much better position if they need to make a claim.

However, contractors will still need to understand and

confirm the type of risks their business deals with.  For

some, this will be fairly clear-cut, but where contractors

have diversified into new markets it is vital this

information is disclosed to the insurer. 

“It would be wise for contractors to start looking at their

disclosure processes such as record keeping of individuals

responsible for arranging insurance cover along with

senior management who should be involved in any

disclosures made.  This information will support you if you

need to make a claim.” 

Contractors Get Set to Benefit from the
Insurance Act 2015

http://www.competentroofer.co.uk
http://www.sr-timber.com
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Drones or UAV’s (Unmanned Air Vehicles), as they are also known, are

increasingly replacing cherry pickers or scaffolding for inspecting roofs

and tall buildings in recent years. We have seen a large increase in

enquiries and jobs during 2015 from clients involved in roof surveys and

roof maintenance.  

Drones are legally able to fly up to 400 feet high and up to 500 metres

from the pilot. This opens up huge possibilities for the inspection and

surveying of large buildings and tall structures. To take advantage of

using drones for surveying, it is necessary to either engage the services of

a licenced drone company or become licenced and approved yourself.

However, the latter option is not quite straightforward, as the Civil

Aviation Authority (CAA) oversees the commercial use of drones in the

UK requiring pilots to be licensed, and companies need to be approved for

commercial aerial work.

Drone technology itself has also advanced massively in recent years. The

images can be studied in great detail on computers and kept as a record,

building up a detailed picture of the condition and maintenance of a

building over time. Drones can also transmit live video in full high

definition to monitors on the ground which allows for a live survey, if

required. Recent improvements in the design and flight control systems of

drones mean that they are very stable and manoeuverable, which allows a

skilled drone pilot to photograph areas of a building that would not be

possible or economic using other methods.

Reducing risk

One of the main benefits of drones is that they reduce risk, as they remove the

need for staff to work at height, especially important in windy conditions. An

experienced drone pilot can fly safely in winds of up to 20mph, at levels at

which it would of course be dangerous to be walking around on scaffolding or

operating a cherry picker.  Winds can get very gusty and unpredictable around

tall buildings so it is vital to have a stable, professional-grade drone system. It

is also important that the pilot is skilled and experienced enough to know

whether turbulence or wind will occur and what effect it will have on the

UAV. Most of the surveyors and engineers I have spoken to certainly buy into

the idea of spending less time working at heights in windy conditions.

Today, most high quality and professional drones are fitted with an electronic

flight control system which utilises GPS and an electronic compass and Lidar,

allowing for safe and precise flight at all times. The Lidar system allows the

drone to fly safely inside a building, where GPS is not available and operates

with pinpoint accuracy. 

Less disruption

Surveying with a UAV results in less down-time for the building’s occupants

and its surroundings. As using a UAV for surveying takes much less time than

other methods, it reduces the need for areas to be closed off. Drones are also

small and light and because they are powered by battery, they are very quiet,

and disruption is thus reduced to a minimum.  

A recent roof survey we carried out perfectly illustrated the numerous benefits of

this technology. The survey was of the roof of a large food factory. The factory

manager needed to know the state of the guttering and condition of the roof area to

ensure the factory was watertight – a critical factor in that type of business.  We

used our latest survey drone: a medium-sized aerial UAV with a high resolution

camera and zoom lens which was ideal for this purpose, allowing us to get shots

from over 200 feet. The client was very pleased that areas of the roof were

photographed that they had not before seen. The cost of the survey was a tenth of

the cost of previous inspections, which had used a large cherry picker truck. So,

with better results, lower costs and a safer operation it was a win-win situation for

our client.

Drones can now be fitted with an ever-growing number of different cameras and

sensors. An important new innovation for drones, which could benefit the survey

and inspection industry, is the use of infrared cameras. Our latest drone system can

be specially fitted with this type of camera to provide for thermal inspections of roof

areas and buildings showing cold bridging, insulation failures and overall thermal

efficiency. These cameras are also useful for power line and substation inspections,

and are increasingly being used in agriculture. 

Licensing

As mentioned above, operating drones commercially requires a licence. To become

a qualified commercial drone pilot, both a flying test and written examination must

be passed. The commercial drone pilot’s business would then have to create a

manual on the safety aspects of flying drones. Public liability insurance is also a

necessity, along with an application to the Civil Aviation Authority to fly

commercially. In some areas, specifically city centres, special permission may be

required to operate a drone.  

There are a host of rules and regulations for the operation of drones commercially in

UK airspace, which is overseen by the CAA. For example drones must not be flown:  

n Over or within 150 metres of any congested area.

n Over or within 150 metres of an organised open-air assembly of more than 

1,000 persons

n Within 50 metres of any vessel, vehicle or structure which is not under 

the control of the person in charge of the aircraft.

n Within 50 metres of any person except during take-off or 

landing, the aircraft must not be flown within 30 metres of any 

person except for the person in charge of the aircraft.

Before booking a drone company it is important to ensure that they

are operating legally and a list of all approved commercial drone

operators is available on the CAA website

[https://www.caa.co.uk/Commercial-industry/Aircraft/Unmanned-

aircraft/Small-unmanned-aircraft/]. They should be able to produce

up-to-date copies of all these documents:

n BNUC-S (or above)Drone Pilot Licences for all Operators

n CAA Permision for Aerial Work

n Company  Operations Manual

n Risk Assessment Document

n Health and Safety Policy

n Public Liability Insurance

The use of drones for surveys and inspections is set to grow rapidly

in the next few years and I would recommend anyone in the roofing

industry to consider giving the technology a try. The saving in cost,

reduced risk and high quality results mean that this technology is

here to stay.

Using Drones For Roof Surveying

Lionel Firn, Director of Hopgrove Productions Ltd, which specialises in using drones for roof surveying, discusses
the benefits of this technology for UK roofing. 
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Training to Win
Tony Burke, Managing Director at Avonside Group Services 

"There’s no better way to back people’s aspirations than to invest in

apprenticeships, to invest in the skills that can make a difference to your careers."

- David Cameron. 

In the last column, I spoke about how key training is to your staff and your

business. However, it can be detrimental to only focus on your current staff; the

need for a skilled workforce is essential in the current competitive climate and

with the construction industry steadily growing, your workforce will also need to

expand. 

Currently, there is a chronic skills shortage and I think it’s time to put our focus

on apprenticeships to help develop a determined, multi-skilled workforce. 

Apprentices can offer a huge amount to the roofing industry, bringing fresh ideas

and an enthusiasm that can help mould the future culture businesses.

Nevertheless, there seems to be an ever-increasing reluctance from businesses to

invest in apprenticeships.

The starting salaries are much higher than people think, but this doesn’t mean

that it’s going to be more expensive for businesses to recruit apprentices. There is

help available with discounted courses, money back schemes and the recent

Government’s apprenticeship reform. 

I know from experience that finding the right people to fill vacancies is hard. As it

currently stands, nearly 60% of all skilled trade construction vacancies are a

struggle to fill. So why not look to those people who want to start in the industry

but might not have enough experience to apply for these roles, and train them

through an apprenticeship? They will become exactly what your business needs

and help to create the best multi-skilled, loyal workforce you have ever had. 

The lack of apprenticeships has become so apparent, that local councils want to

take control of this themselves.  

The industry’s annual forecasted recruitment need is up from 2013 by 54%,

however there are 10,000 fewer construction qualifications being awarded by

apprenticeships, universities and colleges. 

This ever-increasing mismatch is leaving the industry stranded, at a time when a

skilled workforce is needed more than ever due to the Government’s ambitious

plans for housebuilding. This has led to a ‘Skills to Build’

strategy about to be developed. 

The media coverage of this subject has been extensive in

recent weeks and months, featuring on high profile media

outlets such as Radio 4‘s Today programme. When an issue

is that high up the news hierarchy, then we can be sure it is

something that needs attention, and government activity

will not be very far behind.

As with general training, there are so many dedicated

support agencies willing to guide and assist businesses

through the process if businesses are willing to look.

For example, at Avonside Group we had 10 apprentices in

place, with a further 20 being recruited in the past 9

months, totalling 30 apprentices across our numerous

branches. It has been extremely beneficial not only to them

but also to Avonside: helping to nurture them and learn their

trade by providing the right practical experiences. Having

apprenticeships available within Avonside is extremely

important to me and is something that we intend to increase

significantly over the next few years. 

In addition, our experience is that retention of apprentices

tends to be higher than with other staff, which is valuable

given the effort and resource that will need to be directed

towards them.

I believe it is a responsibility of any stable business within

the construction sector to do the same, to help develop the

best future workforce that the roofing industry needs, to

keep up with the demanding high standards and the

expanding industry that faces us. 

I fear that, if this doesn’t happen, skilled workforces will

simply die out, and with one in five construction workers

approaching retirement age, the sooner people can make

space for budding apprentices, the better. 

As a final thought, there is much debate about the

suitability of university education for all school leavers, and

if we relate this to our own personal network, I’m sure we

are all aware of young school leavers of great ability, but

who happen to not want to progress down the academic

route – they could well be your children or grandchildren.

Where are the opportunities for them to enter an exciting

industry and build a career?

So the recruitment, training and development of

(predominantly) young talent fulfils a social as well as

economic need.

Taking apprentices into your business certainly isn’t an easy

option, however it can be an extremely rewarding one, both

from the perspective of giving inexperience its chance, and

also to be able to mould and shape new entrants to have the

skills that your business requires.

Enquiry 44
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Independent Product Trial

Werner Ladder Product Road Test

Ladders are critical kit for most roofers, so how do you go about choosing yours? 

Do you ask colleagues for recommendations, or trawl through online reviews? Roofing Today has saved you the bother! 

We asked three roofing contractor readers to trial the Werner Double Section Roof Ladder during their normal daily roof jobs.

The contractors were invited to rate the ladders 1-10 (1=poor, 10=excellent) and we have averaged each contractor’s overall score. The roofers were also

asked to make comments on several criteria: slip resistance, length, ease of use and handling, versatility, value for money, safety and security, ease to

rack and store, and durability.

Finally, the roofing road testers gave an overall opinion.

Contractor: P Sims Roofing, Longlevens,

Gloucester Tel. 07887 636 197

Model: Werner Double Section Roof

Ladder 12 x 14 tread 4.2m           

Paul Sims used the

ladders for roof repairs

and inspections. His

first thought was that

the ladders felt “solid

and safe”, scoring them

a beefy 9 out of 10. Paul

said the ladders were a

good length for most roofs and were

“very easy to handle”. Versatility, too,

attracted full marks and Paul said he

“couldn’t fault” the ladders value for

money. The ladders posed no particular

problems to rack or store even on Paul’s

smaller sized van (see left).

In conclusion, Paul commented that the

ladders were constructed robustly with

a sturdy extension and that, overall,

they are a “solid piece of roofing kit.”

Overall average score: 9.1/10

Contractor: Jonathan Kilroy, JDK Roofing and Scaffolding

Ltd, Bolton Tel. 01204 392 531

Model: Werner Double Section Roof Ladder 14 x 16 tread

4.8m      

JDK Roofing and Scaffolding used

the ladders on a commercial

building roof repair. In spite of the

fact that Jonathan trialled the

ladders on a green and slippery

roof, his first comment was that

the ladders were “very sturdy on

the roof and felt safe”, and the

extendable cat ladder was

“excellent”.

Ease of use also got full marks from Jonathan, with “the

light weight of the ladders a big plus for manoeuvrability

and effortless extension and positioning”. The light

weight meant that Jonathan found the ladders easy to

rack and store. Safety and security was awarded top

marks with the lockable side clip a valued feature.

Jonathan said he thought the ladders were competitively

priced and represent good value for money, particularly

as they are made from aluminium and will not rust over

time. Overall, Jonathan commented “This is an excellent

extendable ladder. I’m very impressed and can highly

recommend it”. 

Overall average score: 10/10

Contractor: Dave McAdam, Birkenhead, Wirral. Tel. 0151 653 3434

Model: Werner Double Section Roof Ladder       12 x 14 tread 4.2m           

Dave McAdam trialled the ladders while doing a roof

repair job. Unfortunately, there was steady rainfall and

the roof was wet, but he commented that the cat

ladder used did not slip and was “solid and secure”. 

Dave thought the ladder will offer good durability

with a “sturdy construction”, although he considered

that “the short rubber covers either side of the hook

could be prone to coming off over time”. 

The length was found to be suitable for most rafter lengths and the aluminium

construction meant that “it is easily manageable and not too heavy, despite

the length”. The ladders were “stored easily on the van’s ladder rack”. He

summed up the ladder as “sturdy and versatile”. 

Overall average score of 9/10.

Enquiry 30
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Caution: Sale Ahead

It has always been a requirement under consumer laws that

you provide the consumer with a clear and proper description

of the goods they are to have fitted and the services that they

are to receive, the price they will be required to pay.

The new Consumer Rights Act 2015, which came into force

last October, now goes further and makes it an explicit

requirement that when the consumer is provided with goods

they must:

n match any description by which the goods were 

presented;

n match any sample which the consumer has examined or 

seen;

n match any model goods that the consumer has examined 

or seen.

Under the Act it is an absolute necessity to provide clear and

unambiguous information to the consumer when the contract

is made. The assumption that the consumer would understand

trade terms or descriptions is an assumption that you should

not make. 

For example, say a consumer orders from you PVC fascias,

soffits and rainwater gutters (the consumer describes what

they want as 'plastic' as they are 'sick of painting').

Ideally, all the existing timber fascias, soffits, barge boards

and rotted timbers at the spar feet should be considered as

requiring removal. However, there are companies that

(incorrectly in my opinion) 'cover over' existing fascias, soffits

and barge boards. The difference between the two approaches

is not always made clear to the consumer.

When the work is commenced, the consumer might say: 'I

thought you were removing all the existing timbers?'; to which

you reply: 'No we have priced for a 'cover over'; and the

consumer responds by saying: 'What do you mean by cover

over?'. Then a dispute arises.

The dispute ensues because the roofer has not taken the time,

as they should do, to explain clearly and in plain English,

exactly what the consumer has been priced for and what the

work entails, ensuring that the consumer fully understands

and that there are no grey areas. 

What would your opinion be regarding this dispute?

My opinion is that the contractor was wrong to take the order

without clearly explaining to the consumer that there was a

difference between a ‘cheap and cheerful’ cover over and a full

rip-out and renewal. There is also a considerable difference in

price.

The dispute was resolved. However, the consumer was

unhappy and they never fully trusted the roofer after the

exchanges of that first day. And, as no doubt everyone is aware, once the

consumer is annoyed and feels that they have been misled, they can be very

hard work throughout the contract.

The moral of this story is that you should not complete any order with a

consumer unless you have shown them a sample (if appropriate); given a full

description of the work to be carried out, and a full breakdown of the costs

which the consumer will be expected to pay. Be very careful of using trade

terms such as dry verge, eaves guard, membrane etc., as the majority of

consumers may not understand. Therefore you must explain terms to them. 

You must describe fully the works, materials and functions to the consumer.

Under the Consumer Rights Act 2015, you must provide all the foregoing

information. You must have a clear, unambiguous contract with easily

understood terms and conditions. In addition, you must provide the consumer

with a 14 day cancellation document for them to use if they change their mind,

for whatever reason, in that 14 days from signing the contract or agreeing for

the works. Emergency repairs are exempt from this cancellation period and have

a different interpretation under consumer laws.

Clear and unambiguous contracts are simply common sense - and make good

business sense – as they will avoid unnecessary and silly disputes.

All professional roofers working for residential clients must take the Consumer

Rights Act seriously. It is no use bemoaning your lot in the future if you are

fined several thousand pounds by Trading Standards for breaking this consumer

law.

Don Waterworth, Chartered Building Engineer, Building Surveyor and Expert Witness

Enquiry 9
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The Government’s relaunch of Working at Height

guidance in 2014 suggested two problems within

our industry. Firstly, that the existing working

regulations were wasting time and money for

British businesses. Secondly, that falls continue to

remain one of the biggest causes of serious

workplace injury – with more than 40 people killed

and 4,000 suffering major injuries every year.

Recent campaigns have aimed to tackle these

issues but no amount of assessments and

regulations can avoid the simple equation: that

working at height involves gravity and weight and

is therefore dangerous.

I would like to propose a solution which I believe

tackles both of these issues – easily, and cost

effectively. How about not working at height at all?

Of course, this is impossible with the majority of mainstream roofing methods. Tiles and slate

need to be lifted in stacks and assembled at height. But new products are widely available which

negate this issue altogether. Lightweight roof tiles can be assembled at floor level and craned into

position. Wouldn’t it be great if one of the major burdens in the construction process – working at

height is expensive and risky – was a burden no more?

Imagine a world with no need for the expense or time constraints of major scaffolding. With no

requirement for risk assessment and method statements. The danger of falling materials or

equipment massively reduced. Where even inclement weather ceases to be an issue. The fact is

that our Working at Height regulations are aimed at making employers do everything practical to

minimise the risk of falls. But processes and surveys can only get you so far, and removing risk is

surely better than simply minimising it.

Isn’t it possible that developers and housebuilders can lead the way in wiping out this risk by

embracing new methods of roofing altogether?

As usual with innovation, it is the smaller more nimble organisations which lead the way in this

kind of practice, while we all wait for the giant oil tankers to complete their turning circles.

How About Not Working at Height?

John Cunningham, Managing Director of Metrotile UK

Enquiry 5

Removing Risks

There are two new types of housebuilding which can remove working at

height risks almost completely.

Firstly, factory built houses. In this instance, working at height risks are

reduced by the modular buildings being assembled in the factory and

transported whole to the site itself. The alternative is to take the factory to the

site – creating a pop-up factory at a location site where transport demands

make this option more cost-effective. 

Secondly, we are keen for housebuilders in particular to start thinking about

building roofs on the floor and then lifting them on to the supporting

structures. There are so many benefits to this method. But it requires some out-

of-the-box thinking to become common practice.

Housing Shortage

The other issue to consider is the major housing shortage in this country. The

Chancellor has kick-started a programme for to build 400,000 new homes, with

200,000 new starter homes set to be built in this Government alone. Why not

remove one of the restraints on such a programme – namely the burden of

health and safety and working at height regulations – by finally

adopting technologies which would make housebuilding so much

more straightforward than it is with traditional roofing methods?

They have been doing it in Europe for decades and it’s about time

we started doing it here, too.

Now, I recognise that the adoption of new techniques will have

an impact on the roofing industry and will be a concern for roofers

who lack the installation training required. New technologies

always raise fears for people who do things a certain way. But no

one is expecting lightweight roofing to become the industry status

quo overnight and we would encourage roofers to add new skills

to their armoury. Wouldn’t it be better to receive some training

and work in a less risky environment, rather than to continue

working with the ever-present danger of the worst that could

happen?

John Cunningham is managing director of Metrotile UK –
manufacturers of lightweight steel roof tiles. Based in Chippenham
in Wiltshire. 

http://www.tapcoslate.com
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Contractors need to remain vigilant when employed on any project

where there is a possibility of encountering asbestos. It is essential

they know, both what to look out for on projects where asbestos might

be present, and what to do should they find it.

Asbestos still kills around 5,000 workers each year and the fear is many

thousands more are being exposed to unnecessary and totally

avoidable asbestos risks on a daily basis simply by doing their job.

Higher risk work with asbestos must only be done by a licensed

contractor who has received specialist training and possesses a Health

and Safety Executive (HSE) license. These contractors are the

professionals whose job it is to remove Asbestos Containing Materials

(ACMs) that are relatively high risk - such as asbestos laggings,

sprayed coatings and insulating board.

Contractors whose work will knowingly disturb some low-risk ACMs,

such as roofers, electricians, plumbers, and joiners must also have the

training they need. This will usually involve Asbestos Awareness

training, plus further task-specific information and instruction,

appropriate to and tailored for the work they carry out. This type of

work is defined as non-licensable work or NNLW and is available from

members of the UK Asbestos Training Association (UKATA) who strive

to ensure all workers who may come into contact with asbestos get the

right level of competence to avoid putting themselves or others at risk. 

Recognise ACMs

Workers and supervisors must be able to recognise ACMs and know

what to do if they come across them in order to protect themselves and

others. At the heart of this is the Control of Asbestos Regulations 2012

Approved Code of Practice published by the HSE:

http://www.hse.gov.uk/aboutus/meetings/

hseboard/2013/260613/pjunb1367draftacop.pdf.

The code of practice sets out the legal duties for employers, practical

advice on how to comply with the requirements and gives the

minimum standards for protecting employees from risks associated

with exposure to asbestos. It also sets out three levels of training:

1) Asbestos Awareness - Asbestos awareness training should be given to 

employees whose work could foreseeably disturb the fabric of a building and 

expose them to asbestos or who supervise or influence the work. In particular, 

it should be given to those workers in the refurbishment, maintenance and 

allied trades where it is foreseeable that ACMs may become exposed during 

their work.

2) Non-licensable work with asbestos - a higher level of training for workers

planning or expected to carry out work that will disturb ACMs, further 

information, instruction and training will be necessary. This should take 

account of whether the work is non-licensed; notifiable non-licensed work

(NNLW); or licensed work and should be job specific.

3) Licensable work with asbestos - Using a Training Needs Analysis (TNA)

will help companies to ensure their workers have the right level of competence

to avoid putting themselves or others at risk. The question must be: is non-

licenced training enough to meet your needs?

Is non-licensed work training right for you?

The answer entirely depends on the tasks required to be carried out and the risks

any worker could be exposed to. Asbestos is such a common material that it can

be found in many roofing products. Asbestos cement roofs, asbestos cement

gutters, downpipes and sheets are perhaps the best known, but asbestos can be

found in soffits and facias made from asbestos insulating board (AIB) too. It is

well worth all contractors having an awareness of what this looks like and how to

identify such products on site.

Cement Roofs

Asbestos cement is a mixture of chrysotile (white asbestos) and cement and was

moulded and compressed to produce a range of products - one of them being

cement roofs. Usually these are made up of large sheets of corrugated asbestos

cement and generally found on industrial or farmyard buildings – but roofers need

to watch out for it used as roofing material.

Notifiable Work

While work on any type of asbestos can be dangerous, work with asbestos

cement products such as roof sheeting, tiles and rainwater goods is classed as

non-licensed work, and would not generally need to be notified. It can be carried

out by non-licenced workers – so long as they have received the appropriate

training and provided the material is sound, is carefully handled and the job can

be done without the asbestos breaking up. 

Be Asbestos Aware
Craig Evans, General Manager of UK Asbestos Training Association warns that asbestos exposure remains a
particular problem for UK roofers and discusses how contractors should stay alert to avoid this serious danger on all
jobs.

Enquiry 3

Envirotile
Envirotile offers unrivalled technical performance

along with excellent eco-credentials. Its precision

design utilises the latest in recycled material

technology, ensuring every tile meets the highest

standards. BBA tested : easily conforms to New

recommended guidelines in BS:5534-2014

Extremely robust - No more foot traffic problems or

concerns to tiled areas.

Guaranteed - to give your customers a truly amazing

unrivalled performance that will undoubtably minimise

your future maintenance costs.

Up to 25% quicker to fit and 80% lighter than a

standard concrete tile.

Maintains integrity at a minimum low pitch of 12.5

degrees.

Resistant to mould, moss and fungus. 

Complies with the Code for Sustainable Homes 

Fixed and interlocked in eight places making it

significantly more vandal and burglar proof. 

Contact us on 0845 2697137

If the work was likely to cause significant break up and deterioration of the

material, then notification would be required. If the material is so badly

damaged that there is a real risk of exposure to asbestos fibres, then a risk

assessment would be needed to determine if a licenced contractor would

be required.

There are potentially thousands of contractors who have not received

asbestos training of any kind and UKATA strives to get the message

across that professional training can change the way today’s workers

operate so they don’t put their lives at unnecessary risk. UKATA members

provide training on asbestos safety, delivering the highest standard of

asbestos training in the UK. For further information on UKATA, or to check

out the very latest news and updates, visit www.ukata.org.uk

Enquiry 58

Keylite Kick Off 2016 with More
Choice and More Performance
Keylite has started
the year with an
a t t r a c t i v e
proposition to
builders in the
form of more
choice and more
performance within
their range of roof
windows. Users will
be pleasantly
surprised by price
reductions of
around 15% on a
range of very
popular Keylite
products. The new initiative addresses the
growing popularity of the company’s white
painted windows as Managing Director John
Duffin explains: “Previously our customers paid
a surcharge for white painted windows
compared to the traditional pine alternative. But
now we have decided to reduce the price by
around 15% which effectively opens up the
choice of finish where users will no longer be
constrained by an additional cost.” In addition to
the price reduction the specification of the
standard white painted windows has been
upgraded and now offers more performance with
laminated inner glazing panes for enhanced
safety, which is particularly important in
overhead applications. Commenting on the
specification change John Duffin said “Quite
simply these are our best white painted windows
ever combining all the familiar Keylite
innovations with new lower prices and improved
glazing.” The new pricing becomes effective
from 1st February 2016. 

Easi-Dec Provides Safe Access
for Low Level Roofs

Easi-Dec, the working at height safety specialist,
has developed a Low Level Roof Edge Protection
system to provide a cost and time effective
alternative to scaffolding.  Designed to provide
safe access and edge protection, contractors can
now be confident in accessing low level rooftops
such as single garage roofs or on a collection of
flat roof units. Easi-Dec’s dedicated low level roof
access platform system incorporates a 2m wide
access platform on adjustable legs with winged
gates to provide wider roof edge protection to
EN13374 Class C and safe access up onto the
roof.  It can adapt to different roof lengths whilst
still complying with EN13374 Class A and a
sturdier and safer demarcation handrail rather
than just tape or chains.  The Low Level Roof
Edge Protection system accommodates different
width roofs and can be installed as a straight run
or connected at right angles around the
perimeter of the roof. Due to its modular design,
the system can be easily transported in a transit
type van. Manufactured from lightweight
aluminum, the platform is also quick and easy to
set up, take down, move, and re-assemble.  It
can be installed in less than 15 minutes, a huge
time saving advantage over traditional
scaffolding.  For more information, visit
www.easi-dec.co.uk.

Enquiry 57

New Product Guide
Minster, part of
the Saint-Gobain
Group, has
launched their
biggest ever
product guide
following a
number of
changes in the
market and
strong customer
demand. As one
of the UK’s most
r e c o g n i s e d
distributors for
specialist insulation, dry lining, roofing and
ceilings materials, the guide highlights
Minster’s ongoing commitment of delivering
quality solutions to the construction industry.
Comprised of 316 pages, the fifth edition of the
Guide offers over 9,000 product lines in one
convenient place plus demonstrates the
breadth and depth of our available range. It
includes a much wider roofing offer along with
fire protection, acoustics, external facades,
thermal insulation, dry lining, ceilings, flooring
and for the first time ever, My Comfort building
solutions from Saint-Gobain. Working in
collaboration with core suppliers, the guide has
been developed to ensure customers have
access to an extensive range of quality interior
and exterior building solutions. Designed to give
the best customer experience, the guide uses
performance icons and supplier logos to
provide an easy browsing process, while the
inclusion of quick check lists in each section
aims to help customer purchasing efficiency.
For a free copy contact
customerservice@minsteronline.co.uk. 
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http://www.hse.gov.uk/aboutus/meetings/
http://www.ukata.org.uk
http://www.easi-dec.co.uk
mailto:customerservice@minsteronline.co.uk
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When the Government’s construction strategy was published in 2011, the

deadline of 2016 for centrally funded projects to achieve ‘level 2’ BIM

compliance seemed a long time away. Now it is a matter of months away

(except in Scotland, where it has been put back to April 2017). So is it

time to panic? Or are we all primed and ready to go….?

First of all, it’s important to remember that the concept of having a model

to represent a building project is not a new thing. There was a time

where almost every major building began with a model, partly to help the

client understand what was going to be built. ‘Architectural’ models were

made for everything from the Pyramids to St Paul’s Cathedral, from the

Sydney Opera house to the Shard. The difference is that while those

models were made from wood or stone, clay or plastic, and were mainly

used for visual purposes, advances in technology have meant that models

can now be virtual, and contain much more information, such as the

properties of individual components of the building itself. A virtual model

can be viewed from any angle, sections can be visualised at any point,

construction sequences can be planned, quantities extracted and

scheduled.

Prequalification

Are you familiar with PAS 1192-2:2013? This is almost certainly going to

be the first question on any public sector prequalification questionnaire

for the foreseeable future.

If the answer is ‘no’, then it’s probably best not to plan on winning jobs in

the public sector for a while. 

However, all is not lost. PAS 1192-2:2013 - Specification for information

management for the capital/delivery phase of construction projects using

building information modelling is the key document for anyone who is

looking to achieve ‘level 2’ BIM. 

Its introduction reads:

“This PAS specifies requirements for achieving building information

modelling (BIM) Level 2. The requirements within this PAS build on the

existing code of practice for the collaborative production of architectural,

engineering and construction information, defined within BS 1192:2007. PAS

1192-2 focuses specifically on project delivery, where the majority of

graphical data, non-graphical data and documents, known collectively as

the project information model (PIM), are accumulated from design and

construction activities.”

What that means in plain English is that all parties produce their own

design information, perhaps as 3D CAD models, but not necessarily

working on a single, shared model. 

Level 2 proposes a common file format which enables each party – working

collaboratively – to combine information from others with their own in order

to make a ‘federated’ BIM model, from which the project information itself is then

extracted. 

It follows, therefore, that any design (CAD) software used must be capable of

exporting to one of these common file formats; The PAS describes two: IFC

(Industry Foundation Class) or COBie (Construction Operations Building

Information Exchange). 

It may sound quite daunting at first, but it is probably worth remembering that a

lot of this is being done on projects already. Designers still produce designs, and

constructors still construct them. The difference is a lot of the information that is

generated is duplicated, or wasted, or more often incomplete, so that time and

effort is wasted sorting problems or resolving disputes during the construction

phase of the project which could and should have been identified and eliminated

at the design stage, where the impact on cost is usually much less significant. 

The Effect on Tendering

It is unlikely that the adoption of BIM will make any difference to the tendering

procedure itself. Certainly not in terms of the basic requirement for the Tenderer to

provide an offer to carry out the specified requirement, and which may (or may

not) be accepted by the client. 

What will change is the way in which the information is received, and hopefully

the amount and quality of the information. Although I am sure they don’t do it on

purpose, designers seem to have an annoying habit when designing of leaving

relevant information out, or for designers of different components to provide

conflicting information. How often do we design a roofing system only for other

consultants to come along with specific requirements for loading of the structure,

access for maintenance of other parts of the building or for services penetrations to

be in a particular location or size?

One of the main requirements of BIM is that information should be complete. So,

rather like when filling in an ‘online’ form, the software settings can be adjusted

to prevent the model – including by definition the specification - from being

signed off until all the relevant information has been included.

Conflicts

Another feature that has been widely discussed is the ability of the model to

detect conflicts in the various elements of the design. This also gets done in

‘traditional’ projects, but the process is historically undertaken manually. Having

the process automated means that it is so much quicker. 

Of course, the BIM itself cannot resolve the conflicts, or improve the quality of

design; that requires human input, but what it should mean is that the

information received by tenderers is not only ‘clash detected’, in so far as conflicts

and potential conflicts have been identified, but crucially those clashes have been

resolved, long before the job gets on site. 

In fact, by the time the tender information is sent out, the roofing work will be

neatly coordinated with everything else on the job, and – as an added bonus – it’s

likely that it will have been checked for ‘buildability’. Using BIM it is possible to

computer-simulate the construction sequences to make sure, for example, that

larger items can be moved about the site and components can be placed in

position without affecting other parts of the work.

So what format will the tender documents come in – and how will they be priced?

Well, the short answer is there may not be that much difference between what

tenderers get now and what they will get in the near future. Again, the thing

which may change is how they get it. 

Since the model is a single source of information and everything is obtained from

the model, it follows that up to a point, information can be in a variety of formats

and compositions. However, in practice, it is likely that restrictions will be placed

on what the tenderers themselves may have permission to extract. Typically, this

sort of thing would be set out in a ‘protocol’ document. The Construction Industry

Council has produced a template BIM Protocol [www.bimtaskgroup.org/bim-

protocol/], which they hope will become the standard for our industry.

BIM and Public Procurement 

This Year’s Model?
Roland Finch, Technical Authoring Coordinator at NBS
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Already there are plenty of case studies and portals involving online

pricing and submission of documents – RICS introduced a guidance

note on ‘e-tendering’ in 2005, but again the likelihood is that

change will be slower, and that to begin with, and for the

immediate future, documents can still be sent out and returned in

paper format. It just means that some of the information will have to

be input back into the model, which leaves some potential for error.

How well is the roofing industry prepared?

It is difficult to generalise – as with any industry, some operators

will be more up to date than others, just like some are more

comfortable with the technology or the new vocabulary it brings, of

BIMs and BEPs and EIRs. In an industry like roofing, where there

are a huge variety of possible combinations of materials and

products, from coverings to insulation, vapour barriers, membranes,

finishes and so on, it is perhaps inevitable that some areas are

better developed in the BIM environment than others.

So the key message has to be, don’t worry; BIM uses a lot of

terminology which may sound daunting, but in reality you may well

be using a lot of it already, but just calling it something else. 

There is plenty of assistance out there. For designers, the NBS

National BIM Library [http://www.nationalbimlibrary.com/roofs]

provides thousands of manufacturers’ BIM objects and SPRA

generic roofing objects, all authored to the NBS BIM Object

.Standard that guarantees a high level of quality and consistency.

These objects are free to use from the early stages of design of flat

and pitched roof constructions. Similarly, NBS specification products

are designed with BIM in mind, so they allow information to be

produced and structured in a BIM–friendly way, making it easier to

understand and follow.

In summary, BIM is not a new thing; the only ‘new’ part is the

technology. But in its own way, that’s no different to smartphones,

superfast broadband, streaming and digitally recordable TV and

music, alongside the emergence of the internet for banking,

shopping, and a variety of other applications, all of which are now

considered part of everyday life. 

And we have managed that OK, haven’t we?

NBS are expert providers of technical
information for construction professionals. NBS
has produced the recognised national standard
specification system for the UK for over 35
years. The National BIM Library provides free-to-
use Building Information Modelling (BIM)
content in the UK containing thousands of
generic and proprietary BIM objects which are
data rich and integrated with the NBS
specification software. 

www.theNBS.com

http://www.bimtaskgroup.org/bim-protocol/]
http://www.bimtaskgroup.org/bim-protocol/]
http://www.nationalbimlibrary.com/roofs]
http://www.theNBS.com
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We are increasingly familiar with the need to be safe while working on the

potentially harsh and exposed rooftop.  But that, in reality is only half the story.

Getting to the roof top from below in safety can be just as important, and equally,

getting safely back down is vital too.  Naturally, we want roofers and scaffolders

to be safe at the time of the roof’s construction or when making repairs, but

equally, there are now a host of other operatives who may need to access the

rooftop – and they may not be as experienced as the roofer or scaffolder in

working at height.  

It is essential that engineers and technicians who may need to access the rooftop

at regular intervals in the future will be as safe as possible when performing

routine maintenance or repairs to heating and air conditioning plant, telecoms

equipment or renewables, all of which are now regularly sited on rooftops.  

The best time to ensure the safety of these technicians is before they need to use

the roof, and probably the best advice on what to specify would come from the

architect.  Hopefully, we are also continuing to influence and inform the builder

and architect so that they will take a more holistic view of rooftop use in the

future.  The adoption of BIM modelling will aid this soon as all aspects of the

building will need to be planned in advance.  

This wasn’t always the case, however, so we must also hope that the lessons we

are learning now will also increasingly be used in major refurbishments.

Accessing and working on the roof can be made safer by specifying the most

appropriate products.  

One of the key danger points is when passing through an access hatch to reach

the roof.  More falls have traditionally occurred when accessing the roof than

when actually working on it.  To help reduce the possibility of a fall, a fixed

ladder should be used rather than a moveable one wherever

possible.  If access is fairly regular and tools and equipment

will be needed on the roof, a retractable stairway or a fixed

companionway with a slight gradient will make carrying

objects such as toolboxes safer and easier, and therefore

may be the best solution.  

The Health & Safety Executive guidance recommends

maintaining three points of contact with the ladder at all

times, but at the top of the ladder this is often not possible.

This can be achieved, however, with the use of an

extension device.  By clamping this retractable vertical

metal post to the top rungs of the ladder, a third point of

contact can be provided for the user passing through the

access hatch on their upward or downward journey.  This

device can be extended and fixed into place one handed

when climbing the ladder, and retracted with one hand

when descending again. 

It is safer (and more secure) to provide admittance to the

roof using a roof hatch which can be accessed from the

upper floor within the building, rather than a long external

ladder mounted on the side of the building.  When in use,

the hatch must stay open and not be blown shut

unexpectedly due to high winds, as this could harm the

user and damage the hatch itself.   Using compression

spring struts to operate the roof hatch makes them simple

to operate and a hold-open arm can be used to lock the

hatch firmly in the open position.

The roof edge can be made safer, quickly and affordably,

using roof edge protection.  This is a weighted barrier

system, which can be fixed permanently to the roof, but a

free-standing barrier which doesn’t penetrate the roof

covering is also appropriate, depending on the roof

construction.  This will stay in place without fixing thanks

to heavily weighted feet.

A safe path across the roof itself, navigating height

differences, pipes and cables can now be also provided

with the use of walkways and stepover stairs.  These can

also be specified either as permanently fixed to the roof or

as non-penetrative free-standing options.   These clearly

demonstrate to technicians where it is safe to walk, so

even if the roof is unfamiliar to the technician, there should

be no problem.  These products are practically

maintenance-free, so will provide a safe passage for many

years to come.  

If we make protecting the journey to and from the roof a

priority, we should see a general increase in rooftop safety

as a whole.  

www.bilcouk.com

Getting to the Top

Safety on the rooftop is, of course vital, but how you get there – and back again – can be
equally important, as James Fisher, Managing Director of Bilco UK Ltd, explains. 

http://www.bilcouk.com
http://www.dach-holz.com
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Andrew Hayward, Managing Director of Russell Roof
Tiles

This year is going to be a crucial one for the UK economy and specifically

the construction sector.  Sustained growth in the

housing market, supported by some Government

initiatives will be influenced by the European

referendum and potential interest rate rises.  

But, there remain some key issues which are holding

back the building sector and thus impacting on the

roofing industry.  

Construction makes up 6.4 per cent of the overall UK economy.  New

housing contributed a 1.6 per cent increase in construction output over

the last year and is predicted to increase by around 10 per cent this year.

The Government is hoping to build 200,000 affordable starter homes by

2020 as well as increasing social housing.  At the start of 2016 David

Cameron announced the largest series of housebuilding projects for 30

years, starting with 13,000 homes on 4 sites of publicly owned land.

The Prime Minister also committed an £1.2billion to help ‘detoxify’

brownfield sites for 60,000 homes over the next 5 years, including 30,000

affordable homes for first-time buyers. 

But it is not just homes which require roofing – an aging population

requires more care homes and there is a dire need for school places, with

£4billion expected to be allocated to build new schools by 2018.

The challenge, as reported by the Royal Institution of Chartered Surveyors

in January is the growing shortage of construction workers to meet

industry needs.  The lack of skilled labour is already affecting house

builders but will ultimately impact on the whole construction supply

chain.

A lack of skilled workers has caused wages to rise up to three times faster

than the average.  The RICS’s stats show wages of some construction

workers have gone up by as much as 8 per cent in the last year.  This is

coupled with the lack of new comers into the industry.  Whilst take up on

apprentice schemes is increasing the number of those completing

apprenticeships has dropped by around 23 per cent year on year.  

So though Government schemes and the financial landscape looks healthy

there are huge long-term issues such as skills which need even greater

investment if construction is set to thrive in coming years.   

Steve Scott, Managing Director of Forster Roofing

Over the past years, the roofing industry has suffered with

the growing skilled trade shortage and lack of

experienced professional staff. The knock on effect has

seen quality and health and safety standards dropping.

This looks set to continue into 2016 with schools and

colleges unable to meet demand, and companies not

providing adequate training.

We believe that recruiting and retaining the right talent is essential, not just to

meet today’s needs, but to ensure you can grow. In Scotland ambitious new build

targets have been set with 100,000 new homes to be built during the next Scottish

Parliament term. This means that capacity to build these homes will have to

double - from a level where the industry is already bursting at the seams. 

In 2016 the new build market will also see the emergence of solar PV being used

as part of integrated roof systems to meet the latest Scottish Building Standards. In

my own business we have seen this increase greatly and we are actively training

our apprentices in solar installation as part of our roofing skills programmes. The

future holds many opportunities to invest in technology and different specifications

for low carbon buildings and solar will play an increasingly major role in this. 

Anthony Carlyle, Managing Director of IKO Polymeric

2015 was a good year for the single ply flat roofing sector. IKO Polymeric

sales were up 25%, mainly from new build activity. I believe the whole

sector experienced some growth as the market continued to recover. Our

export business also increased by about 33%, and we

expect more growth from exports over the next 12

months as we plan to expand further into Europe in

2016.  

The strong growth in new build last year more than

made up for the slowdown in the refurbishment

market and we expect this to continue into this year. Business was

particularly strong for us in new build commercial, retail and public

Carlton Jones, director of Metal Cladding and
Roofing Manufacturers Association (MCRMA)

The upturn during 2015 was a welcome improvement

which showed returning confidence in the market and a

recovery in both the industrial and commercial roofing

sectors. 

However, the main threat to this continued growth is the

considerable skills shortage which now stands at its

highest since 1998. It is vital that companies take their share of the

responsibility in recruiting apprentices and providing good quality

training to ensure steady and sustained growth. 

MCRMA has recognised this skills gap and last year reintroduced its

three day introductory training courses for new starters and the courses

will continue in 2016.  

During the economic downturn, we saw a trend towards the sourcing of

components and materials from a variety of different manufacturers, to

minimise costs and maximise margins. 

As market confidence has grown, the industry is now seeing this as a

false economy as the ‘pick-n-mix’ approach can have serious legal

consequences for the ‘designer’ and guarantee issues for the building

owner. There is a trend now towards adopting a systems approach where

a fully designed and manufactured system is sourced from a reputable

manufacturer or a group of supply partners.

Correct product specification will be become increasingly important this

year with the implementation of the Government’s construction strategy

for level 2 Building Information Modelling (BIM) on all its projects in

April. The introduction of BIM into the design stage will enable all

members of the supply chain to work collaboratively through the access

and sharing of information about components, systems and their in-

Cathie Clarke, CEO of the Single Ply Roofing Association
(SPRA)

A survey taken in December 2015 of SPRA members showed that

the availability of a suitably skilled and knowledgeable workforce

was high on their list of concerns for 2016. Many employers already

understand that the benefits of off-site training far outweigh the

costs of losing a member of the workforce for these short periods of

time. SPRA Members have reported that the savings gained from

improved quality of installation, better efficiency and less waste achieved following

training, quickly pay for the training programme itself and time spent off-the-job.

Throughout 2016 SPRA will continue raising awareness and promoting the value of

training.

2016 will also see a continuation of the work started to upskill the sector by

manufacturers, the Roofing Industry Alliance, Competent Roofer and CSCS in the

development of a new Basic Competency Programme (BCP) which offers additional

value to manufacturer training courses by mapping them to National Occupational

Standards (NOS). By then applying for a three year red ‘Experienced Worker’ CSCS

card trainees can get on site and start on the road to completing the full Level 2

qualification and gaining a blue CSCS card, which is awarded to those who

complete the SPRA Level 2 Single Ply Qualification.

Health, Safety and Wellbeing have been highlighted as big industry issues for 2016

and of course, a properly trained and qualified workforce is likely to help achieve

this. 

sectors such as schools and distribution warehouses. This led us to

double capacity, achieving a major milestone of manufacturing 1.5 million

m2 of singly ply roofing for the UK market. 

I also expect pre-fabrication to gather pace in 2016 and be a new growth

opportunity for manufacturers in our sector. Inspired by the Government’s

Construction 2025 initiative, introduced to improve efficiency, pre-

fabrication requires collaboration and more accurate planning between

different disciplines across a project, but contributes to improving

productivity and speed of installation on-site. Early involvement in the

design process is key and also protects the original product specification

from being changed or switched later on.

Currently it’s all too easy for delays to occur due to material selection from

multiple sources and limited cooperation between the suppliers. However,

if the product is agreed precisely from the outset, manufactured and

delivered ready to install, specifiers and contractors know it meets all the

requirements and can be immediately installed on arrival. 

This of course puts more pressure on manufactures to ensure they get the

precise detail they require for the pre-fabricated product, and the interface

between different trades will need to improve too.

Overall it’s a positive outlook for the single ply sector and we’re looking

forward to another successful year ahead. Happy New Year!

service use. The availability and sharing of information across the design team

should have a marked effect on cost reduction and avoiding costly mistakes as

2016 progresses. 

The need to reduce our carbon footprint will continue to set challenges for the

metal building envelope industry this year and the installation of renewables on

both new and refurbishment roofing projects will increasingly become a must-have

option to meet the nearly zero carbon strategy. 

Roofing Today asked some key industry leaders for their predictions for the

UK roofing sector in 2016....

Dear Editor

December’s floods caused widespread disruption and misery,

and our hearts go out to all those who were, and still are

affected. 

But it’s happening much more frequently and on a larger scale

than we anticipated, and clearly Britain is poorly prepared to

defend against or deal with it. It also appears to be on a rising

curve, as you’d expect if it’s associated with climate change.

So we clearly need to do something about it. 

David Rooke, a flooding expert and deputy chief executive of

the UK Environment Agency urges a ‘complete rethink’ of UK

flood defences as a result of climate change. “We are in a

period of known extremes and moving into a period of

unknown extremes,” he said. “We’d have to look at flood

defences and flood-proofing homes and increasing their

resilience”, he added. 

The World Meteorological Organisation expects global

average temperature to hit a record high in 2015. The UK Met

Office says the world is likely to be even warmer this year and

“by the end of 2016, we will have seen three record or near-

record years in a row for global temperatures”. A warmer

atmosphere contains more moisture and energy, so climate

change means more violent storms and extreme rainfall. 

In England, December’s mean temperature of 9.50C was well

above average and 20C above 1934, the previous record. It was

so warm, daffodils were photographed in bloom. It was so

moist, Storm Desmond dropped 34cm of rain on Honister Pass

in Cumbria in a 24 hour period in December, another UK

record. 

The problem is, we’ve watched and talked about these

changes but acted as if nothing has changed. We haven’t

changed our priorities, or the way we behave and build. 

The Government has allocated a £2.3bn flood defence budget

for this five year parliament. It says that’s an increase on the

previous five years. Yet accountants, KPMG, estimates that

the full cost of December’s floods will be over £5bn, including

£2bn for repairing flood defences. 

So, the cost of repairing December’s flooding in the North of

England will use up nearly 90% of the UK’s five year flood

defence budget! 

Despite repeated policy statements and insurance companies

withdrawing support, one new home in every 14 in 2013-14 -

the most recent period for which data is available - was built

on land with a significant chance of flooding. 

One good thing that has come out of December’s damage and

distress is that the way we design and build our homes and

properties is now on the agenda. Let’s hope Government asks

people in the industry, who have some of the answers, how it

should change. 

Yours sincerely

Andy Williamson

Group MD IKO plc

Reader Letter
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The Roadmap to DACH+HOLZ

More than 550 exhibitors are registered and have already been allocated a space

throughout the five halls. Details, such as the technical framework, architect’s

congress and contributors for the new special space, such as the drones

exhibition, have all been arranged. Roofers, architects and carpenters have

received invitations from companies to come, experience and compare their

products first hand. This is why the dates for DACH+HOLZ International, taking

place from 2 to 5 of February 2016 in Stuttgart, are highlighted in red on any

European construction specialist’s diary. 

Judging by this countdown, it appears that most of the work for Robert

Schuster’s project team has already been completed. Still, there is no relaxing

just yet. There are 14 people working under a lot of pressure for the fair

organizer, GHM Gesellschaft für Handwerksmessen mbH in Munich. This project

team ensures the success of DACH+HOLZ International, managing all elements

including press, event publicity, IT & computing, bookkeeping, and shipping.

The final countdown begins six weeks before the event until the fair opens on 2

February. As the fair approaches, the team’s excitement grows. After all, it is

only a small timeframe in our calendars where thousands of puzzle pieces must

come together. 

6 Weeks Prior to the Fair

The DACH+HOLZ International project team travelled one final time to Stuttgart.

Once there, last minute details were discussed with the exhibition hall

managers. This is where arrangements for the West Entrance were made;

meaning, in 2016, visitors and exhibitors in Hall 10 will use a temporary

entrance through Hall 9 due to building work. 

The team received the latest updates about the technical infrastructure in the

press centre and exhibition halls. In cooperation with the local police, a traffic

management plan was determined. This included fixing the shuttle bus routes as

well as preparing parking spaces for cars and coaches. Finally, conference

spaces have been reserved for exhibitors to hold private meetings or press

conferences. 

6-2 Weeks Prior to the Fair

The project team’s email inbox has been overflowing, and phone calls from

visitors and exhibitors with questions about the fair keep coming in. Will there

be a power outlet at our stand? Can tickets be bought

online? Where can our lorry deliver our exhibition stand?

The event team arranged the final details for the ribbon

cutting ceremony in the East Entrance area, while the

online team has been busy updating the latest news on

http://www.dach-holz.de/en/home/.

2 Weeks Prior to the Fair

The project team will upsticks and move from their

hometown of Munich to the show’s location in Stuttgart.

There, they will set up a permanent office. Computers and

exhibitor paperwork will all be shipped to Stuttgart. All

queries will now be dealt with on-site. 

27 January 2016:

One week to go to the opening of DACH+HOLZ

International. The big industry players, such as Braas,

Velux, Rockwool, Bauder, Rheinzink and KME, will begin

constructing their exhibition stands. From this point on,

the exhibitor’s office will be where questions are

answered and quick solutions to problems are found. From

this point on, the show will grow, with more companies

beginning their preparations each day.

31 January 2016:

The team now gets bigger. The press, IT and event teams

will now join the project team in Stuttgart. Exhibitor’s

press stalls in the press centre will be prepared and the

Wi-Fi set up in the quiet areas. The ticket scanning

systems will be assembled to ensure visitors’ arrival is

smooth and trouble free.

1 February 2016:

Final preparation and construction will take place on all

the show stands. Sound checks will take place for live

product performances. The fire brigade, police, and health

and safety authorities will perform a technical inspection

of the five halls and their stands. Safety is the highest

priority for our 50,000 expected guests. If any

improvements are needed, exhibitors must comply with

the necessary changes.

2 February 2016:

The show finally begins. Nearly two years of preparation

will come to an end. The organizers will wish all

exhibitors the best of luck in achieving their goals. The

turnstiles will open at 9 am. Roofers, architects, exhibitors

and journalists will stream in and out of DACH+HOLZ

International over the next four days. They will all see the

show as an industry gathering where they can get

information they need to be ahead of the game for the

next two years.

Green Grants Show Questionable Priorities
Van users may not be too impressed by the latest
government grants targeting greener transport, according to
The Fuelcard People. Steve Clarke, group marketing
manager, commented on the announcement of £7 million in
government grants for retro-fitting 439 buses with NO2
reduction technology. He said, “Anything that improves
vehicle sustainability has to be good, but van and other LCV
users might question the government’s priorities.” The
government says that its commitment to green transport has
seen £2 billion worth of measures during the last five years.
It will invest another £600 million in low-emission
technology by 2020. Steve Clarke said, “As a leader in
sustainability ourselves, we know that EU and other pressures on the UK to meet emissions targets
should not be ignored. Some van users will think, however, that this should be a lesser spending
priority for an economy still recovering from recession.” He pointed out that UK businesses continue
to pay the world’s most crippling duties on fuel, as well as high road and other taxes. Said Steve,
“Falling oil prices help our international competitors, but over half of British refuelling costs come
from fuel duty, at 57.95 per pence per litre. Cutting that cost is just one way to boost our economy
and most van users could suggest others.” Enquiry 54

New Heights of Quality
Assurance

Construction quality assurance is being taken
to new heights with an innovative service from
leading roofing membrane manufacturer
Protan. The company- already one of Europe’s
top three producers of single ply PVC
construction materials- has introduced new
facilities to further enhance its on-site
installation inspection regimes. Now, Protan
provides a detailed report, plus support
material and images, within minutes of
completing an inspection. Further it does not
limit the number of its inspections, but
undertakes as many as each individual job
requires, depending on its complexity,
contractor expertise, and support required. “To
our knowledge, no other manufacturer goes to
such levels to ensure the job is executed
correctly every step of the way,” observes
Simon Hancock, Protan technical manager.
“With latest mobile technology we complete the
report, and send it to our customer, as soon as
the inspection is completed- we can even do it
whilst we are still on site! It ensures any little
potential issues are addressed before they turn
into big problems- especially critical on a
complex roof with lots of detailing,
penetrations. It gives all involved added peace
of mind and quality assurance.” Contact Protan
on tel 01925 658001or email
customercare@protan.co.uk.

Green Roof Proves Sustainable Solution at Eco-Lodge
ASHA UK, a peace and reconciliation charity, has used Firestone
Building Products’ RubberGard™ EPDM roofing membrane as
part of a green roof installation for a new garden Eco-Lodge in
Flaxley, Gloucestershire. Architect Paul Thornton Building
Design specified a green roof for the timber frame building and
green roof specialist, Landmark Living Roofs, and contacted
environmentally-friendly flat roofing specialist, Envirotek, to
advise on specification for the warm roof system. Envirotek
suggested Firestone’s RubberGard 1.5mm fully bonded EPDM
waterproofing membrane for the project.  The company

installed a vapour barrier onto the 120m2 plywood roof following by 120mm rigid PIR insulation
board.  The EPDM membrane was then adhered to the insulation board using Firestone’s Bonding
Adhesive and Firestone’s QuickSeam™ Splice Tape system was used to securely seal the joins. The
company also installed custom-made brackets to the edge of the roof to support the green roof’s
retaining angle, using Firestone’s QuickSeam FormFlash to waterproof these details. The green roof
medium was then installed by Landmark Living Roofs to complete the project. Comments Neil
Jones from Envirotek: “We have been using Firestone’s EPDM roofing membranes for more than 20
years and always feel confident in recommending them for installation where the waterproofing
membrane will be used underneath another element.

New Appointments Facilitate
Ongoing Growth at Xtralite 

An independent, leading manufacturer of roof
light and structural glazing systems has
strengthened its workforce to facilitate its
ongoing growth. Xtralite, based in the North
East of England, has appointed Dave Law, 32,
from Newcastle to the role of Technical
Services Manager whilst new employee Lynne
Mailer, 37, from Glasgow joins the team as
Area Manager for Scotland. “It is an exciting
time as we invest in the business to ensure
continuous growth and ongoing product
development,” said Jim Lowther sales director
Xtralite. “The promotion of Dave shows our
ability to recognise and develop key employees
and we extend a warm welcome to Lynne as she
joins the team. Both have a pivotal role in
generating new sales and opportunities whilst
remaining true to the ethos of the business.”
Dave, an Architectural Technology graduate will
assume responsibility for product development,
building regulations matters and light
requirements. Lynne, who has extensive
external sales experience with blue chip
brands, will be accessing new markets and
looking after existing clients to ensure Xtralite
and its products are at the forefront of
suppliers, specifiers and contractors across
Scotland. Further information can be found at
www.xtralite.co.uk or by calling 01670 354
157. 

Specification of Liquid Roofing and Waterproofing Systems A
Sustainable Approach from Kemper System at Ecobuild
Liquid waterproofing specialist, Kemper System, will be
showcasing its comprehensive range of BBA-certified Kemperol
liquid roofing and waterproofing systems on stand E5090 at this
year’s Ecobuild Show (8-10 March 2016), along with its Stratex
warm roof system. The only cost effective, solvent-free and
completely odourless cold liquid applied waterproofing system
available in the UK, Kemperol 2K-PUR will take centre stage on
Kemper System’s stand.  Around 80% of the applied polyols (or
resins) in Kemperol 2K-PUR are obtained from the seeds of the
tropical castor plant (Ricinus communis) a renewable resource. Perfect for use on sustainable
construction projects and ideal for live projects on occupied buildings, Kemperol 2K-PUR avoids
disruption or the need for closure. Stratex from Kemper System will also be on show. An integrated
warm roof that offers exceptional performance, Stratex is supplied as a complete system of
matched components - vapour barrier, insulation and waterproofing. It is equally suited to concrete,
timber and metal decks on new build projects as it is to refurbishing and upgrading existing roofs.
Stratex is also ideal as a complete warm roof solution below an extensive green roof.  It can be
supplied as flat board or as a fully specified tapered insulation scheme. For further information
contact enquiries@kempersystem.co.uk or visit www.kempersystem.co.uk. 

Pasquill Achieves ISO50001
Pasquill, the largest supplier of trussed rafters in the UK, has succeeded
in achieving accreditation to ISO50001 Energy Management Standard.
The attainment demonstrates Pasquill’s commitment to reducing its
environmental impact. To this end the company had recently introduced
an energy management system in order to improve the energy efficiency
of its operations at its branches around the country. This system has now
been externally certified to the ISO50001 standard. ISO 50001 provides
a framework of requirements for organisations to do the following:
develop a policy for more efficient use of energy; fix targets and
objectives to meet the policy; use data to better understand and make
decisions about energy use; measure results; and continually improve
energy management. Commenting on the achievement, Philip Pointon,
Pasquill’s EHS and Sustainability Manager, said: “Once again Pasquill is
ahead of the game with achieving the ISO50001 Energy Management
Standard. This, along with our other achievements in quality, health &
safety, environment and chain of custody demonstrates our commitment
to providing a safe, high quality product and service with least impact to
the environment.” 
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DACH+HOLZ: The Final Countdown
As the biggest European show for roofing, DACH+HOLZ (Roof and Timber), opening on 2nd February takes a
tremendous amount of organising and preparation. Roofing Today went behind the scenes to follow the
countdown to the show.

http://www.dach-holz.de/en/home/
http://www.xtralite.co.uk
mailto:enquiries@kempersystem.co.uk
http://www.kempersystem.co.uk
mailto:customercare@protan.co.uk
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BIM Objects for Roof Slates and
Ridges from Cembrit

Following on from a successful launch for
natural slates, Cembrit has added BIM objects
for its fibre cement slates and fibre cement
ridges to its growing portfolio. The new objects
have been designed with the same attention to
detail as the first group which were recently
nominated in the Developers’ Choice BIM Object
Awards 2015. This initiative is part of an
ongoing process that will see the whole Cembrit
product portfolio available as BIM objects.
Cembrit’s BIM objects contain detailed
dimensions, product specifications and other
key details, along with high quality 3D images to
add into virtual model and simulated building
designs. “We’ve been delighted with the
reception our BIM objects have received from
the specification community so far,” says Ged
Ferris, Marketing Manager of Cembrit. “This
latest release adds our versatile and well
regarded fibre cement slates and key
accessories, and so broadens the scope of our
BIM object offering to encompass many more
roofing design scenarios.” The Cembrit range of
fibre cement slates includes Westerland,
Moorland, Zeeland, Jutland and Diamond, all
offering their own unique appearance. Cembrit
holds five BBA Certificates for its fibre cement
slate range, ensuring that whichever system is
chosen, architects can be confident in the
specified product. 

Stunning Roof for London Pub with New Sika
Sarnafil Self Adhered Membrane
Specialist roofing contractor Hambro Roofing has recently completed
works to a new JD Wetherspoon pub in London, known as ‘The Mossy
Well’, which now boasts 500m2 of Sika Sarnafil Self Adhered
membrane. JD Wetherspoon has spent just over £3 million developing
the outlet on Muswell Hill, which opened in October. The refurbishment
comprised of complex work on the existing pitched roofs, lead
flashings, guttering and renewal of the flat roof. A section of new barrel
roof was also required in the centre of the building; comprising of flat,
vertical and soffit detailing. The client required the new roof area to
look like a traditional zinc roof covering. Sika Sarnafil G410-15 FSA was
specified for the job, with décor profiling to match the surrounding

roofs. Ideal for the job, the system is lightweight, cost effective and offers a flawless finish. Built on
Hambro Roofing’s previous experience this was a highly successful project without any major
setbacks and completed in the given timeframe. The barrel roof was also fitted with SarnaTherm
insulation over a SarnaVap vapour barrier. Sikalastic Liquid Applied Membrane was used on the
detailing around the guttering to achieve a seamless waterproof finish.For more call 01707 394444,
email sarnafilroofing@uk.sika.com or visit www.sarnafil.co.uk. 

Enquiry 48

Marley Alutec Launches New Website
Now offering even better customer service, aluminium
rainwater and eaves system manufacturer and expert leader,
Marley Alutec has launched a new website that offers one of
the most comprehensive collections of industry knowledge
and is easy to navigate across multiple devices. The intuitive
approach means that merchants, architects, specifiers,
contractors and end-users can all easily find relevant
information that is best suited to their requirements and
profession quickly and efficiently. What’s more, the new site
has been fully optimised for mobile and tablet use so that it
offers the same level of service and can be accessed on the
go. With clearly demarcated zones for information relating to

products, where to buy, technical advice, informative downloads and company news and case
studies, the new website reflects Marley Alutec’s business ethos of going the extra mile for its
customers. Highlights of the new website include a detailed installation advice section, a
comprehensive download centre where users can get product information as well as BIM or CAD files
and a handy CPD zone. The case study section provides real life examples of aluminium rainwater
and eaves systems at work in a host of different applications. Visit
www.marleyalutec.co.uk

The Potential Downside of
Falling Fuel Prices

Van users should remember that falling fuel
prices can bring problems, according to The
Fuelcard People. Steve Clarke, group
marketing manager, commenting as the price
for Brent crude fell below $40 per barrel for
the first time in six years said: “We expect
continuing global price drops to be reflected
at the pumps. Any saving soon disappears,
though, when drivers go off-route to hunt for
bargains. Meanwhile, most of the price is
accounted for by taxes and, if you have the
wrong fuel card, transaction charges.” Steve
points out that a driver going three miles and
back to a ‘cheaper’ forecourt, saving 1p per
litre, could need to pump 60 litres just to
recoup the fuel used for the diversion. “It can
become a game between colleagues,” he said,
“with drivers competing to boast of how little
they pay to refuel. As they are not responsible
for the bills, it does not bother them how far
off-route the ‘winning’ can take them. With the
right fuel card, they should not need to divert
at all to save on pump prices.” The Fuelcard
People typically reduces refuelling by up to 4p
per litre for both diesel and petrol. It offers
commercial rate, fixed-price and pump price
fuel cards, covering the whole of the UK with
7,600+ forecourts.

Icopal Design Modified Decra Roof Tile for Shetland Islands Customers
Icopal is responding to the issue of corroding roof tiles in
Shetland by enhancing the bottom course of existing Decra roof
systems with a modified eaves tile affectionately known as ‘The
Shetland Tile’. This new approach enhances the benefits of the
classic Decra tile and is specially designed for roof systems on
the Shetland Islands. Shetland has the most corrosive
environment in the UK, so some Shetland residents face the
issue of their roof tiles corroding before the end of the
manufacturer’s warranty. Icopal realised a new system design
was needed to withstand the low temperatures and severe,
corrosive salt spray. Icopal’s unique design for Shetland
customers adds a double coat of acrylic and epoxy base coat to
the underside of a Decra roof system. By then baking the new
Eaves tile, greater durability is ensured. As moss is also a
common problem in Shetland the Decra Classic Black with anti-moss can be specified for additional
protection. Decra tiles are lightweight and produced in large format to allow faster installations with
fewer fixings compared to traditional tile or slate roofing. By reducing installation time and therefore,
labour costs, Decra is also an economical option. For more information visit the Decra
website: http://www.decra.co.uk/Technical%20Support/shetland.aspx.

Ecotherm A Plus For Asda Store
A new Asda store in Solihull is one of the first projects to
benefit from the Class O rated fire performance and fast-
track installation provided by EcoTherm PrO-Soffit Plus.
Asda Shirley forms one part of the £85 million Parkgate
shopping centre, which includes a range of shops,
restaurants and bars. The complex was designed by Nicol
Thomas and delivered by BAM Construction. 15,000m2 of
EcoTherm PrO-Soffit Plus was installed within the store’s
underground car park by specialist installers, Fire Integrity.
PrO-Soffit Plus, part of EcoTherm’s enhanced PrO range of
boards, features a fibre free, rigid insulation core and a

lower thermal conductivity than standard PIR insulation products of 0.021 W/m.K. The product is
available with a range of pre-bonded, non-combustible building board facings to suit each project’s
requirements. As a result they can provide Class O fire performance, reduce heat loss and deliver
a finished aesthetic, all in a single application. EcoTherm PrO-Soffit Plus is suitable for both new
and refurbishment applications to semi exposed soffits (structural ceilings such as car parks or
basements). The lightweight boards are easy to handle and can be simply cut to size with a fine
toothed saw. For further information call 01702 520166, email: technical@ecotherm.co.uk or visit
www.ecotherm.co.uk.
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Sustainability and Style from Marley Alutec
Taking advantage of the contemporary lines of Marley Alutec’s composite aluminium Evoke fascia
and soffit system and Aligator Boxer guttering, a unique renovation and self build project in Kent
has blended modern style and technologies with traditional architecture. The project involved the
renovation of an old Methodist Chapel and an ambitious new build called Chapel View. Nick Leggett,
a chartered surveyor and Partner of NDL Consulting, and his business and life partner Sonja
Johnson wanted two properties that complemented each other, whilst each having their own distinct
style. The properties have impressive eco-credentials, with no heating required and sustainable

materials used throughout. Nick commented: “When
starting the project we were after a real mixture of
traditional and modern materials; of natural surfaces and
clean lines. After seeing Marley Alutec’s Evoke fascia and
soffit and Aligator Boxer ranges at a recent trade show I
knew it was the perfect fit for this project as its square
box sections provided the contemporary detail I wanted.
I also wanted the rainwater systems to match the
fenestration so the fact that the Evoke range is available
in the same RAL 7016 dark grey colour was a real selling
point. For more information please visit
www.marleyalutec.co.uk.

Fuel Card Services Boost Staff
Benefits with Perkbox

Fuel Card Services has enhanced its attractive
employee benefits by adding the Perkbox
programme. Its people already enjoy rest area
televisions, fresh fruit baskets, massage chairs
and an extra ‘birthday’ day off. The new
engagement programme brings further
rewards and incentives to 300 personnel
across all five Fuel Card Services offices. The
benefits include discounts at supermarkets,
50 high street chains and 20,000 shops
nationally. Other offers cover restaurants,
coffee shops, theatres, tourist attractions,
gyms, technology, travel and insurance. There
are thousands of rewards altogether, all easily
redeemed via a smartphone app or through
the Perkbox web site. Fuel Card Services is
currently recruiting account management staff
to bring in new customers and look after their
business needs. No previous experience is
necessary, with full NVQ training provided in
sales and account management. Applicants
will need to be excellent communicators with a
confident telephone manner, self-motivated,
energetic and positive. They can expect a
competitive salary with uncapped performance
bonus, life assurance, pension, discounts on
private healthcare and more – including the
Perkbox programme. People wanting to find
out more about joining Fuel Card Services in
Burnley, Glasgow, Leeds, Oxford or Whitstable
should email
careers@fuelcardservices.com.

IKO ‘Sets the Standard’ with BES 6001 
IKO Polymeric, a division of IKO PLC, recently achieved
the BES 6001 Standard for responsible sourcing of
construction products. This latest accreditation means
IKO’s Polymeric Single Ply and Structural Waterproofing
plant at Clay Cross, and the Grangemill site for Hot Melt
and Mastic Asphalt – now comply to BES 6001. Also this
year Clay Cross, Grangemill and the bituminous and
liquid membranes factory at Appley Bridge all achieved
the ISO 14001 environmental management standard.
ISO 14001 and BES 6001 are increasingly specified on
major projects, as more companies seek assurances on
the environmental impact and responsible sourcing of

construction materials. Testing is rigorous and must pass third party assessment against the
requirements of the standard. IKO PLC’s Group Managing Director, Andy Williamson comments:
“Getting ISO 9001 and BES 6001 has been a high priority for IKO. As our company tagline spells
out, IKO is ‘Setting the Standard’. We aim for this in everything we do, from product innovation,
service and support, to achieving relevant accreditations that confirm our commitment to quality
and the environment.” For more information visit www.ikogroup.co.uk or call 0844 412
7224. Follow @ikoplc. 

AFI Machines Hired For Historic
Market Contract

Structural steelwork specialists McNealy Brown
Limited had 12 AFI machines on hire at the
peak of an eight-month contract to restore
London’s historic Greenwich Market roof. AFI
supplied diesel, electric and bi-energy powered
access machines, including several Niftylift
HR12 boom lifts, and Haulotte Compact 12DX
diesel and Skyjack SJ4632 electric scissor lifts.
McNealy Brown’s work at Greenwich Market
involved removing, restoring and reinstating the
existing iron frame roof and installing a new
glass covering to increase daylight and improve
ventilation. The work is part of the
redevelopment of the historic market situated in
the Maritime Greenwich World Heritage site. Ian
Brooks, McNealy Brown Contracts Manager,
said: “We needed machines that had good
manoeuvrability whilst providing sufficient
reach for us to work on the roof structure. To
help us select the most suitable machines, we
found all the information we needed on AFI’s
website. This included details such as working
heights and weight limitations.”

Sika Liquid Plastics Roof Refurb Solution Allows Asda to Remain Open 
A popular Scunthorpe supermarket has recently benefited
from a complete roof refurbishment using a Sika Liquid
Plastics Built-Up Roof waterproofing system. The Asda store
had to remain open throughout the project, requiring expert
planning by Northampton-based approved contractor, Ice
Roofing. The 1970s building was suffering from water ingress
and the 2000sq m roof was in urgent need of repair. To ensure
minimal disruption, the client required a cold applied
waterproofing option. Gareth Davies, Ice Roofing, explained:
“The team at Sika conducted a detailed survey, including
thermal imaging, allowing us to see where the real problem patches were. This enabled us to reduce
the area of roof we would have to completely strip back to the steel deck, which was really significant
in keeping disruption to a minimum.” A further challenge was when Ice Roofing had to arrange for
the expert removal of asbestos. Completed in just 10 weeks, Sika Liquid Plastics’ Decothane Gamma
20 roof coating system in Slate Grey was applied over the entire roof area. The cold applied, zero
flame, zero heat Built-Up Roof system allowed the store to remain operational throughout the works.
For further information visit http://gbr.liquidplastics.sika.com or call the Enquiry Line on 0800 112
3826.

Chiswick Park Development Utilised BIM to Stay on Track
Prater played a key role in the delivery of Chiswick
Park, a major new commercial development in
West London. Prater was one of only two trade
contractors to work on every building. Since the
project began in 1999, Prater was on site,
delivering a comprehensive scope of works to ten
four-storey buildings, one eight storey and one
twelve storey building. Crucial to the project’s
overall success was the specialist contractor’s
ability to provide Building Information Modelling (BIM) for the plant room on Building 7. Appointed
by main contractor Lendlease in 1999, Prater’s in-house design team took the original concepts
and provided detailed designs. They delivered an extensive scope of works including: structural
waterproofing, secondary steelwork, prefabricated roof decks and Kingspan cladding. Additionally,
Prater’s use of Building Information Modelling (BIM) proved invaluable to the project as Glenn
Howes from Prater explains: “Among the Chiswick Park buildings, the plant rooms were the most
complicated. We assembled the main steelwork for these buildings off site. We needed to ensure
when components arrived they had the correct dimensions. This is really where BIM had a positive
impact – allowing us to ensure design accuracy and avoid any installation issues.” The
Chiswick Park Development was completed at the end of 2014. For further information
visit: www.prater.co.uk.
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Crown Lift Trucks Shortlisted for Two FLTA Archie Awards
Crown Lift Trucks has been shortlisted in two categories
of the prestigious Fork Lift Truck Association awards,
known as Archie’s. In the Ergonomics category, the
Crown SC 6000 Range of electric counterbalance fork
lift trucks has been shortlisted for its ergonomically
superior cabin, for operator comfort and control, with a
low step height and generous head clearance, making it
much easier to get on or off – a repetitive activity during
a typical shift. The recently launched Crown SC 6000
range of electric counterbalance fork lift trucks, available
in three or four wheel configuration is also designed for
greater visibility with unobstructed sight lines in all
directions, combined with maximum operator comfort

and performance. Shortlisted in the Innovation category, Crown’s tried-and tested QuickPick® Remote
technology controls lift and lower functions. Available for Crown’s ES 4000 and ET 4000 Series stackers,
this successful remote glove technology means operators can now raise and lower the truck’s forks
leaving both hands free and no longer have to walk as far, bend as often or lift as much and improving
productivity by reducing physical strain and operator fatigue. The 21st Archie awards winners will be
announced on 27 February 2016. Enquiry 24

Sundolitt XPS Provides Green
Roof Strength and Stability 

A state-of-the art green roof is set to provide
warmth and protection, as well as a perfect
natural environment for flora and fauna, in a new
£8million community care centre in picturesque
Darley Dale in Derbyshire. And at the heart of the
inverted green roof is Sundolitt XPS, the extreme
strength, extruded polystyrene sheet designed to
provide high insulation levels, strength and
rigidity. Leading independent green roof installer,
BBS Green Roofing Ltd, was briefed to provide
and install the high-tech yet natural roofing
solution for the Meadow View Community Care
Centre.  BBS’s MD, Scott Manhood said “The use
of XPS in a project like this means we can
incorporate a strong sub structure whilst at the
same time achieving high levels of thermal
protection. It’s an ideal material for the job and
enables us to give a 20 year Insurance-backed
guarantee that covers the green roof, insulation
and all other parts of the roofing system”.
Sundolitt XPS is manufactured in a wide range
of thicknesses and sheet sizes. According to the
type of use, it achieves outstanding compression
resistance and offers exceptionally low moisture
absorption - making it an ideal thermal insulator.
Sundolitt’s UK expert team can advise specifiers
on 01786 471 586.

TLX Gold Makes it a Double
TLX Insulation now has its entire range accredited by BBA
certification with the latest addition being TLX Gold the unique
2 in 1 Insulating Breather membrane. The BBA (British Board
of Agrément) is the UK’s major construction certification body,
and their mark of approval provides specifiers with a
guarantee that the product will do what it claims. With a
battery of tests on multiple samples and a manufacturer
quality audit, architects and builders can be confident that
the insulation build-ups they use will perform as they should.
“Although the existing European certification covered the
same performance standards, we felt that the trusted
certification for UK architects was the BBA”, said MD Thomas
Hunt, “and it seems appropriate as TLX Gold sets the gold
standard in breathable insulating membranes it should have

the gold standard in certification”. TLX Gold is fully breathable so is the ideal choice to tackle
condensation, especially where the ceiling remains in place and a vapour barrier cannot be installed.
Used draped between the rafters, the tile battens can be applied directly and so there is no need to
raise the roof. It even becomes possible to insulate boarded roofs by draping TLX Gold over a 50mm
counterbatten – a popular choice for many Listed Buildings. See www.tlxinsulation.co.uk.

Cembrit’s Contessa Slates Give
Flawless Finish in Beauty Spot

Cembrit’s Contessa natural slate has been
installed on 23 beautifully designed and high
specification homes in Dorset, just a few miles
from the seaside town of Weymouth. Built by
Linden Homes, the new build properties offer
commuters a quiet haven between Weymouth
and Dorchester. In an area renowned for its
natural beauty, Lorton Gardens is situated near
Lorton Meadows Nature Reserve. Dorchester-
based roofing contractor, Weatherbury Roofing
installed 25,000 blue/black Contessa slates on
the new build properties. Specified for its
attractive, natural finish, the slates complement
the picturesque surroundings. Contessa slates
have a textured surface, which helps to create a
traditional-looking home.  “We’ve installed
Cembrit slates on a number of other projects in
the past,” comments Simon Coleman, Contracts
Manager for Weatherbury Roofing. “We’re always
impressed with the look of these slates, and knew
that they would suit this project perfectly. We
enjoy working with Cembrit natural slates as they
are easy to handle, cut and lay – three very
important aspects of a roofing project.”
Contessa, is one of the UK’s leading specified
Spanish slates and will last the lifetime of the
building. Enquiry 21
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Builders and Merchants Agree: SterlingOSB is Strong and Durable
British builders are increasingly forsaking the
conventional use of cheap softwood ply in favour of
Norbord’s SterlingOSB oriented strand board. Plywood
– none of which is made in the UK today – is often used
for general site use, from hoarding and boarding-up to
formwork and flat roof decking. But today’s builders
are increasingly choosing SterlingOSB as its qualities of
strength and durability become more appreciated.
Recent research carried out on behalf of Norbord has
found that an overwhelming 77% of builders’
merchants and 71% of builders associate the
SterlingOSB brand with strength and durability. An
engineered product made from carefully oriented wood
fibre strands, resin-bonded together under heat and
pressure, OSB does not contain imperfections such as knots, splits or cracks, which are often found in
the veneers used to make plywood. Being entirely UK-made, from timber grown in sustainably-managed
British forests, SterlingOSB is a cost-effective, high performance product that is both FSC-certificated
and CE-marked for construction use. For further information, call 01786 812 921 or visit
www.norbord.co.uk. Enquiry 19

Kemper’s Towering Achievement at Clifton Suspension Bridge
Kemper System’s Kemperol cold liquid applied
waterproofing membranes have played a vital
role in protecting the iconic towers of the Grade
I listed Clifton Suspension Bridge in Bristol as
part of a refurbishment project. Specialist
contractor, Rateavon Ltd, was appointed to
waterproof the towers’ platforms and refurbish
the gutters for each tower, selecting Kemperol
2K-PUR and V210 to carry out the work.
Rateavon removed the existing bitumen coating
from the towers’ cast iron gutters, using
Kemper System’s solvent-free Kemperol 2K-
PUR to replace it. There are limited falls to the gutters which are prone to standing water so the
Kemperol system was chosen for its durability in these conditions and its BBA-accredited 25 year
longevity. The contractor also selected Kemperol 2K-PUR for its compatibility with the zinc primer used
to prepare the cast iron substrate and ease of application to the vertical surfaces. For the tower
platforms, Rateavon selected Kemper System’s Kemperol V210, carrying out the refurbishment as an
overlay of the existing mastic asphalt substrate. The resin is cold applied, without the fire risk of hot
works, in a single wet-on-wet process, curing to form a flexible monolithic membrane that
is UV stable and bonds directly to the substrate. Enquiry 30

The Only Way is SoloFix
Camilleri Roofing has saved
up to 30% on roof clipping
time by using SoloFix, a one
piece clip and nail developed
by Marley Eternit to help
contractors implement the
more stringent fixing
requirements under the new
BS 5534 standard. The
revised BS 5534, the Code
of Practice for Slating and
Tiling, requires all single lap tiles to have a mechanical fix, with a
significant increase in the requirement for clipping. Welsh roofing
contractor Camilleri was one of the first to trial SoloFix and now uses it
across many of its roofing projects. Director Mathew Camilleri comments:
“We’ve always adopted a belt and braces approach to fixing roof tiles,
that goes beyond the British Standard, because we are aware of the
increasingly unpredictable nature of the weather and the pressure this
can put on roofs.  We trialled the SoloFix product and found that it saved
a significant amount of fixing time and was far quicker to install than
traditional two piece clip and nails.  This adds up to a big saving in labour
time when you carry out the amount of clipping work we do.” 
More information on how SoloFix can reduce roof installation time is
available in a quick demonstration video, visit
www.marleyeternit.co.uk/solofix or
w w w . y o u t u b e . c o m / M a r l e y E t e r n i t L t d . Enquiry 31

Alutec and the Future of Housebuilding
Alutec’s aluminium rainwater systems
have been installed on a landmark new
housing project developed by
Wienerberger, the leading provider of wall,
roof and landscaping innovations. The
Wienerberger e4 brick house at the BRE
Innovation Park is designed to be a future
archetype for sustainable and affordable
UK housing. Designed with ARUP, the e4
brick house is based on four principles of
energy, economy, environment and
emotion and, using BIM, it has a build
time of just 12 weeks - half that of
standard housing. Central to the project’s
ethos is sustainability as well as high

levels of performance. Specified for the coping, fascia and soffit system
was Alutec’s Evoke range in RAL7016 Anthracite Grey. Made from highly
durable composite aluminium, the Evoke range has a life expectancy of
50 years or more and features a unique nano self-cleaning coat resulting
in minimal maintenance requirements. Also specified was Alutec’s Evolve
Half Round guttering and downpipes in the same colour. The Evolve
product range is manufactured from marine grade aluminium, which is up
to 65% lighter than cast iron alternatives and is impervious to corrosion,
providing the same 50-year life expectancy as the coping, fascia and
soffit. For information about Alutec visit: www.marleyalutec.co.uk and for
the e4 brick house visit: www.wienerberger.co.uk/e4-house. Enquiry 22

Aurora Roof Window Brings Natural Light to
Huge Church Conversion in Liverpool

A growing number of churches and chapels
in the UK are bought every year and
converted into dwellings. One of the most
common issues with such conversions is a
low level of natural light. Although
churches and chapels turned into single
homes can offer good levels of daylight
thanks to the large stained-glass windows,
bigger buildings are usually turned into
apartments, commonly split between two
levels. This means not all flats will benefit
from the same quota of natural lighting, as

project manager for AJ Properties, Gary Rushton, explains: “We’re
currently working on a large church conversion on High Park Street in
Liverpool, looking to deliver 26 new apartments by March 2016. Our
architect wanted to incorporate as much natural light as possible, and
suggested we use roof windows to achieve the desired Lux levels.” The
contractor needed a high quality product that was also competitively
priced, and found LB Roof Windows. Aurora is the supplier’s own range
of roof windows, manufactured by the VKR group, which also produces
the Velux brand. Offering similar features and benefits, Aurora is a more
economical choice, helping contractors add value to their projects, while
protecting their profit margins. For more information call LB Roof
Windows on 01623 624500 or visit www.lbroofwindows.co.uk.
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Big Foot Systems Offers a Versatile Solution
Big Foot Systems has

supplied support solutions

for rooftop plant at a

prestigious laboratory in

London as part of a full

HVAC refurbishment. The

Sussex-based company’s

support systems overcame

project challenges by

allowing the rooftop plant

to be placed in the existing

roof space while not being in view of the local residents. Big Foot

Systems was selected for the project because the contractor wanted to

avoid penetration of the roof whilst fitting a considerable amount of new

plant, including air handling units, services and control panels, into the

relatively small existing roof space. As a result, Big Foot Systems

provided a range of non-penetrative support solutions, including Heavy

Duty Frames, and a Louvre Support Frame. The products were chosen

to safely spread the load across the roof, thus solving both problems of

space restrictions and non-penetration of the roof. It was also important

that plant was kept out of sight of the local residents and so louvres were

installed on a non-penetrative Louvre Screen Support with HD Beams to

shield the plant from view. For further information on all products and

services offered by Big Foot Systems email:

enquiry@bigfootsupport.com or telephone 01323

844355.

Midland Lead Clears Up Industry
Misunderstanding over Suitable Flashings
Materials in Latest NHBC Standards
Following the recent release of NHBC
Standards 2016, a misunderstanding
within the construction industry has
emerged relating to the acceptable forms
of weathering materials. It has been
suggested among industry professionals
that the updated edition explicitly tells
housebuilders to use BSEN12588 Rolled
Lead Sheet in any NHBC-registered new
home. However, the new Standards,
available on the NHBC website
http://bit.ly/1kDUEcJ, identify a range of
suitable materials for flashings, as outlined in a table in clause 7.2.20.
In light of the misunderstanding, Midland Lead, leading UK
manufacturer of machine cast lead, has drawn attention to the fact that
the company’s lead is also acceptable under proprietary products.
Where no definitive standard exists or is referenced, NHBC requires
alternative proprietary products to meet Technical Requirement R3,
meaning a valid third party technical accreditation. For Midland Lead’s
machine cast lead – which can never qualify for BSEN12588 as it is only
applicable to lead manufactured through a milling process - this comes
in the form of a British Board of Agrément (BBA) certificate. The new
Standards 2016 will become effective for every new home
registered with NHBC where foundations begin on or after 1
January 2016. 

DACH+HOLZ Announces Excellent Architects,
Exciting Building Projects 

DACH+HOLZ has announced a line-up of
internationally-renowned and distinguished
architects who will be talking about their current
wooden construction projects at the architecture
forum holz3 Superwood. The forum will take place on
Thursday, 4th February, 2016 at the Stuttgart
Exhibition Center, as part of the DACH+HOLZ
International trade fair (2nd – 5th February, 2016)
and will offer architects, planners and wood
construction companies an important platform for
exchanging ideas. Six architects from Germany,
Austria, Slovenia,Finland and Switzerland will be

speaking about the variety of modern wooden architecture and its
technical, economical and design possibilities. This fascinating forum will
begin with Oliver Sterl of Lainer + Partner in Vienna who will discuss the
works at “HoHo Wien”. At 84 meters and 24 stories, it is currently the
tallest wooden house in the world. A presentation from Spela Videčnik of
OFIS arhitekti in Ljubljana revolves around minimal housing for extreme
climatic conditions, such as his recent refuge hut in Slovenia’s high
alpine region. Anssi Lassila of OOPEAA in Helsinki discusses the first 8
story residential building, while component and moulding manufacturing
for wooden constructions is the topic of Lehmann Timber Code AG. All
presentations are translated simultaneously into German/English.
Planners and architects can now register online for the
event. www.dach-holz.de/en/home/ Enquiry 32
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Exhibiting the Benefits of Single Ply …
Olympia London’s grand hall will continue to
function as one of Europe’s premier exhibition
venues for years to come, with help from Protan. The
100+ years-old Grade II listed building is undergoing
a major refurbishment, the latest element being the
refurbishment of the North Elevation and Apex roofs.
Project-managed by Antony Patrick Associates, with
Mooney Kelly providing quantity surveying services,
the project had to be executed whilst the hall below
was still in use, also further balancing issues of
access and site safety, and completed with a 12
week timeframe. The north elevation of the 35m
high iron-framed barrel roof covering has been
overlaid by main contractor, Heartfelt Roofing, using 1600m2 of Protan SE1.2mm SE single ply
membrane. Nick Herridge, MD at Antony Patrick Associates said “The project has to be completed
in a very tight timeframe to minimize disruption to the busy show schedule. The Protan membrane
isn’t the cheapest solution, but gives us the quality and durability we need, reinforced with reliability
of supply and speed of installation.” Protan SE membrane is part of Protan’s comprehensive range
of single ply roofing solutions, see www.protan.co.uk. Enquiry 18

TREMCO Roof Membranes Defy the British weather
As the saying goes, you should always mend the roof when
the sun is shining. But in real life, you can’t always afford
to wait for a heatwave. The British climate means that
professional roofing contractors have to be prepared to
work in less than perfect weather conditions all year
round; and, while it is possible to fix felt and tiles in a
steady downpour, a liquid flat-roofing membrane
demands dry conditions. This liquid membrane
technology is invaluable to the flat roofing industry: it’s
quick to apply, produces excellent results and lasts a long
time. Extended curing times have traditionally been the
only chink in its armour because of the unpredictability of
the British climate. Now though, with TREMCO’s Rapid
Cure Roofing Membrane which is based on methyl methacrylate (MMA) technology, the problem is
solved. With this fast-curing membrane that has a service life of at least ten years, a new flat roof
can be installed all year round. The membrane cures in just 30 minutes and can be walked on after
an hour. Curing times are unaffected by temperature. Because the system can be installed at such
low temperatures, the application season is extended even into the winter months. For further
information and a copy of the brochure see www.tremco-illbruck.co.uk.

It’s All Square as Eurocell
Enhances Market-Leading

Skypod Range

Building upon the market-leading success of the
Skypod range of skylights, Eurocell has chosen
Construction Week to announce its latest model
– the SkypodSQ. This square skylight presents
perfectly balanced sight lines and, due to its
simple but ingenious four-hip design, lets in
more natural light than conventional designs of
equivalent surface area. Designed with the
installer in mind, SkypodSQ can be fitted quickly
and accurately because there are no mitring or
awkward angles to cut – just assemble and screw
into place using the pre-drilled screw holes.
Skypod’s success in the market is due in no
small part to its good looks and aesthetics and
better value for money than aluminium
alternatives. Its contemporary design means that
Skypod is the most effective means of boosting
headroom, volume natural light. Installers and
homeowners now routinely select Skypod for
extensions, orangeries, new build kitchen-diners
and garage conversions. As with all Skypod
products, SkypodSQ is available in a full colour
range with a white interior finish as standard to
maximise the light and airy feel. Skypod has a
fixed 20-degree roof pitch and is supplied with
self-cleaning, temperature controlled glass with
a U-value of 1.0W/m²K achievable.  

Metsec Continues to Invest in the Next Generation with Four New
Apprentices

Leading Black Country cold roll forming specialist,
voestalpine Metsec plc, has continued its investment in
the future of the manufacturing industry through the
appointment of four new staff members, who have become
the newest recruits involved with the company’s award-
winning apprenticeship scheme. The latest intake takes
Metsec one step closer to its ambition of achieving a 20%
home grown workforce by 2020. The four new apprentices
will all be based at the firm’s Oldbury site, where they will
spend the first year of employment working from Metsec’s

dedicated onsite training centre, gaining knowledge of the industry along with undertaking
workshops to develop practical metal work skills. All four successful applicants are between 16 and
19 years of age and are the latest to enter the organisation’s award winning apprenticeship scheme
– which has in-house trained 43 members of the current workforce. The selection process that leads
to appointments isn't based on academic ability, but a 'can do' attitude. As part of the
apprenticeship scheme, Metsec provides Maths, English and ICT qualifications as well as relevant
technical certificates on-site. To find out more about Metsec’s and its apprenticeship programme,
visit www.metsec.com or follow @MetsecUK on Twitter. 

Time Saving Pre-Punched Nozzle for Saint Gobain PAM’s Cyclone
Steel Rainwater System.
A new pre-punched gutter section for Saint Gobain
PAM’s Cyclone steel rainwater systems promises to
save time and simplify installation compared to other
steel systems on the market.  It is used with the
system’s standard outlet piece. The new gutter
section, traditionally known as a nozzle, has a
100mm diameter hole pre-punched in a 250mm
length of gutter and is simply fitted into a gutter run
using a standard joint ready for the gutter outlet and
downpipe. Using other steel rainwater systems, the
installer has to cut their own hole using either tin
snips or a hole cutter, remove sharp edges with a file
and bend the edges of the hole down to form a rain lip - all time consuming to complete. The Cyclone
range is coated for resistance to corrosion and high strength. The range is available in black, silver
metallic, white and dark grey all of which are UV protected so will not fade or crack. The gutter profile
is half round in sizes 100, 125 and 150mm with a deeper flow capability. Rainwater downpipes and
fittings are available in 75, 87 and 100mm diameters. For further information call
01952 262500 or visit www.saint-gobain-pam.co.uk/soil-drain-rainwater/cyclone/. 

Top Safety Accreditation for
Avonside Group

Avonside Group has been awarded
accreditation from Safecontractor for its
commitment to achieving excellence in health
and safety. Safecontractor is a third party
accreditation scheme which recognises very
high standards in health and safety
management amongst UK contractors.
Avonside’s application for Safecontractor
accreditation was driven by the need for a
uniform standard across the business. Tony
Burke, Avonside Group MD, said, “Our
certifications provide our customers with the
reassurance that we deliver uniform and
consistently high levels of quality, efficiency
and accountability. We are proud to have been
successful in renewing our Safecontractor
accreditation”. Safecontractor accreditation
will enhance the company’s ability to attract
new contracts and its commitment to safety
will be viewed positively by its insurers.
Safecontractor is particularly relevant to food
manufacture, property, facilities management,
retail and leisure sectors - big users of
contracted services. John Kinge, of
Safecontractor said, "More companies need to
understand the importance of adopting good
risk management. Avonside Group’s high
standard has set an example for the sector.”
See www.avonsidegroupservices.co.uk, 
email info@avonsidegroup.co.uk
or telephone 01706 625 660.
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Back to School
Redland’s Regent tiles
and components were
selected for the second
time by a primary
school in Milton Keynes
when they wanted to
match the roof of an
extension to the original
building. Germander
Park School was built in
the 70’s and with the
original roof still going
strong decades later,
the decision was made to use the same tiles for the extension. Roofing
Contractor at Russell Roofing, Lee Roberts said: “We were asked to
match the roof tiles with the rest of the building, since the original roof
had lasted so well and still looked good, we decided to go back to
Redland and use the Regent again. The project took a week in total and
used 180sqm of Regent tiles along with mono ridge and cloak verge tiles.
Having used Redland’s tiles on a number of jobs in the past, I find them
very easy to work with and will often recommend them to a client.”
Regent tiles are best known for their durability over extended periods of
time whilst maintaining a visually strong aesthetic. Additionally, they are
ideal for use on extensions as they can be laid at pitches as low as 12.5˚
as opposed to the common minimum pitch of 17.5˚. 

Enquiry 56

Rainclear’s Galvanised Steel Rainwater System –
More robust, Stylish and More Cost Effective
A rainwater system is the first line of defence in keeping rainwater away
from the building fabric. With the
increasingly unpredictable UK weather
a reliable rainwater system has never
been so important to guide water off
the roof, down the drains, and away
from foundations to protect the
integrity of a building. Galvanised Steel
guttering and downpipes offer better
looks and greater durability than uPVC
for little more initial investment. This
systems clever design makes it easy to
install. Call Rainclear’s friendly, knowledgeable team for a steel sample
in one of 6 colours, or for any technical advice or bespoke items.
Rainclear also offer:

- Cast Aluminium Black powder coated heritage effect systems
- Cast Iron Primed and Pre-Finished Black rainwater and 

drainage systems
- Next day delivery on any stocked item to any UK mainland

destination 
- Free delivery on orders over £300 Net
- Trade accounts, drawing take-off service and same-day quotations.

Call 0800 644 44 26, email sales@rainclear.co.uk or visit
www.rainclear.co.uk. Rainclear are also offering an additional 16% off
all rainwater goods in January 2016 and 25% off their steel range in
February. Enquiry 13

Yorkshire Construction Boosted by New Sheffield
Roofing Supercentre
Sheffield's construction
sector has been given a
major boost with the
opening of Yorkshire's
biggest specialist roofing
supercentre. Burton
Roofing Merchants Ltd -
the UK's largest
independent supplier of
roofing materials - has
opened a £1.5m supply
and resource centre on a three acre site on Parkway Avenue. The new
centre will give builders and DIY enthusiasts access to a 31,000 strong
product range plus a bank of expertise and information. "The
construction industry in South Yorkshire and Derbyshire is extremely
buoyant at the moment but firms have been hampered by a lack of
resources in terms of genuine know-how and access to the latest
products," said Peter Burton, Managing Director of Burton Roofing
Merchants Ltd. "This new centre will fill that gap. We build our business
around highly skilled and experienced people. "We are helpful and
friendly and will provide customers with the materials and practical
support to help them get the job done." The new centre has created 10
jobs and is the 11th facility to be opened by Burton Roofing, which has
had a record year with turnover exceeding £50m. More information on
Burton Roofing can be found at www.burtonroofing.co.uk.
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Industry Events 

2-5 February 2016

Dach + Holz
Europe’s biggest roofing and timber show. Includes outdoor
area for plant. Nine halls. Discussion and seminar programme.
2014: 47,000 visitors, 555 exhbitors
Stuttgart Exhibition Center, Germany www.dach-

holz.de/en/home/

8-10 March 2016

Ecobuild
The biggest sustainable construction trade show.
Policy debate, seminar programme, live demonstrations.
2015: 40,000 visitors, 800 exhibitors
Excel Centre, London www.ecobuild.co.uk

23-24 March 2016

Explore Offsite
The latest offsite solutions for the housing sector. Speakers
and exhibitions of advances in offsite solutions.
Series of events
NEC, Birmingham www.exploreoffsite.co.uk

14-17 April 2016

Homebuilding and Renovation Show 
Demos, seminars, one-to-one consultations, educational
exhibitions
2015: 30,000 visitors, 500 exhibitors
NEC, Birmingham www.homebuildingshow.co.uk

4-5 May 2016

All-Energy 2016
All renewable and sustainable technologies. Full seminar and
conference programme. Call for Papers deadline 16-12-15.
2015: 8,250 visitors, 385 exhibitors
The SECC, Glasgow, Scotland www.all-energy.co.uk

21-23 June 2016

Safety & Health Expo
Occupational health and safety event for H & S professionals,
co-located with IOSH conference. Includes dedicated
construction safety.
2015: 14,000 visitors, 350 exhibitors
Excel Centre, London www.safety-health-expo.co.uk

13-14 October 2016

Offsite Construction Show
First dedicated show. CPD seminars and workshops
2015: 2,000 visitors, 80 exhbitors
Excel, London www.off-siteshow.co.uk

18-20 October 2016

UK Construction Week 
Nine shows under one roof for all professionals and trades
involved in the built environment. Mix of seminars,
demonstrations, debates and discussions.
2015: 24,342 visitors, 1,000 exhibitors
NEC, Birmingham www.ukconstructionweek.com

26-27 October 2016

London Build Expo
All areas of construction covered, across Greater London and
the South East. Six zones: materials, green build, plant,
infrastructure, building, interiors. CPd. Meet the buyers
2015: 2,000 visitors, 150 exhibitors
Olympia, London www.londonbuildexpo.com

Diary

Roofing Today    Page 43

http://www.tremco-illbruck.co.uk
http://www.metsec.com
http://www.saint-gobain-pam.co.uk/soil-drain-rainwater/cyclone/
http://www.protan.co.uk
http://www.avonsidegroupservices.co.uk
mailto:info@avonsidegroup.co.uk
mailto:sales@rainclear.co.uk
http://www.rainclear.co.uk
http://www.burtonroofing.co.uk
http://www.dach-holz.de/en/home/
http://www.dach-holz.de/en/home/
http://www.dach-holz.de/en/home/
http://www.ecobuild.co.uk
http://www.exploreoffsite.co.uk
http://www.homebuildingshow.co.uk
http://www.all-energy.co.uk
http://www.safety-health-expo.co.uk
http://www.off-siteshow.co.uk
http://www.ukconstructionweek.com
http://www.londonbuildexpo.com


Enquiry 4

http://www.rainguard.co.uk



