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The majority of UK Roofing Contractors are in surprisingly good shape to cope

with any Brexit fallout, a new report from market analysts Plimsoll Publishing

argues. Now uncertainty has increased with the election of Donald Trump as

American President.

Having carried out a financial health check on the UK’s 1000 top Roofing

Contractors, the new report has found that 610 firms are performing well in

current market conditions and are well-prepared for any uncertainty in the

sector.   

Plimsoll’s senior analyst, David Pattison, said: “Much like how your doctor

would check your health and recommend action, we have done the same with

each of the UK’s top 1000 Roofing Contractors. Since the decision to leave the

European Union, the construction market has been dogged with speculation

and uncertainty. However our latest research suggests the majority of Roofing

Contractors are surprisingly well placed. Having said that, however, that’s not

to say there will not be an impact, but they are in good shape to cope and

respond to any upheaval.”

The study has identified and analysed the vital areas of business performance

that lead to success or failure. These factors have then been applied to the 1000

companies to highlight the fittest and those showing signs of serious financial

weakness. Depending on their overall financial health, each company was given

one of five health ratings: 

n 610 firms rated as Strong – these firms are the fittest in the industry and are 

showing strong financial health.

n 79 firms rated as Good – these firms are improving financial health and can 

aspire to those rated Strong.

n 78 firms rated as Mediocre –these firms could go either way, they need to 

fine-tune their business so they do not slip back and improve.

n 78 firms rated as Caution – these firms are showing the early signs of 

weakness, early prevention measures need to be put in place.

n 135 firms rated as Danger – These firms are showing a serious weakening in

financial health, urgent plans are required to treat these weaknesses.

David Pattison continued: “Nobody at this stage will know the consequences of

the Brexit vote, however companies who are rated as Danger have two options:

they can hold their nerve and hope to trade their way out, or they can put a

survival plan in place and look to consolidate their business. Once alerted to

the warning signs, then directors need to act.”

Copies of the report are available to buy by calling Chris Glancey on

01642626419 or by email chrisg@plimsoll.co.uk.

In 2017, the British Safety Council will celebrate its 60th anniversary.

To demonstrate the contribution it has made, the charity will release

a digital record of historic materials, long-thought to have been lost,

and will use this opportunity to reaffirm its commitment to

employers by offering targeted support to small charities and small

companies. 

A treasure trove of campaign posters, magazines, press cuttings,

photographs and films, this remarkable legacy has been digitised

and will be unveiled in January 2017. A documentary film and a

commemorative picture book will also be released. 

When James Tye created the British Safety Council in 1957,

thousands of people were being killed at work every year in the UK,

while many more suffered serious injuries and disease. James kick-

started campaigns for seat belt laws and comprehensive protection

for all workers. His efforts contributed to the creation of the Health

and Safety at Work Act in 1974. Far ahead of his time, he helped to

establish the British Wellness Council in 1979, which dealt with

such issues as repetitive strain and stress. More recently, BSC has

focused its activities on workplace health and well-being, including

mental health.

The Construction Industry Training Board (CITB) has appointed

Mark Noonan as its new Industry Relations Director. Mark, who has

extensive experience in the construction and retail sectors, will start

the newly created position by CITB early in the New Year.

His main role will be ensuring that CITB is

engaging and communicating effectively with

employers and federations.

CITB formed the role to be more effective in

engaging with industry, gaining a better

understanding of its needs, and to help

orchestrate the voice of industry. Mark joins

CITB from the property and contracting

business Simons Group.

Global waterproofing, roofing and insulation

manufacturer IKO PLC has completed its acquisition

of Pure Asphalt Company Limited, in Bolton,

Lancashire, following regulatory clearance. The

business is now being fully integrated into IKO.

IKO UK Group Managing Director Andy Williamson

comments: “A high standard of service will be

maintained for Pure Asphalt Company customers,

who will benefit from IKO’s additional all-round

service and project support. IKO is a family-run

company with factories in Chesterfield, Matlock and

Wigan, and the acquisition is part of our continued

expansion strategy and commitment to the UK

construction industry.”

Pure Asphalt is one of the leading mastic asphalt

manufacturers in the UK and supplies products for

roofing, flooring, paving and tanking. “Its products,

packaging and production methods are an excellent

fit with IKO’s own,” adds Andy Williamson. 

“We aim to bring production in line with the same

high environmental standards as our other UK plants.

Our mastic asphalt products for roofing, tanking and

highways are all manufactured in the UK under ISO

14001 for environmental management and BES 6001

for responsible sourcing of construction products.” 

Mazars LLP provided financial due diligence and

Weightmans LLP provided legal advice for this

acquisition. 

Launched by the Health and Safety Executive (HSE)

in 2007 and now managed by the Ladder Association,

the Ladder Exchange is running 1st October – 31st

December.

The scheme allows ladder users to replace old, bent

or broken ladders for safe new ones - at a discounted

price - at any of the Ladder Exchange’s official

partners across the UK and N Ireland. Visit

https://ladderassociation.org.uk/ladder-exchange/

In addition to reducing the risk of a fall from height –

still one of the single biggest cause of accidents in

the UK workplace - the campaign highlights the need

to inspect and maintain ladders at regular intervals in

accordance with the Work at Height Regulations.

Comments Ladder Association Chairman, Martin

Brooke: “Over two million people use ladders and

steps every day because they are the most cost-

effective tool in the box. Users trust their lives on ladders and steps so, like any other piece of

workplace equipment, they need to ensure they are regularly inspected. The Ladder

Exchange drives home this important message and the three months of this campaign is the

ideal time to take action!”

The 2016 campaign features ‘Ladder Leaders/Ladder Losers', a social media

competitionwhich invites the public to post pictures of people using ladders and stepladders

in a hazardous way – the ‘#ladderlosers’; and also ‘#ladderleaders’ – people who are using

them in a safe, exemplary way.

The Liquid Roofing and Waterproofing Association (LRWA) has appointed a new director to

its board, reinforcing its pledge to maintain and encourage quality standards within the

liquid industry.

With more than 37 years’ experience in the liquid

roofing market Mark Flello, from Stafford, will work

with LRWA board members to lead the strategic

direction of the association. 

Mark started his career at Evode Roofing as a roofing

technician, which later became part of Briggs

Amasco Ltd. Now Mark jointly owns Dove

Technology Ltd, which manufactures adhesives for

flat roofing. Mark has also previously been chairman

of the European Liquid Roofing Association), now

ELWA (European Liquid Waterproofing Association). 

Mark commented: “I’m joining the board at such an

exciting time, with the liquid roofing and

waterproofing market growing we’re firmly focussed

on raising awareness of the excellent liquid systems

and products that are available, and making sure

operatives are being trained properly to use them.  

“I think the main challenges ahead are combating

quality control of those products being sold without any testing or certification which are

simply not fit for purpose, and advising contractors on how to make the right choices when

specifying systems.  

Roofing Contractors Performing Well

Amid Uncertainty

IKO PLC Acquires Pure

Asphalt Company Limited

CITB Appoints Industry Relations

Director

Ladder Exchange Returns to Get Rid of Dodgy

Ladders

LRWA Appoints New Director

British Safety Council Celebrates 60

years of Saving Lives in 2017

Last years ‘Idiot on a ladder’ winning picture

mailto:chrisg@plimsoll.co.uk
https://ladderassociation.org.uk/ladder-exchange/
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The Women in Roofing organisation is

now operating under the umbrella of

The Institute of Roofing. Following a

recent presentation to the IoR Board of

Directors, they have fully endorsed

Women in Roofing for the tremendous

role that they have played in the roofing

industry over the last three years and

have unanimously agreed for WinR to

operate as part of the Institute of

Roofing. 

WinR says “This is a significant step in the roofing industry and a call for change

within other roofing trade federations for adoption of policies on issues around

Fairness, Inclusion and Respect, more women in the boardroom, reducing the pay gap

and other equal opportunities issues.”

Now, membership of Women in Roofing will automatically be awarded to any member

of the Institute who requests it. New individuals wishing to formally join Women in

Roofing would be equally given the opportunity to apply for Institute of Roofing

professional membership.  

The Institute of Roofing and Women in Roofing will be running regular CPDs, regional

meetings and events in a joint effort to engage with members and offer support with

professional development, networking opportunities and a platform for consultation

and discussions for like-minded individuals. 

WinR has also confirmed that the second Annual Women in Roofing Conference will

be held at The Radisson Blu Hotel, East Midlands Airport.

The conference, scheduled for the 10th March 2017 will include key note speakers,

panel debates, manufacturers’ demonstrations and networking opportunities. There

will also be a social networking evening dinner.

For sponsorship options contact womeninroofing@instituteofroofing.org or you can

register your interest in both the event and sponsorship opportunities through

www.winr.org.uk.

Green roof supplier, Optigreen has announced the

appointment of a new Managing Director.

Current Managing Director, Stefan Zeller, will be

leaving the company to return to his native

Germany. He is replaced in this position by Nick

Day who has been with the company for nearly

five years and is currently the company's

Technical Sales Director. 

Nick commented, “I'm delighted to be taking on

this new role and would like to thank Stefan for all

his hard work over the last seven years to

establish and lead the company to where it is

now. I look forward to developing new areas of

growth for the business in the future as well as

continuing the Optigreen tradition of providing

excellent products alongside first class technical

support and customer service”.

Amidst intense competition from around the world,

the skills and talents of four of the UK’s most

talented young roofers were put through their

gruelling paces at the World Championship for

Young Roofers final. Organised by the International

Federation of Roofing Contractors (IFD), the

competition was staged over three days 26th - 28th

October 2016 and took place in Warsaw, Poland. 

The UK duo competing in the waterproofing roofing

category beat off contenders from across the globe to

win one of the prestigious President’s Prizes for

Innovation that are awarded for each category

covering pitched, waterproofing and metal roofing.

Congratulations go to Jordan Lane of Lane Roofing

Ltd (Birmingham) and Ben Revitt of Briggs Amasco

(Birmingham). 

Team GB for pitched roofing - represented by Connor

Martin of Fineline Roofing Ltd (Devon) and Donal

Harkin of D Harkin & Co Limited (Northern Ireland) -

also put on an impressive display of roofing skills

completing the demanding competition.  

Commenting on this year’s IFD final, Livia Williams,

NFRC Head of Training, said: “We couldn’t be more

proud of Team GB’s performance. Regardless of

medals, our four young roofers are all winners, and

we would like to take this opportunity to thank them

for their time, effort and extraordinary skill. The

honour of reaching this highly-charged final and

representing our country is achievement in itself. In

addition to the President’s Prize for Innovation, all

participants have taken home a commemorative

present from the host country and a certificate of

participation from the IFD. 

Former Managing Director of Hanson Building Products UK, David

Szymanski, has been elected Master of the Worshipful Company of Tylers

and Bricklayers.  David will become Master in a year that sees the City of

London Livery Company celebrate the 600th anniversary of its first

recorded Master.  The Installation Ceremony and Annual Service took place

on 6 October 2016.

David has been associated with the construction industry all his life.

Many of his family were employees of the London Brick Company and

David was raised in Stewartby, a village in Bedfordshire that was owned

by the company.  After graduating, David became an engineer for LBC

working in Iran during the Revolution and in Swaziland.  

When LBC was taken over by Hanson plc in 1984, David moved into

general management and held a number of senior roles culminating in the

position of managing director of Hanson Building Products UK.  Here his

division had a turnover of £500 million and employed 4,000 people.  In 2009

David left the business to enjoy ‘semi-retirement’.

David became a Liveryman of the Worshipful Company of Tylers and Bricklayers in 2004 and was elected a Court Assistant in 2011.  He said, “It’s an

honour and a privilege to be elected Master of our ancient Company.”

The Company welcomes applications for membership, particularly from those having experience or employment in roof tiling.  

See www.tylersandbricklayers.co.uk.

Women in Roofing Join Forces with The

Institute of Roofing

Former Hanson MD is elected Master of the Worshipful Company of

Tylers and Bricklayers

World Championship Success for

Team GB

Management Changes at Optigreen

Kiwa BDA and Lucideon have made a formal agreement to co-operate in

helping manufacturers to obtain approval, certification and testing for

their products and systems.

Kiwa is an independent international certification body for a range of

building products. Both companies offering European testing facilities,

Lucideon tests raw materials, finished products and full-scale

structures, either in their laboratories or on-site. 

Kiwa BDA's Manager Chris Forshaw said: “Our BDA Agrément service

is being welcomed with open arms by manufacturers, many of whom

have test data from Lucideon or wish to use Lucideon test facilities

when applying for a product approval from us. The new agreement will

help extend our service and enable our clients to benefit from the

availability of the resources of both organisations.”

Kiwa BDA and Lucideon Agree

Cooperation
In the absence of a British or

European standard, trade body

FASET has developed a

comprehensive guidance document

covering the use of safety nets over

existing roofs - more commonly

referred to as over-netting. It joins

more than 20 best practice

documents already free to

download on the FASET website

www.faset.org.uk.

Produced with the assistance of the

National Federation of Roofing

Contractors (NFRC) and the Health

and Safety Executive (HSE) after

exhaustive physical testing, FASET

says that over-netting should only be used as a last resort, and that

standard, under slung safety netting must always be used where possible

and practical. 

A relatively new development in the safety netting industry, over-netting

is used when fixing a new roof over an existing, fragile roof. 

With a forward by the NFRC, the free, 14-page document covers the

responsibilities of the client and principal designer, the suitability of

safety netting materials, safety during installation, and six specific steps

recommended by FASET for correctly installing roof-over netting. Other

sections include the competence of the installer and how to deal with

such things as roof obstructions, valley gutters, mono pitch roofs and roof

lights.  See www.faset.org.uk.

FASET Launches Roof Over-Netting

Guidance

mailto:womeninroofing@instituteofroofing.org
http://www.winr.org.uk
http://www.faset.org.uk
http://www.faset.org.uk
http://www.tylersandbricklayers.co.uk
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Due to the complexity of modern designs, the innovation of new build processes

and with both new and existing materials being used in unique and challenging

ways, roofing has evolved to become one of the most carefully considered areas

of the build during the design stages.

The range of materials used for roofing solutions has grown. For example, while

standing seam roofing has been more commonly used in industrial and

agricultural environments, but now there is an expansion of its use on high-

profile buildings, such as the Olympic Velodrome, where our company installed

13,000 sqm of aluminium standing seam supported by a cable net roof structure.

Building designs are also more frequently including geometrically complex

roofing features. Digital engineering and the ability to effectively model these

structures using 3D design and Building Information Modeling (BIM) has meant

the concept can be delivered on time, within budget and importantly, with

minimised risk. For example, on complex standing seam projects our supply

chain partner BEMO can conduct a cloud survey of the structure from a

geometric model at its facility in Germany. This 3D scan can assess the

structural on-site requirements of the building and translate this into an off-site

construction model that defines the optimal position for the mounts. From this,

each sheet is manufactured specifically to fit the structure.

Furthermore, greater consideration of whole life costs of a building has meant

that more resilient alternatives are frequently being explored. The increase in the

use of zinc, stainless steel, copper and aluminium is, in part, due to

the corrosion-resistance and low-maintenance requirements of the

materials. Under the correct conditions these hard metals can last for

over 50 years, reducing the costs of maintaining the building.

Additionally, for balconies and terraces in particular, durable

composite materials are being specified as an alternative to timber.

These products provide the aesthetic benefits of wood, but will not

rot and require limited maintenance. Furthermore, in some

situations, paving stone ‘planks’ are also being utilised in

preference to timber or traditional paving modules. Where designs

include these non-conventional materials and modular layouts, input

from specialist contractors is often required at the design stage to

ensure the roofing build up is correct for the application and allow

critical interface details to be developed.

Energy Efficiency

With the energy efficiency of buildings continuing to receive

attention, Vacuum Insulation Panels (VIP) are increasingly being

used to provide higher levels of thermal efficiency as well as solve

issues with restrictive critical dimensions at interfaces and ensure

compliance with building regulations. The insulation, which is

sealed into an airtight unit, has a thermal performance that is up to

five times better than standard insulation options. The product also

has a much lower profile of around 50mm, making it ideal for

applications where the build up needs to be kept to a minimum,

such as balconies and terraces. While the product is generally more

expensive it can prove to be an important specification, especially

where thermal performance or restricted dimensions are key

considerations.

Another key trend in the industry is the increase in the use of offsite

manufacturing, particularly for the building envelope. On many

large-scale projects offsite manufacturing is a now a requirement.

This approach can help streamline the build process, reduce

congestion on-site and minimise the time spent working at height.

The controlled factory environment also allows quality to be closely

monitored – ensuring each component is built to the best standards.

Prater has invested heavily in its offsite capabilities and

collaborated with supply chain partners to provide pre-assembled

solutions on a range of projects.

Offsite manufacturing has formed an important part of our recent

work on the redevelopment of London Bridge Station. For this

prestigious redevelopment, complex requirements, restricted site

access and tight project timescales meant that an onsite solution

was not feasible. As such, the structural steel roof cassettes were

manufactured in partnership with Severfield, delivered to site and

installed complete with all the required M&E services.

Green and Blue

Green roofs have also become an increasingly popular choice

among specifiers, with several factors driving this trend. Green roofs

are now commonly a condition of planning permission on specific

types of projects where the building must blend into the

environment. An example of this is the £300m Peacehaven waste

water treatment plant which includes a 16,050 sqm rolling green

roof - at the time of installation this was the largest in the UK. We

worked closely with Southern Water to secure planning permission

by demonstrating that the facility could complement the

surrounding Sussex countryside.

In urban environments where space is at a premium, architects are

increasingly looking to ‘go the extra mile’ in terms of rooftop design.

For both residential and commercial buildings, a green roof can

provide an outside space to enjoy, which is becoming much sought

after. This has been taken a step further in recent years with

designs utilising rooftop spaces for features such as swimming

pools and even running tracks. The added value these features

provide help to maximise the return on investment for the

developers and building owners as well as help support corporate

social responsibility goals.

Due to the number of factors that need to be considered when

installing green roof packages, specialist roofing contractors are

again frequently involved early in the design phase to provide

guidance and technical expertise.

Finally, with specifiers looking to demonstrate the green credentials of a building,

blue roofs are likely to gain further attention in the coming years. These structures

contain layers of material that store water and release it slowly to help prevent the

flash flooding that can occur in urban areas. Essentially, these roofs carry out the

role that trees and soil would perform in a rural environment at slowing the

discharge of water following heavy rainfall. Furthermore, by integrating the blue

roof with the building systems, rainwater can be collected and used to flush

toilets, lowering water consumption.

For the roofing sector, factors such as the aesthetics, sustainability and the

benefits to the building occupants and owners as well as the environment have

driven specifiers to look at how new or familiar materials can be used in

innovative ways. Advances in digital engineering and modeling technology as

well as the build process have made complex designs achievable even where

there are restrictions in terms of project requirements or site conditions.

To find out more about Prater’s solutions, capabilities and projects visit

www.prater.co.uk.

The Only Way is Up for the Roofing Sector

Richard Clews, Pre-contract Manager at Prater discusses recent developments in the roofing sector and looks at what these trends are likely to mean for the future.

http://www.prater.co.uk
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In the run-up to the EU Referendum on June 23, many analysts

predicted that a move away from the European Union would have a

significant impact on UK trade deals, which would now fall outside EC

guidelines.

In addition to the removal of rules and regulations around the

movement of products and materials – particularly raw materials –

another major potential effect was currency fluctuations that could

significantly increase the cost of importing these materials to the UK.

This could have ramifications for the roofing sector in terms of the

ready availability of products and materials.

Now we are several months on from the historic result of the

referendum and as the UK prepares to leave the EU, what has been the

effect of the Brexit decision? And what can we expect?

Immediate impact

The initial effect of the Brexit decision was a sharp rise in import

prices, which rose in July at the fastest annual pace for five years

following a fall in the value of the pound.

Office for National Statistics figures showed that the prices companies

pay for metals, oil and other materials bought from abroad rose 6.5 per

cent on the year in July, which pushed up companies’ overall raw

material costs by 4.3 per cent.

The rise in import prices also foreshadowed a wider pickup in inflation,

which the Bank of England predicted could weigh on spending for the

next year and beyond.

A key driver of the pickup was the falling pound, with sterling

declining by 13 per cent against the dollar in the wake of the

referendum result and continuing to fall in subsequent months, creating

something of a mixed blessing for UK manufacturers and suppliers.

While, on the one hand, the fall in the value of sterling made products

more competitive in key export markets, such as the US and Mexico, on

the other hand it has also nudged up costs for materials sourced from

the likes of Europe and Japan.

Brexit and the Impact on Raw Material Costs

Liam O'Hara, development director at SIG Building Solutions

Long-term problems

Although much of the immediate effect of the Brexit vote tapered

out as markets calmed down, the reality is that the UK’s exit from

the European Union has yet to actually occur, and only then will

the true impact of the decision be felt.

For those who import or export raw materials, costs will be a key

concern, particularly tariffs, which have not existed for UK exports

to other members of the EU since 1973, when Britain joined, what

was then, the European Economic Community.

Since that time, the EU has expanded dramatically to include 28

countries, so for UK companies exporting goods to the rest of the

EU, there is an ongoing concern that once Brexit takes place,

which is expected to happen as early as 2017, it could see the

remaining 27 EU members imposing duties on British exports.

In a world of global trade, one of the EU’s functions is a customs

union with common external customs tariff rates, and so Britain

may not be able to strike individual deals with separate member

states on reducing duties bilaterally.

The impact will vary depending on the sector, and some industries

will be more worried than others; if the rest of the EU refuses to

allow UK exporters special access to its markets, UK exports may

be struck by bound tariff rates that the EU has already said it will

respect under its agreements with the World Trade Organisation.

These generally keep tariffs low for goods that the EU needs to

import, such as raw materials, basic manufactured goods like steel

exports, and minerals such as clays and gypsum – so UK exporters

in the roofing and construction industry may fare better than many

other sectors.

In and out

One of the main issues from an import perspective is likely to be

businesses being at a cashflow disadvantage due to the delay

between payment of customs charges on entry and entitlement to

recover the VAT as input tax on the next VAT return. 

UK businesses may therefore need to consider using deferment and

customs warehousing arrangements to mitigate the impact, which

– when it comes to quite numerous and large materials such as

those used in the building sector - could present additional

challenges.

Of course, many questions will remain unanswered as the actual

Brexit process takes place and it will be months before the true

effects are felt, but businesses which take steps to prepare and

mitigate the impact now will be the ones to benefit when the UK

finally leaves the EU.

Steadmans is a specialist in steel cladding and building products
founded in 1911, and is part of SIG Plc. For more information on
Steadmans’ extensive range of products and services, 
visit www.steadmans.co.uk or contact info@steadmans.co.uk. 

http://www.steadmans.co.uk
mailto:info@steadmans.co.uk
www.sigroofing.co.uk
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Demand for liquid applied roofing and waterproofing is booming. The LRWA

recorded an 18% growth in market share between 2011 and 2013 alone, meaning

liquids are now officially the fastest growing sector of the flat roofing market. An

increase in LRWA membership also reflects sector growth - where once the

association had 11 members in 2011, today it has more than 20 approved

members. 

The increased demand for liquid waterproofing has been a positive result for

both contractors and manufacturers. Many large roofing brands best known for

bituminous membranes have added liquids to their ranges and products such as

insulation, adhesives, trims and other components specifically designed for use

with liquid systems have been developed, demonstrating the importance and

popularity of liquid waterproofing systems. Business has been growing in both

new build and refurbishment projects, yet, as with any fast growing sector, it

has presented some issues.

Quality Control

When specifying any building product, a contractor needs to know that it will

offer genuine, long-term performance aligned to a proven track record of the

manufacturer. Poor product performance could lead to water ingress in a flat

roofing project, and the contractor needs to be able to provide reassurance to all

the delivery partners from the principle designer to the client, as well as the end

user. 

Therefore, it’s important to seek advice from a trusted trade association such as

the LRWA which is the only recognised body in liquid applied membranes to

produce compliant guidance notes and Codes of Practice.

This, coupled with stringent manufacturer membership

criteria is a good place to start before specifying a

product. Working with an LRWA manufacturer member

ensures quality and in a fast growing market, there are

several factors roofing contractors should look out for

before selecting a system. 

Manufacturers, for example, should supply systems with

long term guarantees. A guarantee is critical to the

confidence of the contractor, the specifier and the end

user, and it’s essential that manufacturers offer clarity in

their guarantees and demonstrate the true value of a

quality-assured product.

It’s also vital that the manufacturer’s guarantee includes

end-to-end support, a technically trained member of staff

who has a clear understanding of what could happen in

the event of problems raised during the application, and

site assessments to ensure expertise is built into every

aspect of the design, specification and installation

process.

Manufacturers should also operate their own approved

contractor schemes, to ensure roofing contractors are

provided with the full training needed to work with the

manufacturers’ products properly, and are supported on

site to deliver high quality projects. 

Importantly, manufacturers must have management

systems that meet ISO 9001 standards, providing trained

technical staff to give support from the office and out on

site, achieving independent product accreditations such

as BBA and ETA certificates.

Liquid Roofing: the Quality Debate 

Terry Wain, technical secretary at the Liquid Roofing and Waterproofing Association (LRWA),

explains how to ensure quality standards are met in one of the fastest growing sectors of the

flat roofing market.**

Enquiry 18

By achieving an NVQ Level 2 and becoming an approved
contractor, quality standards are promoted to both clients and
end users.

t Enquiry 3
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Fit for Purpose

Because of the increased demand for liquid waterproofing, there has been an influx of

new manufacturers entering the market. However, some of these new products aren’t

meeting quality standards and have emerged without any testing or certification, so

there is a risk that some of these products are simply not fit for purpose, and it is quite

feasible that these are the products that could quite easily end up on many domestic

projects. This is an issue within the industry which the LRWA continues to try and

combat. 

There are some good product systems sold through distribution networks, but in some

circumstances, operatives aren’t being trained properly or don’t have the field service

personnel to ensure a quality of application. 

Liquid products vary considerably depending on different chemistry types, so it is

important that contractors and operatives are fully knowledgeable with regard to the

performance and behaviour of the different systems, as well as being fully trained in the

application. 

Time for Training

To ensure quality standards remain in a fast growing industry, it’s necessary to ensure

operatives are trained fully, so they can apply systems properly. The difficulty is, there

is no set regulation on training in roofing, so it’s notoriously difficult to ensure all

operatives work at the same level on the application of the different liquid systems

available. But by achieving NVQ Level 2, and becoming an approved contractor, quality

standards are promoted to both clients and end users.

Gaining an NVQ level 2 qualification through the LRWA Specialist Apprenticeship

Programme requires a minimum of 22 days of classroom-based learning with the

remaining instruction and training assessment completed on site. For more experienced

workers, the Specialist Up Skilling Program takes a minimum of five days, plus an

onsite assessment. 

Some may argue this investment of time, in an operative going offsite for training, can

be difficult to manage, but the long-term benefits of quality training must be

considered as a major advantage to all involved - including operatives gaining critical

health and safety knowledge to competently perform

duties on site. In addition, once the NVQ2 has been

obtained, operatives can apply for the blue

Construction Skills Certification Scheme (CSCS)

skilled worker card – which demonstrates

contractors meet the legal requirements necessary to

practise the trade. 

There are many organisations that offer courses in

all varieties of systems from single ply to hot melts

and liquids – however, contractors must be

extremely vigilant when choosing a training

provider as quality standards can vary considerably.

It’s always advisable to seek a recognised industry

body, like the LRWA, to deliver specialist training

led by an experienced team.

However, the responsibility of training shouldn’t fall

solely on contractors, and manufacturers should

operate their own approved contractor schemes,

providing full training on the their products. 

To become an LRWA approved manufacturer

member for instance, companies must show

commitment to developing training in the

application of its own products. To support this, the

LRWA launched its Basic Competency Programme

(BCP) in 2015, recognised by the Construction

Industry Training Board (CITB). 

A first for the industry, the BCP acknowledges the

contribution of manufacturers towards providing a

skills base through training in the use of their

materials to satisfy the requirements of the

experienced worker, CSCS card. The programme has

proved popular with contractors since its launch,

which has enhanced the quality of manufacturer

training further.

An Informed Choice

With more and more liquid products emerging onto

the market, it’s important for contractors to make

the right choices from specification to application,

to ensure quality standards continue to be met. 

Whether it is a new or a long-established product

system, an overseas import or locally made, it’s

important to remember that a quality manufacturer

must have the correct certification, technical

support, training programme, long-term guarantees

and site inspection procedures to ensure peace of

mind and quality assurance for the roofing

contractor and ultimately, a sound waterproofing

system for the end user. 

** The fastest growing part of the flat roofing market
for waterproofing membranes is liquid applied
membranes (+18%) between 2011-2013 based on
LRWA membership submissions and trade estimates.
The figures for Hot Melt are included in Liquids. 

For more information visit www.lrwa.org.uk or

contact LRWA on info@lrwa.org.uk  - tel. 0207 448

3859. 

t
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Contractor’s Column

Similarly, organisations throughout the supply chain

are looking creatively at security of supply and also

ways in which they can align production resources. At

face value this approach should be welcomed – but

again, if this brings about conflict and disruption to

the supply chain, and looks to fragment the way in

which the industry operates, stripping resource rather

than increasing it, then the long term impact will be

disruptive rather than positive.

The existing supply chain, of manufacturer, contractor

and client, has worked well and served the industry

over many decades. It has only failed to deliver where

industry and government have in the past taken a

short term view and allowed house building

programmes to suffer on the winds of uncertain

economic conditions.

I would contend that this is not because of the way

the supply chain operates, but that it has had to self

regulate, with the loss and abandonment of a massive

skills base that cannot be quickly or easily replaced.

The existing route to market works best where an

integrated approach is developed between all parties,

sharing medium-term plans, working closely to

accommodate new regulations and working standards

and sharing expectations so that all parties can deliver

and prosper together, In short, an interdependent

existence.

So whilst new innovation will always be welcomed,

we should not look to make change for changes sake,

but instead continue to invest in greater numbers and

increased skills across all areas of the supply chain –

nowhere more so than in the contracting sector where

companies large and small provide the manpower to

actually deliver the build programmes for new housing,

The call to all other parts of the chain is to work with

us, not against us. Keep us informed of material supply

issues so that we can help manage the process with

clients, and if, as looks likely, there is inflationary

pressures coming into the supply chain, accept that

those are legitimate cost rises, rather than squeeze the

contractor who sits in between manufacturer and

client; because the unfortunate consequence of such a

change is likely to be a reduced, rather than an

increased, contractor base to meet future demand.

So, a few months after the Brexit vote, the UK economy continues to defy the

naysayers within the Westminster/City bubbles. Whilst the devaluation of Sterling will

ultimately bring inflationary pressures to bear, Mr and Mrs Average Briton quietly go

about their business as usual, with no discernable deterioration in consumer

spending, which includes larger ticket items such as motor cars and even new

houses.

The UK Government, whilst saying little publicly about its intentions ahead of the

Autumn Statement and, more tellingly, the Brexit negotiation stance, has been widely

trailing the intention to prime the UK economy through a Keynesian approach that

will include accelerated investment in UK infrastructure – including housing.

Indeed, in the new housing arena we are starting to hear suggestions of some

different approaches: some, such as the encouragement of modern methods of

construction are not new, but to see some tangible evidence of a government policy

that actively encourages this type of solution is to be welcomed. Other, more recent,

suggestions, that we are to embark on a strategy to replicate the post war ‘pre-

fabricated home building’, are particularly interesting, partially because it suggests a

scheme of some scale, but also to hear how government anticipates building the

supply chain that delivers such ambitions.

As one of the many trades that make up the delivery element of any house building

supply chain, roofing contractors have a key role to play. We have exercised the

arguments and routes to new recruitment and training many times in this column,

and elsewhere, over the last years, so it is not my intention to rehearse them again.

Instead, I would like to explore what the role of the contractor should, or could, be, in

an integrated supply chain.

As the ‘jam in the sandwich’ between manufacturer and developer, we are the first to

have to cope with issues such as supply shortage, although we are often the last to

find out about any such problems – surely we can play a more positive role in

managing this kind of issue; if we are part of the conversation we can be part of the

solution.

Enquiry 3
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Tony Burke, Managing Director at Avonside Group Services 

An Integrated Supply Chain 
where does the contractor fit in?

Enquiry 36
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Roof  Slates
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At times, the weather places any roof under considerable stress and factoring in the

environmental impact is important. There are a range of guidelines and much practical help

available to the architect and specifier. We recommend that the first key step is to determine the

exposure of the site to rain penetration. This should be followed by carrying out the wind loads

and wind uplift calculations and taking into account the pitch of the roof and overall structure.

This should help establish the minimum headlap for the size of slate selected. All these factors

are interrelated and proper consideration of each will determine if the roof design is sound and

able to withstand the rigours of the weather during its lifetime. 

Exposed 

Severe driving rain can play havoc with any roof, especially a tile or slate pitched roof, and as

the UK is susceptible to this condition it is wise to plan ahead. It is essential that the exposure

category of the site is correctly ascertained because, as above, this will influence the minimum

roof pitch, then slate size, minimum headlap and rafter length that can be used. Generally, as a

rule of thumb, any part of the country within 30 miles of a west facing coast is classed as

severe. That said, the exposure rating of certain areas may be classified differently by the local

statutory building authority. If in doubt our recommendation is that their advice should be

sought to clarify any localised effects.

There are handy resources available that can help ascertain the expected degree of exposure for

a site. The main one is the UK map of windspeeds and driving rain annual index which has

been derived from BS 8104: 1992 and BRE 262 [27]. This can be used when designing buildings

up to 12m ridge height; for buildings above 12m in height, the influence of increased windspeed

can be determined using BS EN 1991-1-4. If working on a project on the Scilly Isles or Channel

Islands, assume severe/very severe.

In moderate exposure areas where the rafter length is greater than 9m, or in severe exposure

areas where the rafter length is greater than 6m, we recommend that provision be made in the

design for a weatherproof sub-roof below the slating which is capable of preventing any water

ingress into the roof space. Alternatively, intermediate gutters across the entire roof slope should

be specified to reduce the overall rafter length. 

When wind hits the face of a building it is

deflected around the edges of the building

and over the roof.  The higher the wind

speed and the lower the pitch the greater

the wind lift and suction forces. Steeper

pitched roofs are less susceptible to wind

suction on the windward slope but all

leeward roof slopes are subject to suction.

The effects of wind loadings are mitigated

by increasing the headlap of the slates (the

distance by which the slates overlap the

course but one beneath) or raising the roof

pitch. 

The most vulnerable areas of any roof to the

effects of the wind are around  the perimeter,

or where the plane of the roof changes in

any way i.e. the eaves, verge, valleys, hips,

and ridge and around  chimney  stacks and

dormer windows. Roof features such as hips

or valleys have a lower pitch than the main

area of roof. Such features are generally 5-8°

less than the rafter pitch. The main

minimum pitch of the main roof should

therefore be raised to accommodate such

features. 

Resource

Cembrit has

developed a fibre

cement slate guide

to provide

specifiers,

craftsmen and

tradespeople with

the relevant

information for the

successful design

and installation of

pitched roofs with

ever popular fibre

cement slates. ‘A Guide to Double Lap

Slating with Fibre Cement Slates’ provides

information on design considerations,

technical specification and installation. 

For more information visit

www.cembrit.co.uk

Pitching in with Fibre Cement Slates
For anyone working on the design of a pitched roofing project there are some fundamentals that must be
considered up front. Justin Ransted, National Sales Manager of Cembrit, explains why.

http://www.cembrit.co.uk
www.marleyeternit.co.uk/timber
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Over the last 35 years single ply membrane roofing systems have

grown from a niche technology to the default option for the majority of

new membrane roofing applications – a market estimated to be a total

area of 6.5 million m2. As this market has grown, so the number of

suppliers has proliferated at an increasing rate such that there are at

least 35 suppliers, though research by the Single Ply Roofing

Association estimates that more than 70% of output is accounted for

by its 14 members.

So, this is established technology, but precisely because it is

innovative, it is not covered by a British Standard Codes of Practice.

Designers must take the product data available from CE-marking

declarations in accordance with BSEN13956 (BSEN13956:2012 Flexible

sheets for waterproofing. Plastic and rubber sheets for roof

waterproofing. Definitions and characteristics) and apply them with

priorities based on the design conditions. Such characteristics as

tensile strength and tear resistance are relevant only to wind loading

and so taken care of by manufacturers. Others, such as dimensional

stability or external fire performance - a characteristic of the roof

system - will be of direct relevance to the designer.

Design Flexibility

It is in design flexibility that single ply really scores above its rivals.

Let’s look at the options. First, it can be used in all three types of

membrane roof system: warm deck, inverted warm deck and cold deck

roofs. Warm deck systems, where the waterproof membrane is placed

directly above the thermal insulation in order to maintain the deck

temperature above the dew point during service are the default first

choice with single ply. They account for the vast majority of jobs,

but they are also applicable in cold deck situations (for example

uninsulated corridors, stores or canopies) or where adequate

ventilation can be designed into insulated systems.

There are hundreds of thousands of square metres of successful

green roofing based on single ply waterproofing, most commonly

(and suitably) in warm deck configuration but also inverted roofs. 

There are also three methods of attachment to resist the uplift load

created by wind passing over a building: mechanically fastened,

adhered or ballasted by dead loading. Variations include hybrid

attachment, in which the single ply membrane is adhered to

mechanically fastened insulation. 

Finally, there is a wide range of options for appearance. Whilst

colours such as black, lead-grey, light grey and white are available

from many manufacturers, specials such as copper replicate green,

brown and even reds and blues are also available. The finish can be

embellished with seam profiles which create replication of metals

such as lead or zinc, which is popular where budget or fear of

vandalism have precluded the real thing. It is worth noting that

such replica roofs can achieve very low thermal transmittance (U-

value) for a given roof zone thickness when compared with the

metal alternative.

All products offer the advantages of zero maintenance (roofs should

still be inspected if it is safe to do so), excellent low temperature

flexibility, rapid installation and flame-free, low-odour installation.

Enquiry 8

Specifying Single Ply Roofing
What Are the Options? 

SPRA’s Technical Director, Jim Hooker FIoR 

Mechanically fixed membrane and insulation is the default choice on large roofs

t
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Matching Options With Design Criteria

It is easy but lazy to ask “what is the best system and product?” before carefully

assembling the key design criteria applicable to the project. These criteria will also

need to be shuffled in order of priority as the design is developed. The table indicates

what might be the most suitable method of attachment applicable in different design

and construction circumstances.

Some questions to consider when setting design criteria (and therefore product) might
be:

n Will there be a very high wind load in the project location?

n What loads from foot traffic or equipment are likely to occur and with what
frequency? 

n How important is appearance; is the roof overlooked?

n Will the single ply membrane be extended up and over parapets to a termination
at a perimeter trim?

To this can be added considerations during construction, such as:

n How will the job be sequenced; might it be possible to lay a temporary vapour
control layer and install the insulation and single ply membrane later, when
following trades are completed? Might it be possible to fit flashings and trims so
that render, cladding or rain-screen can be completed first?

Finally, but just as important, there are questions related to minimising environmental
impact, an obligation for all of us:

n How can the maximum thermal insulation be incorporated in the design?

n Will it possible to easily remove the single ply membrane at end of life in order to
allow a simple replacement or thermal upgrade? If so, will the materials removed
be relatively uncontaminated?

Using SPRA Guides

SPRA publishes free downloadable guides and standards to assist the designer and
installer:

n SPRA Design Guide 2016 is a concise 47pp guide to single ply technology, which
includes minimum standards for design (e.g. for wind uplift), detailing and
installation.

n SPRA Guidance documents expand upon the summaries in the Design Guide:

q Non-destructive tests for waterproofing
integrity

q Guarantees and warranties

q Roof protection

q A checklist and protocol for wind load
calculation

q Adhesives

q Use of sealants

q Membrane product substitution
checklist

n SPRA Component Quality Standards take the
European Standard as a basis but set
minimum levels of performance relevant to
particular applications, for example
compressive strength of insulation or corrosion
resistance of fasteners:

q Polyisocyanurate (PIR) insulation

q Expanded Polystyrene (EPS) insulation
for warm roofs

q Mineral wool (MW) insulation for warm
roofs

q Expanded Polystyrene (EPS) insulation
for inverted deck roofs

q Extruded Polystyrene (EPS) insulation
for warm and inverted roofs

q Fasteners

q Rooflights

q Roof access hatches

q Top-fixed fall protection systems

q Membrane-line gutters for
discontinuous roofing

All products supplied by SPRA members must have
independent certification of fitness for purpose
provided by a member of the European Union for
technical approval in construction (UEAtc), of
which the UK member is the British Board of
Agrément. This important evidence of performance
includes a statement of estimated product service
life (typically 25-35 years), which is far more
valuable in design than the term of warranty.
However, in all other respects certificates should
not be used to compare products because each
tends to declare different characteristics, so
designers still need a source of design advice.

Correct specification and attachment method are critical where

appearance is important

t

Mechanical fastened Adhered Ballasted

Design-specific; likely to 

be more cost-effective

Complex roof geometry 

with a lot of detailing

Best with pedestrian 

finishes such as paving

Rapid install High humidity interiors High humidity 

Easy removal and upgrade at 

refurbishment if deck is sound

Better appearance for 

self-finish deck soffit 

External appearance 

Uncontaminated at end of 

life – easier to recycle

Suitable for refurbishment 

of other roof membranes

Easy to adapt External appearance may

be better.

Allows a good weather 

window for installation

For warm and cold deck roofs For all roof system types For all roof system 

types
Note: All methods are suitable for refurbishment, provided the structural deck is

suitable. Good examples of hybrid systems where the single ply membrane is

adhered to mechanically fastened insulation include smaller roofs with timber

panel decks, such as apartments, single dwellings or refurbishment. 

www.langley.co.uk
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Sealants are a small part of a building’s structure but have a very high

performance function. It is not unusual for sealants to be given very little

attention and as they are only a small part of the construction process,

they are often purchased based on cost rather than suitability,

application or performance. 

Used to seal the gap between two or more substrates, the main purpose

of sealants is to prevent air, water and other elements from entering or

leaving a structure while still allowing movement of the substrates.

Furthermore, joint sealants also play a part in contributing to energy-

efficient and sustainable building design. 

Choosing the correct sealant requires not only an understanding of the

properties of the sealant but also a comprehensive knowledge of

substrates, joint design, performance expectation and costs involved in

installation and maintenance. Anyone looking for a sealant can be

intimidated by the use of manufacturing terms, which can be daunting

and confusing, especially when there are so many options to compare. 

It’s not just the sealant

There are many reasons that a sealant may fail but not all reasons are

down to the sealant itself.  It could be down to the wrong size of joints,

too few joints or possibly the wrong movement capacity for intended use.

It could simply be that during the application the substrate either wasn’t

cleaned or if it was, the incorrect solvent was used. 

It is important to follow the recommended best practice approach when

using sealants, but even before installation, there are several factors to

weigh up before specifying and purchasing a sealant:

How much movement does the joint need to accommodate? 

The sealant’s movement capabilities for the installed conditions need to

match that of the movement of the substrate.  A joint will fail if the

chosen sealant lacks sufficient movement capacity for its intended use.  

What does the joint need to retain or repel? 

Joint sealants will keep out air, water and chemicals but equally can

provide thermal and sound insulation. 

What does the sealant need to withstand? 

The specifier should consider the environment in which the sealant is

expected to perform. Weather, UV, and chemical resistance are all

equally important, while other qualities needed can include abrasion

resistance or an impervious reaction to continued submersion.

Does the sealant need to be fire resistant? 

Fire-rated sealants will swell when exposed to high temperatures

preventing the passage of fire and smoke.

How quickly does the sealant need to perform?

One component, fast-curing sealants can be dry to touch in less

than 30 minutes and can cure rapidly in applied depth.  This is

an important consideration if the joint being sealed is likely to

experience considerable movement during and immediately

following installation. 

What substrates will the sealant be used on? 

Sealants can react with materials that are incompatible. Masonry

and concrete are porous, for example, so some sealants may

bleed into them, which can cause discolouration. 

Is a specific colour required? 

Aesthetics should be considered as the wrong sealant can affect

the look of a building.  Sealants are intended to move and are

therefore not usually paintable. When the joint moves on a

painted sealant, the paint will crack – unsightly in itself –but

also it can, in turn, cause the sealant to crack. Manufacturers

provide sealants in a range of colours in addition to the usual

black, white and transparent. 

Does the sealant need resistance to bacteriological
attack?

The attack on some elastic sealants by mould and fungi are a

serious concern, and can break the sealant down and grow into

the sealant, resulting in spots on the silicone joint. Sealants with

fungicidal properties will help prevent this. 

Does the sealant need to be compliant with relevant
standards?

It is important to consider whether the sealant manufacturer has

verified, by accredited laboratory testing, that the selected

sealant is compatible with adjacent substrates and tested for

adequate adhesion to those substrates. The revised BS 6213, for

example, will give specifiers comprehensive guidance on the

selection of a sealant for a specific application.  

Sealants may well be a neglected material and form the lowest

percentage of a project’s overall cost, however their importance

can never be understated.  They can become a serious, or in the

case of a hidden or concealed joint, impossible problem to rectify

when a sealed joint fails.  Sealants are asked to perform an

important function in the life of a building and their selection

and application must never be an afterthought.  

Brett Martin is widely recognised as specialists in the design
and manufacture of rooflights and this knowledge also
includes many years’ experience in the sealing of rooflights
and the structures supporting 

Enquiry 9
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Ignore Roofing Sealants At Your Peril

Debra Taylor, Roof Sealants Product Manager at Brett Martin Daylight Systems looks at the pitfalls of using

incorrect roofing sealants and how such a minor detail can  impact on the success or failure of a project.

”
Firestone Announces SPRA Membership
Firestone Building Products, a global
leader in the manufacture of EPDM
(Ethylene-Propylene-Diene rubber) roofing
membranes, has joined industry
association SPRA (Single Ply Roofing
Association). The move follows significant
growth in the popularity of EPDM with both
specifiers and contractors over the past few
years, which has resulted in SPRA
extending its membership. Explains
commercial manager of Firestone, John
McMullan: “Our mission is to make EPDM
and TPO the first choices for long lasting,
environmentally-friendly single ply
membranes. “We felt the time was right to
align our resources and expertise with SPRA’s focus on raising
standards.”Firestone anticipates that playing an active role in SPRA will
help the company to extend its technical, site and product support to all
stakeholders including, building users, specifiers and contractors. Cathie
Clarke, CEO of SPRA: “We are delighted to welcome Firestone to the
association, which represents the whole single ply sector, including
EPDM.“Not only does the company have a 30-year track record in the UK
and a heritage that dates back over a century, it is also continuing to
innovate, invest and educate the marketplace. “We look forward to
working with John and the team at Firestone to continue to champion
quality across single ply products, research and installation. Enquiry 72

OMG RhinoBond System Leaving Tracks in
Europe
OMG’s RhinoBond System, the leading
induction based technology for installing
single-ply roofing systems, has left marks
across Europe with more than 125 completed
projects and many more in the pipeline.
Collectively, these projects represent more
than 3.2 million square feet of single-ply
roofing. “In last two years, the RhinoBond
System has really started to take off across
Europe, as more roofing contractors have
seen the simplicity, labor savings and
superior roof performance benefits that the
system can offer,” said Web Shaffer, vice
president of marketing for OMG Roofing
Products. RhinoBond is an innovative method for installing thermoplastic
and now also clean EPDM membrane. The system consists of a stand-up
induction welding tool and magnetic cooling clamps. Contractors install
roofing insulation using fasteners and specially coated plates designed
specifically for the type of membrane being installed – PVC, TPO or Clean
EPDM. Each plate is then bonded to the roof membrane installed over the
top with the RhinoBond plate welding tool. The result is a roofing system
that can provide enhanced wind performance with fewer fasteners, fewer
membrane seams and zero penetrations of the new membrane. For
additional information, visit www.OMGRoofing.com.

Enquiry 71

”

Quadruple Success for Bauder at Scottish
Roofing Awards

Flat roofing specialist
Bauder was recognised at
this year’s NFRC Scottish
Roofing Contractor of the
Year Awards, winning four
prizes at an event on 4th

November at the Grand
Central Hotel in Glasgow.
The Awards are an industry-
wide competition that

celebrates outstanding standards of workmanship and safety within the
roofing industry. Bauder’s first win of the day came for its bituminous
installation at Edinburgh Airport, which won the ‘Reinforced Bituminous
Membrane’ category. Approved contractor Briggs Amasco (Glasgow)
expertly installed 4,000m2 of Bauder’s premium bituminous system,
BTRS. Next, Irvine Leisure Centre project was winner of both the ‘Single
Ply’ and ‘Solar’ categories, and featured 3,000m2 of Bauder’s Thermofol
single ply system, which was installed with the highest degree of
workmanship by W G Walker & Co before 142 state-of-the-art PV Modules
were fitted to generate 37+ megawatt-hours of solar power each year. The
final success was Kingsbarns Equipment Testing Centre in the ‘Green
Roof’ category installed by Briggs Amasco (Aberdeen). Bauder’s Vinny
Fryars said “All of these projects illustrate the exceptional levels of
workmanship that our approved contractors deliver and we are extremely
proud of the work that they continue to produce.” Enquiry 74

http://www.OMGRoofing.com
www.kytun.com
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Most professional roofing contractors are entirely familiar with the everyday risks

involved in working at height. While construction generally, and roofing in particular,

remain one of the most dangerous industries, rates of accidents and injuries have

steadily fallen over the last decade or so and the UK is one of the safest countries in

which to work in construction.

As accident and injury rates decline, occupational health and safety organisations,

including the Health and Safety Executive (HSE) and the Institute of Occupational

Safety and Health (IOSH) are increasingly turning their attention to the chronic ill-

effects of occupational health risks. Every roofer should be aware of the risks posed by

asbestos, silica dust and respiratory irritants and take precautions, which often

involve professional-grade, personal protective equipment. 

Often overlooked, but a particular area of concern for roofers, is the risk of knee injury.

Detailing flat roofs, fixing battens, laying slates and tiles – all involve long periods

spent kneeling, putting unrelieved pressure on knees.  Moreover, roofing tasks are

often at an angle on pitched roofs, meaning that these joints are not just bearing body

weight for a long time but are doing so at a ‘twisted’ angle, which is particularly

damaging.

Many professionals within the roofing trade are seriously underestimating the amount

of long-term damage they could be doing to their knees, risking their future mobility

and even ability to work. 

Our knees are complex. Often thought of as a simple hinge joint, knees in fact support

the majority of our body weight and besides kneeling, allow us to walk, run, climb

stairs, sit, and stand upright. For workers who spend a great deal of time on their

knees, the phrase, ‘our knees are our feet’ is apt.  As a result, workplace injuries to

knees are common, resulting in one knee injury equating to an average of 15 days off

work.  

Bursitis 

The knees are the largest joints in our body, made up of the three main leg bones

(femur, tibia, and fibula) and the knee cap (patella). Cartilage helps lubricate bone

movement, along with fluid-filled sacs called bursa, which naturally cushion direct

impact to the knees. Repetitive movement of the knee or kneeling for long periods can

cause a build-up of fluid over the knee joint, known as bursitis or ‘housemaid's knee’.

This particularly affects roofers, causing chronic aching and pain in the knee that gets

worse when kneeling or bending the knee fully. Affected knees will probably be

swollen and may be tender, red and warm.

Treatment of bursitis often begins with resting the

affected area – meaning extended time off work. Even if

successful at healing the knees, returning to work can

mean renewed swelling and pain. Repeated injury can

develop inflammation and redness that spreads, a high

temperature (fever), and persistent pain, resulting from

an infection of the bursae, which needs urgent and

immediate treatment.

The good news is that there are practical precautions

you can take to protect yourself and advise your

employees: 

n Relieve the pressure on knees by moving the joints

through their full range of motion: bending,

stretching, and flexing the knee and leg - at regular

intervals. 

n Try not to twist the knee joint while it is bent as

this increases the risk of injury.

n Dirt can result in skin infections for people who

spend a lot of time on their knees so keep work

trousers as clean as possible and change them every

day. 

n Excess body weight is an added risk factor.

n Move and change postures frequently – static

postures decrease blood and nutrient flow to all

areas of the body. 

Key Precaution 

A key precaution to preventing knee injury is to choose

the correct type of kneepad.  Foam or gel kneepads will

compress over time, reducing their cushioning capacity

and, importantly, resulting in potentially uneven weight

distribution. Kneepads constructed with a moulded,

honeycomb structure distribute pressure and respond to

individual body weight evenly. Crucially, they perform at

a higher cushioning rate for longer, meaning greater

protection for longer tasks.

CEO of Redbacks Cushioning Limited, Cliff Lockyer,

says:  “Based on the fact that there are currently over

104,000 annually registered knee operations by the NHS,

50% of which are accredited to occupational hazards, in

10 years’ time the total figure will exceed over a million

people in the UK alone, many of whom will have

damaged knees through inadequate protection whilst

kneeling. In addition to the unnecessary pain and

suffering, the self-employed risk losing their income

through injury and the prospect of litigation will be a

real threat to employers for not providing the best

possible safety measures for their employees”

For more informatio contact Redbacks Cushioning for
more information at www.redbackscushioning.com
email: sales@redbackscushioning.com or telephone:
01327 702104.

Knee Injuries Go Through the Roof

SPV Feature

Renault Trucks Range C
Takes Spv Group To New

Heights

SPV are delighted to have taken delivery of a new Renault Crane

Lorry to add to our extensive fleet of vehicles.

The Renault C440 model was purpose made for SPV Group by

Renault Trucks, Fred Smith Motor bodies and HMF Cranes, all to

our specific requirements.

The truck was carefully specified to meet SPV’s exacting

requirements, as Managing Director, Howard Evans, explains: “Our

diligent driver, Adrian Kinsella, travels the length and breadth of

the UK enabling us to undertake our contracts most effectively, so

we wanted to ensure that the truck improved his working

environment. We worked closely with the team at Renault Trucks

throughout the build to ensure that the truck not only meets the

demands of our operation but also provides home-from-home

comforts for Adrian, including microwave, television and fridge.” 

The excellent eco credentials of the Range C’s Euro 6 engine,

together with the truck’s improved load-carrying capacity to reduce

the number of multi-drops to site, were also factors in vehicle

selection, helping to drive down SPV’s carbon foot print.     

Furthermore, the new truck improves our running efficiency, it is

excellent on fuel and its exceptional load capacity ensures SPV a

high degree of productivity.  

Enquiry 70

Triflex UK Announces New National 
Accounts Manager

Triflex UK are pleased to announce
the appointment of Alan Galloway as
National Accounts Manager. Alan
joins Triflex with specific
responsibility for the further
development of business in the
education sector, where the
company has long-standing
relationships after delivering a
significant number of successful
roofing and walkway projects over
the course of the last few years.As
Europe’s leading specialist
manufacturer of cold liquid applied
waterproofing, surfacing and
protection systems and a pioneer in
advanced resin technologies,
Triflex’s fully certified, fast curing, solvent-free solutions have been proven
to be some of the safest systems available to the UK construction
sector.Having been directly involved in the roofing sector for some 23 years,
Alan has an appreciation of the benefits to be derived from building robust
working relationships with property and asset management companies,
fundamental to the continued growth and development of Triflex. Speaking
of his new appointment, Alan commented: “I am delighted to have joined
Europe’s leading manufacturer and supplier of cold applied liquid
waterproofing systems at such an exciting time in the development of the
company. The product offering continues to evolve and strengthen and I
look forward to working closely with the UK team promoting the trusted
Triflex brand within both the refurbishment and new-build market sectors
of the roofing and construction industry.”  Before joining Triflex UK, Alan’s
time was spent at IKO. His role as Business Development Director involved
assisting with the growth and development of a wide range of waterproofing
products and systems for the roofing sector, within specification, education
and commercial distribution sectors.Triflex UK National Sales Manager,
Craig Smith, commented: “I am delighted once again to have the
opportunity to work alongside Alan, given his proven track record in
business development on a national basis. Alan brings with him a high level
of professionalism,expertise and knowledge of the flat roof waterproofing
sector, which will be key to our future key account development strategy in
the UK. Alan joins Triflex at an important stage in our evolution as Europe’s
leading manufacturer and supplier of cold, liquid applied systems for
waterproofing, surfacing and protection solutions.” Enquiry 70

Enquiry 58
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There can’t be many buildings in this country where roofing repairs are estimated to take at

least a decade to complete.  However, this is no ordinary roof, and neither is it an average

building; the repairs are taking place at one of the world’s most iconic sites, the historic

Palace of Westminster.

Home to our country’s Parliament, it now welcomes more than 1,000,000 visitors each year,

including 100,000 schoolchildren.  The first royal palace was built on this site in the 11th

century, and remained the seat of English kings until fire destroyed much of the complex in

1512.  At this point the royals moved out and the lawyers moved in, where for 300 years

some of history’s most famous trials took place, including that of Guy Fawkes and his

conspirators in their attempt to blow up Parliament.

It was another fire which brought the opportunity to create a new palace in 1834, when

architect Charles Barry, assisted by Augustus Welby Pugin, created a building which is now

considered to be one of the finest examples of neo-gothic Victorian architecture in the world.

Although specifically designed for Parliament – the Queen confirmed in 1965 that its use

should be permanently enjoyed by Parliament – the building remains a royal palace.

No wonder, then, that the repairs are lengthy.  The 38 cast iron tiled roofs – a copy of the

system used on the Paris Opera House - were installed on wrought iron structures in the

mid-1800s and used the innovative, cutting-edge technology of its time. But now, 160 years

later, the roofs are leaking, causing significant damage to the stonework and historic

interiors of the palace. To avoid further damage, a phased programme of repairs is already

underway, which will ensure that most of the building is watertight before any major

restoration and renewal work begins internally.

Adam Watrobski, Principal Architect of Parliament

Estates, takes up the story. “Cast iron tiles set in the

wrought iron framework are rusting due to water

ingress, while previous repairs of mastic inserted

between trusses have led to capillary action drawing

through salts and creating rust,” he explained.

“Temporary spaces were inserted between the tiles to

stop them falling apart, but meanwhile, the top of the

gutters have leaked and allowed water ingress between

the tiles.”

Repairing the roofs is a major logistical undertaking; not

least, a huge amount of scaffolding needs to be

constructed in order to erect a gantry of sufficient

strength to remove the cast iron tiles. In addition, noisy

works can only be done when the House is not sitting. 

Brian Finnimore, Strategic Estates Managing Director,

is overseeing the entire palace roof renewal: “Phase 2 of

the renewal began in 2013 and is set to continue until

2021.  It’s a complex roof and the challenge is in

A Right Royal Roof Refurbishment
replicating traditional methods, as well as repairing and retaining as many of the

original roofing components as possible.”

The contractors responsible for this painstaking process are Shepley Engineers, who

have already faced a similar situation when they refurbished all the arch structures

at St Pancras station.  

It is no wonder that the refurbishment of the palace roof is taking so long to

complete, according to Head of Restoration at Shepley, Trevor Marrs.

“The process is precise and laborious,” he explains. “Each component of the cast

iron coverings is unique and has to be replaced in exactly the same position.  We

have to identify and track each one before removing them from the roof.  And the

new components have to match the original exactly, and be trialled against

neighbouring components before being replaced.”

Trevor added that, importantly, it is only when the component is removed from the

roof and shot blasted that they can then tell if it is able to be repaired or replaced.

And even if there is a misalignment, which usually results from the truss structure

itself, the components are replaced identically unless there is a latent fault which

the architect wants to rectify.

A team of 30 restoration operatives work in Shepley’s Barnsley-based workshop,

where they carry out the assessment and repair process before finally moving the

components to their in-house coating facility for shot blasting, in preparation for the

hot zinc coating treatment, trial fitting and mocking up the new roof.

Thirty more operatives are based full-time at the Palace, all of whom are highly

skilled in this type of heritage work.  All the site-based operatives need to possess a

range of skills, including mastering the complex material system that has been

constructed at high level to handle the heavy cast iron components; for example, a

typical tile weighs 75 kg and measures 700mm2 by 105mm thick.

“Most of our operatives have been with us since the beginning of Phase 1; it is

essential that we keep these highly knowledgeable and skilled people from project

to project, as there are very few who have the skills to carry out such specialist

repairs,” said Trevor. 

Shepley began working at the Palace in 2009 on Phase 1 of the roof restoration,

which was on Speakers Court.  Much of the damage, including shrapnel, had

resulted from heavy bombing in World War II, and some repairs had been carried

out in the late 1940s.

Phase 2 involves four individual projects and Shepley is currently

working on the second, which is due to end in 2018.  Projects 3

and 4 are still very much in the planning process.

“Project 1 involved 495 items being sent for recasting, which

represents ten per cent of the roofing system components.  In

other words, we are able to save 90 per cent of existing

components,” Trevor explained.  

Currently Project 2 is also running at ten per cent recasting,

estimated to end on a slightly higher figure.

The new components are manufactured at specialist foundries in

Yorkshire, Sussex and Scotland, each of which take on small

quantities at any one time, as and when required. Interestingly,

the original components came only from the four manufacturers

who were capable of supplying for different parts of the palace

roof.

Overall, the number of components required for the entire roof

comes to a staggering 26,607 pieces, spread out over the four

projects.

“Each project consists of individual roofs, so we are starting from

scratch every time.  They each have different shapes and

configurations built over a number of years, so each roof is

almost an entirely new learning process, as we need to

understand each roofing system and assess each one

individually,” Trevor added.

No wonder, then, that the works are taking place over a decade.

And surely there is nowhere more deserving of our finest roofing

skills and materials than the glorious Palace of Westminster.
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All great achievements require time; and all great roofs take time too. In an ideal world, you

would move from one job to the next installing and repairing roofs without any delays or

interruptions. However, in our industry, we are often at the mercy of delays from other

elements of the build or refurbishment, and of course, the ‘great’ British weather. Such

disruptions prevent you from moving on to other jobs, and can force you into juggling

multiple projects, staff, and even materials. As ‘time means money’ in our industry, this can

cause delayed completion dates and increased costs.

Despite these challenges, as professional roofers, you continue to strive to complete each

job to the highest of standards - researching the most appropriate products and investing

heavily in time and materials. However, even with all of this care and attention, it’s not

uncommon to hear from your customer some time down the line that there’s a problem.

Now, you may have to find time to dig out the appropriate warranties, and most likely, will

have to set further time aside to put the job right. With 70% of contractors having to replace

a roofing product through a warranty claim, the chances are that it’s already happened to

you.

Locating the warranty is just the first step. When you’ve installed multiple products on a

job, it’s likely that each product or supplier came with a separate warranty. With multiple

jobs, and even with the best of intentions of keeping track of all warranties and storing

them in an easily accessible place, it can be frustrating and time-consuming trying to

locate the right one(s).

Armed with your warranty, and faced with making a claim, now’s the time you will be

hoping it will be upheld, as it can prove costly if it’s declined, and can discredit your

reputation too. However, if you’ve researched your products thoroughly, here’s where it

pays off. The warranty for any roofing product should always be a key consideration prior to

purchase - especially considering the life expectancy of the roof. A robust warranty from a

reputable supplier provides a great safety net

and instils trust with the company and its

brand. It also offers reassurance that they will be

there for you, in the event of product defect or

failure. 

With a whole host of products that make up the

roof - from battens and fixings, to underlays and

ridges - and each having its own warranty, it

pays to do your homework on each one before

purchase. If this sounds daunting, consider

investing in products that come with a single

package warranty. They cover the performance

of all products involved in the build-up of the

roof and aim to dissolve such frustrations for

you. Available from selected suppliers and

normally available for pitched roofs, just one

warranty can cover all products for up to 15

years. As well as being easier to use and

understand, some single packages even come at

no extra cost.

Better still, as the products included in this type

of warranty are normally of a very high standard;

delivering durability and performance - you and

your customer will have peace of mind knowing

the roof is covered using top quality products,

and any claim will be resolved easily and at

speed.

With the main benefits of single package

warranties being time and simplicity, they are

fast becoming an attractive option. Rather than

having to go through the lengthy process of

collating all the warranties for one project, you

can enjoy a reduced and simplified

administration process. In the event of a claim,

there will only ever be one company and just

one contact to deal with at any time. 

When it comes to roofing products, the warranty

is critical; and it’s worth remembering that what

may seem like a great deal at the time may not

be all that it appears. Of course, the impact from

such a fall-out will only be felt in the event of a

claim - but that’s precisely when support is

needed most. Far better to put your trust in a

single package warranty and rest safe in the

knowledge that should a claim become

necessary, you will have peace of mind and time

will always be on your side.

Time to Check Your Warranties?
By Janine Brady - Marketing Manager, SIG Roofing 

www.sigroofing.co.uk/onewarranty
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With the met office announcing that the UK’s storms will be named again

this coming winter, it can only be assumed that this year it will be just as

wet, windy and cold as usual. To prepare for the worst the winter weather

can throw at the UK economy, it is important that large commercial and

industrial properties have the correct rainwater systems installed, to

safeguard businesses and their valuable production equipment and goods. 

While rainwater systems on commercial or industrial properties may look the

same as those installed on residential buildings, they need to work to vastly

bigger capacities – choosing and installing a profile that is too small can

cause problems, for the installer and their clients. The specification and

choice of these types of rainwater systems needs to be based on calculations

and documented evidence in order to give clients peace of mind and uphold

any warranties.

Industrial-sized rainwater systems with a large flow rate have been

specifically designed for larger structures that have more rainwater run off, to

ensure the property or business is fully protected from water damage or

health and safety problems. However, it is important to note that if a larger

rainwater system is chosen, then they will require more and stronger

brackets to withstand wind updraft, which is likely to happen on exposed

buildings or areas of high rainfall. 

So how do you choose the correct sized rainwater system for a roof? 

When it comes to assessing which rainwater system is the most suitable for

a property, there are four main factors that should be taken into

consideration: the effective roof area to be drained; rainfall intensity; the flow

characteristics of the gutter system and the number and position of

downpipes.   

The effective roof area can be determined by calculations in accordance with

BS EN 12056-3: Roof drainage layout, and the Building Regulations 2002

Approved Document H, Part H3. 

However, it is important to note that for flat roofs ¬– which are quite

common on industrial buildings – the roof area should be regarded as the

total plan area. What’s more, if the pitched roof is complex and has different

pitches or spans, then each part should be calculated separately. 

When it comes to rainfall intensity, information on the UK’s rainfall by

geographical location and frequency occurrence can be found in the Building

Regulations 2002 Approved Document H and BS EN 12056-3:2000.  The

rainfall intensity calculation used for a commercial building is higher than

that of a domestic dwelling, to ensure that both staff and stock remain

protected from any potential overspill during less frequent but more intense

downpours.

Once the rainfall intensity has been determined, a rainwater system can then

be chosen – but remember to take note of the rainwater system’s flow

capacity when making your choice. 

When it comes to calculating the number of downpipes required,

calculations should fall in line with the tables set out in BS EN 12056; the

position of the downpipes will be determined by the existing drain

connections.

How should a rainwater system be installed? 

Installing a rainwater system on a commercial building is, in

principal, the same as an installation on a domestic dwelling,

with some key points to remember:

n A three fix point support bracket should be used for extra

strength and wind resistance 

n Depending on the profile, there should be between

800mm and 1000mm fixing centres between supports 

n Gutter angles require a fascia bracket or gutter joint

either side, depending on the size of the profile 

n 110mm top and bottom offset bends need to be used to 

form an offset (this may need to be solvent welded) 

Undeniably, it is important that the right sized rainwater

system is chosen and installed correctly in order for the

system to work optimally. By liaising with a manufacturer’s

technical team, you will be able to get all the necessary

advice and guidance required to make the right decision for

you and your customer. 

Visit www.hunterplastics.co.uk for more information.

Jon Angrave, Rainwater Category Manager at Hunter Plastics discusses the factors that should be
taken into consideration when specifying and installing rainwater systems for larger commercial and
industrial buildings.

Rainwater Systems for Commercial and
Industrial Buildings

http://www.hunterplastics.co.uk
www.tyvek.co.uk/rooftest
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Construction jobs frequently make the list for the most dangerous professions

in the UK. Sometimes these lists even specify scaffolders and roofers as the

most at-risk workers within this sector. Clearly those who spend their

working days on the roof of a building are going to be more susceptible to

accidents than those who don’t.

The good news is businesses spend a lot of time and money managing the

risks to health and safety for their employees around the workplace. Nowhere

is this more true than on site and thankfully we’ve seen a downward trend in

the rate of all workplace injury in the construction sector since 2001. 

However, when you spend the vast part of your working day in one location,

most risks are clear and apparent. Therefore, they’re easier to manage. Where

some businesses are letting themselves and their teams down is with less

obvious risks, such as when employees are out on the road. 

Under the Health and Safety Work Act 1974, employers have a statutory duty

to assess the health and safety risks of their employees, including any driving

activity on the road. Every day more than 150 vehicles driven on company

business are involved in a road traffic accident in Britain.

One of the greatest risks is the driving style of business

drivers themselves. Harsh braking and acceleration together

with incidences of speeding are all great indicators of

whether driving is as safe as it could be. However, short of

sitting next to your drivers while they’re out on the road, the

only way of spotting and remedying unsafe driving styles is

with in-vehicle telematics. 

Essentially a live reporting tool, telematics have a number of

handy features including information on fuel usage, vehicle

efficiency, traffic updates, GPS, and most importantly driver

performance. Often they are used as a cost-saving tool thanks

to their propensity for spotting and reducing inefficient fuel

use. But for employers that take their health and safety

obligations seriously, they can also be used to encourage

drivers to operate as safely as possible.

When used as part of your health and safety strategy,

telematics monitor and measure speeding and harsh driving

styles, and produce driver profiles. Our system uses this data

to assess drivers by scoring them out of 100. With this

information to hand, you can then identify and monitor key

areas to influence driving styles and policy, or identify driver

training programmes.

While in the past these black boxes were feared as Big

Brother, they are now widely recognised as Big Mother. For

lone workers especially they can be an extra safety blanket,

providing peace of mind to them and their employers. Drivers

also know that if they become the unwitting victim of a

‘crash for cash’ scam, telematics data could help them prove

their innocence.

There is a business case for safe driving, too. It has the

added bonus of reducing fuel use and depending on your

insurance provider, reducing your premiums. There aren’t

many systems you can introduce that reduce your liabilities

and your monthly outgoings, but telematics is one such

system.

As a roofing contractor, if one of your employees is getting

off a roof you’re company has been working on, there’s a

scaffold in place for them to use, edge protection has been

installed, and when they reach the ground they might

remove any safety harness as they’ve been trained to do. But

remember, if that operative then jumps into the work van to

head to a builder’s merchants, say, your liability has not

ended. That worker is still under your duty of care. Take it

just as seriously as working at height and you won’t go far

wrong.

Roofers’ Duty of Care Doesn’t Stop with
Feet on the Ground
Head of Sales at Kinesis Telematics, David Mountfield, discusses how using telematics can
improve driver health and safety and support your business’ health and safety duty of care
policies.

www.polyroof.co.uk/demo
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From the biggest roofing firms right down to the smallest subcontractor,

insurance is a must. Getting the right cover at the right price can make a big

difference when margins are tight.

Access to the right advice is a key factor when choosing a broker. Covering all

your risks is a vital part of their role and your responsibility. Ultimately, the risk

of cutting corners and being underinsured is something which, although we

come across it regularly, is a danger to your employees and the very existence of

your business.

Contractors – risks and mitigation

With risks apparent both up and down the supply chain, roofing contractors are

arguably one of the most vulnerable to risk in today’s industry. To begin with,

there is vulnerability from up the chain, as they depend on prompt payment of

invoices in the same way as their subcontractors depend on them, as discussed

below. Credit insurance – traditionally an expensive option but becoming more

affordable as the state of the economy improves – may be an option here.

But the main threat to contractors, and the one which we come across

increasingly and regularly in our work, is the risk of the underinsurance of

subcontractors. Usually, the principal contractor will have insurance cover of at

least £2 million, preferably £5 million, to cover any of the myriad mishaps which

may take place during the course of their contract. But subcontractors, who will

prefer to pay the lower premiums associated with policies which offer cover for

just £1 million, may have less comprehensive cover than required by the terms of

the contract.

So what happens when an independent roofer who is

insured for just £1 million causes damage to a property

needing £2 million of repairs? Depending on the way

that any warranties or conditions are worded, one of

two things will happen.  Best case scenario is that the

primary contractor, even though not responsible for the

damage, will pick up the tab through their own

insurance, and their insurers manage to recover the

first £1m from the insurers of the negligent contractor.

This is also likely to result in an increase in premiums

which, given the tight profit margins involved, can

make a significant difference to the prosperity of a

business.

However, if the sub-contractor condition or warranty is

sufficiently onerous, then the main contractor could

find themselves having to fund the entire repair costs,

as they are in breach of a policy condition that allows

their insurers to refuse the claim in full. It is also

important to highlight that the checks required in this

area may be carried out by members of staff at a

contractor’s office who are unqualified to ensure

correct policies are in place.

The gap here is between the apparently minor value of

the jobs being subcontracted and the relatively huge

sums of money involved in claims for personal or

public injury, for example. You would not expect a

transaction for more than £1 million to be placed in the

hands of a PA or office worker, but these can be the

people tasked with sending out contracts or purchase

orders to tradespeople involved in maintenance

contracts. And to be fair, these types of employees

cannot be expected to know the finer details of an

insurance policy. This type of work, I suggest, must be

done by someone with adequate knowledge and

understanding of the consequences of subcontractors

being underinsured.

One final mention needs to be made of hot work – use

of blow torches, hot air guns, welding gear, bitumen

boilers and grinders. This use of heat and flame is

often not covered under insurance policies for general

building and if you ask subcontractors to undertake

such work without specific policies to cover it then

they, and you, risk having no cover at all.

Risk, Margins and Insurance 
Getting the Balance Right Through the Supply Chain

by Karl Jones, at Kerry London Ltd

t

http://solar-made-simple.wienerberger.co.uk/
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Risks to subcontractors

Of course, all of the risks up the supply chain which apply to contractors –

particularly regarding late payment of invoices – can be applied to

subcontractors as well.

Small businesses are especially vulnerable to the many instances of prime

contractors, for one reason or another, not paying invoices on time. It is the

smallest businesses which are most likely to be on the hand-to-mouth knife

edge of needing prompt payment. 

Our advice would be threefold:

n firstly, the onus is on the main contractor to check covers and limits 

for all their sub-contractors.

n secondly, make sure that the company contracting out the work is 

reputable and reliable. Is it advisable to be working for a client which  

takes 180 days to pay an invoice?   

n thirdly, protect against this threat by having terms clearly laid out before

engagement, so that subcontractors have something on paper which 

protects them against the risks. This is not something subcontractors 

might have the appetite or capability to do but it is certainly worth 

taking advice, especially if the subcontract is substantial enough to put 

the trader at serious risk.

General Principles

Given the cost of property and the potential damage to buildings and

Enquiry 6

Enquiry 11

people involved in maintenance work, there are great

spectrums of risks and costs involved in claims from across the

supply chain.

No matter who is addressing the risk, the general principles

must be the same – be thorough, take advice if necessary and

make sure that all paperwork and policies are in order prior to

work commencing.

While profit margins are often tight, and the burden being of

thorough may be viewed as costly and time-consuming, across

the board the risks and consequences of failing to do so may

not be worth taking.

Kerry London Limited was established in 1986 by Joe Kelliher

and today is part of the Kelliher Insurance Group, one of the top

50 brokers in the UK. 

Visit www.kerrylondon.co.uk/construction or email the author on:

KarlJones@KerryLondon.co.uk.

t
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Slate

Natural slate is one of the world’s oldest roofing materials and adorns many of our

historic buildings. Thanks to its unrivalled durability and aesthetic appeal, its popularity

has never diminished. Instead, it firmly remains at the pinnacle of roof coverings;

meeting the specifiers’ need for a ‘lifetime’ roofing system. When recommending and

installing natural slate, you are working with a premium product unmatched by other

roofing materials. In doing so, you have the opportunity to raise your own credibility and

reputation too - providing of course, you have the right service and support from your

supplier. So, in your quest to find not only the best slate for you and your customer, but

the best support from your supplier too, what exactly should you look for? Here’s a

handy checklist of considerations:

Premium slate with full traceability: As with any roofing material, there’s a wide range

of natural slate available, so it pays to do your homework. Aligning yourself with a

reputable supplier is a smart move. Slate may be a premium product but cheaper and

inferior slate is in abundance too, so it pays to check its origins prior to purchase.

Cheaper slate often has inconsistencies and imperfections which can affect its durability

and performance over time, resulting in high wastage and labour costs. Find a reputable

supplier who has access to multiple quarries; they will always be able to advise on the

best slate for your particular project.

Also, look out for a supplier that offers slates that suit a variety of projects and budgets,

together with exceptional aesthetics, outstanding performance and durability. One who

only stocks T1 slates is worth their weight in gold. More consistent in quality, and with

full traceability from the quarry to the roof, T1 slates provide you with complete peace of

mind.

A supplier with a solid reputation: Sourcing a quality slate is one thing, but you also

need to have confidence in your supplier. If something goes wrong further down the line,

or spares are needed to finish the job or extend the roof at a later date, you need to be

certain that the slate will live up to its promise and the same slate will be available in

the future.

A supplier with a long history of sourcing slate, and one that offers full traceability of

supply and labeling, will give you assurance in their product and service. Knowing that

you can count on them should support become necessary will far outweigh the potential

small savings made by sourcing cheaper slate, or falling victim to some of the

questionable extended warranties that very often fail to live up to their promises. 

A warranty you can depend on: Ideally, your supplier

will honour all warranties - even if the quarry that

supplies the slate ceases production. One that offers

reliable and robust warranties and case histories are

the safest bet, as they have invested in their supply

chain and are in it for the long term.

It also pays to invest in slate that forms part of a

single warranty package. These tend to cover the

performance of all products involved in the build-up

of the roof and can save you valuable time and avoid

frustration in the unfortunate event of a claim.

Normally available for pitched roofs, just one

warranty can cover a range of high quality products

for up to 15 years, and all at no extra cost.

Service you can count on: There may be times when

you need help in sourcing the best slate for your

project or for when urgent supplies in random

quantities are required. By dealing with the right

supplier or slate specialist, you can expect first class

service when it counts. Choose a supplier who will

help with samples, advise on design and build plans,

and fixings; such suppliers normally guarantee

products when you need them, regardless of your

location. 

When working with natural slate, it’s important not

to skimp on your choice of product or supplier.

Always insist on the best. Why? Because your

reputation, business and integrity are valuable and

should not be jeopardized by cheap products. 

Natural Slate – Insist on the Best
Amanda Green – Marketing Manager at SIGA Slate
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Although the roofing industry appears to be back on solid ground after the recession and

apprenticeship opportunities are on the up, there’s a persistent worry that not enough young roofers

are joining our sector and acquiring the necessary skills. With ageing roofers set to retire and a

current surge in housebuilding, it’s important that we hold on to existing young roofers, as well as

attracting more young blood to join our exciting profession.  

For those already part of the roofing industry, you may well be wondering what the skills shortage

has to do with you, and what you can do to help. Well, whether you’re a seasoned roofer or an

apprentice roofer, there are always skills to hone and new techniques to learn. Becoming an

ambassador and flying a flag for our industry is a great way to spread the word; and what better way

to do this than by entering a roofing skills competition and putting your existing and newfound

skills into practice? It could also be your chance to stand on the medals podium representing your

company, your industry and even your country!

In addition to providing a platform to demonstrate your talent (and a useful step up the career

ladder), a skills competition also offers an opportunity to challenge yourself. You’ll learn new things

and develop new skills - and even if you don’t win, you can still show what you gained from the

experience in future job applications. More importantly, you can show off your talents to your peers

who may just want to follow you in a career in roofing too

By showcasing the best talent in roofing competitions, the industry can address some of its

strategic priorities with regards to its image and the recruitment of apprentices. Take ‘SkillBuild’ for

example - the national construction skills competition that takes place every year in NEC,

Birmingham. With your participation, this is an ideal opportunity to promote roof slating and tiling

as a craft occupation and to

entice Year 11 school leavers

into our industry. It also

provides a platform to

showcase the roofing

fraternity as a long-lasting

career choice with lifelong

learning opportunities. With

previous Gold winners of

SkillBuild progressing to the

international competition,

IFD, that takes place every

two years, there’s also the

chance to reach an elite level

achieved by only a few in the

world. Now that’s impressive!

If you’re tempted to enter a

roofing skills competition,

your journey to achieving

gold medal status will begin

with SkillBuild 2017. Over the

course of three months, you

and other young roofers from

around the UK will take part

in regional heats that involve

for example: installing

underlay, battens and slates

Calling Young Roofers - your Industry
Needs You!

and tiles to a roofing rig based on a specification in just six hours. There’s

a stringent marking scheme in place and, as well as checking for

accuracy and adherence to the right plans and drawings, you’ll be

assessed for adhering to health and safety regulations. The top eight

scoring competitors then go to the final that will take place in November

2017. 

It’s a great achievement to reach this stage, and even if you don’t win,

your competition journey is a stepping-stone to the next point along the

way. So, whatever the outcome, it’s important to focus on what you’ve

gained from the experience, and how to keep on developing. 

Win or lose, the competition experience is its own reward. It presents an

opportunity to focus entirely on what you love about roofing and put your

skills to the test, as well as inspiring future generations of skilled workers

to discover the relevance and importance of roofing skills to prepare them

for a lifetime career. In addition, you will help the industry develop better

training systems and teaching practices to ensure the future needs of

skilled roofers will be better met.

With the final of this year’s SkillBuild almost upon us, excitement mounts

as the best roof slating and tiling apprentices across the UK go head-to-

head to deliver the highest level of skill to claim the Gold Medal and to

secure a coveted place in the UK Team for the Young Roofer World

competition (IFD). On behalf of the industry and all sponsors of the

competition - who play a vital role in supplying materials and support -

we would like to wish everyone the very best of British luck. Whatever the

outcome they are all winners!

Young roofers putting their skills to the test at one of this year’s regional heats of SkillBuild in Leeds. The roofers were challenged with
installing underlay, battens and slates and tiles to a roofing rig based on a specification in just six hours

The Slating and Tiling Winner of SkillBuild 2015 - Donal Harkin. Employed by D. Harkin & Co. Ltd based
in Londonderry.

Win one of four new
double-section sliding

roof ladders from Werner!

RROO OO FFII NNGG   TTOO DDAAYY  

RREE AADD EE RR   OOFF FFEE RR

For the chance to win a Werner double-section sliding
roof ladder just complete the Advertising Enquiry Card

and tick the Reader Offer box.

Alternatively, email your details to 

readeroffer@roofingtoday.co.uk

The four lucky winners will be selected at random from
all entries received by 31st December 2016.

Werner, the world leader in ladders and access equipment, is offering

four lucky Roofing Today readers its latest addition to the company’s

product portfolio - the new double-section sliding roof ladder.  

The longer, lighter roof ladder improves on other ladders now on the

market, following extensive reviews of existing products and direct

feedback from roofers, satellite and aerial contractors.

Werner’s engineering and product team has developed

the new double-section sliding roof ladder to assist

operators working on different roof types, such as slate or

tiles. 

New non-swivelling wheels now ensure that the ladder can

only move up and down. The redesigned wheels on the

new model improves usability for operators, especially when

working on a roof, and the new larger wheel diameter means

less force is required for correct positioning. Softer rubber

wheels also increase grip when rolling the ladder up the roof.

Other features include a heavy-duty roof hook, allowing a

superior fit across the roof apex. Perfect for trade use with its

150kg load capacity, the ladder doesn’t compromise on

strength while being lighter than other products on the market,

allowing users to move the ladder much more easily by sliding

the ladder up and turning it over for use.

Reach New Heights and Win a Werner Roof Ladder
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It’s been over two months since I began my training for my new role as Technical

Manager for Competent Roofer, and my title changed from designate to manager on

November 1st. 

Now, the wise amongst you will know that training never stops – you don’t just

acquire all the knowledge needed for a new role because of a date on a calendar. I

consider myself very lucky though, not only did I have my induction from the very

knowledgeable previous Manager, Ian Henning (who is still around, by the way),

but also great help from the staff from the NFRC’s main office who are just the best.

(That should ensure I get coffee and biscuits next time I arrive in the office!) Joking

aside, I am honoured to work with them and have them as colleagues.

For those of you who don’t know what Competent Roofer is, I hope to tell you more

about it in a full article in the near future. I’ve also conducted some CPD’s, the most

recent in London for the Royal Institute for Chartered Surveyors. I’m quite used to

talking to a classroom full of people, but this was on a different scale. It actually

went quite well, and the round of applause at the end made it all worthwhile.

Lack of knowledge

Apart from my main role, I answer the everyday technical enquiries from architects,

contractors and members of the public. And I am still regularly shocked at the lack

of knowledge out there. So, I’m going to tell you about one or two queries, because

hopefully if you are reading this, it may help you, or you can pass the info on to

someone who needs it.

Battens. Since the new standards in 2014 every new roof should have battens

which are fully graded and stamped to indicate that they comply with the British

Standards. There appears to be still some merchants and contractors who are either

‘trying their arm’ or disregarding this completely, or - let’s give them the benefit of

the doubt – they are unaware. Although they’re probably not unaware that ungraded

battens are 30% cheaper. 

I’m quite sure it doesn’t help that the ungraded battens are given names which

sound like they are the highest quality – clever sales branding or misleading

information? Anyway – use the correct graded battens or your roof will not meet the

current standards, and that means if you get caught, it’s stripping it all back off

again, and the house you did next door, or around the corner and so on.

Mechanically fixing tiles. I’m still getting calls from contractors saying “Is it

right I have to nail all these tiles now?” 

YES it is. And you may need to clip them too. Don’t take the chance, cover

yourselves and get a site-specific fixing guide from the tile manufacturer - they’re

free!

Mortar. I did a huge amount of testing a few years ago. It was a project led jointly

by the NFRC and the NHBC and we tested every type of mortar, mixture, sand,

cement and ratios. Then we did the tensile strength tests: pull tests with three

samples from each. The results helped to establish the standards which are:

3:1 with blended sand – this is a soft and sharp sand mix, with sharp sand not

being less than one third, to part Portland cement. So, that means two soft sand +

one sharp sand + one cement

3:1 with coarse building sand. Sand from all over the UK differs in coarseness,

and some replicate the two soft and one sharp combination mentioned above. So, if

between 70 - 90% of the sand can pass through a 0.5mm sieve, you can use it as 3:1

with plasticizer in accordance with manufactures’

instructions. But come on, who’s got a 0.5mm sieve in

the van?

And your third option is to use a proprietary mix –

mixed and applied strictly to manufacturers’

instructions – you must make sure you get the volume

of water correct.

Most importantly, any mortar-bedded components need

to be supplemented by using mechanical fixings to

secure them to the roof structure.

There’s so many more topics to cover, the questions

vary from day to day. Just like Forrest Gump’s mama

said, ‘you never know what you’re gonna get’. It is all

interesting though, and I hope I can make a small

difference in answering some of the questions that

arise, and imparting my experience 

Technical Roofing Queries: 
You Never Know What You’re Going to Get

Enquiry 20

Enquiry 35

Simon DixonMIoR, Technical Manager Competent Roofer
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Kiwa Appoint Paul Oakley as Technical Manager
Kiwa BDA, provider of the BDA Agrément® for
roofing, facade, insulation and other building
products, has appointed Paul Oakley as Technical
Manager to support its rapidly increasing demand
for product approval.

“Paul’s experience and knowledge of the
construction sector makes him a perfect fit for the
role” explained Kiwa’s CEO, Brian Austin. “This
business area is developing quickly and recruiting
Paul underlines our commitment to maintaining the
integrity of our work and building up technical
contact with our clients".

Kiwa has also taken on a number of new technicians
to help handle the large volume of product approval
work secured from UK manufacturers. 

For more information please email
chris.forshaw@kiwa.co.uk or call 07718 570564.

Enquiry 37

Fall Protection Covered with New Kee Cover
In response to falls through roof lights accounting for almost a fifth of
all fatal working at height accidents, Kee Safety, the leading fall
protection specialist, has launched Kee Cover - a range of skylight
covers. Kee Cover is an innovative protection system that has been
designed to protect roofers and maintenance teams from falling
through roof skylights without blocking out the light they are designed
to let in.  Kee Cover is a modular system incorporating the strength
and reliability of Kee Klamp® fittings and tubes and a mesh panel.
The system is delivered in component form making it easy to
transport up to the roof and installation is quick and easy. All
components are hot dip galvanised and can be colour coated.  The
Kee Cover range features two models, both compatible with
trapezoidal and standing seam roofs. The Standard Model fixes
virtually flat to the roof surface, while the Raised Model is mounted
higher. Standard Kee Cover panels are 2m long and 1m wide, but
extension panels are available. Variable height facility allows for use
over different shaped roof lights. Both Kee Cover models have been
tested in accordance with the ACR Red Book and BS EN 1873. 
For more information, please visit www.keesafety.co.uk.

Icopal Launches Decra Noxite
to Combat Air Pollution
Combining the durability and lightweight
design of the popular Decra Classic tile with
the de-polluting technology of the Noxite
membrane, Icopal now offers the best of both
worlds with its new Decra Noxite tile. This
enables the roofs of buildings to benefit from
the aesthetics of Decra roof tiles, which have
been developed to resemble traditional roof
tiles, whilst at the same time making a
positive difference to the surrounding
environment. Nitrogen dioxide (NO2) and
Nitric Oxide (NO) are together referred to as
NOx. This is an air pollutant and a particular
problem in urban areas, where NOx is created
by cars. Tackling air quality is high on the
agenda for governments and local authorities.
Icopal introduced the flat roofing membrane,
Noxite, in 2010 and continues to convert NOx
pollution into harmless nitrates, as validated
by the BBA. Now a similar effect can be
achieved by installing Decra roof tiles which
are proven to outweigh some types of concrete
tiles and outperform other lightweight roof
systems. Much like the Decra Classic tile, the
new Decra Noxite tile is totally dry fixed
throughout and contoured to provide a strong,
interlocking roof covering. Decra Noxite tiles
come with a unique 40 year insured
guarantee. 

Bilco Products Help Launch New Era for Historic Lighthouse Building
The distinctive, recently restored Lighthouse building in
Kings Cross, London, has recently been fitted with a range
of Bilco products to ensure that it will be safe for all who use
it. These include a Bilco S-50T roof access hatch, a BL-S-
WH2 vertical ladder with safety cage and five additional
vertical ladders.  Each ladder has been fitted with Bilco’s
LadderUp® safety post which enables users to maintain the
essential three points of contact.  Five type FR Fire Rated
Floor Doors fitted with fire detection and self-closure were
also installed as a fire prevention measure. “We opted for
Bilco products as the company has a stellar reputation,”
explained Tom Williams, Quantity Surveyor, Balfour Beatty.
“Not only could they provide the product quickly, they could

deliver it on budget too.”“The team at BIlco is very proud to have been involved in the Lighthouse
building project and to have been able to assist in the rejuvenation of this iconic building,” added
James Fisher, Managing Director, Bilco UK. Every care is taken during the design and manufacturing
process to guarantee that Bilco products are fully weatherproof and preserve the integrity of the
building to which they are fitted. For further information visit: www.bilcouk.com.

Crendon Reaches New Heights with New Factory
Pioneering UK roof truss supplier Crendon Timber Engineering has marked a £1.5 million investment
with the official opening of a new state-of-the-art manufacturing facility. The 1,700m2 factory in East
Harling, Norfolk, manufacturing trussed rafters and Posi-Joists, is the latest landmark for the
company which celebrates its 50th anniversary next year. The plant at East Harling, one of six in the
UK (Crendon also has an estimating and design
office in Bristol), was officially opened on 9th
September by an equally pioneering person,
Secretary of State for Justice and South West
Norfolk MP Elizabeth Truss who is the first female
Lord Chancellor. The new depot will offer a full
design and manufacture service for roof trusses
and Posi-Joists along with a distribution hub for
the south-east of England. MD, Alex McLeod said:
“In an industry where the reliable supply of
quality materials to site is a key consideration,
the opening of our new world-class manufacturing
facility in East Harling is just another example of
the investment we feel our customers deserve.” Visit www.crendon.co.uk.

New Sievert Hot Air Tool with the
Highest Airflow on the Market 
Sievert’s new Hot Air Tool for professionals - DW
3000 - has the highest airflow on the market and
is adjustable in three steps between 300 – 360
l/min. The tool is both powerful and light,
weighing only 810 grams. With an adjustable
temperature between 100 – 600 degrees
Celsius, the bright, anti-reflection LED-display
shows the actual temperature at the nozzle.
The temperature for the DW 3000 is simple to
set with a plus and minus button on the handle.
The actual temperature at the nozzle is shown
by a bright LED display. The tool’s built-in
voltmeter enables monitoring of the voltage at
the work site by operators and preventing
damage to the tool. The new Sievert DW 3000
has been tested by professional users in the
field and in varying conditions. Tests show that
the DW 3000’s advanced electronics stand up to
working in rugged operating conditions. The
high, adjustable airflow and the precise
temperature control at the nozzle were praised
highly by test users, who say these features
make operation easier when working with
different materials and when in outside
temperatures in varying weather conditions. The
DW 3000 is designed for roofing work, floor
laying, plastics welding and vehicle workshops. 
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Langley has strengthened its commitment to UK roofing after becoming the first

NFRC supplier member in the UK to be formally recognised as an approved BCP

training provider for Reinforced Bituminous Membranes.

The BCP (Basic Competency Programme) will enable Langley to play a key role in

helping the industry deliver a multi-skilled and qualified workforce. The BCP,

endorsed by CSCS, CITB and CPA is formalising manufacturer training and links it to

a nationally recognised VQ qualification.

Once roofing operatives have attended Langley’s two day BCP programme in

Reinforced Bituminous Membranes, and passed the end test, they will automatically

be able to register for a three years’ Red Experienced Worker CSCS Card - following

completion of a CSCS health and safety test.  Operatives will also have the option to

work towards a Level 2 NVQ roofing qualification, which will certify the issue of a

CSCS Blue Skills Card. 

The news comes at a time when The Construction Industry Training Board (CITB)

forecasts that UK construction output will grow more than 20% by 2019, meaning a

significant investment in construction skills will be essential if that growth is to be

achieved. 

Mark Dunn, Learning and Development Managerat Langley commented: “As

national roofing and waterproofing experts we are driven by our commitment that

more goes into a Langley roof.  This means that all installations are carried out to the

highest possible standards, which is why we have always provided ongoing support

and training for operatives.  However, this milestone of becoming the first to be

formally recognised as a BCP manufacturer for Reinforced Bituminous Membranes

means that we can further strengthen our investment

and commitment to providing best practice and

specialist training.

The Roofing Industry Alliance (RIA) has secured a three

year major CITB investment which will support four

roofing federations with the development and the

delivery of the BCP; The National Federation of Roofing

Contractors (NFRC), Single Ply Roofing Association

(SPRA), Liquid Roofing Waterproofing Association

(LRWA) and the Federation of Traditional Metal Roofing

Contractors (FTMRC).

Langley Feature

Langley Becomes First NFRC Supplier Member in the UK
to be Awarded BCP Training Status 
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UK Roofing Supplies Chooses K8
Software

Established in 1977, UK Roofing & Plastic
Supplies is a leading independent supplier of
roofing materials, building plastics and tools.
Based in Slough, the company prides itself on
being able to supply everything its trade
customers need – from the eaves upwards!  UK
Roofing is an approved trader within Slough
Borough Council’s ‘Buy with Confidence’
scheme. This means they have undergone a
stringent vetting procedure and are promoted
by the council as ‘a good, honest local
business’. Before deciding to implement K8
software, the UK Roofing Team was using a
system that was limited to invoice generation
and stock management. Managing Director and
owner, Neil Price and Branch Director, Graham
Gerrans, felt it was time to investigate
integrated systems that could also handle their
purchasing, accounting and reporting. K8 is a
fully integrated trading and business
management solution already used widely by all
types and sizes of companies in the building
and roofing product supply industry. It
combines a suite of modules designed to
manage sales order processing, purchasing,
finance, stock control, CRM, E-Commerce and
business intelligence. Graham said: “Most
importantly, we will have better visibility of all
our business processes and our current status
through the business intelligence suite - this will
allow us to forecast more effectively.”

Amazon Distribution Centre Gets Seamsil Roofing Treatment
It was no surprise that SEAMSIL, Delvemadeʼs patented
silicone external repair system, was recently specified and
used to treat the metal roof of one of Amazonʼs distribution
facilities, based in Bristol.  SEAMSIL is the time-proven
external repair system for cut edge corrosion on profiled
Plastisol/PVDF-coated steel roof sheeting.  Invented and
developed by Delvemade over 20 years ago with the full co-
operation of BSC (now Tata Steel). SEAMSIL provides an
effective long-term solution to edge corrosion in critical
roof overlaps and gutter overhangs, which if not treated
quickly and effectively, can lead to leaks and eventually to

partial or complete roof replacement.  Approved contractor High Access Maintenance Ltd undertook
the project also using DELCOTE HPG, manufactured by Delvemade, specifically for the
refurbishment of galvanised steel, aluminium plus concrete and asbestos cement gutters.  Used in
conjunction with SEAMSIL 300 for defective joints, the coating system provides a seamless solution
to long-term weatherproofing of gutter surfaces.  Manufactured by Delvemade Ltd in Manchester,
SEAMSIL and DELCOTE HPG are available from Giromax Technology who oversees all UK
installations. The sole distributor helps ensure that specification and application will provide a
sustainable answer that extends the life of roofs and preserves the value of buildings.
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Icopal Best Seller Lands Second
Calling as Artist’s Canvas

Top roofing manufacturer Icopal has seen one
of its most popular ranges of roofing
membrane, Bitumen felt, transformed into a
collection of creative masterpieces by Irish
artist, Martin de Porres Wright.An abstract
artist and sculptor, Martin Wright discovered
that Icopal’s Bitumen felt makes for a unique
artist’s canvas after finding a roll of the Bitumen
Tecnatorch sand membrane for recycling in a
builders’ yard near his studio. Having previously
preferred the use of newspaper over traditional
canvas, Wright was immediately taken with
Bitumen’s heavy, rough finish as the ideal
medium for both oil and acrylic paints, and has
inspired his ongoing production of original
works.In March of this year Wright put on his
first show: an invitation-only event entitled ‘The
Lookout Tree; Works on Bitumen’.  The event
was held at the City Assembly House in Dublin
and was attended by Dublin media and art
critics, as well as Icopal’s Regional Director
(Ireland), James Robb.  Martin said: “Bitumen
membrane is the perfect medium for my
creative expression – I felt an immediate affinity
as soon as I applied the first stroke of my
paintbrush.” 
For more information on Martin Wright visit
www.martindeporreswright.com.
For more information on Icopal,
visit www.icopal.co.uk. 

New White Painted Roof Window is a More Profitable for Builders
Natural light specialist, LB Roof Windows, has launched an
exclusive new product, offering builders, roofers, and
installers the possibility to earn more margin on their
projects. LiteleaderEcoWhite is a high-quality white painted
wooden roof window that provides a more affordable
alternative to the popular brands and is solely available for
the UK market via LB.  White painted roof windows are
growing in popularity, with more and more end-users
preferring their contemporary look and seamless integration
with a white sloped ceiling. LB Roof Windows is a leading
supplier of the Velux brand in the UK, and has identified the
growing demand for white painted roof windows.  LB sales
director, Adrian Cooper, commented: “We constantly look at
adding new products to our range that will enable our clients
to keep ahead of the curve, capitalise on emerging trends,
and increase their profits.  “The new EcoWhite does exactly that.  With similar features and
aesthetics to the very popular and established brands, EcoWhite is guaranteed to prove a hit with
the end-users, as well as our clients, tradesmen and contractors.” For more information call LB Roof
Windows on 01623 624500 or visit www.lbroofwindows.co.uk.

Enquiry 56

Enquiry 62

Enquiry 60

Tata Steel Launches New Flat Panel
Formawall® is an outstanding flat insulated panel used for external
wall cladding and capable of producing an eye-catching look for any
building envelope. The flat smooth surface enhances the appearance
of the insulated panels to provide a visual attractiveness more
striking than its rivals. The unique secret-fix joint detail design allows
primary fixings to be hidden from view, creating a spectacular
external finish with crisp, clean uninterrupted lines. The end result is
an aesthetic finish that rivals rainscreen façades but at a fraction of
the cost and a faster, less complicated build time. Manufactured in

the UK by Tata Steel, Formawall® is the only PIR insulated flat panel on the market to be certified
to the Building Research Establishment (BRE), BES 6001 responsibly sourced standard. Showcasing
Tata Steel’s commitment to corporate responsibility, the panel also increases credits under the
Responsible Sourcing of Materials to achieve higher rated BREEAM buildings.Available with
Platinum® Plus system guarantee of up to 30 years, the panel is also FM approved, and the
ColorcoatPrisma® external face pre-finished steel is covered by Confidex® Guarantee for up to 30
years upon online registration.  For more information on Tata Steel's Formawall® flat panel, please
visit: https://www.tatasteelconstruction.com/en_GB/Products/Building-envelope/Walls/sandwich-
panel-systems/Microrib-and-flat-panels/Formawall%C2%AE.
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Cupa Pizarras Roof Slate Chosen for Prestigious Development
Easton Square, an exclusive development of four bespoke,
luxury six-bedroom houses, features CUPA 12 R Excellence
roofing slates.  The product was selected for its superior
qualities, including its adaptability, longevity and polished
finish.  The exclusive Langton Homes development is set in
large private grounds in Great Easton.  Each property features
over 5,500 square feet of accommodation and has been tailored
towards the individual needs of each occupier.  CUPA 12 slate
has been used across all four Easton Square dwellings,
including the properties’ associated outbuildings and garages.
Supplied through Castle Roofing Supplies, CUPA 12 is a dark grey slate with thin laminations and a
smooth matt surface. Available in six sizes, it has exceptional consistency of thickness and surface
appearance; it is split to an average thickness of 5mm and 6mm.  In addition, the slates conform to
the product specification requirements of BS EN 12326-1 and are certified for resistance to freeze
or thaw.  Commenting on the choice of CUPA 12 slate for Easton Square, Jonathan Arksey at BRP
Architects said: “CUPA PIZARRAS slate’s timeless appearance not only complements all the external
materials that make up the dwellings, but is also in harmony with roofing used throughout the
neighbouring Conservation Area of Great Easton”. For more information on
CupaPizarras, please visit www.cupapizarras.com/uk Enquiry 62

Green-Tech Unveil Bumper 2017 Catalogue 
Green-tech has announced that its
new 2017 Green-tech printed
catalogue is back from the printers
and is being mailed out to
landscaping contractors,
architects and garden designers
across the UK, along with its latest
Tree Planting Packages offers.The
114-page catalogue is crammed

with over 6,000 products for rural and urban tree planting, tree
irrigation and ground, wind, weed and erosion control,as well as grounds
maintenance.  The soils, growing media and barks is now a much larger
section and the wildflower and conservation section has been extended
to include an urban habitat range.The catalogue also includes a new Bio
Engineering section, information on new latest laser cut Tree Grilles, a
new range of composts and its latest new product for retaining
walls.Each year Green-tech donates to charity for each catalogue
distributed.  This year’s beneficiary is Physcap: a Yorkshire-based
charity run completely by volunteers for children suffering from severe
physical and mental disabilities.For your copy of the 2017 catalogue,
email marketing@green-tech.co.uk. Rachel Kay, Managing Director,
said:“2016 has been an amazing year for us.  I’m anticipating 2017 to
be equally successful with further investment in our staff, premises and
facilities and continued product development. 
For your personal copy of the 2017 catalogue email
marketing@green-tech.co.uk. Enquiry 67

New Single Ply Brochures Launched for
Armourplan® And Spectraplan
Market-leading single ply manufacturer IKO Polymeric has launched two
new brochures for its Armourplan® PVC and Spectraplan TPE
membranes. The A5 landscape brochures are aimed at specifiers and
contractors who work with single ply, or want to know more.   Both
Armourplan and Spectraplan are BBA-certified and manufactured at IKO
Polymeric’s dedicated plant in Chesterfield which has ISO 9001 (quality

management), ISO 14001 (environmental
management) and BES 6001 (responsible
sourcing of products) accreditations. The
guides give information on the range of
options available with 3D renders of typical
build-ups, including mechanically fastened,
adhered, inverted and ballasted. Full-page
professional photography shows examples of

projects across education, commercial, healthcare and residential
sectors.The Spectraplan brochure also advises on the unique
environmental and installation benefits of this advanced single ply
system, including its durability and its rapid and solvent-free hot-air
welding process.IKO Polymeric is the only UK-based single ply
manufacturer and the division celebrated its ten-year anniversary in
2015.  A new purpose built state-of-the-art manufacturing facility was
introduced in 2010 and has achieved the ISO 9001 and ISO 14001
management systems for quality and the environment.  To view or order
a brochure call IKO Polymeric 01257 488000, visit
www.ikopolymeric.com or follow @ikopolymeric. Enquiry 68

Norbord Particleboard for All Applications
Norbord’s Caberboard range extends from the
basic Caberboard P1 particleboard for general
purpose use, to the top-of-the-range Caberdek
and CabershieldPlus moisture-resistant flooring
panels.For general building, carcassing and
fitting-out work to top quality flooring,
Norbord’s market-leading particleboard has the
answer.Stable, durable and easy to work,
Norbord’s CaberBoard range extends from the
basic CaberBoard P1 particleboard for general
purpose use, to the top-of-the-range CaberDek
and CaberShieldPlus moisture-resistant
flooring panels.CaberBoard is made from high
quality wood fibre bonded within a resin matrix to create a strong board
that is easy to work with and suitable for a range of applications. A popular
choice for internal linings and fitted furniture, CaberBoard P1 and P2
grades are ideal for use in dry applications.CaberBoard P3, a moisture-
resistant grade, is commonly used for kitchen worktops.  For flooring
applications, Norbord’s CaberFloor P4 and P5 tongue-and-groove panels
are designed for use in dry domestic, and humid domestic and
commercial applications respectively.CaberDek and CaberShieldPlus
flooring systems are both made from P5 particleboard but are finished
differently.  For enhanced performance, CaberDek has a peelable plastic
film while CabershieldPlus boasts a permanent, waterproof covering.The
CaberDek film is simply peeled away when work has finished to reveal a
clean floor surface. For further information call 01786 812 921 or visit
www.norbord.co.uk.
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BBA Endorses Dow’s Xenergy™ Sl Roofing
Insulation
Dow’s XENERGY™ SL roofing
insulation product has been
endorsed by the British Board of
Agrément (BBA), which provides a
recognised symbol of quality and
reassurance for the construction
industry.  It follows Dow’s recent
success in becoming the first
company to attain a coveted
Green Guide Rating A+ by BRE
Global for XENERGY™ SL, and the only XPS manufacturer to achieve this
internationally-recognised certificate.  XENERGY™ SL is a flame-
retarded, XPS roof insulation product, which achieves significantly
improved lambda insulation performance delivering a Global Warming
Potential (GWP) of less than five.  By using CO2 as the blowing agent and
adding infra-red blocking particles to scatter and reflect heat radiation
within the foam board used for XENERGY™ SL, lambda values have been
decreased by up to 11%.  Chris Gimson, Head of Commercial at Dow
Building Solutions, said: “The BBA certification provides yet more
evidence of the quality of our product and further assurance for the
construction industry that XENERGY™ SL will deliver all the benefits that
Dow promises.”XENERGY™ SL is manufactured at Dow’s production
facility in King’s Lynn, Norfolk, where a wind turbine is used to generate
renewable energy for the company’s manufacturing processes. For more
details on stockists of XENERGY™ SL visit www.styrofoam.co.uk.
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CA Group Shortlisted for Manufacturing
Excellence Award for the Second Year

County Durham’s CA Group
Limited has again been
shortlisted in the category
of Large Manufacturing
Company of the Year, in the
2016 Business Insider:
Made in the North East
Awards.  The building
envelope specialist supplies
leading British companies,
including: Marks &
Spencer, J. Sainsbury,

Tesco and Jaguar Land Rover, directly from its state-of-the-art
manufacturing facility in Evenwood.  Neil Alderson, Managing Director
Building Products, explained: “This is the second year running that we
have been shortlisted for these highly prestigious awards; it is a great
achievement and we are proud to have been recognised for our innovation
and technological expertise, alongside only a small handful of other
leading manufacturers in the region.  CA Group prides itself on being a
shining example of North East manufacturing excellence and we are
committed to investing in both local talent and the local community.”
Winners of the Made in the North East Awards will be announced at a gala
dinner to be held at the Radisson Blu, Durham, on Thursday 1st
December, 2016.  For further information about CA Group
visit: www.cagroup.ltd.uk. Enquiry 65

The Only Bituminous Roofing Membrane With A 
40-Year BBA Durability Statement 

Alumasc’sDerbigum
waterproofing membrane is
the only high-performance
bituminous roofing
membrane with a 40-year
durability statement from
the BBA (British Board of
Agrément).  While
competitors’ durability
statements are typically for
20 or 25 years,

Alumasc’sDerbigum stands out for its proven reliability with a 40-year BBA
durability statement, which gives specifiers and end-users added confidence
as to the product’s in-service longevity.  With a proven track record of
success, Alumasc’sDerbigum systems have held a BBA certificate since
1980 and offer a variety of environmentally-beneficial and sustainable
characteristics, including membranes with high levels of recycled content;
innovative CO2-neutralising membranes; energy efficient ‘cool’ roofs; and
vegetal, non-bituminous solutions.  The original and best APP (Atactic
Polypropylene) modified product on the market, more than 20 million
square metres of Alumasc’sDerbigum have been installed upon a wide
variety of buildings in the UK, including the Shard and Canary Wharf in
London.  For further information visit www.alumascroofing.co.uk or call +44
(0) 3335 771 500.

Enquiry 63
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Difficult to Insulate Your Roof?
Need to upgrade
insulation at rafter level?
Changing the roofline or
losing headroom may be
your first thought but
there’s a way to boost the
thermal performance
without altering either.
PhotonAiris a new
generation of insulating
breather membranes
with a thermal performance equivalent to 40mm of PIR.  It squeezes better
thermal performance out of your roof without changing the roof height and
delivers the secondary weather protection of a breathable underlay – an
efficient way to upgrade, manage condensation and retain the roofline.
Installed in the same way as a breather membrane, PhotonAir boosts the
U value of the roof to compensate for deficiencies elsewhere.  Often this is
unachievable without either raising the roofline or losing headroom in the
space below.  LABC-Registered PhotonAir brings transparency to the job.
Fully breathable, easy to install, air-open and without needing counter
battening, it is draped over rafters like a conventional breather membrane,
side-stepping the need to raise the roof.  It upgrades thermal performance
without the risk of condensation; needs no Vapour Barrier or counter-
battening; is air-open - no ridge or high level ventilation required; and is the
ONLY low resistance (LR) insulating underlay approved by LABC. Still need
convincing? Visit www.thermictechnology.co.uk.
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Freefoam launch X-Wood cladding
Freefoam Building Products
announce the launch of X-Wood, a
completely new and innovative
exterior cladding that looks and
handles like wood but without all
the usual problems of wood.  X-
Wood is a PVC-U cladding
designed to bring a refreshing new
look to the exterior of any
refurbishment or new build
project.In response to the growing

popularity of both timber and PVC facades, Freefoam have used their
manufacturing expertise to design and produce an attractive high
performance cladding comprised of three different layers: a heavy duty
through coloured plastic foam core, covered with a durable plastic skin
and then coated with market leading Renolit film which creates a hard
wearing, stable material with a beautiful subtle woodgrain effect finish.
Any exterior wall covering has a major impact on a building’s
appearance.  X-Wood cladding is easy to fit, and low maintenance, and
offers a wide choice of six contemporary colours to create an attractive
finish, all with an impressive ten-year guarantee. Suitable for both
commercial and domestic new build or renovation projects and with its
high performance credentials, X-Wood can also be successfully used in
coastal and highly exposed areas.For further information and images
please contact Louise Sanderson on 01604 591110 or at
louise.sanderson@freefoam.com. Enquiry 48

BLM launches new product guide
The UK’s leading rolled lead
sheet manufacturer, BLM
British Lead, recently
launched a new product
guide. The company took the
opportunity to launch at the
2016 Build Show, part of UK
Construction Week. Russ
Taylor, Sales Development
Manager at BLM British

Lead, commented:  “The sheer scale of UK Construction Week presented
us with the opportunity to engage with a large number of key contacts
and decision makers from all corners of the industry, and made it the
ideal time and place to launch our smart new product guide”.The new
40-page product guide reflects the BLM’s new visual identity and
features its wide range of rolled lead sheet and lead ancillary products
offered, their features, appropriate applications, stunning images and
technical illustrations, together with comprehensive sizing and fitting
information, all presented in an easy-to-navigate format.  The company
also explains the importance of turning waste into new products and
preventing their disposal in landfill by recycling scrap lead. “We are very
proud of our new product guide; its bright, sleek, modern look, together
with lots of helpful information for our customers, is reflective of our
market position,” added Russ Taylor.
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New Sales Director for A.Proctor Group
The A. Proctor Group, specialists in
building products and solutions,
ispleased to announce it is
strengthening its Board of Directors
with theappointment of Alastair
Gleave as Sales Director.Alastair
joins the Group with an impressive
portfolio of more than 22 yearsof
construction sector experience,
starting out as an Architect and
utilising this knowledge
commercially, previously working
with organisations such
asSuperglass and Kingspan.Alastair will be responsible for contributing
to the A. Proctor Group’soverall strategy and increasing offerings to both
existing and new clients.Alastair commented: “I am delighted to be
joining the team at the A. Proctor Group, and looking forward to building
on the company’s successto date, and in developing new business
opportunities. It’s a real pleasure tobe part of such a renowned name
within the construction industry.”Keira Proctor, the A. Proctor Group’s
Managing Director, added: “Alastair isjoining us at an exciting time in the
growth and development of the Group.Alastair has the level of experience
and industry knowledge which will be the perfect complement to our
existing board of Directors, and enhancesour on-going commitment to
exceed our customer’s expectations incontinuing to lead the way in high
quality, innovative solutions, and serviceexcellence.”
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Encon’s Fast Track to Success
The Encon Group is delighted
to have been ranked 94th in
The Sunday Times Grant
Thornton Top Track 250
League Table.This prestigious
index lists the top 250 private
mid-market growth
companies in Britain who
have achieved the biggest
sales, placing Encon amongst
well-known organisations
such as Virgin Active,
Nando's, Travelodge and
McLaren Automotive.In 2015, the business was pleased to feature in the
list at number 130. This year the West Yorkshire-based company is
excited to have jumped up the league table by 36 places, putting Encon
ahead of Dreams Beds, Timpson’s, TGI Friday’s and The White
Company.Speaking of the company’s accomplishment, Chief Executive
Stuart Moore said:“This achievement is testament to the hard work of all
our employees across the business over the past 12 months and
showcases not only the progress made over this past year, but also the
immense potential we still have for the year ahead.”The Encon Group
employs around 600 people, with its Head Office inWetherby, West
Yorkshire and operates 24 sites throughout the UK. Encon Insulationis
the leading independent UK distributor of thermal and acoustic
insulation, fire protection and roofing materials.  For more information
on Encon please visit www.encon.co.uk.
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Cembrit slates give attractive finish to new
housing development

The oldest street in Coventry
features a newly built housing
development that remains in
keeping with the area’s historic
background, thanks to the
installation of Cembrit’s Jutland
fibre cement slates.  Now it
features a new gated community,
comprising 30 three and four

bedroom mews style houses.  Kilby Mews forms part of a wider multi-
million pound private and public sector regeneration project to develop Far
Gosford Street.  Cembrit was recently presented with a renewed BBA
(British Board of Agrément) certificate for its Jutland Slates at the RCI
show 2016.  Jutland slates feature a smooth surface and are pre-holed,
square edged and lightweight, and do not need to be graded and sorted like
natural slates.  They are manufactured to the highest European standards
using Portland cement together with a formulation of superior blended
synthetic and cellulose fibres. Cembrit fibre cement slates are finished with
a high quality, semi-matt acrylic coloured coating to the face and edges
and a tinted, high performance binder to the back face. Coventry–based
building and development company, Harrabin Construction Limited,
worked with roofing specialist, Russell Roofing Ltd on this project. For more
information, and to download the fibre cement slate guide, visit
www.cembrit.co.uk.  Follow Cembrit on Twitter at
@CembritUK and Facebook at Cembrit UK. Enquiry 52

Winner Chooses Honda Bike at
UK WOTY

In its seventh year and with the widest range of
prizes available, flooring specialist Kevin Skeith
from Sleaford was crowned UK Worker of the
Year (UK WOTY) 2016, after the six finalists
faced a panel of judges at Brands Hatch in
October.  Kevin had the opportunity of choosing
a luxury holiday or from a choice of several
Honda vehicles, including a Jazz car,
motorbike, rib boat, as well as a year’s
shopping from ASDA. There was also the
chance to win a potentially life-changing
£250,000 if the finalists correctly predicted the
outcome of the top six rider positions in the
weekend MCE British Superbike race –
unfortunately the predictions did not match the
results!Kevin chose the Honda Crosstourer
1200cc motorbike and said: “It still has not
sunk in that I have won the UK Worker of the
Year competition. I genuinely love my job and
have been a self-employed flooring specialist for
the last 18 years.”  The UK Worker of the Year
(UKWOTY) competition is open to anyone in the
UK who works, and finalists represented a wide
range of professions from across the country,
including a beef farmer, firefighter and
electronics engineer. More information about
UK Worker of the Year can be found at
www.ukworkeroftheyear.com, Facebook:
www.facebook.com/ukworkeroftheyear.

Mellor Primary School wins PEFC UK-Sponsored Award
The Winners and Highly Commended entries of the
Structural Timber Awards 2016 were revealed on
Wednesday19th October at a gala dinner held at the
Birmingham National Conference Centre (formerly known as
the NationalMotorcycle Museum) during Timber Expo and
UK Construction Week.Sponsored by PEFC UK, the Best
Education Project category saw Mellor Primary School, near
Stockport, designed bySarah Wigglesworth Architects
announced as the overall winner from 12 shortlisted
projects. The Best Education Projectcategory showcases
schemes that have used timber technology to create

exceptional buildings and vibrant learningspaces for both students and staff. The stunning school
was also chosen as the Judges’ Choice overall winning scheme.The extension for Mellor Primary
School provides a series of  ‘exciting and stimulating new spaces’ based on the school’sForest School
ethos. The extension is in effect a ‘tree house’ – a cluster of pitched roof shapes set on a deck
extendinginto the landscape. The Structural Timber Awards reward outstanding projects and
innovative products that are promoting excellence in structural timber across the UK.  Across all the
15 awards categories, there were many examples of PEFC-certified timber being specified with cross-
laminated timber (CLT) and glulam increasingly being adopted as a sustainable
alternative. Enquiry 47

How Fleet Managers Can Avoid
Unpleasant Fuel Cost Surprises

Taking a closer look at fuel costs can bring
unpleasant surprises for some fleet managers.
Although fuel probably represents their largest
variable cost item apart from staff costs, many
have only a limited idea of how much they are
spending.  Unless a fleet is refuelling with the
right commercial rate fuel cards, it is virtually
impossible to predict fuel costs with any
precision. The best way of regulating fuel costs
is to find a supplier who makes it very clear that
it does not, and will not, levy additional charges
to the price of fuel bought with a commercial
rate fuel card.  This has the bigger benefit that
commercial rate fuel cards offer fixed weekly
pricing, so that the fleet manager always knows
in advance how much refuelling will cost. A
single per litre price is applied nationwide,
typically up to 4p per litre below national
average pump prices, and is charged regardless
of where vehicles refuel. This includes
motorways, where the saving can be up to 10p
per litre on pump prices.Take a closer look at
fuel cost transparency and, with the right
supplier, you can be confident of no unpleasant
surprises. For further information, visit
www.look-closer.co.uk.

Clement Steel Windows Picked for Church Conversion in Battersea
The Sanctuary, formerly St Paul’s Church, in Battersea, has
been impressively converted into four luxury apartments and
one stunning new-build house.  Clement were selected to
supply all the steel windows and conservation rooflights for
this project.The 19th century listed building has a prominent
position within the St John’s Hill conservation area of the
London borough of Wandsworth.  The church had fallen into
disrepair following the demise of its original use.Clement
worked closely with The James Laurence Group and the London Borough of Wandsworth’s Planning
Department to sensitively restore the church, refurbishing and replacing all the leaded windows.The
bespoke demands of the project required Clement to use two steel window ranges, sometimes within
the same aperture, to achieve the exact look required.  Both W20 and EB24 window ranges were
fitted to create the beautiful shaped windows which include club heads.Developer Nick Laurence, co-
founder of The James Laurence Group, commented: “We wanted to create something high quality
but out of the ordinary and to play on the building’s idiosyncratic features.  The windows supplied
by Clement are unusual and make a statement while simultaneously satisfying the demands of the
Conservation Officers.”The project was selected by Historic England for its Heritage Counts case
study.  For further information telephone 01428 643393, email info@clementwg.co.uk, or visit
clementwindows.co.uk.
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Bauder Continues to Expand Distribution Network
Flat roof manufacturer Bauder has further expanded its
distribution network throughout the UK with the opening of a new
warehouse in Glasgow to further support its growing market in
Scotland. Situated half a mile from the M74 and only minutes
from the M80 heading north, the warehouse is perfectly situated
for all major road networks in Scotland’s central belt. Having been
fully operational since October, the new warehouse offers
enhanced levels of service and flexibility to Bauder’s customers

and contractors and further compliments its long established storage facilities located at its
headquarters in Ipswich, Suffolk and in Runcorn, Cheshire. Vinny Fryars, Regional Manager for
Scotland at Bauder stated: “We are all very excited about the opening of the new warehouse in
Glasgow. This expansion reflects how the company is evolving as we continue to grow and maintain
our position as a market leading manufacturer and supplier throughout the UK and Ireland. Our
great working relationship with our haulage partner Mammoet is extremely important to the high
levels of service we are able to deliver - and will mean that those who best understand the roads and
networks in Scotland will be making our deliveries on a daily basis. This new warehouse takes Bauder
to the next level when it comes to servicing our increasing Scottish market and being able to supply
our quality approved contractors quickly, efficiently and reliably.”
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OMG Roofing Products Expands in Europe
To support accelerated sales growth in Europe, OMG Roofing
Products has established a new warehouse in Rotterdam and has
added language specific micro-sites at www.OMGRoofing.com. The
Rotterdam Warehouse is centrally located enabling OMG to rapidly
supply products to customers across Europe. OMG now stocks a wide
range of products in Rotterdam including OMG Fasteners and Plates,
RhinoBond Tools and Plates, OMG Tubes, OlyBond500 insulation
adhesives, OlyFlow Drains, and EverSeal Roof Repair Tape.  The new
British, Dutch, Spanish and German micro-sites provide product
information with metric sizing and weights, technical data and
language specific literature as well as access to the company’s
product videos, savings calculators and other content. All of the micro
sites can be accessed from the OMG home page located at www.OMGRoofing.com by clicking on
the requisite country flag in the upper right corner of the site. “OMG Roofing Products has continued
to expand beyond U.S. borders,” said Web Shaffer, Vice President of Marketing. “By adding new
warehousing and language-specific micro-sites, we are building a stronger foundation for
accelerated growth by improving our service and expanding distribution.” Contact OMG Roofing
Products at +1 413 789 0252 or visit OMGRoofing.com.

nquiry 55

http://www.thermictechnology.co.uk
http://www.OMGRoofing.com
http://www.OMGRoofing.com
mailto:louise.sanderson@freefoam.com
http://www.encon.co.uk
http://www.cembri
http://www.ukworkeroftheyear.com
http://www.facebook.com/ukworkeroftheyear
http://www.look-closer.co.uk
mailto:info@clementwg.co.uk


Page 54   Roofing Today   

Wraptite-SA Delivers Airtightness at 1400m Altitude  
Wraptite-SA airtight membrane has once again proven its
capability to deliver high performance airtightness, this time, at
an altitude of 1400m on a ski chalet in the Rhône-Alpes region
of France. When former project engineers, Mark and Michelle
Godden purchased the chalet in Saint-Nicolas-la-Chapelle, A.
Proctor Group was approached on the suitability of Wraptite-SA
to perform at such a challenging altitude. The lower walls of the
chalet are constructed as an insulated concrete form, with the
upper sections made from timber posts with insulation in
between. The timber walls were covered with OSB panels, with Wraptite-SA, self-adhering vapour
permeable air barrier being applied to overlap onto the ICF wall to make it airtight, and aged wood
placed on the exterior to complete the finish. The use of Wraptite-SA makes a significant contribution
to a building’s thermal performance by preventing lateral air movement. Wraptite-SA’s high vapour
permeability allows any water vapour to escape the wall construction efficiently avoiding any
interstitial condensation problems. This ensures good indoor air quality and reduces the likelihood
of mould, mildew, and timber distortion. Wraptite-SA, the only self-adhering vapour permeable air
barrier certified by the BBA, was applied externally to the OSB panels in continuous pieces. Call A.
Proctor Group on 01250 872261 email contact@proctorgroup.or visit
www.proctorgroup.com/air-barriers. Enquiry 31

IKO’s Environmentally Friendly
Roof for Buddhist Centre

Somerset contractor Single Ply Services recently
finished a unique project in Herefordshire: re-
roofing a Buddhist Centre in the most
environmentally friendly way while unobtrusively
complementing the character of the building and
its surrounding 16th century Coach House. IKO
Polymeric’s Spectraplan single ply membrane,
was chosen as the ideal material - free from
halogens, plasticisers, HCFCs and heavy metals
and made in a British factory in accordance with
the BES 6001 (responsible sourcing of products)
and ISO 14001 (environmental management)
standards. In addition, as the hot air welding
process doesn’t require solvents or generate
smoke it provides a fumeless, safe working
environment. Jon Burgoyne, Contracts Manager
for Single Ply Services, explains: “Our challenge
was to design and install a roof that would
perform but also provide an aesthetically
pleasing finish. IKO Polymeric’s Spectraplan TPE
membrane achieved both these aims whilst
being environmentally friendly.” As well as
excellent performance and minimal
environmental impact, the new roof had to look
good both inside and out.  Externally this was
achieved by using standing seams, while on the
inside a curved PPC fascia was installed to mask
the ends of the metal deck. Contact IKO
Polymeric 01257 488000 or visit
w w w . i k o p o l y m e r i c . c o m   Enquiry 28

ECOBAT – The Strength Behind BLM’s Market Leading Position
In 2017, BLM British Lead will celebrate its 85th
birthday. The company has seen many significant
changes within the industry, with legislation and within its
own organisation during its time but none have been
greater than its acquisition by ECOBAT Technologies in
1994.  ECOBAT Technologies are the world’s largest
producer and recycler of Lead, operating from 29 plants
in 8 countries, employing 3,500+ people. The combined
group recycles and processes in excess of one million
tonnes of lead every year, primarily through recycling
spent lead acid batteries.. Almost nothing goes to waste.
Having the strength of ECOBAT at its core has without doubt got BLM to where it is now; at the
forefront of British Standard Rolled Lead Sheet production and the UK’s largest recycler of soft Lead
scrap. While BLM is largely self-sufficient in terms of its raw material sources, customers can be rest
assured that being part of ECOBAT guarantees continued supply from a globally recognised group,
where advances in technology and innovation are at the forefront of everything it does. So when it
comes to recycling Lead, no other business has more experience or expertise than ECOBAT. For
more information, visit www.britishlead.co.uk.

Midland Lead Commits to Emissions Reductions with £122k Supply
Chain Investment

Midland Lead, leading British manufacturer of machine cast
lead, has invested £122,000 into supply chain upgrades, in a
move that marks part of a wider drive to support emissions
reductions in the UK. A substantial part of overall investment
has seen the firm welcome five state-of-the-art,
environmentally-friendly forklifts which run on Autogas (LPG),
known as a ‘green fuel’ due to its use reducing CO2 exhaust
emissions by around 15% compared to petrol. MD Boudewijn
Tuinenburg explains the company’s keen focus on reducing
emissions: “There’s no doubt that greenhouse gas emissions

are on the rise – and supply chains make up a substantial part of a company’s footprint that’s often
much larger than operational emissions. “As well as supporting the Government’s environmental
policies, we know that business leadership and a commitment to managing energy usage are vital
for companies like ours in order to make a positive change. Reducing carbon emissions also makes
good business sense – saving money, and often coming hand in hand with risk reduction, innovation
and a clear competitive advantage.” The new forklift fleet has also been installed with a Keytroller
TDS601 system. Supplied and fitted by Transmon Engineering Ltd, the technology will further
improve  Midland Lead’s efficiency and safety. See www.midlandlead.co.uk.
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Firestone’s Rubberguard EPDM
is a Winner at Chester Races

Firestone’s RubberGard™ EPDM waterproofing
membrane has been used to protect the roof of
a new hospitality area at Chester Racecourse
where racegoers can watch races from a
spectacular trackside vantage point. The
150m2 roof has been constructed with a slight
sloping surface to enable drainage via two
outlets at one end. Firestone Authorised
Contractor, Furber Roofing, installed the
RubberGard™ EPDM membrane on the roof’s
surface and parapet wall. All joins on the fully
adhered membrane were sealed using
Firestone’s QuickSeam™ Splice Tape system,
which provides consistent adhesive thickness
and excellent long-term performance. The roof
features 20 steel stanchions mounted on small
pedestals with cross shaped supports to hold
the wooden balcony structure in place. To seal
the joins here, Furber Roofing used Firestone’s
EPDM Pourable sealer, which fully
encapsulated each stanchion in the watertight
membrane while providing a flexible finish.
Comments Karl Furber from Furber Roofing:
“Firestone’s RubberGard™ EPDM system was
ideal for this installation. “The system’s
durability and proven service life mean that
Chester Racecourse can be confident of a low
maintenance solution below the wooden
balcony, enabling race goers to cheer on the
horse they’ve backed for many seasons to
come.” Call 01606 552026, email
info@fbpl.co.uk or visit
www.firestonebpe.co.uk. Enquiry 25

TREMCO MMA Technology Selected for Leeds Roof Refurbishment
Products from TREMCO's MMA Rapid Cure Roofing System range have
helped save time and money for a busy contractor.  Merseyside
specialist, Wirral Cladding & Roofing, was awarded the contract to
replace a flat-roof system on the 15-year-old, Grade A two-storey
building near Leeds city centre. Firstly, the team prepared the roof to
accept TREMCO's CP380 Rapid Cure Membrane followed by CP930
MMA Waterproof Sealer.  The building itself is only about 15 years old
but the employer required a new 20- year manufacturer-backed
guarantee," explains Wirral Cladding's joint MD Peter McDonald. The
work was carried out over two weeks in winter and despite the weather,
Wirral Cladding completed the work on schedule – “that's because we
chose the TREMCO system," explains Peter.  CP380 is a heavy-duty waterproofing system based on
polyurethane modified methacrylates. It is ideal for the repair, renovation and waterproofing of roof
systems and can also be used for the waterproofing of construction details. The main advantage,
however, is the system's speed of installation: "Instead of having to leave the membrane to cure for
24 hours, we just locked the doors behind us and in two hours we could let other trades up on the
roof," says Peter.  For further information on tremco illbruck, please call 01942 251400 or visit
www.tremco-illbruck.com.
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Pasquill’s Roof Trusses Address Complicated
Rooflines at Bradford Care Home

A new-build development near
Bradford comprising apartments,
dementia flats and a day centre
presented Pasquill with a challenging
roof truss project, thanks to its
complicated rooflines on seven
different levels.  The 7800m2 scheme
required the UK’s largest supplier of
trussed rafters to work closely with
architects to develop a structural
design solution that would comply with the latter’s stringent technical
requirements. Many of the pitched roofs featured secret gutters whose
levels had to be constant, supported by a multitude of steel beams. Some
roof pitches had to be amended to ensure roof heights did not obscure
windows, as well as accommodating varying levels of eaves. With products
manufactured at Pasquill’s Chorley branch, Pasquill and the scheme’s
design team collaborated to solve the geometry of the roofscape and
Pasquill attended three site meetings in order to optimise its service
offering. Stuart Peter of Brewster Bye Architects said: “Pasquill’s design
team has been extremely helpful in enabling the optimum roof truss
configurations to be generated for each part of the scheme.” Designed to
achieve the highest levels of efficiency, the development utilises renewable
technology and sustainable systems such as solar panels, green roofs and
an environmentally-friendly drainage system. For more information on
Pasquill visit www.pasquill.co.uk Enquiry 32

Ecological Building Systems Expands team with
Appointment of Technical Support Engineer
Sustainable building products distributor
Ecological Building Systems continues to develop
its service to customers with the appointment of
Ilias Igoumenidis as technical support engineer.
His knowledge of sustainable building products
will prove invaluable in assisting customers in
design and product selection. A member of the
Technical Institute of Greece, Ilias gained
significant technical and managerial experience in
all areas of building project development at the
family firm, one of the largest construction
companies in north-west Greece. Ilias is currently
studying for a Masters in Real Estate Development
at the University of Salford’s School of the Built
Environment, specialising in valuation and investment appraisal, project
management systems and the design and development of energy-saving
sustainable projects. He is a partner in the Hellenic Passive House
Institute. Ilias will now use this experience and knowledge of the
sustainable construction market to assist customers with the design of
projects and use of Ecological Building Systems’ wide ranging portfolio,
which includes Pro Clima air- and wind-tightness solutions, Gutex
insulation, Calistherm climate board and Diasen thermal plasters. He will
also work with the team at exhibitions, conferences, on Ecological Building
Systems’ CPD programme and support stockists and distributors. Call
Ecological Building Systems on 01228 711511, email
pennyrandell@ecologicalbuildingsystems.com or visit
www.ecologicalbuildingsystems.com. Enquiry 29

Major Fleet Investment Drives Encon Forward
Building on the investment which
leading independent distribution
company Encon made to its fleet
last year, an additional 46 new
vehicles have recently been
acquired plus an extra 41 Hiab
Moffett off-load vehicles. The latest
additions, from long term supplier
Fraikin, include DAF 32-tonne and
26-tonne rear steer vehicles, plus a 32-tonne flat bed at each London
branch, allowing greater access for crane offloading in the City, ideal for
construction sites with strict restrictions.  Having some of the most
reliable, safe and technologically advanced vehicles spread over the
national network is paramount to Encon who have achieved the FORS
Bronze accreditation nationally and FORS Silver in London. The rear steer
capability with longer wheel base allows for increased capacity, easier
manoeuvrability and access to sites, all needed for safe urban driving.
Lane departure warning and automatic braking systems are a new
addition to the Encon fleet and other key features include a fall arrest
system, improved load restraint and advanced telematics to optimise fleet
scheduling. This further investment in an environmentally friendly and fuel
efficient fleet ensures Encon can continue to meet the needs of customers’
most challenging projects. For more information contact Jilly Clark on
j.clark@encon.co.uk or 01937 524214. Visit www.encon.co.uk 
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Industry Events 

15-16 November 2016

AchitEx 2016 and CivEx 2016
Speakers, conference programme, 2-hour networking evening.

ArchitEx for architects, specifiers, building designers,

developers, planning officers and suppliers.

CivEx for everyone involved in the UK Civil Engineering Industry.

2015 inaugural year: 1,500 visitors, 45 exhibitors

Liverpool Exhibition Centre, Liverpool www.architexevents.com

17-19 November 2016

The Skills Show
Hosts roofing Skillbuild finals. Industries’ showcase to inform

and recruit young people. Buzzing with the energy of 14-20+

year olds. 

2015:  78,324 visitors. Free to visit.

NEC, Birmingham www.theskillsshow.com

23-24 November 2016

Scotland Build Expo 2016
Latest construction industry developments and projects in

Scotland covering commercial, retail, healthcare,

environmental, industrial, institutional and heavy civil.

Workshops and Meet the Buyer.

2015: 4,000+ visitors, 500 exhibitors

SECC, Glasgow www.scotlandbuildexpo.com

7-9 March 2017

Ecobuild
The biggest sustainable construction trade show.

Policy debate, seminar programme, live demonstrations.

2016: 33,000 visitors, 700 exhibitors

Excel Centre, London www.ecobuild.co.uk

23-26 March 2017

The National Homebuilding & Renovating Show
UK’s largest self-build event. Open to public and trade.

Seminars, masterclasses, demos, one-to-one advice clinics.

2016: 35,822 visitors, 492 exhibitors

NEC, Birmingham www.homebuildingshow.co.uk

10-11 May 2017

All-Energy 2017
All renewable and sustainable technologies. Full seminar and

conference programme. Call for Papers deadline 15-12-16.

2016: 8,250 visitors, 385 exhibitors

The SECC, Glasgow, Scotland www.all-energy.co.uk

20-22 June 2017

Safety & Health Expo
Occupational health and safety event for H & S professionals,

co-located with IOSH conference. Includes dedicated

construction safety.

2016: 14,000 visitors, 350 exhibitors

Excel Centre, London www.safety-health-expo.co.uk

10-12 October 2017

UK Construction Week
Nine shows under one roof for all professionals and trades

involved in the built environment. Mix of seminars,

demonstrations, debates and discussions.

2016: 30,000 visitors, 650 exhibitors

NEC, Birmingham www.ukconstructionweek.com
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