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Steady Growth Expected for UK Flat Roofing 

Since 2012, the market for flat roofing has shown steady underlying growth to around 31

million m2 coverage of waterproofing membranes fitted in 2016. 

Key demand drivers include increased levels of new build and re-roofing activity in end-use

markets notably: commercial offices, schools, distribution centres, infrastructure and

utilities buildings, social housing re-roofing, and private housing extensions and garages.

Maintenance and repair work to private housing roofs is also a significant area of activity

while demand for green roofs has also begun to show steady growth. 

In 2015 there was a slight fall in the overall market, partly due to a drop in the supply of

bituminous membranes, as a result of European bitumen refining capacity declining sharply

in recent years. Since then, there has been some improvement in demand although RBMs

continue to lose share to single ply membranes in the commercial  specification market,

and EPDM membranes and GRP in the domestic extensions and garage roofing sectors. 

Largest share

The waterproofing sector also accounts for the largest share of the market in terms of value,

followed by insulation products and vapour control layers. 

The UK market for bituminous waterproofing systems is concentrated among relatively few

suppliers, however, the supply of single ply membranes and liquid waterproofing is more

fragmented. 

MGMA Sets the
Standard for Metal
Gutters
A new British Standard covering metal

gutters BS 9101:2017 Steel and

aluminium rainwater systems.

Specification, has been published by

BSi.

The Metal Gutter Manufacturers

Association (MGMA) has been at the

forefront of the development of the new

standard for the design and manufacture

of metal gutter systems, the first

standard in this field. 

It will be valuable to bespoke and

proprietary metal gutter manufacturers,

construction consultants, architects and

installers of commercial and domestic

buildings. 

Reflecting the range of materials and

manufacturing technologies available in

modern manufacturing, BS 9101:2017

specifies requirements for metal gutters

on industrial, commercial and

residential buildings and applies to the

manufacture of steel and aluminium

metal gutter systems.

The Standard specifies the materials,

tolerances, mechanical properties and

surface conditions, coatings, laminated

surfaces, jointing methods and fixings

for rainwater systems, including fittings

and accessories for assembly or support.

The British Standard is available from

http://shop.bsigroup.com/.

Manufacturer and supplier of pitched roof systems, Redland, is to

build a new manufacturing line for its large-format concrete and

its plain-tile appearance product, DuoPlain. The multimillion-

pound investment will help secure supply to a UK market that is

currently experiencing huge demand and extensive lead times.

The new line is being constructed at the company’s Shawell

plant in Leicestershireand will create a number of new skilled

jobs when production starts.

Georg Harrasser, CEO of the Braas Monier Building Group,

Redland’s parent company, said “This is a significant

investment at an important time in the UK housebuilding

industry. The new line gives us not only increased capacity, but

Carlisle Buys Arbo Holdings 
The US group, Carlisle Construction Materials Ltd, has bought

out British manufacturer Adshead Ratcliffe, a subsidiary of Arbo

Holdings Limited. 

Adshead Ratcliffe specialises in the production of construction

and industrial sealants. With 75 employees and an annual

turnover of circa £11 million, the Derbyshire-based business is

well-known in the UK’s glazing and construction industries. 

Adshead Ratcliffe’s industrial sealants are tailor-made at its in-

house research and development facilities at the Belper

production site and will now form part of Carlisle CM Europe’s

newly established business unit Sealing Solutions, with which

the company hopes to achieve its ambitious growth objectives

and to position itself as a systems supplier.

Duncan Kirkwood, Carlisle Managing Director said “Adshead

can look back on a 158-year success story. This is why the

company is a perfect addition to our European group. We have

very similar company cultures and the same understanding of

premium quality and excellent relations with all our

stakeholders including customers, business partners and

also increased flexibility, improving our

ability to meet the growing UK market

demands for specific roof tile formats.

This flexibility will be welcomed by the

market as a whole, which is

experiencing long lead times for these

high-growth products, not just from

Redland but from our competitors too.”

Andy Dennis, Country Manager UK &

Ireland, added: “The drive to build more

homes, fuelled by Government targets

and a generally buoyant housing

market, has put enormous pressure on

manufacturers like ourselves. The UK’s

ability to build more homes is restricted

by the availability of roof tiles and other

construction materials. Demand

currently outstrips supply, especially for

large-format and plain-appearance tiles,

which housebuilders have been

increasingly adopting as their preferred

formats.”

While there is significant production of bitumen

membranes and felts in the UK, import levels are

significant. In the single ply and liquid waterproofing

sectors, imports account for the majority of supply.

Distribution is largely split between the specialist roofing

merchants and general builders’ merchants, typically

supplying smaller contractors and general builders, and

also direct sales to contractors working on large projects. 

Online retail distribution surge

Growth in demand for single ply has largely been due to

a surge in industrial and infrastructure buildings with

large-spanning roofs developed in recent years,

particularly in retail distribution centres. Other factors

behind growth include inherent properties of single ply

relative to RBMs – including the wider range of colours,

speed of installation and lower costs of insurance for

roofing contractors. In the private housing sector,

escalating housing costs have driven up demand for

garage conversions and extensions, which in turn has

underpinned demand for both EPDM membranes and

GRP and other liquid roofing systems. 

“Over the medium term to 2021, it is forecast that

demand for flat roofing will continue to grow at a steady

pace, key drivers being the continuing growth in demand

for online retail distribution centres; pressures on housing

supply driving up the need for increasing flats

construction; increasing office construction output and a

likely growth in demand for green roofs” said Keith

Taylor, Director of AMA Research. 

“By the end of the forecast period the market is estimated

to be worth some £530m at manufacturers’ selling prices,

thereby showing modest growth over the next 5 years,“

Keith added.

In urban areas, factors likely to drive up demand include:

increasing concerns about rainfall run-off, pollution and

air quality and lack of private outdoor space. In rural

areas, to date, the main driver has been planning

requirements demanding that buildings merge in with

surrounding areas. 

Budget reductions in public sector capital programmes

will impact on the market, with schools and the

healthcare sub-sectors mainly affected. However, it may

be that the shift to private sector funding in schools and

universities will support these sub-sectors, as Academy

schools and university development programmes with

student accommodation investment continues to rise. 

Other threats to the market include the worsening skills

shortages in roofing trades and other construction trades,

and the current uncertainty surrounding Brexit. 

The ‘Flat Roofing Market Report – UK 2017-2021

Analysis’ report is published by AMA Research and is

available now. It can be ordered online at

www.amaresearch.co.uk or by calling 01242 235724. 

Redland Boosts Tile Manufacturing with Multi-£M Investment

suppliers. In my view, this is the key

requirement for a successful merger. We

will be able to learn a lot from Adshead

regarding products and customer

requirements.”

Martin Blunden Director of Adshead

Ratcliffe added “We are ready to

embrace the new commercial

opportunities that joining the European

EPDM market leader brings [it will]

enable us to access new markets.” 

SIG Roofing Welcomes David Arendell as National Sales Director for Merchants 
SIG Roofing, specialist supplier of products, expertise and

support for pitched, flat and industrial roofing has appointed

David Arendell as National Sales Director to strengthen support

to its merchant customerss. 

With over 18 years’ sales and senior management experience

within Braas Monier Building Group, and more recently with

Klober Limited, David will focus on driving growth across the

SIG Roofing businesses via merchants.

Andrew Wakelin, MD at SIG UK Exteriors said: “We are

delighted to welcome David to this key role. SIG UK Exteriors

has an enviable reputation and proven

reliability of service when working with

our valuable merchant partners, by offering

them an extensive portfolio of roofing and

roofline products and services - that help

them to help their customer save time and

money. David’s appointment will allow us

to have a greater focus on our merchant

customers and will ensure that we can

deliver the quality products, availability

and delivery they need to service their

customers.”

UK Flat Roofing Market - Area of Waterproofing Membranes

Installed 2013- 2019
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News

The Ladder Association has announced the winner of its ‘Ladder Losers’ competition.

The winning photograph (left) was submitted by former Ladder Council member, John

Bungay, and the Ladder Association says it “displays incredibly dangerous ladder use”.

Coming in a close second to the winning ladder loser was another picture submitted by

David Cant at Bas Building Consultancy, showing a ladder being used at a dangerous

angle far exceeding the recommended 75O or 1 in 4 angle a ladder should be placed at. 

Marketing and communications officer, Gary Chudleigh said “This year’s winning entry,

as in previous years, only serves to reinforce the need for continuous education and

training in the work at height sector.” www.ladderassociation.org.uk

Mark Thornton is to take the lead on specialist skills

and training for the single ply roofing sector with his

new role at the Single Ply Roofing Association

(SPRA), as SPRA Training Manager.

Mark’s 30 years within the commercial roofing sector

have given him an extensive skills and knowledge

base. Cathie Clarke, SPRA’s CEO said, “Mark’s

obvious enthusiasm and energy will be a great asset

to SPRA and I am sure that he will have a positive

HSE to Make FFI Dispute Process Fully Independent
The Health and Safety Executive (HSE) is to consult on proposals to make its cost

recovery scheme dispute process fully independent.

The scheme, Fees for Intervention (FFI) was introduced in October 2012 to shift the

cost of regulating workplace health and safety from the public purse to businesses

which break the law.

If an inspector identifies serious health and safety failings in the workplace about

which they need to write to or visit the dutyholder, then that dutyholder has to pay the

HSE costs incurred. If the inspector issues verbal advice there is no charge. If

businesses disagree with HSE’s decision they can dispute it.

Until now, disputes were considered by a panel which consisted of two members from

HSE and one independent person. After reviewing the process HSE will now consult

with relevant stakeholders about making the process fully independent.

A spokesperson for HSE said: “Following a recent application for a judicial review we

believe the time is right to move to a dispute process which is completely independent

of HSE.”

Ladder Losers ‘Display Incredibly Dangerous Ladder Use’ 

Recticel Invests in New UK Production

Capacity and Jobs

New Website for Church
Rainwater Management 
A new website which makes it easy for churches and

chapels in Yorkshire and the Humber to look after their

architectural heritage has been set up by the National

Churches Trust, the UK’s church buildings support charity.

The website: www.maintenancebooker.org.uk helps

churches and chapels to carry out regular maintenance by

booking accredited contractors for rainwater maintenance,

including gutter clearance, tree maintenance and

inspecting lightning protection systems.   

The National Churches Trust found that some churches

struggle to identify appropriate contractors, are unsure what

maintenance they need, and do not have volunteers able to

perform maintenance. 

The selection criteria for contractors registered with

MaintenanceBooker include experience of working with

churches and historic buildings; appropriate qualifications;

references from completed works; and having adequate

levels of insurance.

MaintenanceBooker is being launched in Yorkshire and the

Humber, but plans are being developed to extend the

service to other parts of England and Wales. 

As well as churches and chapels, organisations tasked with

looking after non-ecclesiastical historic buildings can also

make use of the MaintenanceBooker.

Grants to cover 50% of the cost of the first gutter clearance

service are available as well as any additional repair works

identified through the MaintenanceBooker service. For

example, if a gutter clearance report identifies loose roof

tiles or flashings, there are grants of £1,000 - £2,500

available to help churches address such small faults before

they become expensive repairs.

Futurebuild Acquires Ecobuild from UBM
Futurebuild Events Ltd, a company formed by Ecobuild Brand Director, Martin Hurn,

has acquired Ecobuild from UBM. 

Martin Hurn, who has spent 12 years in the building and construction industry, with

the last five years running Ecobuild with UBM, will continue to lead the event with the

existing Ecobuild project team.

“The acquisition of Ecobuild by Futurebuild

is an exciting opportunity to ensure the

event truly has the flexibility to work as

closely as possible with industry and focus

on the products, trends and issues that

really matter in the UK and to markets

around the globe,” said Martin Hurn.  

“The Ecobuild 2017 show reported 20,000

visitors and 450 exhibitors.

Recticel has announced that its PIR insulation board manufacturing division will

expand with a new state-of-the-art production capacity in the UK, increasing its

production output and creating new jobs.

Belgian-based Recticel Group says the investment is expressing its confidence in the

post-Brexit British manufacturing and construction market.

Kevin Bohea, Commercial Director at Recticel UK, said: “The plans and designs are in

place, so this is an incredibly exciting time for Recticel. Following the successful

growth of the UK business it became clear we needed to further invest in this country

to match the expectation and growth in demand from our customers. This new

operation will allow us to support their growth in the foreseeable future.”

SPRA Welcomes New Training Manager

New Sponsor for MAC Awards 
The Mastic Asphalt Council (MAC) will be gathering its

members for the AGM at One Whitehall Place on the 9th

June 2017, with Alltype Specialist Roofing Supplies lined-

up as the waterproofing industry’s sponsor. 

The event expects over 100 attendees from the mastic

asphalt industry gathered to recognise and celebrate the

year’s top projects, contractors and achievements as part

of the annual MAC Awards.

Vince Bick, MD at Alltype said: “We are pleased to

sponsor this year’s Mastic Asphalt Council annual

general meeting luncheon.  Alltype has been involved

with MAC for many years as both an Associate Member

and materials supplier and looks forward to another

successful gathering of industry representatives.”

MAC is the trade association for the UK mastic asphalt

industry. A non-profit making independent body, members

include mastic asphalt manufacturers, installation

contractors, and associated suppliers of equipment and

services.  www.masticasphaltcouncil.co.uk

impact on members and strategic partners alike as he

works with all stakeholders to address the skills issues

facing our industry”.

Mark is a member of both the Chartered Institute of

Building and the Institute of Roofing. He said “I am

passionate about raising standards in the industry and am

looking forward to developing and promoting SPRA’s

training initiatives”.
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The returning confidence of investors, and funding released for projects previously put

on ice during the recession, has boosted demand across the industry, especially for new

builds that are part of a variety of commercial and domestic programmes, both urban

and rural. This growing confidence has led to the revival of overdue restoration and

refurbishment projects, perhaps the biggest example of which is the ongoing work and

future plans for the Palace of Westminster.

Ironically – and perhaps not surprisingly – this upturn in demand has also exposed the

skills shortages in the construction industry. It has put the spotlight on contractors that

struggled to keep their businesses going during years of economic downturn and now

find they do not have enough skilled operatives to meet increasing demand.

This is particularly true of those involved in the specialist heritage crafts sector, where

skills are learned and developed over time and where practitioners are trained to do

things right first time in order to provide long-term value for money for the client, rather

than short term, cut-price expediency.

The problem is having to allow the time for these skills to be properly developed, and in

the current, fast-moving environment some may question whether traditional skills

development should be prioritised.

Demand on all fronts is being experienced here and now; it can’t wait. The recent

announcement of five Chinese-funded factories across the UK

intended to produce modular pre-fabricated buildings is a worrying

case in point. This method of construction is touted to cut building costs by 60 per cent

and achieve 25,000 new homes per year by 2022, but at what cost to the long-term

demand for carpenters, bricklayers, plasterers, roofers, slaters, tilers, etc?

The number of tower cranes on any city skyline are testimony to a robust, fast-moving,

quality-controlled, health and safety conscious, modern construction sector that is

(literally) on the up.

Rich architectural tapestry

But, as the skyscrapers grow ever higher, below them is a richly varied and unique

tapestry that is our architectural inheritance, one that has been developed over centuries

and which still exists for our visual enjoyment today because of the skills and

knowledge of those craftspeople entrusted with its preservation.

This is not just about the palaces, ecclesiastical buildings and other eye-catching

structures of prominence and historical significance. It also includes the more humble

Victorian terrace, the Georgian town houses and even the later, but still beautiful Art-

Deco designs – they all have their place in creating an incredibly varied backdrop to our

everyday lives.

It is our specific responsibility today to preserve this wonderful architectural inheritance

and pass it on unscathed and unchanged to future generations. To do this, we must also

preserve the skills and knowledge that first created and then preserved this building

kaleidoscope.

The concern is, that as we prioritise current new build demand, we lose sight of the

need to retain what we already have, and in our rush to accommodate modern design,

we leave behind and forget about essential specialist traditional building skills.

With more than five million properties in the UK regarded as ‘heritage’ (i.e. pre 1919),

and a revived restoration and refurbishment environment, the demand for traditional

skills (particularly in roofing) is at a level not seen for decades. The shortages of labour

(among the specialists) and gaps in knowledge (among non-

specialists) that are being exposed as a result, is alarming on

both counts.

In metal roofing for example, there has been for some time,

wide recognition among architects of the quality ethic of the

Lead Contractors Association (LCA) and the strict policing of

standards imposed on its membership through its entry

qualification criteria and annual vetting programme. 

The LCA will welcome any roofing contractor that works to

BS6915 and both supplies and fits rolled sheet (manufactured

to BSEN12588) or traditional sand cast lead (ie is not solely a

labour-only sub-contract installer). 

This quality standard ethic provides an effective barrier of

entry to those who do not (or cannot) work to the BS Code of

Practice. Equally, it sets a measure by which all existing

members continue to be judged, and those that fall below this

standard have their membership withdrawn.

Opportunity or threat?

However, the current situation of high demand for the

services of LCA members – and the increasing necessity for

them to extend potential start dates for new work while they

cope with their existing workload – has brought its own

problems and provided a commercial opportunity for those

less skilled and knowledgeable in leadwork design and

installation.

Under pressure, specifiers that would like to use an LCA

member find it difficult to do so and still meet their own

project deadlines. This situation is often then further

compounded by an extremely attractive price incentive

offered by non-LCA members. 

As a result, general roofing contractors are being engaged to

carry out leadwork that is beyond their level of competence.

This can mean poor detailing, poor workmanship and little

recourse for the client when things go wrong. Evidence of

this may not emerge for some time (long after the errant

contractor has been paid), as even badly fitted leadwork can appear to be performing as

required for several years.

So in the short-term, the plea is for specifiers, architects and the heritage client base to

stick to their guns and use the specialist contractor that has the knowledge and skill to

do the job right first time. 

In the case of leadwork, this means using a member of the LCA, whose work is regularly

inspected by others to ensure compliance to BS6915 and who, through their LCA

membership can offer a unique 25 year guarantee of their work.

If such quality aspirations are to be recognised, applauded and preserved in the face of

current market demand, they need to be used and not undermined by unrealistic

constraints in deadline or price. Proper forward-planning can often overcome availability

issues and with regard to price, specifiers should always bear in mind that an LCA

member must price for doing the job in accordance with the BS Code of Practice or they

would forfeit their membership.

However, the longer-term resolution to the current skills deficit in traditional metal

roofing, lies in firing new generations with an enthusiasm for the ideal of personally

creating something with their own hands, that will last beyond their lifetime. We must

strive to persuade young people to view a career in construction, especially roofing, as a

first choice, not an afterthought; and, for the rest of us, we must properly recognise the

vital importance of practical skills and knowledge, acknowledging it as just as significant

as academic achievement.

Training in traditional craft skills, such as working with lead sheet, is without doubt the

single most important challenge the sector faces in securing its long-term future. UK

construction must continue to work towards a trained and qualified workforce as a

realistic and achievable objective in the next five years. During this period, demand for the

craft specialist in the heritage sector must not be allowed to waiver or be compromised.

If we do not recognise this as a priority, if we continue to focus solely on new-build,

modern construction, then we are consigning traditional crafts skills to the history books,

along with the buildings specialist craftspeople that are trained to restore and preserve.

The architectural inheritance we are charged to protect will eventually crumble and

disappear and no longer be there to be appreciated and valued by those who come after

us.

And, at some point in the future when St Paul’s Cathedral needs its magnificent lead

dome repaired or replaced, a plastic membrane look-alike will have to be used, because

nobody knows how to do traditional leadwork any more.

Are Traditional Craft Skills Becoming History?

Applauded by all, recent roofing sector growth has been mainly driven by the booming demand for new housing and city developments. But where does that
leave traditional craft skills – and the training for them – so vital for the preservation of our existing, valuable architectural heritage?

Nigel Johnston, Lead Contractors Association 
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The availability of some roofing materials has worsened since the

middle of last year, and, sadly, there seems to be no end in sight for

a return to something approaching a normal level of supply of all the

materials that roofing contractors need to deliver the volumes of

much-needed new housing stock that the government keeps

pledging to build.

The reasons? Take your pick. Brexit, the fall in the value of sterling

since the Brexit vote, the sudden scarcity of raw materials required

to manufacture products such as concrete roofing tiles or

manufacturers scaling back production over fears about the

uncertainty of the UK economy. The list goes on.

No wonder some roofing contractors are brassed off. At one end of

the spectrum, lead times for concrete roof tiles are around 16 weeks,

and at the other end, roofing batten from good suppliers can

typically be ordered and supplied to site within 48 hours.

So why have roofing batten suppliers got it so right, when other

parts of the market have got it so wrong – especially as the vast

majority of the battens that are used in the UK house-building

industry are imported?

It’s all down to robust and reliable supply chains that in some

cases, go right up to government levels of support.

A strong supply chain

Take timber roofing batten that originates from the Baltic states as

an example. The ministry of the Latvian government that is

responsible for the country’s timber industry has forged strong

working relationships across the board to support the present and

future prosperity of the sector.

This collaborative approach with key businesses – such as

sawmills, including ones that are under UK ownership – helps to

maintain a plentiful supply of high-quality raw materials to meet

current demand. It also has one eye firmly fixed on the long term

and takes issues of sustainability very seriously, which ensures that

the next generations will also have access to high levels of raw

materials.

So, with the governmental infrastructure in place, the industry has

complete confidence in getting on and doing what it does best –

keeping production at full capacity.

The highest quality standards at source

It seems an obvious statement to make, but the sawmills in the

Baltics are able to produce timber roofing batten that meets UK

Standards, such as BS5534, at source. 

It is important to strenuously emphasise this point because these

sawmills do this as one complete process.  Every single batten that

leaves their premises is fully compliant before it leaves the Baltics

for three main reasons.

The first, is the quality of the raw material. The Baltics offer great

sources of material (derived from both spruce and pine), which

accounts for the vast majority of timber used in the UK construction

industry – for floor joists, framing, roof trusses, standard doors and, of

course, roofing batten.

Secondly, the way that the raw material is processed is important. The

sides of a log are sawn and the bark is removed so that these side

boards can be cut to produce 25mm thick batten. The main part of the

log (known as the cant) is then cut to produce both 38mm and 50mm

wide batten.

The third and most crucial reason, is the grading. Every single piece

of timber roofing batten is inspected and graded throug hout the

production process for acceptable quality by experienced, trained

personnel, who check to make sure that no defective material gets

through the system. Once approved battens have been treated, they

are stamped with their dimensions, timber species code and the TFT

‘Diamond Mark’, denoting independently assessed, third-party quality

assurance.

Ready for use

Batten produced this way arrives in the UK ready for use and doesn’t

need to undergo any additional processes or treatments. This means

that as soon as it reaches the UK, it is ready to be added to existing

stock – and therefore available for ordering and supply in as little as

48 hours.

Reputable batten firms have years of experience at this and have got

this process down to a fine art – which is why they are not subject to

fluctuations in the availability of stock and are able to supply roofing

contractors with batten when they need it and where they need it.

Having seen all the recent headlines around the government’s plan to

fix the UK’s “broken” housing market with the introduction of its

housing white paper, at least the batten industry that supplies timber

roofing batten to British Standard can push back and say that its

house is in order.

Ensuring Our House (Roof) Is Kept In Order

Shaun Revill, Trading Director at SR Timber.
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As with every aspect of building and construction, safety is at the top of the

agenda.  Appropriate working practices are clearly fundamental, but the choice

of materials can also have a direct bearing on achieving safe work at height.

Installation precision, which is central to modular and system scaffolding due to

the use of in-built connectors, is a key factor, but the same principle should also

apply to a temporary roofing structure.  Not only does this mean that correct

installation should be achieved automatically, it also helps to ensure that, with

a wide choice of components, there will rarely be a need for a framework to

extend beyond a roof covering’s edge.  This not only equates to an obvious

safety benefit, but also contributes to optimising appearance – increasingly

important in every location.   

The reduction in the number of components used – there being no requirements

for clamps with a system – can also be enhanced by the specification of a wide

bay design, which can readily be a feature of both a support scaffold and a

temporary roofing installation.  Not only does this reduce the amount of

equipment that has to be transported and handled, but it can have a beneficial

impact on access to, and movement around, a scaffold. 

Temporary roofing systems can also help to minimise the need to work at

height.  Where site space permits, and where a crane is available, major sections

of a roof structure can be assembled on the ground and then lifted into position,

reducing the manpower and time required at roof level.  Even where this is not

possible, lightweight component design can mean only a single goods hoist is

needed to raise equipment to roof height, avoiding the need to ‘bundle’ multiple

tubes together, again helping to optimise site safety.

One of the main opportunities arising from modern temporary roof design relates

to the question of whether a full roof installation is actually required.  By

installing tracks on top of the support scaffold, upon which the roof structure

then sits via a series of wheels, a smaller covering can be specified, installed

and simply relocated as the work proceeds.  This movement can be undertaken

by hand with the roof locked into position progressively at each location.  There

is an obvious advantage in terms of cost – if a temporary

roof covers only a third of a work area, there is a

significant reduction in the number of components

needed and, correspondingly, less need for

transportation and erection.  

Alternatively, whether or not this approach is taken, a

temporary roof that can be opened up for materials to be

craned in, can be considered.  This is optimised by a

design that comprises a series of sheets running,

typically, from roof edge to an apex with sections

disconnected, rolled back and relocated as required.  

Greater loadings

Most recently, the availability of temporary roofing

systems that are able to accommodate greater loadings

have improved options.  The development of new

materials and component configurations that are capable

of heavier duties can be designed into a roof structure to

enable far wider spans to be achieved.  Up to 40 metres

can now be readily spanned, and even 50 metres can be

achieved where additional, heavy-duty beams are used.

This means that projects that may have required two

separate apex structures and a central support scaffold

system, can now gain from a single temporary roof

structure far more quickly, more safely and at lower cost.

The days of corrugated tin sheets – with their well-

understood drawbacks, such as weight, installation

difficulties, noise and the need for artificial lighting –

may mostly be long gone, but their replacement with

modern temporary roofing designs with naturally lit

interiors, and easier and safer installation, continues to

evolve.  

Innovation in this context has always been closely

linked to safety, more reliable project scheduling and

work quality, so that everyone involved in the sector can

gain by maintaining an awareness of how temporary

roofing design is moving forward.  Ongoing, close

cooperation with equipment manufacturers and

contractors, who should be able to help assess each

project, is the easiest and most effective way of ensuring

that new opportunities and methods are considered

every time – and that has to be of benefit to all

concerned.     

To discuss temporary roofing design options Sean Pike
can be contacted on tel. 01462 475100, email:
info@layher.co.uk or visit the Layher website:
www.layher.co.uk. 

Making the Most of Temporary Roofing
Systems
Constructing a temporary roofing structure during both new builds and refurbishments can offer well-understood
benefits.  However, according to Sean Pike, UK Managing Director of Layher, the concept today extends way
beyond a simple covering.
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Tony Burke, Managing Director at Avonside Group Services 

The Benefits of Partnering 
Who Gains Most?
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Over a career that spans many years, fads and trends, I have been involved in

many ‘partnering’ arrangements: some good, some bad, some indifferent. 

In too many cases, discussions under the ‘partnership’ banner have been a

cynical exercise in procurement that seek to offer key benefits (usually

forecasting top line growth) in return for upfront improvements to Terms. 

Fast forward 12 months and the ‘projected growth’ has failed to materialise –

you can guess the rest! 

So, when anyone suggests a partnering approach I can start to get twitchy. 

That said, I have been involved in some agreements that have worked

superbly well and been of mutual benefit to all parties, and have been

sustainable over time precisely because they benefit all of the participants.

It is evident to me that the difference between the bad experiences and the

good ones has been the mindset at the outset. If everybody involved in such an

agreement genuinely wants an arrangement to be win -win (even though

inevitably you want to ‘win’ a little bit more), based upon open and frank

discussions which can be extremely tough at negotiation stage, then a

successful, long-term arrangement can ensue.

It helps when the participants involved hold common values and a similar

vision of what the arrangement can deliver. These initial conversations should

focus upon what is acceptable and not acceptable to both parties, sketching

out the parameters before getting into the detail.

If agreement can be reached on the ‘directional’ areas, then there is usually a

way to agree the ‘functional’ issues that form the fine print. But if that

overarching shared view is not in place – and at a senior level - then it usually

means the discussions are fruitless, or worse, result in a poor solution which

almost always leads to a souring of relations as one party benefits whilst the

other loses out.

In previous columns, I have spoken of the challenges we face as an industry

and sector: lack of training, the ongoing skills shortage, our ability to attract

new entrants into construction and the drive of government to address the UK

housing shortfall. 

All of these concerns (and more) must surely be driving many contractors to

think differently about how they work, and with whom. In the years since the

depths of the Great Recession we have seen our trading relationship’s change. 

As the pendulum has changed from too little work and too many contractors,

towards the opposite direction, then a contractor’s ability to secure better

trading terms should have increased. 

This always has to be conditional on strong onsite delivery, but if that is

achieved then there is absolutely no reason that professional, committed

roofing contractors should not be entitled to expect a reasonable return for a

reliable offer. 

Certainly, within housebuilding, as our clients continue to see their returns

increase, the more far-sighted amongst them recognise that a healthy,

profitable supply chain is an integral part of their ability to maintain those

increases.

To re-shape the supply chain several key questions need to be addressed to

achieve mutual benefit for both parties:

n Whilst it will always be true that the market dictates

pricing levels and the importance of retaining

competitiveness is essential, what price poor onsite

delivery and the hidden costs resulting from delays?

n As contractors, are we committed and organised enough

to offer guarantees to our clients on levels of service, and

are they prepared to accept a premium in return?

n Can we manage our activity levels and resources in such

a way that we can meet our client schedules, and,

conversely, can they organise themselves in such a way

as to give us the necessary visibility to plan accordingly?

n Based upon strong onsite delivery, can we help our clients

achieve their growth objectives which, in turn, allow us

to grow in a planned and realistic manner, in line with

resource availability?

n Based upon certainty and commitment on both sides, can

we invest in training and recruitment to build the

sustainable industry that can meet the housing needs

that we all desire?

n Can we use our technical expertise to evaluate and

recommend better ways to carry out the work on behalf of

customers? After all, we are the roofing experts!

At Avonside, we believe the answer to all these questions is

yes. In fact, we know the answer is yes because we have been

able to establish some key relationships with our clients that

reflect that affirmation.

We have identified and agreed some operational parameters to

maintain our high standards. We have agreed what level of

activity both parties want to commit to, and in return we have

worked towards aligning operational processes of both

companies with the aim of removing hidden costs, which

ultimately allow both parties to deliver increased returns –

precisely the ‘win-win’ scenario I referred to above. 

To answer the question posed at the top of this article - who

gains most from partnering - from my perspective, those who

gain most are the organisations that are prepared to work

closely with suppliers and clients alike, who are open to

change, hard-headed in agreeing parameters and have a

commitment to make change work.

In partnering, as in life in general, you get out what you put in!

Enquiry 33
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Eastern White cedar (also known as Northern White cedar) is a species native to north-

eastern America. It has long been prized for its easy workability, durability and abundance

and is used in fine interior applications including furniture, alongside exterior applications

such as roofing, cladding, window frames and decking. The wood is stable, finely textured

without surface splintering and offers natural resistance to fungal, insect and moisture

decay. These qualities make it ideal for severe exposure applications that require

exceptional durability such as fencing, telecommunication poles and piling use. Although

low in density and lightweight, it has excellent insulating properties.  Naturally reseeding,

it reaches maturity in as little as 50 years, while average heights are 15-20m, with a

diameter of 40 to 90cm.

Long history

Cedar shingles have a long history in North America of use as an exterior building material.

Sixteenth century settlers found Native Americans using the aromatic cedar timber not just

for construction, but even using the tree’s needles to produce a tea high in vitamin C! Cedar

shingles started being used in the UK in the 1800s when local grown pine was found not to

be a suitable replacement for scarce oak and larch. 

Today, cedar shingles are particularly popular in coastal areas where they are frequently

used on beach huts, chalets, garden buildings, sheds and shelters of all sorts. Being a

natural product, shingles fit well into rural environments as walls and roofs on stables and

other agricultural buildings. 

Installation

Being an organic material the effect of moisture needs to be considered on roofing projects.

Eastern White cedar shingles need to be allowed to acclimatize for 2-3 days on site before

fixing commences. Continuous eave to ridge ventilation needs to be ensured through the

use of counter battens beneath the horizontal fixing battens.

Other than acclimatization, installation of cedar shingles is straightforward. They are

installed on timber battens in a similar manner to other small element pitched roofing

materials such as slates and tiles, but are, in

many ways, more forgiving. Cedar Shingles are

less fragile and much lighter, weighing only 80-

200g each, a full bundle is only 12-15Kg (approx.

5.8Kg per m²). This compares with around 30Kg

per m² for a typical natural slate - a lot less

weight to manipulate on the scaffolding and roof. 

Although similar to slates, there are two main

differences to bear in mind when installing cedar

shingles. Firstly, random widths are used in every

course: the broken bond has to be maintained so

that the joint between shingles does not align

with the joint in either of the two subsequent

courses. 

Secondly, cedar shingles are effectively triple

lapped (rather than the double laps of slates), so

that, despite being light in weight, finished roofs

are consequently strong and will have a greater

number of fixings per m².

This characteristic, combined with their excellent

resistance to fungal and moisture decay, makes

Eastern White cedar shingles popular in high

humidity, high wind exposure hurricane zones

such as the Caribbean.Cedar shingles are not

installed using fixing holes, therefore they require

no pre-drilling and there’s no risk of shattering the

shingle by doing so. 

Instead, cedar shingles are stapled or nailed

20mm from the edge of each shingle and 40mm

above the exposure line. It is important, however,

not to over fix the shingle by burying the nail or

staple below the surface of the shingle. Verges are

less demanding to construct with cedar shingles

than with other materials. 

Every bundle has random width shingles so there

is no cutting needed, nor is there a requirement

for special verge elements as every course uses

random width shingles.

Durability and colour

Cembrit eastern white shingles are supplied with

a micronized copper process to improve the

resistance to rot, although untreated shingles are

available. The copper molecules in the treatment

impart an attractive ‘rusty’ hue close in colour to

western red shingles. 

Cembrit Ltd, specialist roofing and cladding
suppliers stock shingles at each of their four depots
and have the specialist knowledge to offer advice
on installation.  For further information visit
www.cembrit.co.uk, email sales@cembrit.co.ukor

Ged Ferris, Marketing Manager at Cembrit highlights the benefits of Eastern White shingles –
the proven alternative to Western Red Cedar.

Against the Grain

http://www.cembrit.co.uk
mailto:sales@cembrit.co.ukor
www.sigroofing.co.uk
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A warm flat roof, correctly designed, specified and built, is one of the

simplest construction elements of the building envelope. Structural deck,

vapour control layer, insulation and waterproofing combine to create the

perfect example of a fabric-first approach in action.

It’s a tried-and-tested solution, not least because it keeps the roof structure at

or around the same temperature as the building interior. This eliminates the

possibility of condensation oc-curring - which could otherwise cause

deterioration of the structure - and ensures the roof performs for the building’s

intended lifespan. And yet questions such as, “Does a roof need a vapour

barrier?” continue to be asked, highlighting that misapprehensions remain

about the ramifications of flat roof design. Too often, poor roofing performance

results from a lack of awareness of basic, good-practice principles.

Compromised roofs can also be caused by on-site constraints, a good

example being that of hybrid roofs. Imagine a flat roof constructed on timber

deck and joists: it’s not surprising that people sometimes look at the space

between joists and wonder if it can be filled with addi-tional insulation. If

there is a restriction on the thickness of insulation that can be accommo-

dated above the structure, then the temptation to utilise the extra space is

even greater. 

Fail-safe solutions

However, problems can occur if a standard warm roof is designed and

constructed, but with additional insulation incorporated below the deck. Not

only is a vapour barrier or vapour control layer (VCL), a vital component of the

roof, it must be correctly positioned - on the warm (internal) side of all the

insulation. There are numerous reasons why incorrect placement of insulation

relative to the VCL should be avoided, perhaps best summarised in the

foreword of BS 5250:2011 + A1:2016 Code of practice for the control of

condensation in buildings, which states: ‘Bearing in mind that occupants

often fail to use buildings in the manner intended, be it by choice, lack of

understanding or force of circumstance, designers are advised to err on the

side of caution and adopt robust, fail-safe solutions.’

Acceptable scenarios

To that end, section H.2 of the Standard lists three acceptable scenarios

for the placement of insulation in a flat roof: cold roof, warm roof and

inverted roof. Nowhere does it support the design and construction of

hybrid flat roofs. Some do advocate hybrid constructions, usually when

the balance of the two insulation thicknesses is considered to be

‘correct’, i.e. the layer of insulation between the joists does not have

higher thermal resistance than the layer of insulation installed over the

deck.

A condensation risk carried out in accordance with the method detailed

in BS EN ISO 13788 - Hygrothermal performance of building

components and building elements - may appear to show no risk.

However, the fact that BS 5250 does not support the construction type

means that we believe manufacturers should label any condensation

risk analysis for a hybrid flat roof as ‘not recommended’.

Consider, too, another reason to doubt the appropriateness of this

analysis of a hybrid flat roof solution. Section 4.2 of BS 5250 states: ‘BS

EN ISO 13788 considers only the risks aris-ing from the diffusion of

water vapour through the building fabric; it does not take account of the

much greater risk of condensation occurring as a result of air leakage,

which transports water vapour through gaps, joints and cracks in the

building fabric.’

By its very nature, a hybrid roof that features insulation fitted between

timber joists introduces the potential for air gaps. Section A.3 is clear

that, ‘the rate at which moisture is transported by air movement, where

it occurs, is much greater than that of transportation by diffusion.’ A

condensation-risk analysis cannot adequately allow for the standard of

workmanship, and a high level of workmanship in itself would not

mitigate potential issues.

If anybody is to make a judgement on the levels of workmanship, and

whether it makes the construction method any more acceptable for a

particular project, I believe it should be the designer, building inspector or

end user. The manufacturer can advise on the interpretation of a

condensation risk analysis for a hybrid roof, but first and foremost should

promote the fundamental principles of good roof design outlined in BS 5250.

Considering one of those principles is to ensure the correct VCL position,

some might ask if a hybrid roof is acceptable if the VCL is moved to ceiling

level behind the internal, plasterboard finish. While, technically, that might

satisfy the basic requirements, we would urge practical thinking: are light

fittings or other services going to be installed in the ceiling? Can the

continuity of the VCL – vital to its performance – be guaranteed?

VCL Compromise

It only takes the building’s next owner to want to change something and that

VCL could be compromised as part of any works to the ceiling. Can its

restoration to its original condition be ensured? If a VCL cannot be relied

upon to mitigate the risk of condensation then the roof design cannot be

considered appropriate, and there are precious few alternative solutions.

Despite the best efforts of many to promote the advantages of service voids –

airspaces be-tween ceiling and VCL, where services can be installed and the

ceiling altered without risking the integrity of the VCL – few seem willing to

employ them. There are several reasons why: extra time and materials to

construct, restrictions on headroom etc; all of which serve to highlight why it

is best to keep things simple.

One of the positive aspects of a warm roof is that the VCL can be installed

with the confi-dence that it will perform for as long as the roof performs –

hopefully for the lifetime of the building. That’s why we referred to it as a

good example of fabric first construction, and it’s why we believe it should

always be preferred over a hybrid alternative.

Recticel is dedicated to raising the quality standard of insulation products in the
UK.  Their technical knowledge is maintained by their support team, who are
able to advise on PIR insulation, Building Regulations, carbon reduction,
condensation risk analyses, U-Value calculations and advice on installation best
practices. www.recticelinsulation.co.uk.

Time to End Hybrid Opinion on Hybrid Flat Roofs
Quality, high performance construction is easiest to achieve when things are kept simple – but even the most straightforward-appearing project can throw up obstacles that force changes and
compromises. Paul Forrester, Technical Services Manager at , Recticel, looks at flat roofs and why maintaining good principles and best practice will always deliver the right results.

http://www.recticelinsulation.co.uk
www.wernerladder.co.uk/roofladder
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On average, this country receives almost 900mm (36 inches) of rain each year

with some areas of Cumbria and North Wales experiencing as much as four

times this amount.

How we capture, manage and dispose of surface water from a building’s roof

and, at the same time stop it getting into those vulnerable areas around the

eaves, today, tomorrow, and in 30 years’ time, is possibly one of the most

important and neglected considerations of house design in the UK.

Every millimetre of rain falling on a roof has to be channelled and disposed of to

prevent moisture ingress to the supporting structure. So the system of guttering,

down pipes and the supporting fascia assembly needs careful planning to be

effective.

So here are the main considerations to guide you in specifying roofline and

guttering products.

First things first

With regard to the roofline, the awful truth is that timber is a lovely material but

it doesn’t cut it in the long-term as a roofline material. I like wood, especially in

the form of the high quality, tactile material of my dining table - but I wouldn’t

trust it to survive more than a decade as a soft wood fascia board. Especially if I

didn’t get around to painting it at least once every three years. 

Cellular PVC is probably the most cost effective material

for the roofline because it costs roughly the same as

timber to install, requires no maintenance and so suits

the exposed and inaccessible location at the eaves. Most

importantly, especially from any landlord’s point of view,

when it is installed correctly it will probably last the

lifetime of the dwelling.

What are the technical considerations?

The roofline is a tricky area where two expanses of quite

different materials meet: the roof tiles and the brick wall.

Each does its job well but neither is satisfactory for

covering the point of union. 

Importantly, that point has to be defended against water

and wind ingress whilst allowing for proper ventilation of

the roof void. So why ventilate the roof void at all – why

not seal it all up and be done? The answer is rot.

Every day, you and I generate a lot of hot air which is full

of water vapour. Baths, kettles, saucepans, boilers,

washing machines and even breathing sets off clouds

Roofline and Rainwater Systems 
Crucial Elements in Housing Construction

David Osborne, Technical Services Manager for Swish Building Products takes a look at roofline products

t

http://www.kemper-system.com/UK/eng/
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of the stuff. And, as we all know, hot air rises. In addition, moisture

occurs naturally in the air outside the home and a lot of this wet air

finds its way into the roof void. 

Now, consider that the average attic is a cold, uninviting place that

encourages moisture to condense on its vulnerable timber surfaces, and

you have the perfect micro-world in which mould and rot can take hold

if the moisture is not kept moving.

PVC roofline systems, the broad, industry term to describe fascias,

soffits, bargeboards and all the associated ventilation components, are

rather good at the double trick of protecting the eaves while fully

venting them.

The preferred method these days is to use a continuous venting unit

that sits on top of the fascia board and supports the roofing felt and the

lower row of tiles. This method does away with slots or ugly vent discs

set into the soffit board.

PVC roofline systems are also good at providing both visual and

physical support for the other essential components in rainwater

management – guttering and downpipe systems.

Design and installation

To work out what our gutter system has to cope with we’ve got to

calculate the quantity of rainwater that might run off the roof. We do

this by deciding a) the rainfall intensity that the system must cope

with (litres per hour, per m2), and b) then calculating the roof area to

be drained (effective roof area m2). Once that’s done we must choose a

gutter system with sufficient flow capacity (litres per second) and

finally decide on the system layout including the fall of the gutter and

the number and position of outlets required to maximise the flow.

BS 12056:2000 sets out the method for calculating roof drainage. It

gives likely rainfall intensities across the UK, which may be

experienced as unusual events once every 1, 5, 50 and 500 years, for

a duration of 2 minutes or more. The Standard says that domestic

gutter systems should be designed for a storm event that is likely to

occur once a year with an intensity of 75mm per hour per m2 or a

flow rate of 0.021 litres per second. However, anecdotal evidence tells

us that parts of the country are now experiencing much more

intense ’50-year+’ events every few years.

The area of roof that drains into any one gutter (effective roof area:

m2) can be calculated in two ways. Looking at the roof diagram and

pitch factor table, we can either use (H/2) + WxL or LxWxPitch

Factor, whichever takes your fancy.  The area of roof to be drained

should now be compared with the maximum area that the

manufacturer claims a given gutter type is able to drain. 

If the figure for the chosen gutter is too low, the designer has a

number of options: firstly to increase the fall of the gutter. With a

longer gutter, this has its limitations, as water coming off the tiles is

more likely to overshoot a tilted gutter at the lower end. 

This may not even be an option where a shallow fascia is fitted. In

addition, once the length of a gutter section exceeds 50 times the

height of water that it can realistically hold, the flow efficiency starts

to decline. 

Alternatively the outlet point can be moved to a central position.

Generally speaking, down pipes have significantly more capacity

than gutter units and a centrally placed outlet in most gutter runs

will increase the gutter’s drainage capacity. 

The down side is that underground drain points are unlikely to be

available directly below gutter outlet positions that are chosen late in

the design process, eg after the footings have gone in; and running a

drain pipe diagonally across a facade is not a pleasing option.

A case for over engineering?

Finally, the designer can select a system with a higher capacity.

Maybe we should think seriously about ‘over-specing’ guttering in

the future as previously infrequent events increasingly become the

norm. 

I have heard it said that once the heavens really open no one cares if

the gutter copes or not because we will all be inside. True enough for

us, but at the eaves there may be damage occurring because of a

poorly specified gutter that we can’t see. What is for certain, is the

effort we put into roofline and guttering specification shouldn’t be

wasted for lack of an appreciation of the challenges posed at the

eaves.

Swish Building Products can be contacted by telephoning 01827
317 200 or visiting the website: www.swishbp.co.uk.

Roofline Cross-Section

The Effective Roof Area

Selection Of Roof Pitches And Factors
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Ecological Building Systems Teams Up With

Experts For UK’s First CLT Masterclass
Sustainable building
products and
Passivhaus project
supplier, Ecological
Building Systems, will
bring together experts
from across Europe
on Thursday 11th May
2017 to hold the UK’s
first ever masterclass
in Cross Laminated
Timber (CLT) design
and construction. A
full day event designed specifically for architects, Passivhaus designers
and construction professionals, the masterclass shares insights from
some of Europe’s leading experts in natural wood fibre insulation,
intelligent air tightness and wind tightness and specialist fixing systems,
at The Building Centre in central London. The itinerary will include an
opportunity to review CLT projects with the architects that designed
them, including Will Garner from the Midas Group and Bernard Tulkens
from Tectonics architects who designed a CLT residential property
alongside fellow masterclass presenter, certified Passivhaus designer,
Peter Ranken, which won the Passivhaus of the Year award (Passivhaus
Trust - Urban Category) and a Hackney Design Award in 2016. The
opening address will be delivered by, Christiane Lellig, campaign
director for Wood for Good, the timber industry’s campaign for
promoting the use of wood in design and construction. Ecological
Building Systems’ senior engineer and certified Passivhaus consultant,
Niall Crosson, will then give an overview of the use of CLT in the UK
followed by a series of presentations from specialist insulation, air
tightness and wind tightness system providers from across Europe,
including; Pro Clima, the intelligent air tight and wind tight products
provider; Gutex, the vapour permeable wood fibreboard specialist; and
leading fixing and fastenings company, HECO-Schraben. Tickets are
available from Eventbrite (http://bit.ly/2mRHnT0) at a cost of £120 per
delegate with a 10% discount for members of the Passivhaus Trust, The
Green Register, AECB, ASBP, STBA or the Structural Timber Association.
For more information visit Ecological Building Systems’ website at
www.ecologicalbuildingsystems.com.
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Do roofing contractors and main contractors fully understand what is required for

roof edge protection to conform to the Standard BSEN13374:13? 

I am not so sure. 

Long span handrail systems are generally used at full roof height and are attached

to structural steel work- potentially having to span nine metres or more. These

systems should provide suitable edge protection and be designed to prevent an

operative falling from a working surface. 

Several pieces of legislation govern the use of temporary systems, particularly the

Work at Height Regulations 2005 which clearly outlines the need for potential falls

from height to be competently assessed and properly protected against. Also,

beyond the legislation surrounding the use of these systems, compliance with

BSEN13374:2013 is required. 

Disappointing

Although the Standard for edge protection has been in existence since 2004, it is

disappointing to see that roofing companies and main contractors are still being

supplied with, and accepting, systems that do not comply with the classifications

set out in BSEN13374:2013. Many installers, either knowingly or through ignorance

of the Standard, are supplying certification and calculations for systems that do

not conform.  This is something that needs to be addressed by the main

contractor’s temporary works team to ensure that their roofing contractor is

providing a fully compliant system. 

The Standard BSEN13374:2013 has three classifications of edge protection.

Class. A – Flat surfaces to 10 degrees.

Static load testing is required for both deflection and accidental load. 

Class. B – Flat surfaces to 30 degrees. Please note that testing for a Class A

system MUST be achieved before Class B can be considered.

A low dynamic force test is required giving a minimum

deflection.

Class C – roof slopes above 30 degrees and up to 60

degrees.

A high dynamic load test is required.

More information on the testing procedures can be found in

the document BSEN13374:13 or in the Edge Protection

Federation Code of Practice which is available as a

download on their website: epf-uk.org.

Ladder beam edge protection

Many long span systems cannot meet the above criteria but

are still being supplied to the unsuspecting roofing

companies and some main contractors as Class B systems.

One particular system that is widely used for full height roof

edge protection is of the ladder beam type complete with a

net attachment. However, due to the nature of the ladder

beam design and with the inclusion of a safety net, rather

than a handrail, many of the systems cannot achieve the

static and dynamic load requirements to conform to either a

Class A or Class B system. The same applies to fan net

systems, which are a Class C design, and sometimes,

mistakenly, used on Class A and B roofs when a conforming

edge protection system could and should be used. 

Some companies are offering these systems to the roofing

contractor claiming Class B status and supporting them

with calculations, but these calculations do not cover all

the criteria for Class A and B, stated above. At best they

Edge Protection and Compliance
Temporary Long Span Roof Handrail Systems

Mick Herbert FIoR, Director of Safe Edge Ltd

t
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Get technical advice from the 
Rolled Lead Sheet experts, at your fingertips

• The LSA’s Manual is now fully updated with the latest 
 edition now available, having had the biggest revamp 
 in recent years
• Available online as an e-book and as a hard copy
• Visit www.leadsheet.co.uk/manuals to order your
 copy today

Don’t forget the LSA’s technical experts are here to help
with all your technical queries, including site surveys and
condition reports 

www.leadsheet.co.uk/manuals
info@leadsheet.co.uk

01622 872 432

Latest edition now available

Enquiry 25  

This article has been endorsed by the Edge Protection Federation
who run awareness and training courses relating to BSEN13374
for both operatives and management. Visit the EPF web site for
more information: epf-uk.org.

are part-fall protection and part-fall arrest (two different Standards)

and do not offer a compliant fall protection system. It must also be

pointed out, that if these systems cannot achieve Class A status,

then they cannot be classed as a supporting handrail system,

which should be a requirement for the safety of a roof worker on

Class A and B roof pitches.

What must also be considered, is the HSE hierarchy of control

measures, which recommends the use of fall protection before fall

arrest is considered. 

Who’s responsible?

Consider the ladder beam or fan net application, and the serious

issue of the system not meeting the required standard, and ask

yourself this question:

Who would be responsible if an operative was to fall from the

working surface, become trapped between the net and perimeter

steelwork and suffer serious injury? In today’s litigious society,

ignorance is not an excuse!

Having worked in the roofing industry for 50 years, I have seen and

welcomed the vast improvements that have made construction

sites safer. But I am puzzled to understand why more attention has

not been paid to the Standard for Edge Protection BSEN13374; after

all, at full roof height, it goes hand in hand with the netting

Standard BSEN1263, and this has been embraced by all major

contractors and must be strictly adhered to.

In summary, an edge protection solution should be discussed and

agreed by the temporary works team and proved to be compliant

with the current standards!

An example of best practice

1in print, posted 

to your customer

digital, emailed 

to your customer

online, ready when

your customer is

2

3
Find out how we can help.  Call 0151 708 0070.

Get Your  Message Across

Reaching your customers     is as easy as...
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“The demand for flat roofing has shown signs of growth over the last two to

three years, due to advances in roof coverings.  Flat roofs remain popular with

local authorities and the private sector for offices, schools and leisure facilities,

multi-occupancy buildings and warehouses.   

However, many of the early flat roofs gained a reputation for being high

maintenance, but innovation has led to the development of new materials for flat

roofs, such as Glass Reinforced Polyester (GRP), which offer better durability.

The latest generation of GRP flat roof systems are ensuring that flat roofs remain

a viable and attractive roofing option for buildings in the future.

A flat roof’s ability to be used for storage – for example of air conditioning units,

mechanical services or for recreational use by adding roof gardens, has always

added to their appeal.  With the increasing demand for sustainable building,

tough flat waterproof membranes offer the ideal substrate for green roof schemes,

adding to their resurgence. In addition, with their smaller surface area, flat roofs

require less material and are usually stronger than pitched roofs, a fact that is

not lost on building owners.  

Flat roofs, if properly maintained can last upwards of three decades.  In fact,

some modern, cold-applied liquid membranes are certified by the BBA and have

a life expectancy of over 20 years.    

Repair or replace?

So, when considering whether to repair or replace a flat roof, there are a number

of considerations for a roofer. Firstly, an initial survey of the roof will identify any

issues, such as damage to the surface membrane, as well as checking that the

underlying substrate is sound. Damage to the waterproof membrane is a

common issue on flat roofs especially where there is a lot of foot traffic, which

can dramatically reduce its life expectancy. 

Experienced roofers, for example, those have attended one

of Topseal’s training programmes, will quickly and easily

identify any issues and suggest corrective action. This can

include repair, overlay or complete replacement of the roof. 

If the building owner or property manager is taking a long

term view of the building’s maintenance requirements,

then the most cost-effective option could be to specify a

modern GRP roof covering. In the long-term this can prove

to be the most cost-effective way forward because these

are, typically, ultra-low maintenance and extremely

durable.

A building owner will be wise to factor in the

maintenance cost-savings when calculating the ‘lifetime’

costing of a roof. 

Fully operational

Often, in the past, building owners were reluctant to have

a flat roof completely replaced as it would mean that the

building could not be used whilst the work was carried

out, causing a great deal of inconvenience. However, the

latest GRP roofing systems are proving increasingly

popular as they enable the building to remain fully

operational because the system is installed over the

existing substrate. 

Over the past 10 years, there has been rapid growth in

GRP as a replacement roofing material, as roofing

contractors and their customers have recognised how it

provides a long-term, low-maintenance solution. This type

of roof covering avoids the need for hot works, as part of

helping contractors and building owners to meet ever

more stringent health and safety requirements on site.

GRP roofs are usually finished with pre-formed GRP edge

trims and a pre-pigmented topcoat, further enhancing their

durability and performance for new builds or

refurbishments, domestic or commercial installations.  

So, these are exciting times for anyone involved with flat

roof installation or replacement as the new GRP roof

coverings start to revitalise the market. And for roofing

contractors who are looking for new business

opportunities in the sizeable flat roof sector, there are

opportunities to train to become approved installers of

latest GRP systems to help meet that market demand.

Topseal is one of the UK’s leading GRP flat roofing
companies, with over 20 years’ experience in manufacturing
and installation on new builds and refurbishments.  For
more information about becoming a Topseal Approved
installer, call 08000 831 094 or visit the website
www.topsealdirectlay.co.uk.

Why the Market for Flat Roofs is Anything
But Flat
Allan Frizzell, Technical Manager at Topseal, discusses how the flat roof market is enjoying a resurgence as building
owners recognise the benefits of GRP flat roof covering replacement.

http://www.topsealdirectlay.co.uk
www.langley.co.uk
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Our climate is becoming warmer, wetter and windier. Following a succession of record

breaking average yearly temperatures, 2015 was the hottest since records began, and 2016

was even hotter. Arctic ice is melting at the fastest rate ever seen. 

Extreme weather is now an all-year-round probability in the UK, ranging from flash floods

one day to heat waves the next. Average wind speeds are rising and February’s Storm

Doris merely illustrated the damage we can expect.

Climate change is one of the key drivers for improving roof drainage and water

management, from rain to drain. Developing new standards, regulations and testing

methods to ensure products and solutions align to the worst-case scenarios of climate

models is essential. 

Rainwater systems are integral to protecting our buildings and channelling water from

roof to ground. So gutters, outlets and downpipes must demonstrate in-situ strength and

structural capability when handling increasing volumes of rainfall and wind loadings. 

BS 9101: 2017

The new, recently published BSi standard is: BS 9101:2017 - Steel and Aluminium

rainwater systems. Specification. It specifies the requirements for the design and

manufacture of metal gutters on industrial, commercial and residential buildings. This

includes the materials, tolerances, mechanical properties and surface conditions,

coatings, laminated surfaces, jointing methods and fixings for rainwater systems,

including fittings and accessories for assembly or support.

BS 9101:2017 puts particular emphasis on the design strength of the metal gutter. This is

determined by loading capabilities in the form of downward rain, wind uplift and snow.

Products to this standard require either Finite Element

Analysis (FEA) or physical testing to ensure they meet

the new standard. FEA is a computer based method of

analysing the behaviour of engineering structures and

components under certain conditions. It is an advanced

engineering tool that is used in design and to augment or

replace experimental testing.

Evolving standards 

Before BS 9101:2017, standards such as BS 8530:2010

were developed to establish the requirements of

traditional cast systems. However, the standard for

pressed and extruded gutters was still open to

interpretation. 

The industry had referenced BS 612 for pressed gutters,

covering ‘Eaves gutters and rainwater down-pipes of

metal sheet’, as it was the only standard that came close.

In 2005 this was updated and defined as ‘Eaves gutters

with bead stiffened fronts and rainwater pipes with

seamed joints made of metal sheet’. A beaded stiffened

front is defined as a rolled section rather than a pressed

sheet. As such, pressed sheet gutters are covered under

the new standard BS 9101:2017.

BSi’s new standard for the design and manufacture of metal gutters focuses on the strength and structural capability of
rainwater products.n Mike Meegan, Development Engineer (NPD) of Alumasc Rainwater, explains the significance to
industrial, commercial and residential projects.

From Rain to Drain: New Standards for Metal Rainwater in a Changing Climate

With regards to extruded gutters, the industry used to reference BS 1474 - Specification for

wrought aluminium and aluminium alloys for general engineering purposes: bars, extruded

round tubes and sections. This standard was withdrawn in 1987 and replaced by EN

Standards, which apply to the material and not in-situ structural strength. As a result, the

new BS 9101:2017 is far more comprehensive and detailed to meet specific metal sheet and

extruded gutters, and has been developed to cover gutters that are excluded from BS 8530.

Working in partnership

Setting new British Standards is a time-consuming and detailed process. The BSi depends

on expert advice from leading UK manufacturers with regards to design parameters,

loadings and specifications. Associations like the Metal Gutter Manufacturers Association

(MGMA) work in partnership with BSi to review current standards for rainwater products,

and advise on new developments and technologies for the benefit of the industry.

Developing new standards also helps eliminate bad practices among manufacturers

producing inferior or unsafe products. 

Improving specifications and compliance

The new BS 9101:2017 standard raises the bar for metal rainwater specifications and will

prove invaluable to metal gutter manufacturers. But often new standards are complex and

the implications on project designs aren’t always clear. Many architects, specifiers, design

engineers or installers may not be aware of the latest

developments or the significance to their projects. 

It is important that rainwater manufacturers offer the

relevant support and technical advice to their

specifier and installer customers so that metal

rainwater gutters are correctly specified across all

projects. Climate change isn’t a debatable possibility

and compliance isn’t just a tick in the box: it is a

must - essential for the protection of our buildings at

a time when the demands put upon them are

increasing.   

The new British Standard BS 9101:2017 is available
from http://shop.bsigroup.com/.

Alumasc Rainwater, part of Alumasc Water
Management Solutions (AWMS) is the UK market leader
for Aluminium, Cast Iron and Steel gutters and
downpipes. As members of the MGMA, our range of
metal rainwater systems comply with all standards
including BS 9101:2017. Visit
www.alumascrainwater.co.uk. Tel: 01536 383 810.

Enquiry 3
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Training

We all know that spotting roofing problems early can

save a fortune, however, what if the roof appears to be

leaking, but no actual cause can be found? The chances

are that it’s down to interstitial condensation - an

increasing problem, particularly for buildings with flat

roofs built in the 1980’s and early 1990’s, and for

incorrectly refurbished pitched roofs. 

As you will know, condensation is when water vapour

condenses into liquid, such as when a cold glass of

water meets warm, moist air and droplets of water

collect on the surface. ‘Interstitial’ means occupying

‘interstices’ – small gaps or cracks. Interstitial

condensation occurs within the fabric or roof of a

building, at the point (known as the dew point), where

the atmospheric temperature of a given concentration of

water vapour falls, and water droplets begin to

condense, forming dew. Different from surface

condensation, its occurrence can be difficult to detect

without investigation. This condensation may cause

mould growth, rotting of timber, corrosion of metal

components and a reduction in the thermal insulation’s

effectiveness.

If the flat roof was constructed in the 1980s and early

1990s, it’s likely that the composite sheets were not

fully sealed and warm air may be travelling up inside

the construction and condensing where it hits the dew

point. If there is a ceiling void, especially with a cold

roof, it must be ventilated. Without ventilation, warm,

moist air will condense onto a timber deck and rot the

roof from the inside.

Take the case of a Glasgow school that had been

leaking for well over 16 years, despite remedial

investigations. The roof structure was correctly detailed

and the waterproofing was in excellent condition. A

leaking gutter had been previously suspected and long

lengths of gutter had been re-felted to no effect. Indeed,

a complete overlay of the roof with an additional

membrane only served to increase the vapour resistance

of the surface and compounded the condensation

problem. Upon inspection, it was discovered that there

was no Vapour Control Layer (VCL) in the construction

and neither was there a butyl mastic seal to the laps.

With no control to water vapour travelling through the

roof, interstitial condensation had formed. 

When Is A Leaking Roof Not a Leaking
Roof?

Janine Brady, Marketing Manager at SIG Roofing

Saturation to the insulation of a flat roof. 

t
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So, in the event of persistent leaks, how can interstitial condensation be

detected? If the roof is constructed of composite sheets on a metal deck -

check that they are fully sealed. If they are not, warm air may be travelling up

inside the construction and condensing where it hits the dew point. 

If there is a ceiling void, especially with a cold roof, is it ventilated? Without

ventilation, warm moist air will condense onto a timber deck and rot the roof

from the inside.

If suspicions of interstitial condensation are aroused, it’s important to seek

help from independent specialists, and a directory of these is obtainable from

NFRC. By cutting a core sample - a hole in the roof - the build-up and

condition of the layers of a flat or pitched roof can be checked. 

If there is no VCL, there is a very good chance of interstitial condensation. A

Risk Analysis by an independent specialist will determine the dew point,

The extent of the damage: over 90% of the deck of a flat roof was affected.

enabling you to pinpoint where the condensation is

happening. If the dew point is within the build-up, you have

a problem. If all your investigations come back fine, then

water ingress is most likely the cause. However, even with

an obvious leak, it’s still worth checking the dew points. 

When you’ve determined the cause of water arriving inside

the building, you’re in a position to make appropriate

repairs. Even when refurbishing the roof, it’s important to

carry out an Interstitial Condensation Risk Analysis on the

new build-up to make sure that it won’t result in

condensation within the structure.

It’s also worth noting that current regulations stipulate, in

PART L 2B, that if more than 25% of the existing

waterproofing is being stripped, the whole roof must be

brought up to the standard of the current energy-related

regulations. In other words, even if only 25% of the roof is

stripped, the whole roof may still need to be upgraded to

meet PART L 2B. In practice this means that, in the areas of

the roof that are not stripped, the roof must be protected

against interstitial condensation by building up between the

new and old insulation areas.

Investigating suspected interstitial condensation can be

complex and it pays to seek professional independent advice

from specialists who can help identify roof problems

accurately and help you to act quickly. 

Core sample from a flat roof showing the failed chipboard deck

www.rainguard.co.uk
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In 2011, the then London Mayor, Boris Johnson, set a target to increase the

capital’s green space - which included the installation of green roofs and

gardens - by up to 5% by 2030, and an additional 5% by 2050. Of course, green

roofs aren’t the sole preserve of the UK’s premier city. Industry specialists

estimate the number of ‘gardens in the sky’ being installed across the country

has increased by an average of 40% since the start of the decade. 

For contractors, there is a huge satisfaction to be had in looking down upon a

newly-installed roof which is lush and green. But what are the challenges? 

Plan ahead for good plant-out 

There are two main types of green roofs installed by Briggs Amasco: sedum

and plug plant. Each has its own challenges in terms of installation. The

sedum mat is, generally, a more robust system to fit. It’s grown in a

greenhouse before being rolled-up and transported to site. Good forward

planning is essential to ensuring a smooth transfer from pallet to roof. A

sedum mat will not survive on a pallet for longer than three days; therefore the

roof’s waterproof base should be in positon in good time before its green layer

arrives. 

Plug plants arrive pre-potted and rooted – which is the same as buying from a

nursery – and are planted onto a roof via a mixed substrate of soil and brick.

An ecology report will determine how many plants are required per square

metre, whilst the green layer is generally laid to a width of between 70mm

and 100mm. The only potential issue with the installation of the substrate is

avoiding people walking over it whilst it’s in situ, which compacts the soil

and retards plant growth. Plants need to be planted between April and

September. Good logistics will again pay dividends to avoid projects finishing

outside of these optimum times. 

The main challenge of any roof installation is transferring the material -

particularly the substrate - to the top of a building. For instance, consider

laying a substrate to a thickness of 100mm across a 1,000-metre roof; that

translates to a few tonnes-worth of bags that need hauling to the roof. In such

instances, the process is made easier, though not necessarily quicker, by

spreading the load and using more bags. This increases the amount of lifts,

but ensures a safer operation. A hoist is often used to convey materials,

although it is a job that a crane could carry out far more time-effectively.

Unfortunately, this equipment is generally only scheduled to assist in the

lifting of large ME materials to the roof. Therefore, when installers arrive to

plant the green roof, the crane has already been dismantled. 

Following a project’s handover to the client, the green roof’s maintenance is

usually provided by a qualified, dedicated sub-contractor. A sedum roof

doesn’t require a lot of maintenance. Generally, once established it thrives in

the temperate, and occasionally damp, UK climate. In contrast, plug plants

need to be nurtured and watered regularly; if not, the system will die.

BriggsAmasco always installs mansafe fall protection to ensure safety is

maintained during a green roof’s upkeep. 

The greened city roof 

There can be no doubting the benefits a green roof brings to the environment.

Aesthetically-pleasing and environmentally-friendly, it encourages a sense of

health and well-being in a building’s occupants as well as adding a biodiverse

layer to an otherwise grey, lifeless space.  

The breath-taking redevelopment of the Battersea Power Station site in

London provides a fine example of how a green roof system is being employed

in a thoroughly urban, residential and commercial setting. On behalf of

main contractors, Carillion, BriggsAmasco installed a multiple roof

system for phase one of an eight-phase project which will eventually

transform the derelict 39-acre site into a thriving mini-city complex. 

The initial phase involves 12 high-rise residential blocks to the West of

the site. It comprises 850 residential apartments, as well as commercial

facilities. Six green roofs are in the process of being constructed by

Briggs Amasco balanced with two lower-level roofs consisting of

limestone paving. None of the green roofs, made-up of plug plant

systems, will be accessible to the buildings’ future owners, but they

will offer a green margin to the cityscape view. A glass balustrade lines

the perimeter of the building and beyond that lies granite terracing and

green roofing which is located between the tracks of an external

Building Maintenance Unit on every level of the complex.

Each plug plant system is installed on top of a Hydrotech Monolithic

membrane which provides excellent root protection and allows

immediate access to waterproofed areas. 

The roofing aspect of the Battersea Power Station project is expected to

finish in April 2017. It will result in an aesthetically-pleasing development

that perfectly suits the city’s residential, commercial, social and ecological

21st century needs. 

Another green roof project demonstrates the versatility of these systems. In

contrast to the highly urbanized environment of Battersea, this project

involved the installation of 1,600m2 green roof on pitches of up to 25°- an

incredibly challenging slope on which to carry out a very detailed

application – within an already green setting.

This green roof system tops the building in Kingsbarns near St Andrews

which will eventually house the Equipment Standards department of the

Royals and Ancient - the organisation which governs golf worldwide and

undertakes all kinds of golf-related scientific research and development,

including human and robot testing of golf equipment. 

The Challenges of Green Roof Installation
What challenges do green roof systems offer installers? Lee Virgin, Branch Manager at BriggsAmasco, a national,
commercial roofing company, explains the planning process involved in these high-rolling applications. 

The building itself has been designed with maximum energy-efficiency

in mind, with an extensive sedum roof - its sustainable crowning glory. 

The Bauder waterproofing roof system comprises a sedum mat of 

pre-cultivated vegetation with up to 11 species of sedum together with

mosses and grasses. Installed on metal decking, the mat will ensure

plants grow to create a natural habitat for birds and insects to live and

feed, thus maximising local biodiversity. 

Despite the challenges of installation, green roofs provide a stunning and

sustainable addition to any building. 

Whether creating a green vista in a built-up, urban area, or

complementing the surrounding countryside, green roofs achieve long-

term watertight protection while offering aesthetically and

environmentally-friendly rooftop construction. 

www.tapcoslate.com


CUPA Feature

Page 40   Roofing Today   

In 1892, the founders of the company that was to become CUPA

PIZARRAS extracted its first slate from the Solana de Forcadas quarry in

Northern Spain, the oldest slate quarry in operation worldwide.  Since

then, CUPA PIZARRAS has established itself as an expert in slate

production, committed to researching and developing new techniques to

provide high quality products and services for all its clients. 

The expertise at the heart of natural slate production is steeped in family

tradition with the skill of slate splitting being passed on through several

generations. Although technology has changed and the machines used in

production are more advanced, the process itself hasn’t changed,

preserving the rich history of the skill. 

In a similar way, roofing contractors are often family-owned businesses

and have been passing down the skill of slating a roof through

generations, sharing the secret proficiencies and dexterity that is so

essential to a process which outwardly appears simple.

Natural slate roofs have a reputation for dependability and beauty, making

it a product most contractors will be familiar with. However, it pays to

know the manufacturing history behind the tile. Contractors have a

responsibility to make informed product choices, which means considering

how it is processed as well as how it performs. Therefore, it is worthwhile

to focus on slate producers that are transparent about their production

process. 

A sustainable production process

As slate is a 100% natural material, its finish is unique and unrivalled by

man-made products. It is also the more sustainable choice, with the

Inventory of Carbon and Energy (ICE, University of Bath) confirming it to

be the material with least negative effects on the environment. 

As such, an important part of the production process is to conduct

geological, mineral and geotechnical surveys and sample testing. This is to

determine the quality of the slate and the potential reserves of the deposit,

so that only high quality slate is extracted and minimal disruption is

caused to the environment.

Once these assessments have taken place, the slate is extracted in large

blocks with a diamond blade before being transported to the processing

A Tradition Worth Celebrating
plant to remove rubble. Unlike other materials, only water

is used during the extraction and processing stage; at

CUPA PIZARRAS this is taken one step further by using

recycled water from a closed circuit, to prevent water

wastage. 

There are three phases of processing: 

Sawing

The large blocks of prepared slate are sawn into different

sizes according to the dimensions of the tile to be

produced.

Shaping

Rather than a production line dominated by machines,

CUPA PIZARRAS’ workers, known as splitters, shape the

tile with just their hands and water. The water ensures the

blocks don’t dry and protects them from breakages. 

Bevelling

To allow water to pass over the tiles effectively once

installed on a roof, the last stage before packaging is to

bevel the corners of each slate. 

The slate is then classified, counted and packed tightly

into wooden pallets ready for storage and delivery. Each

pallet will be labelled with the quarry name, format and

thickness, and the name of the employee conducting the

selection process. 

CUPA PIZARRAS offers a stringent labelling approach,

giving each pallet another bar coded label so each tile can

be traced from origin to final destination. Other

information, such as test results and the number of tiles in

each pallet, can also be identified with this method,

meaning the roofing contractor can feel confident in the

product they are offering to customers. 

Bringing in business 

When identifying slate’s origin, many suppliers offer a

basic level of traceability that can only pinpoint the

municipality - which could be one of 20 quarries over a

wide area. Being able to deliver every pallet with its own

unique barcode can become invaluable for securing future

projects, so it pays to choose a company that produces, as

well as supplies, slate. 

For example, high profile developments such as

government-led regeneration sites, will present an

opportunity for continued business over a number of years,

and by providing very specific slate selections the roofing

contractor could offer a uniform solution for all roofing

phases of a development, in addition to the initial phase.    

Natural slate roof tiles often outlive the rest of a building,

but a roof’s true integrity can only be maintained when

every tile is of the same standard as its neighbour; this

can only be assured via a reliable producer that offers a

100% guaranteed product-tracing system.

As CUPA PIZARRAS celebrates its 125-year anniversary this year, Julian Gomez, Director of Marketing, offers
an overview of the company’s approach to slate production and talks through the issues that roofing
contractors should consider to make a truly informed product choice.
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Flir Launches Latest Generation,
Advanced Thermal Imaging

Cameras 
FLIR Systems
announces three
new Exx-Series
a d v a n c e d
thermal imaging
cameras for
e l e c t r i c a l ,
mechanical, and
building applications: the FLIR E75, E85, and
E95. The redesigned, Wi-Fi-enabled Exx-Series
features intelligent interchangeable lenses,
laser-assisted autofocus modes and area
measurement functionality, improvements to
FLIR’s patented MSX® imaging technology, and
a larger, more vibrant 4-inch touchscreen. These
distinctive features, combined with increased
sensitivity and increased native resolution, will
help professionals identify hot spots or building
deficiencies before potential problems become
expensive repairs. In redesigning the Exx-Series,
FLIR developed a new range of compact
intelligent, interchangeable lenses that the
camera automatically recognizes and calibrates,
eliminating the need for manual calibration. The
Exx-Series now also features laser distance
measurement that assures precise autofocus to
improve temperature measurement accuracy. In
conjunction with FLIR Tools™, the FLIR E75,
E85, and E95 are the first Exx cameras to offer
UltraMax®, FLIR’s embedded, super-resolution
process that improves effective resolution by
four times – up to 645,888 pixels – and thermal
sensitivity by up to 50 percent. The camera is
suitable for all building professionals, from those
involved in the inspection of building fabric to
plumbers, electricians, window and solar panel
installers.. For more information, visit
www.flir.com/exx-series.

Forticrete to Supply Cast Stone to Pure Residential and Commercial
Housing Development 

Forticrete has been awarded a contract by Pure Residential and
Commercial to supply high performance cast stone solutions for the
construction of Livingstone Place, a new multi-million pound
development comprising 83 luxury one, two, three, four and five
bedroom properties on the outskirts of St.Asaph in North Wales. The
properties, which are set overlooking the picturesque views of the
Clwydian Hills, utilises Forticrete cast stone detailing components
including cills, decorative heads and surrounds in a bespoke deep

red colour. Jason Davies, Procurement Manager at Pure Residential and Commercial, commented:
“We were looking for a cost effective, yet sensitive alternative to natural stone architectural features
in order to enhance the character and charm of each of the development’s properties.“Forticrete’s
ability to create a bespoke colour to suit our requirements and the ability to replicate the aesthetic
of natural stone meant that Forticrete’s crafted cast stone components provided a great solution, a
high quality finish at a fraction of the cost.” Forticrete's Cast Stone dressings are the perfect example
of craftsmanship and technology working together in perfect harmony. The result is a wide range of
unrivalled quality Cast Stone products to create inspiring, elegant features and detailing. To find out
more about Forticrete cast stone, visit www.forticrete.co.uk. Alternatively, watch
http://ow.ly/10jKla Enquiry 36

It’s A New Angle As Eurocell Elevates Skypod Range
Building upon the success of the market-leading Skypod
range of PVC-U skylights, Eurocell is launching its latest
model - Skypod Acute.   As the name suggests, the new
addition features a steeper pitch: 350 in fact, a full 150 more
than the current design.  The new 350 pitch is visually very
different to the standard 200, making it suitable for more
commercial applications such as schools, colleges, hospitals
and offices, where this pitch degree is better suited to larger,
multi-storey buildings.  This market tends to be dominated
by aluminium products, so the arrival of the new Skypod
provides an aesthetically pleasing and cost-effective
alternative for the installer to offer customers. Skypod Acute
sports the same stylish, narrow glazing bars and generous
sightlines for residential properties as the rest of the Skypod
range.  In addition, its square format now fits an even smaller aperture, allowing more light into parts
of the home that previously was not possible.  No sidebars are needed on sizes up to 1.5m x 2.75m,
so further improving sightlines and letting in more natural light.  Installation is quick and
straightforward; everything needed is supplied ‘out of the box’ and even the screw holes are pre-
drilled for accuracy and convenience.  For more information about Eurocell, call 0800 988 3049 or
visit www.eurocell.co.uk.

Enquiry 50

Sika-Trocal’s Roofing System Ensures Rapid Delivery Of Waterside
Development

Residents have been able to occupy a set of stylish, sustainable apartments
at an exciting waterside housing development ahead of schedule, thanks in
part to the quick and easy installation of Sika-Trocal’s high-performance
waterproofing roof system.The Nash Mills Wharf complex in Hemel
Hempstead, Hertfordshire, is set by the banks of the Grand Union Canal.  It
comprises six buildings containing one-to-two bedroom, energy-efficient
apartments and penthouses. To ensure clients Crest Nicholson were able to
market the development at the earliest opportunity, the main contractors
and architects required a ‘fast programme’ of works.To facilitate time-
effective construction without compromising on quality, an easy-to-install,
proven watertight roofing system was required. Roofing sub-contractors
Seeco selected Sika-Trocal Type S. Ideal for mechanically-fastened roofs in
new build and refurbishment applications; it carries full BBA accreditation

with a 35-year lifespan.It does not require a separate fastening system for the thermal insulation as
the Sika-Trocal disc system utilises the same disc and fastener for securing the insulation and the
waterproofing membrane, thus improving speed of install. The exposed nature of the roof system
enables the ability for future alterations to be easily undertaken.After installation, the product
requires no further surface treatments or maintenance throughout its service life. Enquiry 46

Enquiry 48

Kemper Provides Roof Terrace
And Balcony Solution 

Kemper System’s
Kemperol V210
cold-applied liquid
w a t e r p r o o f i n g
membrane has been
used to complete a
mix of private and
social housing at
‘The Mount’; part of
the 2,174 unit,
m u l t i - d e v e l o p e r
Millbrook Park
scheme in the London Borough of
Barnet.Comprising a mix of eight four-storey
apartment blocks and four blocks of three-
storey town houses, the landmark scheme is
part of a major regeneration project to create
a new community in Mill Hill, which includes a
new primary school and almost six hectares of
green space.Kemper System’s Kemperol V210
membrane has been used as part of a brown
roof build up on the apartment blocks, which
also include a solar PV installation on the roof.
It has also been used as the waterproofing
membrane on the town house
balconies.Specialist contractor, Cawston
Roofing, was responsible for delivering the
roofing scheme, applying Kemper System’s
Kempertec EP5 Primer to the concrete
substrate before installing the Kemperol V210
membrane in a single wet-on-wet process. The
cold-applied resin was rollered onto the roof
and Kemper System’s 165g flexible
reinforcement fleece was laid onto the wet
resin, followed by more resin to ensure
complete saturation prior to curing.  For
further information contact Stuart Hicks,
Marketing Manager on 01925 445532, email
stuarthicks@kempersystem.co.uk, or visit
www.kempersystem.co.uk.

Enquiry 47

Marley Eternit Launches Game Changing New Universal Dry Verge
Marley Eternit has launched a ground-breaking new Dry Verge system that will make it quicker and
easier for contractors and housebuilders to fit to NHBC and British Standards, whilst offering
outstanding performance and durability. Unlike anything else on the market, the new Universal Dry
Verge is compatible with all three major interlocking tile types - large standard, medium format (15”
by 9”) and large format thin leading edge, as well as Marley Eternit’s own Lincoln clay interlocking
pantile.   This means contractors only need to buy and carry one type of dry verge for use with the

majority of manufacturers’ interlocking tiles and merchants can
consolidate their stock holding with just one system instead of
multiple versions.  Marley Eternit’s new system has also been
designed to be much easier to fit than existing dry verge products.
Developed in conjunction with roofing contractors, it includes a
quick starter-verge fixing that can be installed even if the gutter is
already in place.  This provides an easy-to-install, robust method of
securing the first verge unit – providing subtle, yet visible evidence
to housebuilders and the NHBC of a correct and secure fix.  The new
Universal Dry Verge is made from an extremely durable form of
polypropylene, which has outstanding weather resistance.
For more information please visit
www.marleyeternit.co.uk/universaldryverge. Enquiry 45

Though the Government has introduced a number of successful initiatives over the

past few years   it is nowhere near what is required to tackle the “broken” housing

market, so whilst I am encouraged by the recent Paper, let us not blind ourselves to

the real, underlying issues.

As the Secretary of State for Communities and Local Government admitted himself,

“over the years, the response from politicians has been piecemeal. Well-intentioned

initiatives have built more homes here and there but have skirted around the edges of

a growing problem. Other schemes have helped to tackle the symptoms without

addressing the root cause.”

The three areas that are outlined: building the right homes in the right places,

building houses quicker, and opening up the market to smaller developers, are all

laudable.

Unblocking obstacles

Yet, I’m not sure they go far enough, or perhaps the detail is not yet available, to

show how specific issues will be tackled in a practical way.  I’m specifically

interested to hear how investment in cash-strapped local authorities will un-block the

planning obstacles.  

It has been reported that more than half of local authorities say that being under-

resourced is a significant challenge, admitting the planning system is not operating

well. So how will planning departments tackle even more work?  It is particularly

interesting to see that local authorities will take action against those who do not

build, once permission has been granted – especifically as 30 per cent of all planning

applications that have been granted since 2010 have not been built on. 

Standards

I am also concerned about the part of the White Paper which talks about looking at

opportunities for simplification and rationalisation while maintaining standards –

relating to Building Regulations.  As everyone in the sector is already aware, existing

regulations and standards do not guarantee good workmanship.  This is also the

concern about encouraging alternative forms of building – off site construction is still

in its infancy in the UK and any inferior build quality could store up problems for the

future. 

It is good that small developers will be encouraged, helping small and medium-sized

builders to grow, with the Home Building Fund (which was announced last year),

providing this does not prejudice larger building.  The larger players are those who

can construct the quantity of housing this country so desperately needs. The same

goes for encouraging self-build projects – which are a drop in the ocean, and are only

attempted by the small few with huge resources; that’s if they can find available

plots.     

Skill Shortages

It is also interesting that construction skills shortages, particularly in London and the

South East, are mentioned, as they can bring work on site to a halt.   I’m surprised

that this is referred to for just one area of the country – this, as everyone in the sector

knows, is a massive issue countrywide.

In the 1980`s Britain`s youngsters had numerous trade skill options, for kids at

schools and colleges, from apprenticeships to YTS.  That was before the huge change

in stance, and the expectation that every young person should have the chance to go

to university – regardless of their ability, of choice of

career, and, more importantly, what industry required.     

Schools do not teach core trade skills to the masses

anymore, so companies like us, and many others,

have little to choose from when recruiting.  Craft and

construction skills are still not valued; even though in

desperately short supply.  

I completely agree that the shattered housing market

hurts all of us. High house prices stop people from

moving to where the work is, which is bad news for

people who can’t find a job, and bad news for

companies that can’t get the skilled workforce - not

good news for the economy.

Genuine progress will only be made by accepting in

totality that the Housing Delivery Plan is inextricably

linked to education first, with neighbourhood

infrastructure design second, and the health

management of our young people a close third.

To achieve this, the Prime Minister has to drive it

with a strong Housing Planning Minister, in post over

a long period of time, and then we might just see

some significant results, not just something

fragmented.  We’ve had five Housing Ministers in six

years so where is the commitment to a long-term

plan?    

I am afraid that all this White Paper will achieve is a

slow rate of progress at a time when more radical

thinking is required.

Russell Roof Tiles is wholly owned by Russell Building
Products Ltd and is a part of the Crown Roof Tiles. It
irecently celebrated 50 years at its Lochmaben plant
and 25 years in Burton on Trent.
www.russellrooftiles.com @russellrooftile

New Housing White Paper Does Little to
Keep the Rain Out      
Andrew Hayward, Managing Director at Russell Roof Tiles, comments on the recent Housing White
Paper - the Government's flagship strategy for meeting the UK housing supply challenge.
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Popular Library Given New Lease Of ‘Light’
A popular library, situated on a busy

road in the suburb of North Watford,
has been subject to an entire new roof
as part of a much-needed
refurbishment.  North Watford Library
has seen a rejuvenated interior
created as well as a roof scheme
which saw the building become water-
tight.  It also benefited from the
replacement of the striking central
atrium plus added light due to the
installation of additional rooflights in
the new design.Constructed in 1937,
the locally-listed building remains a significant part of the fabric of the area
and as such, it was essential that a considerate scheme be
created.Rooflights were added to the new roof design to allow natural light
to flood the building and negate the need for any further electric lighting,
reducing the building’s energy consumption and making the environment
more user friendly. The X-Span rooflights, renowned for their thermal-
enhancing properties, were specified both as mono pitch and within the
atrium. The X-Span system complies with the BS 6399 system Part 1 (Code
of practice for dead and imposed loads), Part 2 (Code of practice for wind
loads) and Part 3 (Code of practice for imposed/snow loads), giving a
juxtaposition of practicality and aesthetics.Further information can be found
by visiting www.xtralite.co.uk or by calling 01670 354157. 

Enquiry 41

EJOT Opticore Delivers Black and White Benefits 
In response to building application
trends, EJOT UK has technically
updated its Opticore fastening
system. Opticore, the unique integral
nylon fastener head, is manufactured
with precision-cutting fins that core
through membrane-faced insulated
panels, with the encapsulated
fastener self-drilling the substrate in
one simple operation. Installation is
via a bi-hex or internal torx dual-
driving option.EJOT’s R&D team has
taken on board customer feedback
by lengthening Opticore’s light
section fastener within the range to
32mm - thus taking into account

multi-lap applications. The black encapsulated Opticore carbon steel
specification offers a corrosion-resistant ‘Climadur’ organic coating,
whilst the white encapsulated A2 stainless range is manufactured from
high quality grade 304 stainless steel. The Opticore range also includes
stitchers, defined for site by a new grey encapsulation.The overall result
is a fastening range for hot and cold rolled steel as well as timber
substrates, that cores, drills and fixes without compromise to the liner
sheet - and improves thermal retention.A specifier’s sample pack is
available directly from the manufacturer.

Enquiry 40

LB Roof Windows Helps Installers Capitalise On
White Window Trend With Liteleader

Mansfield-based roof window specialists LB
Roof Windows is helping installers
capitalise on the latest design trend among
homeowners for white painted roof
windows with their exclusive Liteleader
range. White painted roof windows are
becoming the go-to roof window solution
for homeowners, thanks to their stylish and
contemporary design. Consumers are
choosing roof windows finished in white to
match popular design trends as well as to

provide a seamless, minimalist blend with white pitched ceilings and
walls. Liteleader consists of three high-quality roof windows solutions
that meet the demands for current design trends whilst providing
excellent performing and robust windows.  The Liteleader range starts
with the Ecolite+, a centre-pivot pine window, with a slim but durable
frame and a ventilation valve, maximising important natural light and
fresh air. It also includes the EcoWhite, a modern and versatile centre-
pivot, white painted roof window that boasts a wide frame for a sturdy
finish.And rounding off the range is the EcoSolid, a uPVC roof window
finished in white that is perfect for high-humidity areas. With its robust
frame and steel centre core making it extra strong, it is the perfect
window for bathrooms and kitchens. For more information call LB Roof
Windows on 01623 624500 or visit
www.lbroofwindows.co.uk. Enquiry 44

Klober To Sponsor UK Roofing Awards 

Klober is proud to announce that it will be among the sponsors of the
2017 UK Roofing Awards at London’s  Park Plaza and which this year will
be hosted by popular BBC broadcaster Steph McGovern. Covering 14
roofing disciplines, criteria assessed by the judging panel include degree
of difficulty, workmanship, aesthetics, problem-solving, health and safety
and each project’s environmental qualities. Klober General Manager Kevin
Williams commented: “These awards recognize outstanding projects and
technical excellence and play a major part in raising awareness of the
work being done by so many to drive up standards. As such, therefore, we
are proud to play our part as a sponsor”.

A ‘Stitch Up’ for Richmond?
When Richmond Home
Improvement Co needed to
order some more Personal
Protective Equipment (PPE)
for its operatives, they
didn’t have far to look.
Established in 2004, RT
Promotions who are based
in Poole, have been
supplying clients with
personalised and branded clothing for many years. Previously Richmond
had obtained their embroidered branded office attire from RT, but during
a conversation between Richard Mack, founder of RT Promotions and
Allan Tofield, Owner of Richmond Home Improvement Co, it came to
light that a large part of RT Promotions’ work also comes from builders
and site workers for PPE and clothing. Allan point out; “I’ve always
encouraged a professional appearance of our office staff by wearing
smart shirts and blouses that are embroidered with our Richmond logo,
and we are constantly complimented by our clients and our suppliers.
“As one of the area’s leading window and door installers, Richmond
Home Improvement Co provide a professional and reliable service and
this also fits with RT Promotions’ values.  By having our branded
protective clothing it also makes staff morale good as they are proud to
wear our brand.”  For more information on how Richmond can help you
with soffits, fascias, doors, windows or conservatories, contact their
friendly team on 0800 614102 or visit their website at
www.doubleglazingdorset.com.

Prater Continues Expansion With Manchester
Office 
With a number of major projects
underway in the North of England,
Prater has opened a new office in
Manchester for its growing team. This
latest announcement highlights the
specialist contractor’s continuing
commitment to successful project
delivery, with a variety of sites and
teams around the UK working to best
meet the needs of its clients regionally.
Based in the Manchester Business
Park in Aviator Way, the new Prater
office is a short distance from the city
centre and is located opposite Manchester Airport, providing excellent
local, national and international connections. Currently, the new office is
home to Operational and Sales/ Estimating resource, with plans to expand
the team in view of the major projects in Prater’s portfolio including the
Alliance Manchester Business school, the UK’s largest campus-based
business and management school and with others now in the pipeline.
Although Prater continues to be managed centrally by our senior board –
it is crucial that we continue to place resource and sites where they are
required and that we have our knowledgeable and expert teams working on
a regional basis with clients.”    For further information and corporate as
well as project updates visit: www.prater.co.uk and follow
@praterltd Enquiry 39

Cembrit Continues To Expand
Its Slates Sales Team

Cembrit, the
leading roofing
and cladding
specialist and the
largest dedicated
distributor of
f i b r e - c e m e n t
products in
Europe, has
announced two
further additions
to its UK sales
force. Justin
Ransted and
Simon Porter have
joined the pitched
roof sales team to
drive sales of

natural and fibre cement slates in UK and South
East England respectively.Justin Ransted
joinsCembrit UK as UK Sales Manager, whowith
over 25 years’ experience in the construction
industry, brings with him a wealth of knowledge.
He joins the company following roles at Icopal,
Triton, Sika Ltd, Acheson & Glover Ltd and
Hanson UK.  As part of the sales team in all
these roles, he was responsible for selling
building products to contractors, property
developers and self-builders.Simon Porter is
taking on the role of Regional Sales Manager
and will be centred at Cembrit’s Reading office.
Simon draws on over 15 years of construction
industry experience, including three years with
Monier Redland, and over ten years with Wavin
UK. With wide-ranging industry contacts and
knowledge, Simon is in an excellent position to
grow Cembrit’s presence in the South East area.
For further information visit www.cembrit.co.uk,
email sales@cembrit.co.uk or telephone  0208
320 1184.

Maximise Your Existing Order Book WithFreefoam Cladding
PVC-U external cladding is one of the fastest growing home
improvement products. Its versatility means it can be used
on a huge variety of projects from a feature wall on an
existing building, an exterior finish for a new extension or to
give an attractive finish to a loft conversion. Cladding is one
of the quickest and simplest ways of totally transforming the
look of any home. Freefoam Building Products are specialist
PVC manufacturers producing a wide range of long lasting,
low maintenance cladding products.  The Freefoam cladding
range features a choice of a smooth woodgrain finish or
Fortex® timber effect embossed boards in Shiplap, Double

Shiplap and Weatherboard styles and is available in a wide variety of colours.  All ranges come with
a high quality, purpose-made, easy-to-fit trim system making installation straightforward and
quick.PVC-U cladding also offers significant environmental credentials, being awarded an A+ rating
from the Building Research Establishment’s (BRE) ‘Green Guide to Specification’ when installed with
standard components, making PVC a real alternative to timber and fibre cement products.
Commercial Director, Colin St John, said: “Cladding is fast becoming one of our success stories.” To
find out more about Freefoam cladding products visit http://freefoam.com/products/cladding or
call 01604 683864 or email markting@freefoam.com.

Enquiry 22

Tremco MMA Waterproofing for
Berkshire Car Park

Fifteen years after its
polyurethane (PU)
Tretodek system was
applied to the top deck of
a new multi-storey car
park in Berkshire, by
contractor Cemplas,
tremcoillbruck has
returned to provide a
modern replacement as
part of the structure’s
refurbishment.  The car
park, at 200 Berkshire

Place, Winnersh Triangle, serves the offices
which are occupied by tenants, including Sage
and Amdocs. When erected in 2000, the top
deck of the car park was protected with
Tretodek, TREMCO’s premium PU
waterproofing system.  The system was starting
to show its age and the landlord wanted a new
10-year warranted system.  Fidelity appointed
Resolute Property Consultancy Ltd to specify a
replacement system and supervise its
application.  Tretodek is no longer available,
having been replaced by the latest TREMCO PU
system.An invitation to tender was raised to
strip out and replace the system and Cemplas,
one of tremcoillbruck’s longest serving
approved applicator partners, was appointed.
The top deck waterproofing system was
replaced in two sections, allowing half the
spaces to remain in use at all times.  It was vital
to leave the two ramps up to the roof
operational, so these were treated during a
weekend possession and returned to full use –
with their new waterproofing system applied –
on the Monday morning. For further information
on tremcoillbruck, call 01942 251400 or visit
www.tremco-illbruck.com.

Social Housing Tenants Warm To Kemper System Roofing Solution
Kemper System’s Stratex warm roof system has been used to
upgrade the roofs of five social housing apartment blocks as
part of an investment programme supporting a £20 million
stock transfer from Gloucester City Council to housing
association Gloucester City Homes.  Combining Kemper
System’s Kempertherm PIR insulation board and the
company’s Kemperol V210 cold-applied liquid waterproofing
membrane, the warm roof upgrades form part of a £29
million 30-year plan, which also includes construction of 100
new social housing dwellings by 2020, the first to be
constructed in the city since 1991.  Delivered by main contractor, Mears Group, the improvement
works focused on an external upgrade to five tenanted blocks.All works had to be carried out while
the homes were occupied, so the use of Kemper System’s cold-applied liquid membrane was the ideal
solution for delivering a robust solution with a BBA accredited service life of 25 years, without causing
undue disruption or risk to tenants.Kemper System Marketing Manager Stuart Hicks said: “The
upgrades to the five blocks form an important milestone in Gloucester City Homes’ initiative to
improve social housing in the city, enhancing existing assets for both current and future tenants and
maximising their service life.” For further information call marketing manager Stuart Hicks on 01925
445532, email stuarthicks@kempersystem.co.uk,  or visitwww.kempersystem.co.uk.

Enquiry 9

Enquiry 42

Enquiry 20

AWMS Appoints New National Sales Manager For Ireland
Alumasc Water Management Solutions (AWMS), the leading brand in
integrated water management, continues to expand its team with the
appointment of Eoghan Bridgeman as National Sales Manager for Ireland.
Eoghan will be responsible for Alumasc Rainwater, Harmer Building
Drainage and Gatic Civil Drainage in the North and South of Ireland. Eoghan
joins AWMS with 14 years’ experience as Key Account Manager for a
merchant company within Grafton Group, focusing on customer relations
and value engineering.  This included dealing with customers on site and
off site and managing specifications through architects, specifiers and
contractors.  Eoghan’s product expertise covers internal and external water
management solutions, including linear and point drainage, soil and
rainwater pipe systems, access covers and chambers, ducting, and water
main pipe systems.  His knowledge and experience in these areas makes
him an ideal candidate for his new role with AWMS.  Eoghan comments:

“I’m extremely pleased to be joining such an active and prominent business as AWMS.  It’s a fantastic
opportunity for me to apply my years of experience in a new and dynamic environment and I look
forward to working with the team.” 

Visit www.alumascwms.co.uk, or follow on Twitter @AlumascWMS. Enquiry 17

Council Team See The Light Thanks to Xtralite
An historic building in the town of Matlock in Derbyshire has

enjoyed a roof refurbishment which has enabled its staff to see
the light – quite literally.County Hall in Matlock, built in 1853,
forms part of the offices for Derbyshire County Council and its
roof was in dire need of refurbishment to aid heat retention,
light penetration, minimise reflection and return the building to
a watertight state.The Grade II listed building required a
sympathetic roof restoration and Xtralite was commissioned to
provide a series of rooflights, including a bespoke 18-metre
glazed rooflight system that was subject to strict planning
requirements to ensure the heritage of the building was
preserved.Rooflights were chosen due to the thermal values
offered, the lack of light reflection experienced in the office space below negating the need for blinds,
and the ability to mirror exactly what had been originally installed.The bespoke rooflight required
conservation approval between design and installation, and a series of additional rooflights from the
Lumira range were incorporated into the scheme to ensure a sympathetic restoration of the building
was carried out whilst taking into account the need for lightweight rooflights due to the existing
structure of the building. Further information can be found by visiting www.xtralite.co.uk or by
calling 01670 354157. Enquiry 16

Enquiry 49 Enquiry 19
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Sika’s Membrane Provides Sanctuary For Stunning New Church
The flexible, easy-to-apply, aesthetic properties of Sika’s
watertight single-ply membrane proved the ideal solution for a
stylish and unusual roof design – the crowning glory of a new,
community church. C3 Centre in Cambridge was built to host
community events as well as serve as a place of worship. The
building’s architecturally-striking feature is its ‘fantail’ roof.
Tapering to a point at one end, the roof’s design presented a
challenge which required a roofing system that not only offered
the optimum watertight performance but had to complement
the structure’s eye-catching design. Suitable for both new build
and refurbishment applications, in both warm roof and cold

roof construction, Sika-Trocal SGK is the best-cost performance bonded membrane for use on all
types of substrates. Offering excellent flexibility and high resistance to ageing and weathering, Sika-
Trocal SGK ensures a long-lasting, low maintenance roof covering.  As well as the installation of
Sika-Trocal SGK on the 1,500m2 main roof, the contractors applied Sika-Trocal’s Type SGmA
single-ply membrane as part of a sedum roof build-up on a lower area of the building. The fully-
adhered Type SGK roofing membrane is approved by the British Board of Agrément (BBA) to have
a life expectancy in excess of 35 years. It’s easy application ensured the church’s stunning roof was
completed ahead of the client’s strict eight-week deadline. 

LB Roof Windows Launches Campaign to Save
Britain’s Attics
UK-leading natural light specialists
LB Roof Windows are spearheading
a campaign to reclaim the Great
British attic, aiming to show
homeowners the huge potential
that lies in an all-too-often
neglected part of the home. With
UK properties being on average the
smallest in Europe, many
homeowners reach a stage where
they want to expand their living space – whether that’s by building brick-
and-mortar additions to their home, or moving house entirely. But LB
Roof Windows argues there’s an extremely viable third option, far easier
and cheaper than the other two – reclaiming the attic. LB Roof Windows
are a major distributor of roof windows and related accessories from the
VKR Group, including leading brands Velux and Dakea. They are also the
UK exclusive distributor of the Liteleader and Aurora range of
contemporary roof windows.  With over 30 years of experience, Mansfield
based LB Roof Windows offer an extensive range of roof windows,
skylights, roof domes, conservatory roof accessories and glazing
products. As well as roof window solutions from Dakea, Velux, Aurora and
Liteleader, LB Roof Windows also offer flat roof windows and roof
lanterns.  For more information call LB Roof Windows on 01623 624500
or visit www.lbroofwindows.co.uk

FIRESTONE MOVE SIGNALS GROWTH
Roofing and lining membrane
specialist, Firestone Building
Products, have completed a move to
new offices and stockholding
facilities incorporating a new
Building Products University
Training Centre, as part of a major
expansion plan based on continued
growth over the past five years. The
company has moved to Premier
Park, Winsford Industrial Estate,
almost trebling its accommodation to enable the expansion of its office
team and enhance its stockholding and training capabilities. The move
is designed to help support and create jobs by enabling Firestone’s
expansion and enhancing its Building Products University facilities, for
architects and other specifiers as well as providing practical and theory
training for existing and potential Firestone roofers and lining installers.
Comments commercial manager of Firestone, John McMullan: “As EPDM
continues to grow in popularity as a flexible and robust solution with an
unparalleled service life, our market share of the flat roofing market is
growing, across our RubberGard™ EPDM commercial roofing products
and RubberCover™ EPDM domestic range “Creating greater
stockholding capacity is a critical aspect of this move as it will allow us
to reduce lead times and ensure even better product availability,
supporting our customers across the procurement and project delivery
p rocess . ” Enquiry 26

Kalwall Creates Healthy Shelter
Around 8 million people a
year will slhelter under
Kalwall at the beautifully
designed new bus station at
West Croydon. This is an
unusual example of how
translucent Kalwall can offer
many different advantages
above its normal use in
traditional building cladding
and rooflighting. Since
Kalwall is much lighter than

glass it meant that the supporting structure needed to be less strong and
far less chunky. so not only will the shelter be less high but the vertical
supports less obstructive and open up a better view of the environment
including the very attractive church nearby. Cleaning is much simpler
because access scaffolding is not required and maintenance staff can
safely walk across its surface. One of the attractions of specifying high
performance Kalwall for conventional buildings is its unique effect on
both the interior and exterior. Internally, rooms are flooded with diffused
natural daylight which creates a stimulating and very attractive
environment. Apart from being suitable for new build, Kalwall is
increasingly used for the refurbishment of cladding or rooflights on aged
buildings. Case studies and technical information are available from
Structura UK Ltd, Tel: 01233 501 504 or visit www.structura-
uk.com/kalwall. Structura UK is the exclusive distributor of the Kalwall
translucent daylight building system for England, Wales and Northern
Ireland Enquiry 27
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OMG Roofing Products Hires in Europe 
To support its growing international business, OMG Roofing
Products, has hired Michael Steeples in Europe.  In his newly created
position, Michael “Mick” Steeples of Oxford, .is responsible for all
sales activities for OMG Roofing in the United Kingdom, Ireland and
Australia. He will report to Lennard Spirig, Europe Market Manager.
Michael comes to OMG with nearly 20 years of relevant experience in
the construction and commercial roofing industries. Most recently he
was a key account manager with SFS Intec “As OMG continues to
grow and expand outside of North America, it is important that we
add the resources necessary to serve our customers in local
markets,” said Web Shaffer, vice president of marketing for the
company. “OMG’s goal is to deliver exceptional sales support, and
it’s important that we invest in this area as we expand into new
geographies. This new position will help us to meet that goal.”., OMG
Roofing Products is a leading global supplier of commercial roofing
products including specialty fasteners, insulation adhesives, roof
drains, pipe supports, roof repair tape as well as productivity tools
such as RhinoBond.. For additional information, please contact OMG
Roofing Products at +1 413 789 0252 or visit OMGRoofing.com.

Trace-in-Metal Granted Prized Secured by Design Status
A North Yorkshire businesses’ revolutionary security system
which protects lead roofs from metal thieves, has achieved the
prized Police crime prevention accreditation Secured by Design.
The process used by York-based Trace-in-Metal involves
infusing thousands of microdots into metal sheets ‘marking’
them with a unique identifying code. Such is the science behind
Trace-in-Metal, which is led by a former police detective and a
Swedish ballistics expert, that even the smelting process cannot
destroy the nickel dots and their unique tags. To achieve
Secured by Design status, this unique deterrent - which is
currently protecting scores of roofs on churches, stately homes

and public buildings in Cumbria, Yorkshire and Lincolnshire - had to pass a series of standards and
stringent tests conducted by independent laboratories. These test the product’s effectiveness in
preventing or reducing crime, usually by resistance to physical attack. Secured by Design works on
behalf of Police Forces throughout the country and uses proven crime prevention techniques to
reduce crime through environmental design to create secure spaces at the design stage and to set
product standards that achieve ‘police preferred specification’. Trace-in-Metal chief executive John
Minary said: “Being awarded Secured by Design status really is the jewel in our crown.”  For more
Information www.trace-in-metal.com and visit : www.securedbydesign.com. Enquiry 24
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Norbord Launches New
Nationwide Sterlingosb

Merchant Campaign  
The industry-wide, national campaign again
gives builders and merchants alike the tools
they need to maintain the Sterling job in 2017
and encourage sales. Following a successful
30th birthday year in 2015, 2016 also saw
great results from the now-established
SterlingOSB brand campaign; sales increased
by 24%. The new offering continues in the
same successful vein with a new campaign
designed to optimise sales of the stalwart
panel through builders’ merchants in 2017.
The industry-wide, national “A Great Deal
Better” campaign again gives builders and
merchants alike the tools they need to
maintain the Sterling job in 2017..  Designed
to highlight SterlingOSB’s strengths in a host
of general construction tasks, Norbord’s 2017
campaign comprises nationwide advertising
and POS support along with PR activities in
the media and in branch.  A key element of the
campaign is the new improved competition.

The competition,
which will run from
March to October
2017, comprises
weekly prizes of
vouchers for
holidays, tools and
fun days; engaging
social media
activity will also
flow throughout the
year. 

For details on how
to participate in the competition, visit
www.sterlingosb.com. 

For further information on Norbord, call
01786 812 921 or visit
www.norbord.co.uk. Enquiry 32

Epic Releases Airtightness Guidance Paper
The most recent changes to the Regulations for the
conservation of ‘Fuel and Power’ in England, Wales and
Scotland brought a toughening of the airtightness
requirements for new buildings. Research has shown that
a significant number of non-domestic buildings fail to
meet even previous standards. To help specifiers and
contractors avoid the costly risk of noncompliance,
Engineered Panels in Construction (EPIC) has produced a
handy guidance paper which looks at airtightness in non-
domestic buildings, is the first in a series from EPIC which
will cover diverse industry topics, including BIM and safe

handling of insulated panels. Guidance papers can be viewed or downloaded for free from the EPIC
website: www.epic.uk.com/category/guides. ‘Improved airtightness standards for non-domestic
buildings’ provides a breakdown of the latest regulatory requirements in England, Scotland and
Wales. It also presents findings from EPIC’s own research into the airtightness of existing buildings.
This shows a significant number of buildings fail to meet the previous Regulations and highlights
the need for far greater attention to be paid to limiting air loss. For further information, call 0330
221 0499 email:info@epic.uk.com or visit www.epic.uk.com.
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Industry Events 

14-17 April

RICS Building Surveying Conference 2017
The annual flagship RICS Building Surveying Conference. Tech

info, key topic guidance, professional development. CPD points.

2016: 600+ attendees. £230-320 http://bit.ly/1iINEXX

(www.rics.org)

All-Energy 2017
All renewable and sustainable technologies. Full seminar and

conference programme. Call for Papers deadline 15-12-16.

2016: 8,250 visitors, 385 exhibitors

The SECC, Glasgow, Scotland www.all-energy.co.uk

19 May 2017

UK Roofing Awards 2017
Competition to recognise and reward outstanding standards of

workmanship and safety in the UK roofing industry. Open to

NFRC members. Attendance circa 900 roofing contractors and

related professionals.

Park Plaza, Westminster Bridge, London 

www.nfrc.co.uk/uk-roofing-awards

20-22 June 2017

Safety & Health Expo
Occupational health and safety event for H & S professionals,

co-located with IOSH conference. Includes dedicated

construction safety.

2016: 14,000 visitors, 350 exhibitors

Excel Centre, London www.safety-health-expo.co.uk

27-29 Jun 2017

CIH Housing Conference & Exhibition
Brings together professionals involved in house building,

contracting, funding, local authorities and housing associations. 

200+ speakers, government keynotes, policy and strategy, free

seminars, speed mentoring

2016: 12,000 visitors, 132 exhibitors

Manchester Central, Manchester http://cihhousing.com/

10-12 October 2017

UK Construction Week
Nine shows under one roof for all professionals and trades

involved in the built environment. Mix of seminars,

demonstrations, debates and discussions.

2016: 30,000 visitors, 650 exhibitors

NEC, Birmingham www.ukconstructionweek.com

25-26 October 2017

London Build 2017 Expo
Dedicated entirely to construction opportunities in London and

the South East of England.

Conference and workshops; Zones and Area; London

Construction Awards; Meet the Buyer.

2016: 12,913 visitors, 197 exhibitors, 800 Hosted buyers

Olympia, London www.londonbuildexpo.com

20-21 November 2017

IOSH Conference 2017
Preminent conference for leaders in occupational safety and

health. For decision-makers to share learning and address

topical issues.

International Convention Centre, Birmingham www.iosh.co.uk

DiarySocial Housing Is Firm Focus
For Wienerberger 

In a bid to support
Government targets
to help with the
sustainable supply
of best value social
h o u s i n g ,
W i e n e r b e r g e r ,
providers of wall,
roof and
l a n d s c a p i n g
innovations, has
announced a
s i g n i f i c a n t
investment into this
UK sector. The
outlay sees the
appointment of a new social housing team.
Heading up the division is John Harris, National
Sales Manager, who offers a wealth of product
and regional knowledge as a result of 30 years’
industry experience, 15 of which are with
Wienerberger’s Sandtoft Roof Tiles. Working
with John will be Business Development
Manager John Christopher (Chris) and Business
Development Manager Mark Mayatt. Chris will
be utilising his 25 years’ experience to assist in
providing technical expertise across social
housing in the North and Midlands. Mark is
based in London and brings 30 years’
experience in the sector – providing the new
team with national coverage. John said “Quality
social housing design and provision is vital to
ensure we are offering the best long-term value
to providers and their customers/tenants.
Wienerberger will act as a consultant to set a
new build standard that focuses on improving
quality of the built environment and the lives of
social housing tenants. For further information
visit www.wienerberger.co.uk/. 
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