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This distinctive, circular roof tops a
single storey residential property in
Cambridgeshire. Contractor, Lander
& Linsey Roofing, spent 6 weeks
creating the 12.5 metre diameter,
300 pitch roof in Cupa 12 Excellence
natural slate, which features an
eyebrow highlighting the main
entrance. Graham Linsey said: “We
had to cut every single slate. We
started with 24 x 18 at the eaves,
working up the roof with 20 x 15 and then
24 x 12. Finally, we finished using 20 x 10, cutting them
down to about 4 inches in width at the top, and having to
source composite tile battens to be able to bend them to
the very tight radius.”

Every effort has been made by the publishers to ensure the accuracy of the contents of this magazine. However, under no circumstances can the publisher accept liability for any loss
or damage which may arise or result from errors or omissions in any advertisement or editorial, its content or position.
All opinions and facts presented in editorial features are those of the companies and individuals submitting such editorial and are accepted and published in good faith by Construction
Media Publishing Ltd and are not warranted to be correct in any way and the publishers will not accept any responsibility for, or any liability arising from, that content.
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News

Investigations Continue into Suspected
UK Roofing Materials Cartel

MP Visit to Xtralite Champions Prosperity
in UK Manufacturing

The Single Ply Roofing Association (SPRA) has launched a new
Affiliate Category of membership. This latest development comes
close on the heels of new branding for the trade association, a
new website, new installer membership and a new online
training and assessment tool.

The Competition and Market Authority (CMA) confirmed on 21 December 2017
that it will be continuing its investigation into a suspected anti-competitive
arrangement or cartel in the UK roofing materials sector.
The CMA started preliminary investigations on 11 July 2017 when it published
its decision to open the case and issued information requests to the businesses
involved. The CMA also began conducting interviews, and visiting and
searching premises to obtain information. Since then, the CMA has analysed the
evidence and decided to continue with the case.

Average Weekly Pay Trends for
Roofing Revealed
The average weekly earnings of a range of trades have been
analysed, revealing that labour only roofers across the nation have
seen a year-on-year increase in average weekly earnings,
according to audit and contract solutions provider, Hudson
Contract.
The company’s analysis shows that labour only roofing
subcontractors earn a national average weekly wage of £694,
while those in the under 25 years old bracket earn £592. For
roofers more established in their careers, in the 25-34 year old
category the national average rises to £652 and older workers in
the UK roofing industry of 34-49 years old are at their earning
peak, with a national average weekly pay of £797. Thereafter,
roofing workers of the 50-65 years age group see a downward
trend with national averages of £692 per week.

Investigations by the CMA can be as a result of complaints to its Cartel Hotline
(usually from other businesses adversely affected), information from industry
whistleblowers, or they can be a consequence of the CMA’s own research and
market intelligence.
If a business is found to have been part of a cartel, the CMA can impose a fine
up to any amount.
Businesses that have formed a cartel can apply for immunity from prosecution in
exchange for disclosing information about the cartel. Employees and directors
can also apply.
Cartels usually involve a mixture of price fixing where businesses agree with
competitors to fix their prices, and limiting production to drive demand and
ensure higher prices are maintained. Other typical anti-competitive behaviours
are agreements to share sources of supply, markets or customers, or agreements
to fix prices vertically between producers and distributors.
Since 2002 there have nine investigations by the CMA involving the roofing
sector. Five cases were for anti-competitive practices which include cartels.
Other cases involved collusive tendering, bid-rigging and mergers.

And the Award Goes To…
Interestingly, there are significant regional variations in national
weekly pay in roofing. In the burgeoning North West region,
average weekly pay for roofing amongst 50-65 year olds was £916,
while in London it was £783 and in the West Midlands it was
£431.

IKO PLC was the proud recipient of
the Supply Chain Product Partner of
the Year Awards, in recognition of
their work with and support for
Willmott Dixon, Birmingham and
Hitchin branches.

The full national picture can be found in the Construction Pay
Trends Index, which harnesses payroll data from more than 2,200
construction firms: www.hudsoncontract.co.uk/construction-paytrends.

IKO has been working closely with
Willmott Dixon from early project
design stage to final site
inspections, giving them advice on
choosing the right roofing system for
a variety of projects.

The interactive tool reveals weekly pay differences by region, age
and sub-sectors, providing self-employed roofing contractors,
construction companies, roofing apprentices and other industry
analysts with an insight into pay levels across the country. It also
reveals the impact of weather, location and economic factors on
earning potential.

Willmott Dixon’s research has shown that roofing defects have been
substantially reduced as a result of not only the correct roofing system and
designs being offered, but the collaboration between the installing contractors
and IKO’s field engineers who inspect the projects and make suggestions for
further improvements. This early engagement and collaborative work has
enabled Willmott Dixon to achieve zero defects when a project is handed over.
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First to join under the new category is digital roof surveying
company EagleView, who are involved with the single ply sector.
Cathie Clarke, SPRA CEO says: “We have looked very closely at a
new affiliate membership offer to ensure that it attracts quality
companies who are interested in giving something back to the
sector.”

The next stage is to decide if there is enough evidence of a breach of the
Competition Act 1998. The law bans agreements and behaviour that prevents,
restricts or distorts competition or is an abuse of a dominant market position.
Many contractors are experiencing problems with supply of pitched roofing
materials, especially large format concrete roof tiles, and long delivery times are
widespread. Contractors report lead times on concrete tile orders of between 6
weeks to 4-6 months, with an average wait of 16 weeks. Some roofing
companies have also reported deliveries of concrete tiles that are green (under
cured) with up to 15% breakages.

SPRA Launches Affiliate Member
Category

Jim Hooker, SPRA Technical Director added: “We have long
known about companies such as EagleView, who are
implementing technology into the single ply roofing process. This
sort of technological innovation will assist our members in saving
time and money, while also creating a safer roofing
environment—a crucial component in our sector.
The Chief Secretary to the Treasury recently visited rooflight and structural
glazing manufacturer, Xtralite in the North East of England.
The Rt Hon Liz Truss MP discussed measures Xtralite has taken to ensure its
continued growth and prosperity, during her visit to the business’ premises in
Blyth, Northumberland.
"I am really impressed by the craftsmanship and innovation I've seen on display
at Xtralite. It’s fantastic to see hardworking businesses and their employees
defying the critics and giving Northumberland something positive to shout
about,” said Liz Truss MP.
Over the past 12 months Xtralite has expanded its operations with its Structural
Glazing Division moving to new premises and the addition of a further production
line for its modular skylights and Automatic Opening Vents (AOVs). The new
premises also include a dedicated visitor centre.
“It was a privilege to welcome Liz to our factory and to discuss the current status
and future of manufacturing in the North East, the UK and how we engage with
that on a national and global basis,” said Bob Tweedy, Xtralite managing
director. “We look forward to the ongoing success of Xtralite and our fellow
manufacturers who are helping to keep Britain a proud manufacturing nation.”

“We see Affiliate membership as a way of ensuring that a single
ply roof can carry the SPRA quality logo from start to finish. We
hope that by taking these steps, the decision by clients to specify
a whole SPRA system will become the norm, and we will see less
problems in future with roofs that have been ‘value-engineered’.”
SPRA Affiliate members will also be able to nominate projects for
the annual SPRA Awards.

Trussed Rafter Association Switches
to Design Standard Eurocode 5

The Trussed Rafter Association (TRA) has committed to
switching to building design standard Eurocode 5 from 1 January
2018.

LSA Launches New App

From that date, TRA members will no longer be accepting work
using British Standard designs and all existing designs must be
phased out by 1 July 2018.

The Lead Sheet Association (LSA)
has launched a new app to
quickly find details to help with a
range of technical issues,
including a handy dual-purpose
lap calculator for pitched roofs
and cladding in varying
circumstances.

Building regulations only refer to Eurocodes and so, all
newcomers to the trussed rafter industry are being trained to
Eurocode 5.

Drawing on information in the
LSA’s Manual and the years of
technical expertise LSA staff
possess, leadworkers, contractors and specifiers will be able to access key
information at the touch of a button.
The app covers all the basics you might need and is based on the application of
Rolled Lead Sheet to BS EN 12588 and conforms to the installation standard of
BS 6915.
Available from the App Store and on Google Play for £4.99.

Roof designs to British Standards were withdrawn in 2010 but
are still in use by some house builders, despite not being
technically maintained for seven years. The TRA issued a
warning in the autumn to house builders to review their designs
before the end of the year.
TRA chairman, Jonathan Fellingham, said: “We are keeping one
step ahead of the curve. With the Hackett Review, we feel
changes to the standards we work to are necessary. This is the
right way for the industry to move and the TRA members are
fully on board.”
TRA system suppliers, Mitek, Wolf Systems and ITW
Construction, have already upgraded and implemented their
software and are training TRA members so they are ready for the
change. Many have already made the change. www.tra.org.uk
Roofing Today |5
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Roof Assured Installers
Get Competent Roofer
Boost

‘Teamship’ Rewards Contour Roofing

Roof Assured installers now get reduced
membership to the Competent Roofer Scheme
under an agreement between the NFRC and
Sika Sarnafil.
Contractors undergo robust training to receive
the Roof Assured seal of approval which allows
them to install Sika Sarnafil products and
Competent Roofer is the only roofing-specific
scheme which allows self-certification of roof
refurbishment work.
Now, qualifying installers with Sika Sarnafil
will be a ‘Roof Assured Competent Roofer’,
meaning that they have autonomy to sign off
their own works for Building Regulations
purposes. Each job which is signed-off
includes a 10-year insurance backed guarantee
and breach of Building Regulations and
contractor insolvency warranty.
Sika Sarnafil’s Richard Lawton said:
“Consumer protection is very important to us
and a quality service and installation reflects
on the roofing sector as a whole. Our installers
undergo rigorous training and assessment, so
it makes sense to take that one step further by
supporting them to gain accreditation within
the scheme.”
Roof Assured installer Steve Thornton, MD of
High Tech Membrane Roofing Ltd said: “As a
roofing company, the scheme has made life
easier. You can be compliant and get the right
paperwork in place for customers. For
customers, it’s a case of you get what you pay
for - and they expect professionalism.
Competent Roofer ties all that together.”
NFRC’s Mike Wharton added: “We’re delighted
to partner with Sika within Competent Roofer.
The NFRC continues to strive to raise the
profile and professionalism of the roofing sector
and through accreditation schemes such as
Competent Roofer we are able to support and
celebrate best practice across the market.”
competentroofer.co.uk

The top accolade – Outstanding Contribution to Quality – was presented to Contour Roofing at
the Sika Sarnafil National Contractors Conference.
The Essex-based company was judged across all departments, including Applications, Project
Management, Finance, and Customer Service and won for the highest levels of quality across all
areas. Contour Roofing was recognised for its strong customer service ethos and as a friendly
innovative business which is easy to deal with.
MD, Jonathan Woods, explained his view of ‘teamship’: “We ask each department, to put forward
their ideas. They have an important input to our way of working, and we are always looking for
the best way to do things, and continuously improve our efficiencies.”
Flat roofing team Senior Contract Manager, Lee Clift, is as equally proud of the company’s
achievements: “Most of our business is repeat business, so we must be doing something right,
and be good to work with! We look at jobs when they come in, and decide whether we can do
anything with them. If you look at the NFRC award-winning project Ewart Grove that was
something we knew we could do, and we made more of it by adding in the decor profiles to
imitate standing seams. The decor profiles were our idea, and it made the project.”
Jonathan added: “We need to showcase our work and let people see the quality workmanship of
the projects. Our NFRC award has brought us work, but so have the skills and personality of the
team, and that’s how we got the work for a new UK headquarters in West Hanningfield, near
Chelmsford. We have a team working on this £150 million development, which in this phase, will
span five years, and has further planning permission for another 10 five-storey block to house
another 800 personnel. They told us that it was the people they met and the way we work that
got us the project, and that’s a great endorsement.”

Russell Roof Tiles Invests £1/2 Million in Expansion
Russell Roof Tiles is about to start a £1/2m
investment programme at its Lochmaben factory.
Russell Roof Tiles, the third largest manufacturer
of concrete roof tiles by volume, is investing in
new machinery and equipment in its utility and
main tile plants on its 11-acre Halleaths site in
Scotland, one of three manufacturing sites in the
UK. The factory employs a team of 70, making
concrete roof tiles used by the UK’s top house
builders and on social housing and commercial projects.
This latest investment follows a period of growing demand for roofing products for both housing
and commercial projects. Gearing itself for continued and sustained growth, the company has
now invested £7million in new capital equipment since it become independent 6 years ago.
Andrew Hayward, MD at Russell Roof Tiles, comments; “It’s important that Russells continues to
invest in its manufacturing facilities, using the latest technology to continue to drive the
business forward and keep up with current and predicted growth.”
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Roof Training Group News

Wales National Roofing Training Group Going
From Strength to Strength

Yorkshire Independent Roof
Training Group Grows Again

It’s not every training organisation that can lay claim to an international award-winner
delivering its training.
But that’s exactly what the Wales National Roofing Training Group (WNRTG) is fortunate
enough to offer from the winner of the UK Roof of the Year 2017 and the UK’s first
International IFD Roofing Award for pitched roofing - Andy Rowlands of Rowlands Roofing
- who is now sharing his expertise with roofing apprentices attending WNRTG.
In a dedicated training centre in Caerphilly, Andy is putting local roofing apprentices
through their paces under the two-year Specialist Apprentice Programme (SAP). Students
learn about a range of roofing disciplines and hands on skills, including slating, plain and
interlocking tiling, lead, fibre cement and shingles. Trainees also learn about H&S, work at
height and asbestos, on the way to attaining an NVQ l2 in Slating and Tiling. WNRTG are
now taking bookings for the next course, which begins on 18 March 2018. Other NVQs as
SAPs, SUPs and OSATs are offered in Single Ply, Liquid, Pitched Roofing, Built Up Felt and
Pitched Roof Maintenance. Also BCPs are offered to manufacturers.
Current trainee, Robert Davies, 30, said that he
was first interested in training to improve his
skills for the mostly new build work he does for
his employer, Treforest Tiling. Now, Robert says
he feels confident right across the range of
roofing disciplines and one day hopes that he
might run his own business.
Set up in 2009 as a not-for-profit organisation, the
WNRTG has been built up by Lesley Hughes to
now organise training for its 70+ roofing contractor members. Membership is just £25 per
year and training is mostly funded through grant.
WNTRG are now organising a roofing presence in the Welsh Skillbuild competition,
encouraging roofing firms to enter the regional heats that are the first step to the national
competition. And who knows – perhaps one of Andy’s
current apprentices will one day follow in his footsteps and
bring back an international roofing award for the UK.
WNRTG will be at Coleg Cambria Deeside campus in
North Wales on 1st February 2018.

Do You Have A Commitment to Training?
Roofing contractors located in the North West of England and Wales are invited to join
the North West Roof Training Group (NWRTG).
The group, a non-profit making body funded by CITB grant, sources and provides quality
training for its members to enable them to improve their businesses and increase their
bottom line profits.
There is no membership fee, but the group looks for a commitment to training from its
members, whether by upskilling, short duration courses, apprenticeships, management
training or other types of development. There are further details of the services offered, at
http://northwestrooftraining.co.uk. Joining is easy, simply email nwrooftraining@gmail.com
giving contact details, and where possible, CITB registration number and the number of
your employees.
Look out for NWRTG’s five-day Lead Bossing & Welding training which will be held in
early 2018, plus the group’s venture into mental health training as the sector raises
awareness and understanding of the issues faced by as many as one in four workers.

The Yorkshire Independent Roof Training Group
(YIRTG) has grown again this year, increasing
membership, take-up of training and in particular
assisting companies to apply for CITB Skills and
Training Funding.
Since the fund was launched YIRTG have worked with
35 companies in the region to make 40 applications.
The Skills and Training Fund offers a lump sum to
small businesses registered with CITB to encourage
training. Companies with up to 99 employees can
benefit and Yorkshire firms have undertaken courses
including NVQs from Level 2 to Level 6, and the uptake
of qualifications in the region has increased by more
than 100% over the last 12 months. Demand for
qualifications in the region remains high, but funding
for all companies and a shortage of assessors continues
to inhibit delivery.
Three, five-day intensive Lead work courses have been
delivered alongside a whole range of industry relevant
courses, including Working at Height, PASMA, IPAF
and Site Safety Plus courses. The total amount of funds
received by companies through CITB Fund in in excess
of £200,000 and the value of training commissioned by
the fund is over £300,000. Five companies engaged with
CITB for the first time and benefitted from immediate
funding.
YIRTG joined forces
with other local
construction training
groups in Yorkshire,
and, together, they
produced a project to
be delivered to 7-10
year olds in schools across Yorkshire. Roots to Roofs
was received very well and schools are looking for
repeat or follow-on options.

Also coming up is a Construction Ambassador Day training in mid-January 2018 to
become part of the team spreading the word on construction to schools and colleges.

Redland has delivered a number of courses on the Basic
Competency Programme at Leeds College of Building
promoted by the Group, and it is hoped that in the New
Year a wider range of BCP courses will be available in
Yorkshire.

By connecting with like-minded roofing
professionals in your area, you can develop your
and your operative’s skills and qualifications, boost
performance, improve productivity and increase
your profits.

For more information about
courses or the YIRTG visit
www.YIRTG.org.uk or email
Denise Cherry, Training Officer
denise@yirtg.org.uk.
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Pitched Roofing

Roof Tile Shortages
– an interview with Keith Barker, UK Managing Director of roof tile manufacturer, Wienerberger
Keith insists, “For 2017-18 there is enough
supply. After that, more capacity may well be
needed. Wienerberger is always planning for
future capacity.”
He adds, “Smaller contractors are a problem;
they are the most genuinely affected, most
disadvantaged. But that’s the role of
distributors – they need to release their stock
inventory. At the moment the distribution
model fails small contractors. It may be that a
different approach could be explored, perhaps
with partners.”

Roofing Today has been regularly hearing from contractor readers about the difficulties
they are experiencing when buying pitched roofing materials. Contractors are grappling
with long delivery waits on orders across the board. The most popular choice of pitched
roofing material, concrete, making up around 70-75% of the pitched roofing material
market, has been particularly dogged by supply interruptions and long delays between
order and delivery - up to 16 weeks is typical.
For the smaller contractor, these kinds of delays can spell the end of their business. Their
cash flows cannot afford an extended delay between order and delivery. They don’t have
the purchasing muscle to go to the top of the order queue or get the best prices. Even for
the biggest contractors, delayed deliveries mean juggling roofing team deployment and
increased administrative support to cope with constantly changing build programmes.
That there’s a sector-wide problem is clear. Roofing Today turned to Keith Barker, UK
Managing Director of Wienerberger to get a manufacturer’s perspective.

F

irstly, Keith agreed that there are
problems, with concrete tiles in particular
and large format concrete tiles especially.
This partly stems from the pressure emanating
from the new build sector, with strong demand
from house builders in the concrete roof tile
market.
However, Keith cautions against overstating the
problem: “I’m not sure the market is as tight as
it is screaming. I’m not disputing what your
contractor readers are saying, it’s just not our as the manufacturer - point of view. It’s a
problem of confidence, rather than a
fundamental problem of supply.”
The problem of confidence in the industry has
played a critical role in the way the tile supply
shortage problem has developed, and the roofing
sector has responded to the upturn in activity,
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according to Keith. A negative conversation
surrounding supply concerns has amplified the
problem so that, although there is sufficient
supply in Keith’s view, product is being added
to inventories and not flowing through the
supply chain. He likens the behaviour of the
roofing industry to that observed when petrol
shortages are threatened and drivers rush round
garages filling their tanks, creating scarcities.
“Is there limited supply or in fact a degree of
inventory gain through the supply chain?” Keith
questions. “It’s understandable that distributors
want to protect service levels in their customer
base. Merchants may say more stock is needed,
but are they being overly cautious, and, like
house builders and distributors, trying to
insulate their customers by buffering stock?” he
asks.

“We have tried to talk to distributors and
contractors, but the evidence is contrary. In
any case, manufacturers have their own
evidence from product output and sales
volumes. The Roof Tile Association has six
members – Dreadnought Tiles, Forticrete,
Marley Eternit, Redland, Russell Roof Tiles
and Wienerberger’s Sandtoft – between them
representing 85% of pitched roof market
volume.”
For Keith, the supply problems can be traced
back to the credit crunch crisis in 2007-8. As
the general economy contracted and the
construction industry slowed down, roof tile
manufacturers reduced their capacity to match
falling demand.
From around 2011, with some bumps along
the way, demand has steadily picked up and
manufacturers have matched their output
accordingly. Until the end of 2014 enough
supply capacity existed to meet demand and
there was a period of stability in the UK
roofing sector. Manufacturers were optimising
their efficiency and roofing and building
businesses were looked after. But, as demand
continued to increase, manufacturers began to
have problems, they were struggling to cope.
Chilling effect
In other times, the decision to increase
production might have been a straightforward
one. But in 2016 the referendum loomed and
the Brexit vote had a chilling effect. Many
anticipated a general slowdown, including in
new house building. “In Q3/4 2016 we
downsized inventories selling more concrete
tiles than we were making. We had to see if
the forecasts of a downturn were coming true
before deciding whether to reduce or increase
capacity,” Keith comments. While the number

of new home starts slowed down it wasn’t as severe as many had
feared and housing starts in 2017 closed up on 2016 by 12.33%.
[https://www.gov.uk/government/statistical-data-sets/live-tables-onhouse-building]
Increasing capacity
Forecasting demand, and responding to it, is not an exact science or a
quick process, said Keith: “It’s hard to respond to market changes.
Additionally, the manufacturing of roof tiles is not very flexible. We
can’t turn the speed up, there’s a fixed output. Plant needs big
modifications in order to increase production and these can’t be done
overnight.”
“However, for three months in early 2017, large format concrete
production ceased at Wienerberger while we invested in increasing
capacity. In the short-term this exacerbated the problem. It has meant
that for 2017 we were only producing tiles for 9 of the 12 months. It is
expected that for the next 8-10 months we will run at maximum output.
We can provide a significant uplift in capacity and it should be enough
to meet demand in 2018.”
Looking to the coming year, Keith added, “In 2018 our plants will be
working at maximum output levels and operational hours – as is the
rest of the industry. I’m not saying there isn’t a problem and ultimately
extra capacity will be needed in the future, but we expect that the
current situation should be relieved by the end of the first quarter of
2018. There will be sufficient supply, leading to increased confidence
and a steadying of demand.

“We will have a full 12 month’s capacity compared to the 9 months of 2017.
The demand volumes are broadly similar to last year – in fact, there’s less
than 2.5% difference between 2016-17. More capacity will have built up
during the seasonal slowdown at the end of 2017 and the first month or two
of 2018, so that we will be able to build inventory in 2018’s first quarter,
which will also help. We will have to wait and see if that proves to be
enough supply for next year.”
The next few years
“I would suggest for 2018 that the increased capacity brought about by
manufacturing will be sufficient to match medium growth in house building
next year because some increase in inventory will make its way through to
house builders and contractors. Beyond that, in the next few years (20192021) we will need to add capacity if house building continues at its present
rate or increases,” Keith adds.
Set against that, Keith expects that the doubts surrounding Brexit will
continue to exercise a negative effect on confidence and investment. “The
uncertainty of Brexit is not liked by the industry. It dampens confidence and
sentiment, which feeds into new build and RMI.”
In conclusion, Keith asserts: “It’s been a natural train of events; it’s not
malicious market manipulation. It’s what happens when you have a long
supply chain. There’s a ripple back through the industry when you have a
spike in demand – like a bull whip. If you compare total inventory
post-recession, 18 months ago and now, I suspect it’s increased.”
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Roofing Technology

Are Drones Right for Roofing?
In recent years, we have seen the use of remotely piloted aircraft systems,
known as drones, grow rapidly across the construction industry.
Here, Mike Wharton, Head of Membership and Commercial Services at the
National Federation of Roofing Contractors, explains why the trade
association has formed an exclusive partnership with the Association of
Remotely Piloted Aircraft to ensure this technological revolution is embraced
in the roofing sector safely and legally.

A day’s worth of flying may require 10 sets of
batteries at a cost of about £1,800 and a tablet
or other suitable hardware is required for the
pilot and camera operator control. This is not
an exhaustive list either. Most operators have
two platforms, 15-20 sets of batteries, a
generator and a dedicated vehicle.

Before you consider buying a drone, do your
homework. Drones are either multi-rotor or
fixed wing aircrafts. A fixed wing drone looks
like a model aircraft, but is packed with
sensors to enable it to fly alone. Fixed wings
are used mainly for surveys, mapping and
security simply because they have a longer
endurance in terms of battery power.

n the roofing industry, drones have a natural
home. They can assist in the close
examination of high risk areas (particularly
fragile roofs), panoramic and speedy overviews of
large projects and real time footage to spot
anomalies. All these uses can mitigate the risk
of operatives having to work at height, and,
indeed, lower costs, in certain circumstances
when working on specific sites.

I

document for our members. After all, just
because drones are now widely available to use
for commercial purposes, it does not mean that
anyone and everyone can, or should, fly them.
Just like many other devices, they can cause
injury or damage if they are not used
responsibly, hence they are subject to specific
safety rules relating to the way they are
operated, which are underpinned by UK law.

At the National Federation of Roofing
Contractors (NFRC) we have always strived to
support any developments or methods which
make the industry operate more efficiently, and
to assist in the lowering of risk (primarily
working at height). It should be noted, though,
that whilst drone use appears to be a gamechanger for certain types of risk, it can create
other types of risk which warrants close
attention. As drone technology is constantly
changing, we feel it prudent to advise our
members of the latest legislation to ensure they
operate drones safely, legally and within the
parameters of that risk. In doing so, we are
seeking to avoid a situation where a contractor
simply buys suitable equipment, drives out to
site and starts using it. In doing so, there is a
very high chance that contractors will be
ignoring the relevant guidance and breaking the
law as a consequence.

Fly safely

Getting expert guidance
The Association of Remotely Piloted Aircraft
(ARPAS-UK) is the leading professional body and
trade association for this fast-evolving industry,
working on behalf of its members to promote
safe operational best practice, and to ensure
legal compliance.
It works closely with industry regulators –
specifically the Civil Aviation Authority (CAA) to ensure that the regulatory framework for the
safe and professional operation of remotely
piloted aircraft is fit for purpose.
Most recently it has been working with us at the
NFRC to produce a condensed guidance
12| Roofing Today

Which drone works best?

Multi-rotor drones are by far the most popular
platform flown commercially in the UK, due to
their ability to land and take off vertically and
their ease of transportation - a car and a rugged
carry case generally being enough.

There are a few key areas of law which are
particularly relevant to the use of drone
technology. The regulations are contained
within the Air Navigation Order 2016 (ANO
2016) and there are some specific steps that
must be taken if a drone is being flown for
commercial operations.
Probably, the most crucial part of legislation for
commercial users to be aware of is Article 241:
‘endangering the safety of any person or
property’, which states that “a person must not
recklessly or negligently cause or permit an
aircraft to endanger any person or property”.
This is supported by Article 94, which
addresses small unmanned aircraft use.

The key element of this section focuses on how
to manage the aircraft safely, including the fact
that the person in charge must “maintain direct,
unaided visual contact with the aircraft to
monitor its flight path for the purpose of
avoiding collisions”.

It also states that the person in charge of a small
unmanned aircraft must not fly the aircraft for the
purposes of commercial operations without a
licence known as a PFCO – a permit for commercial
operation. It is important to note that the use of a
drone to undertake surveying and inspection work,
whilst perhaps not itself for reward, does come
under the remit. In other words, if you are using a
drone in ANY capacity for roofing, the regulations
apply to you.
To get a PFCO, you must to attend a ground school
run by a CAA-approved National Qualified Entity
(NQE). ARPAS-UK has a number of NQE members
which, under the agreement with NFRC, now offer
exclusive discounts on training to NFRC members.
The legislation is extensive, but - importantly - it
does provide guidance on flying in congested air
space, essential knowledge for roofing operatives.
Should I get involved?
Before deciding on whether to adopt drone
technology in your workplace, you should consider
the training required and the cost. The partnership

between NFRC and ARPAS has been created to
assist in both of these key areas. You would
need to identify a Pilot in Command (PiC) who
would be ultimately responsible for flying the
drone. This person will need to undertake
around 30 hours of study and then complete a
ground school class to get their PFCO.
Roof inspection requires a high degree of
piloting ability, so this should not be taken on
lightly. It is usual, for example, for a team of
two to be involved in this type of work; a pilot
and a camera operator. After all, a metallic
object which can weigh several kilograms and
can ultimately be several hundred feet in the air
requires careful thought and planning (not to
mention adequate insurance and risk
assessment).
In terms of cost, an average training course will
cost around £1,250; a ‘starter’ package would
require a training drone at around £200; while
field equipment required would involve a
special ‘platform’, which could cost an
additional £3,500.

These drones can carry a wide variety of
sensors making them incredibly versatile, but
flight times are limited to just 10-30 minutes.
Note, the majority of sophisticated drones have
a number of safety controls, one of which, for
example, is a failsafe to automatically return
back to the take-off point in the event of low
battery. They can also be programmed to
undertake very specific flights using a
combination of GPS, Google Earth and relevant
software.
Once one has dealt with the training
requirements, there is no question that this
type of drone is an ideal choice for roof
inspection work, being able to take off and
operate in contained environments.
Get started
ARPAS have suggested that the vast majority
of NFRC members would find drones a useful
add-on to their existing toolkit. This latest
guidance can help you to embrace this costeffective, efficient and exciting technology
safely. The guidance available from ARPAS-UK
is available exclusively to NFRC members via
the website. For more information visit
www.nfrc.co.uk.
Roofing Today |13
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Building Regulations

Enacting Change after Grenfell Tower:
the Hackitt Review
Adrian Pargeter, Head of Technical and Product Development at Kingspan Insulation

I

ndustry professionals have wanted a reconsideration of the fire
Building Regulations for years, deeming them confusing and
inadequate. However, it has taken the disastrous fire at Grenfell Tower
to drive home the limitations of the current regulatory system to the
government, who called for an immediate review.
Led by Dame Judith Hackitt, the ‘Independent Review of the Building
Regulation and Fire Safety’ released its interim report last month,
publishing key findings and the direction for the final report due this
Spring. Finding that the existing regulations are not fit for purpose and
must be overhauled, the report also calls for a careful review of the ways
in which regulations are enacted and by whom.
‘A golden thread’
A significant issue raised in the review is that often “what is initially
designed is not what is being built”. Of course, sometimes buildings must
evolve as they go along — whether due to changes in commission
requirements, the availability or improvement of materials, or regulatory
change. However, these changes are rarely documented and reviewed
against the original design intent. This problem, Hackitt reports, is
prevalent with design-and-build projects where the main contractor is
responsible for both the planning and construction of a build.
To use Hackitt’s analogy, there needs to be “a golden thread” of
communication and accountability for high-rise residential and complex
buildings, to ensure that the intent established in a project’s planning
stages is recorded and preserved throughout its lifetime. Any changes
during construction or refurbishments need to be formally reviewed by a
competent person who understands the aims of the original design.
Thorough and comprehensible fire safety information must be handed over
to the building occupier on construction completion by the developer. The
Review found that, currently, the amount and quality of information
provided to residents is “highly variable and too often non-existent”.
Building Control needs to guarantee this handover process is being
carried out satisfactorily, and to enforce regular reviews of the integrity of
buildings by the building owner.
During its next phase, the Review will be researching the potential for
Building Information Modelling (BIM) to digitise the documentation
process, making the information easier to access by all parties.
Roles and responsibilities
Taking a building from an idea, to a plan on a piece of paper, to a fullyconstructed entity is a complex process, involving different parties, each
with a part to play. However, the current system lacks clarity about roles
and responsibilities. Even when there are key requirements to be met, it is
not clear who must ensure that happens. Hackitt states that, as a result,
there is a “widespread culture in relation to building and fire standards of
waiting to be told what to do by building regulators, rather than taking
responsibility for building to correct standards.” She suggests that this
attitude is driven by parties aiming for minimum compliance to save
initial costs, rather than ensuring safety and true value throughout the
building’s lifetime.
Ultimately, it is the responsibility of every individual involved in the
commissioning, designing and constructing of a building to ensure it
complies with fire standards. There are several ways this can be regulated.
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The final report of the ‘Independent Review of the Building Regulation and Fire Safety’ is likely to instigate
a number of changes related to the design, construction, inspection and maintenance of buildings.

For example, the RIBA Plan of Work, a definitive UK model for the
building design and construction process, is being updated to
incorporate more fire assessments at the appropriate stages of a project.
This provides an ideal, repeatable process and guide to follow, with
clearly defined responsibilities.
Retaining the architect as project manager, and reinstating the role of
Clerk of Works as a clearly responsible dutyholder to oversee the whole
process, would also help to ensure that the design intention and quality
of workmanship is maintained across the construction process. Building
Control bodies must also to do more to confirm and enforce compliance
with the regulations throughout the lifetime of the building, and the
report hints at increasing sanctions for those that do not meet standards.
Even the best-designed building is only as good as the quality of its
construction, yet currently there is not an adequate quality-assurance or
enforcement strategy in place to ensure contractors are competent.
In future, it is imperative that fire-safety considerations are consistently
incorporated into all formal installation training courses. Just as the GasSafety Register operates, only accredited installers should be permitted to
work on high-rise, complex or occupancy-sensitive buildings. This will
not only ensure a high standard of work, but will also help to foster a
culture of taking responsibility for, and pride in, one’s work. As Hackitt
highlights, there is plenty of good practice in the industry and it is
important that this proficiency is measured, verified and made
transparent in a consistent way, to hold those that do not comply with
standards to account.
A safer future
Hackitt signed off her foreword to the report with a quote from
statistician E. F. Schumacher: “any intelligent fool can make things
bigger, more complex, and more violent. It takes a touch of genius —
and a lot of courage — to move in the opposite direction.” We have one
chance to get the building regulatory system and its application right.
Whilst there is no publication date for the final Hackitt Review yet, it is
important for all businesses in our sector to be ready to adopt clearer
strategies to create a better system for the future and rebuild public
confidence in our buildings.
For further information and technical support telephone +44 (0) 1544 387 384,
email info@kingspaninsulation.co.uk or visit www.kingspaninsulation.co.uk.
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Profile

A New Era for Kemper System
This New Year brings a fresh change for Kemper System. The liquid resin roofing and
waterproofing manufacturer has appointed a new managing director – Peter Dietrich
from Kassel in Germany. Here, we find out what makes the new man in charge tick.

N

ew managing director, Peter Dietrich, will be heading up Kemper
System at its headquarters in Warrington, Cheshire, as former MD,
Harry Cowell, retires after 20 years in the role.

Moving from his home town in Germany where he worked as head of export
at Kemper System’s German headquarters, Peter will be leading the UK arm,
which is the best performing subsidiary of the Kemper System group.
Destined for the role
Peter grew up, and has spent most of his working life, in Kassel, Germany the same city Dr Heinz Kemper started the business in, in 1957 as founder
of Kunststoff & Lackfabrikation Kassel, later to be renamed Kemper System.
With more than 20 years of construction and sales experience combined, the
53 year-old has worked for the German arm of Kemper System for 6 years,
heading-up the export sales team and working closely with the 8 other
offices across the globe, including France, Italy, USA, India and China.
As a young man, when Peter finished school, he completed an
apprenticeship with the Cooperative supermarket, envisaging a career in
retail. However, after his training and serving two years in the army, Peter
undertook a sales role for Mercedes and there worked his way up to sales
director.

Taking Over the reigns
According to Peter, Kemper System UK is the best performing
subsidiary in the group.
He continued: “Harry has done a brilliant job in the last 20 years and it
is a real honour to be taking over such a successful business.
“Although the liquid roofing and waterproofing market in the UK is very
similar to Germany, the UK team will continue to work as an
independent business. I do want to introduce some new changes,
starting with the development of Kemper System’s product range by
reinvigorating its existing PMMA (Polymethyl Methacrylate) solution.
Plus, increasing capacity in the fantastic warehouse facilities we have
in Warrington.”
With Peter’s working background predominately in Germany, he
discusses the key differences between the German and UK markets.

Kemper Systems headquarters in Warrington, Cheshire.

Since then, Peter has set up and run his own retail business for more than a
decade, and prior to joining Kemper System, worked as assistant managing
director at Wiebusch Polymerbeton-Technick – a polymer waterproofing
manufacturer in Germany.
“I think it was destiny for me to work for Kemper System,” said Peter.
Sales background
“Sales is my background and it’s what I love. Working as head of export at
the Kemper System German office has given me a solid grounding to take
on the role as managing director in the UK. Almost 60% of my working time
was spent travelling to the different export customers of Kemper System.
The Kemper System subsidiaries, including the UK, were supported by me
and my team, so my understanding of liquid waterproofing and Kemper
products ensures I have the knowledge required to hit the ground running
for this role.”
Aside from business, Peter also set up and was CEO of the ‘Academy for
Intercultural Education’ charity in Germany for more than 12 years. Working
closely with government organisations, the charity provided German
language classes to oversees migrants to help prepare young people for
school and university.
“This was a big part of my life for many years and perhaps I’ll look at doing
more charity work in the UK,” said Peter.
16| Roofing Today

He explains: “In Germany for example, it is mandatory for roofing
contractors to undertake full apprenticeship training and it is heavily
regulated by the government. Although we have excellent facilities in
the UK with specialist training courses delivered by the Liquid Roofing
and Waterproofing Association (LRWA) - training is not regulated in the
same way.
“This will continue to be a challenge for the sector as a whole –
especially as Brexit comes into play and the skills shortage develops
into a deeper problem.
“Kemper System delivers training to approximately 3,000 contractors a
year across the entire group, and quality system training is something I
am keen to maintain in the UK.”
The future
“I have a lot of respect for the task I am taking on in the UK, and for
Harry who has built such a strong business from scratch. I know there
will be some challenges ahead, but I am a very positive person,” said
Peter.
“My skills and experience can open new doors and the solid
foundations that are already in place within the excellent team at
Kemper System means now is the time to continue to develop the
thriving business.
“This is a long-term plan for me and I am very much looking forward to
what the future holds.”
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Working at Height

Roofing and Extreme Weather
- Can We Do More to Ensure Safety?
Peter Donohue, Group HSE Manager at CA Group Limited
As weather in the UK becomes increasingly extreme, the need for operatives understand the building’s strengths and
weaknesses and the ways in which factors
working on roofs to have the necessary safety protocols in place becomes
such as height and shape, as well as location,
more important than ever.
The National Federation of Roofing Contractors’ (NFRC) guidance on Roofing
and Cladding in Windy Conditions goes some way to promoting best
practice when working at height, but here Peter Donohue, Health, Safety
and Environment Manager, for building envelope specialist CA Group, asks is
the industry doing all it can to ensure the safety of its operatives when the
weather takes a turn for the worse?

will have a bearing on its ability to withstand
the forces of nature. At CA Group maximum
potential weather loadings (wind, rain and
snow) for the building are calculated according
to the British Standard code of practice, as a
key part of the specification process.
When work begins, all materials are secured
during transit, with metal banding around roof
sheets to ensure safe delivery. A few days
ahead of time, and as work progresses, we
monitor the weather forecast. By being
proactive, the site team can plan its time in the
most efficient way possible, particularly when
cranes are required on site. In the aftermath of
extreme weather conditions, all edge
protection, safety netting, stair towers and fixed
scaffolding are inspected and checked to ensure
everything is safe and secure and hasn’t been
compromised, prior to allowing operatives on
the roof. In addition, we also carry out
inspections of these areas every seven days.
Our standard practice when operating on site,
irrespective of extreme weather conditions, is to
double, or even triple, bind sheets and
rooflights to the steelwork purlins with 10mm
rope as a minimum requirement. Cargo nets are
used to secure materials on flat roofs and over
the wool insulation, if it is not shrink wrapped.

T

he Work at Height Regulations 2005 and
HSG 33 Health and Safety in Roofwork,
require that the weather situation is
considered when planning any work at height.
However, the guidelines set out by the NFRC,
which clearly outline the conditions under
which those operating at height should cease
work, are not compulsory. This leaves the
guidelines open to interpretation, potentially
putting roof workers at risk.
Formal training for roofers can be limited and
sometimes roofers learn their trade on the job.
As such, they are reliant on the experience of
the site manager, whose role it is to tell them
when working conditions become unsafe. But
not all site managers have the necessary
experience and training themselves, and those
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that do understand the dangers of operating in
extreme weather are sometimes reluctant to
down tools, due to the strict time constraints to
which they are working.
Current safety standards applied by the HSE,
and based on guidance from the NFRC, seek to
limit the potential danger, but we would like to
see much more prescriptive regulation in place
backed by insights from the relevant trade
associations including the MCRMA, NFRC and
the ACR. The introduction of clear legislation
would improve safety standards across the board.
At CA Group, we take a best practice approach
to minimise downtime and maximise safety. This
begins early on in the planning stages of a build.
In order to better understand the risks of an
individual project, the design team must first

In order to accurately monitor wind speed on a
project, all site managers are equipped with an
anemometer along with very prescriptive CA
Group instructions via our method statement
submission, to which operatives must adhere at
all times. Our protocol not only monitors wind
speed in relation to sheet size and the height at
which the operative is carrying out the task,
but also the way in which different materials
react in extreme weather conditions, which part
of the building is being worked on and the
specific location in which the job is taking
place.
It is the site manager’s responsibility to weigh
up the situation and make the best decision for
the safety of all operatives while keeping in
mind the commercial objectives of the main
contractor and client. The introduction of clear,
precise legislation would help them to achieve
this.

Underlays
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Underlays:
Any Way the Wind Blows?
Bradley Cameron, Technical Manager, Tyvek and AirGuard Building
Knowledge Centre
Roofing contractors take pride in professional installations
that will stand the test of time. Selecting the correct roofing
underlay is a critical part of this. Getting it wrong could lead
to all sorts of damage – to the building, the build owner’s
pocket and the roofing contractor’s finances and reputation.
BS5534 simplified the choice of membrane according to its
five zones – but is it enough to ensure the correct choice of
underlay is made and costly mistakes avoided?

Even London, which is clearly in Zone 1, will require a calculation, not
only for the ridge height on most buildings, but also proximity to the River
Thames. Similar restrictions will apply in the vast majority of cities and
towns across the UK (Birmingham, for example, is approximately 130
metres above sea level).
The Standard, when applied as written, does distinguish between the
unrestricted membranes available and materials with a very restricted use
across the UK. The test itself is based around traditional installation
techniques and the use of an expensive-to-fit counter batten is not shown
or described in the test method. If a counter batten is used on
refurbishment work, it will alter all the fascia and gable heights etc.,
creating even more work and expense.
Buyer beware
We are all familiar with the term ‘buyer beware’ and this is certainly the
case in this instance. Key phrases such as ‘BS5534 compliant’,
‘specifications available’ or ‘all zones compliant’ may offer a sense of
security, but when used without the certified wind uplift figure, mean very
little in terms of performance.

A

s most professional roofers now know, the BS5534 standard splits
the UK into 5 zones, each with a different requirement of resistance
to wind uplift. Reading different adverts, technical literature and
magazine articles, it is clear that it is only the zonal method which is
being used and that a resistance figure of 1600Pa is generally regarded as
sufficient to provide unrestricted application throughout the UK. However,
this is totally incorrect and allows materials with insufficient strength to
be used when they are not suitable.
Relying on zones alone is not enough
The zonal approach used generally is fine in principle, but does not take
into account a number of requirements written in the Standard. These
include consideration of site altitude, ridge height, pitch, site topography,
ceiling condition, proximity to a body of water, slope on site and rural or
town location.
As an example of the discrepancy, let’s take the village of Flash, in
Staffordshire, and run it through one of the easiest to use and most
accurate new wind load calculation tools. Flash is in Zone 2, requiring a
zonal wind uplift resistance figure of 975Pa. A simple check, however,
shows that Flash is 463 metres above sea level and also sits on a slope of
a hill. Using the calculation method required by BS5534:2014 shows the
actual figure that is required is 1874Pa – a difference of over 90%! This
calculation assumes a non-well sealed ceiling and the slope of the site.

For more information on Tyvek® airtightness systems or to access the new wind
uplift calculator, visit www.construction.tyvek.co.uk. Alternatively, contact Bryn
Thomas at the Tyvek® & AirGuard® Building Knowledge Centre on 0844 406 8722
or via ‘Contact Us’ on the website.
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It is clear that the standard and the small print of any advertising or
literature needs to be read very carefully if contractors, home owners, local
authorities etc., are to have the correct information with which to make an
informed choice. The use of the zonal method alone can be very misleading
and could mean that a membrane of insufficient wind uplift resistance will
be used.
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Every project, whatever its location, is unique. Determining the correct
roofing membrane that will be durable over the years is important to any
roofer’s professional reputation, their peace of mind and the building
owners’ financial risk.

The new wind uplift calculator tool
- a more accurate assessment for better outcomes
One of the new, tried and tested wind uplift calculator tools comes
from DuPont Tyvek [http://bit.ly/2CpaRPa] - on the home page of
www.construction.tyvek.co.uk. It goes beyond BS5534 zonal criteria and
is a boon to roofers. It’s quick, easy to use, and it’s free. Just enter the
relevant information by selecting drop downs in seven categories:
q Country (England, Scotland or Wales)
q Wind zone (from the 5 wind zones identified in BS5534)
q Terrain
q Building height
q Ceiling type
q Distance from water (sea, lakes, rivers, etc.)
q Slope
These categories will be individually assessed and the membrane best
suited for the job will be recommended.
Roofing Today |21
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Rooflighting in Domestic Properties
Installing rooflights can be the key to transforming living spaces, reducing energy bills and emissions and
increasing a property’s value, as well as enhancing the comfort and health of building occupants.
Here, the National Association of Rooflight Manufacturers (NARM) discusses the many reasons why carefully
designed rooflighting should be considered a priority in the construction and refurbishment of domestic dwellings.

A

ccording to recent research, the average person in Britain spends
just 8 per cent of their time outside on a week day - less than 2
hours. With this in mind, consider that countless studies carried
out within the global healthcare community have confirmed that sunlight
plays a vital role in human health – both physical and mental. Homes
enjoying a high level of natural daylight are not only more pleasant to
spend time in, they enhance the health and happiness of their occupants.

q Bespoke out-of-plane rooflights including monopitches,
pyramids, box rooflights, lantern lights and other designs. For
larger areas, a bespoke designed rooflight can provide a
stunning centrepiece. This type of rooflight is also the ideal
solution for delivering daylight to communal areas in multioccupant residential properties.
q Tubular daylighting systems or light tubes can be installed in
a variety of locations to deliver daylight to areas where it may
not have been considered possible, such as rooms with
suspended ceilings.
Specification
Rooflighting design should take into account safety and security, as
well as the type and amount of light required within a property.
Comprehensive information on non-fragility, security and appropriate
light levels is available on the NARM website, together with details of
NARM member companies and their product ranges. It should be
noted that membership of NARM is conditional on compliance with
UK Building Regulations and quality standards, so that specifiers can
be assured rooflights from a NARM member company will be of a high
quality and will comply with regulations for energy efficiency, nonfragility, fire performance and security where appropriate.

Many post-war buildings rely heavily on artificial light, having a negative
impact on health and wellbeing. In extreme cases, buildings are
responsible for debilitating health problems associated with Sick Building
Syndrome (SBS). This is why bright, airy, daylit interiors are a key feature of
the properties that today’s homeowners and tenants aspire to live in.
Changing spaces

Founded in 1998, NARM comprises most of the UK’s leading rooflight
businesses. Membership covers all types of rooflighting products, from
polycarbonate domes and barrel vaults, to GRP factory rooflights and structural
glass skylights and atria. The Association fosters co-operation between member
companies to develop and maintain standards and codes of practice and to
provide an authoritative information portal for rooflight specifiers.
www.narm.org.uk

The modern surge in demand for loft conversions has been boosted by the
development of a vast range of roof windows for installation on pitched
roofs. Today’s roof windows offer outstanding energy efficiency and
countless configurations, opening and shading options, as well as different
styles and finishes to complement every kind of property from heritage
buildings to ultra-modern houses. However, loft conversions are just one
way to open up new space within a home. As property prices rise and city
housing densities increase, another popular trend is the creation of roof
terraces which can be accessed by opening box-type rooflights installed
over a staircase. This solution provides the dual benefits of daylighting to
the stairwell and room below, plus safe, convenient and secure access to
the roof terrace.
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The growing interest in roof terraces has also led to another big success
story in rooflighting: the rise to prominence of ‘walk-on’ rooflights. These
specialist products are designed to floor loadings to form part of the floor
structure of the terrace, allowing daylight into spaces below the terrace,
without decreasing available space on the terrace itself. Walk-on rooflights
are also being used internally to deliver daylight through floors within
properties. In many instances, this idea has been used to create practical
living spaces within previously unused cellars or basement areas.
Another way in which rooflights can transform spaces is simply to allow
daylight to penetrate into properties that have been extended. Often an
extension can leave areas in the existing property with reduced daylight.
Carefully designed rooflights can alleviate this problem to create beautiful
and healthy living spaces.
Energy savings
Wherever rooflights are sited within a property, there is another welldocumented advantage to their installation. Research has shown that
rooflights save energy by reducing the need for artificial lighting. Although
usually less well insulated than the surrounding opaque areas of the roof,
incorporating rooflights has very little effect on the total energy used for
heating, as the beneficial effects of passive solar gain compensates for the
poorer insulation.
Using rooflights to provide a bright, naturally lit interior will save money,
provide a more pleasant environment that people want to spend time in
and contribute to the government’s target to reduce emissions of CO2.
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Rooflights can also be used to provide natural ventilation where required
- either with opening mechanisms or ventilated upstands.
The right solution
The UK market for rooflights is growing at a rate that exceeds most
other building products and materials, as more and more specifiers,
developers and building occupiers are fully understanding the benefits of
more daylight in buildings. For residential properties, the most
appropriate rooflighting solutions are usually:
q Roof windows for installation in-plane with the roof finish.
These are often used for delivering daylight to loft conversions
and other areas beneath pitched roofs.
q Flat glass rooflights for installation onto flat roofs. These are the
perfect solution for delivering high levels of daylight to flat
roofed extensions and other areas.
q Walk-on rooflights as described above, are designed and
manufactured to floor loadings, allowing a variety of creative
designs.
Roofing Today |23
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The Korniche Feature

Extending in 2018 – A Lantern Revolution
Anticipating this market growth and recognising the need for an
innovative new product, Made for Trade (MFT) started from a blank page
to design a system which anyone could fit, regardless of experience,
enabling builders and roofers to take on jobs previously seen as requiring
a subcontractor. It also had to come in kit form, so it could be easily
delivered and brought into position, usually by a single fitter. Other design
requirements on the brief would be that is had to be strongest in its class,
with high thermal efficiency, and last, but very much not least, it had to
have class-beating looks resembling the timber lantern of old, avoiding
the clunky oversized look of many modern systems.
The Korniche Aluminium Roof Lantern is the result of 18 months’ design
and development and with record sales for a new product in its first year,
it’s now well on the way to being the biggest selling lantern product on
the market. So, why are so many people moving away from their usual
suppliers and choosing Korniche?
Not just another roof lantern
For starters, the Korniche has been designed with the builder and installer
in mind, as much as the aesthetics and finished detail has been
ecent years have seen a steady decline in the number of consumers considered for the homeowner. No other lantern on the market is as easy
opting for a new build conservatory when looking to gain extra
or fast to fit. The modular system delivered to site as a compact kit gets
usable family space in their homes. These temporary structures
over any access problems and the precision-made product requires no onwith questionable thermal efficiency are no longer seen as adding value to site ‘fettling’ to complete. De-skilling the installation process has allowed
properties when it comes to resale.
almost any member of a building team to fully install the lantern, without
any requirement for expensive subcontractors.
There are, of course, many options to increase the usefulness of an
existing conservatory, like adding one of the many retrofittable, warm roof
products, installing high-performance glazing or turning it into a mock
orangery. But for those with a blank canvas, a brick built extension offers
the best solution which, although costlier in the outset, will be a much
sounder investment in the longer term.

R

Single storey extensions have emerged as the most popular compromise
between additional space and keeping the cost down to a minimum and
the best way to keep to a budget is to look at a flat roofed solution. It’s no
surprise, then, that the popularity of these flat roofs has skyrocketed.
However, homeowners have become accustomed to the light, bright and
airy spaces that conservatories provide, and though a solid-roofed, brick
extension can deliver warmth and security, it can lack the light and
brightness people are accustomed to.
Bi-folding doors have enjoyed increased sales for some time now as a way
of getting large glazed areas and unrivalled accessibility in at relatively
low cost, but the new kid on the block for this type of building is the flat
or pitched rooflight. Flat glass systems can offer a really modern
contemporary look, as if there is literally a hole in the roof, but for a more
traditional approach it’s hard to beat the roof lantern.
Popularity
Lanterns originally found favor during the 19th century to add glazed
roofing to orangeries - glazed rooms used to protect fruit trees from winter
frost. Traditionally, these would have been made from timber by a skilled
joiner and as a result can be very costly. As their popularity has grown in
the 21st century many companies have answered the demand with
systems evolved from existing UPVC or aluminium conservatory roof
systems, or even hybrids combining both. Often complicated and
awkward to fit, most need to be cut and fettled on-site and installed by
experienced fitters. The alternative is to source one that comes delivered
as a complete pre-fabricated unit, but large ones will need to be craned
into position, greatly increasing the costs of installation. Before 2017,
these were the only options open to the industry.
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The many innovations - such as the one bolt spas and all-in-one glass
locks - remove the more cumbersome tasks required during installation
and the easy-to-follow, step-by-step pictorial installation guide makes the
process ‘child’s play’. MFT’s tag line of ‘Fitted in Minutes, Glazed in
Seconds’ perhaps sounds unbelievable, but is completely true. Using the
Korniche enables a client’s property to be weathertight and secure in no
time at all - a huge advantage during these colder months - not to
mention the vast saving in man hours and resources.

For more information on how to maximise your profits in 2018 visit
www.korniche.co.uk.
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Warranties

Warranties - Why it Pays to
Invest in a Single Package
Janine Brady - Marketing Manager, SIG Roofing

C

hoosing a new or replacement covering
for your customer’s roof is one of the
most important decisions involved in the
roofing process. However, the decisions don’t
stop at the coverings. A typical pitched roof will
include twenty or more products in its build-up
- from battens and fixings, to underlays and
ridges - meaning you have a lot of products to
consider just for one job!
Naturally, you will spend time considering the
wide range of products, finishes and possible
configurations to find out what’s best for your
project and which solution will offer true quality
and longevity. In addition, you will need to
decide which supplier to use, the cost of the
materials, delivery options, product
compatibility and legislation.
Confidence
Product warranties should also be a key
consideration as they offer ultimate confidence
in the quality and reliability of the product.
However, with all that’s involved with the
actual work, invoicing, and quoting alone, time
pressures don’t always allow for full
consideration to be given to warranties.
Nevertheless, things can and do go wrong from
time to time and that’s precisely when you’ll
need the cover and reliability that a good
warranty will offer you. A robust warranty
provides great protection for you and your
customer. It’s more than just a piece of paper or
a marketing gimmick. A manufacturer’s
warranty is a statement confirming that the
products have been extensively tried and tested,
are fit for purpose, and have been manufactured
to a standard to deliver the quality and
reliability required.
Although it can be time-consuming to assess
the value of every warranty, it definitely pays to
do your homework before you buy. In the event
that a claim has to be made - providing of
course that the products have been installed to
the required standard, code of practice and
instruction - a good warranty will help you
resolve the issue without incurring further
product costs and without damage to your
reputation.
An additional choice is a single package
warranty. A known challenge facing contractors
is that multiple products used on a job require
multiple warranties. Assessing each warranty
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individually and keeping track of them, not to
mention making multiple claims, is no small task.
So, one way to avoid this is to consider using
products that form part of a single package
warranty that can offer you and your customer
peace of mind for up to 15 years.
Simplicity
Whilst single package warranties have been
around for some time, they have become more
sophisticated over the years. The main advantage
lies in their simplicity; with just one warranty to
cover the key products in the entire roof build-up.
You also have added assurance that the products
you are using are of premium quality. However,
today’s single package warranties can include
entire ranges of roof coverings and accessories
from leading UK manufacturers - offering even
more flexibility and choice.
Should you need to claim under a single package
warranty, you will have just one company and
contact to deal with, meaning it’s more likely that
your claim will be resolved easily and quickly.
With time being so precious in our industry,

anything that can help reduce the time spent
on administrative work is worth considering.
Comprehensive
When choosing a single package warranty,
it’s important to check out your supplier and
the details of the package; such as the extent
of the cover, the claim process and any
exclusions. A reputable supplier will give you
the added assurance of comprehensive cover
and will deliver on their commitments. Also, a
long-established supplier and one that offers
complete product traceability is likely to be a
safe bet.
At the end of the day, the best way to protect
your work and the property owner’s
investment is to make an informed and
educated decision. Whilst the risk of having a
warranty claim may seem low, the cost of
having to correct it could well be high - so
it’s worth considering taking advantage of all
the additional benefits that a single package
warranty can bring.
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Profile

Lucy Hill, Managing Director of RL Lovatt Ltd
Reflects on Roofing

W

hat strikes you about the managing
director of roofing business, R L
Lovatt Ltd, when you first meet her,
is her energy and vibrancy. Lucy Hill has a
no-nonsense, get-things-done air about her,
notwithstanding that she had a baby only five
weeks before our interview.
And that’s a first impression that Lucy, 28, has
had reason to develop in the last 4 years, as
the head of the Bury-based roofing firm.
Overseeing a workforce of 70 roofers, dealing
with roofing contracts valued in the millions,
Lucy has had to earn the respect of her work
colleagues: “It’s been the hardest part of being
a woman in a male-dominated industry”, Lucy
explains. “The men assume you know very
little about roofing. As time goes on, they
realise they shouldn’t underestimate me.”
Lucy found her way into roofing through
accountancy. After A-levels she trained to level
3 in accountancy and then was faced with a
decision. Should she pursue a career in
accountancy or join the family roofing firm?
Lucy had always helped her mum in the office
and enjoyed it, so eventually decided to
commit to the family business. “I just knew I
could push the business a step further.
Lovatt’s has been passed down four
generations. I knew I could take it to the next
level and business is now booming.”
Since October 2014, when there was a change
of shareholders and Lucy became managing
director, the business has not only doubled its
workforce, but also doubled its turnover. Lovatt
has taken on many apprentices, three of them
this year. Under Lucy’s leadership, the
business has also extended its range of roofing
skills, from originally offering mainly pitched
roofing, to now being qualified as approved
contractors for Protan membranes on flat and
green roofs, for Polyroof in liquid applied
roofing and undertaking new build and repair
and maintenance contracts for schools,
housing associations, letting agents and local
councils. Boosting the skill set of the business
means that Lucy can now increase the number
of tender opportunities the company can bid
for. “Generally, the new business we have won
has been because we can offer the whole
package. A letting agent or a school will
usually have a mix of roof types and they want
a roofing company that can repair or re-roof
them all to a high standard.”
It’s not only spotting new opportunities for the
business that takes up Lucy’s time. Her
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working day can include completing PQQs for
tenders, buying in materials and negotiating
prices, doing accounts, wages, planning the
company’s calendar of work and allocating staff,
developing and organising training, including
looking after the apprentices and making sure
they are progressing.
Planning for the future
Along with all that, Lucy is planning for the
future too. “We currently do a lot of new build
work,” says Lucy, “and this area of work is
booming at the moment, So, from next year, I’m
setting up a dedicated new build section, with a
manager in charge. We’re also hoping to extend
the services we offer for R&M work to a 24 hour
call out service so that we can respond quickly
when it’s needed.”
That’s all meant learning a lot about new areas of
work for Lucy, areas that she wishes she’d been
able to gain some insight into at school: “I’d like
to have learnt more about how businesses
function at school. It would have been great to
have learned more about how the construction
industry works and the exciting opportunities
available, not just for boys, but for girls. “
“If I could say anything to girls at school, it
would be don’t presume that just because it’s a
male-dominated job, that you can’t be successful;
you can!”

Role model
It’s often said that role models for people in
industries where they are under-represented are
really important. For Lucy, she looks to another
managing director of a North West-based
roofing business, Sheila Swindells. Sheila took
over W. Swindells & Son when her husband
William died in 1983. Up until that point,
Sheila had been a housewife looking after their
two children, Diane and John, who were 8 and
10 years old at the time. With the help of her
loyal staff, Sheila learnt the trade, keeping the
finances on track and making sure the work
was done. “I did it for my children,” says
Sheila. “The company had been in existence
since 1885, passed through the generations of
my husband’s family. I was determined that the
opportunity would be there for my children if
they wanted it when they grew up.” And both
children, now adults, are indeed part of the
thriving St Helens’ business. Meeting her a few
years ago on a Marley Eternit trip, Lucy was
impressed by the sheer determination Sheila
possessed to continue the business and make
it succeed.
And now Lucy has a similar motivation, to
ensure that RL Lovatt continues to grow and
prosper and possibly be passed on, in time, to
her baby daughter, the fifth generation of her
family.
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Edge Protection

Edge Protection Systems - Which One Is Right For Your Project?
In modern day construction and refurbishment, two basic types of edge
protection are commonly seen, with other, more specialist solutions also
available. Understanding what systems are appropriate to your project
and what that system must be capable of is vital to the safety of those
working near an edge and those below it.

Class A

The Edge Protection Federation (EPF) and Fall Arrest Safety Equipment
Training (FASET) here provide an overview of BS EN 13374 and points
clients should consider when dealing with edge protection. Both member
organisations provide training and guidance in the supply of edge
protection systems and sit on European Standards and HSE committees
on the subject.

Class B

Class C

Must retain sphere of
diameter:

470mm 9if intermediate
guardrail in place)
250mm
250mm (if no
intermediate guardrail in
place)

100mm

Deflection
requirements:

55mm maximum at
most adverse position

200mm minimum
between the posts at
any level 200mm above
the bottom of the
system

100mm minimum
between posts

Table 2. Dimensional and deflection requirements of BS EN 13374

U

p to, but not usually including roof
height, Proprietary Edge Protection
Systems are commonly installed. At
roof height, Tube and Fitting Edge Protection
Systems are more typically installed. It is
important that the correct system is installed
for the application, that the system conforms to
BS EN 13374: 2013, and that the operatives
involved in the installation, adjustment and
removal are competent.
BS EN 13374: 2013 covers any temporary edge
protection system, whether Proprietary or Tube
and Fitting and is also applied to permanent
systems. It does not cover scaffolding which
provides a working platform.
Applications
During construction, different applications lend
themselves to Proprietary systems, Tube and
Fitting systems or sometimes both, as detailed
below:

q Voids – typically Proprietary
Counterweighted system

Requirements of BS EN 13374

q Trailers – Specialist Proprietary system

The dimensional and deflection requirements
for the different classes of system can be
summarised as detailed in Table 2. (above).
Figure 1 (below) illustrates which class of
system can be used depending on the angle of
the slope and the fall height, as well as the
dimensional requirements defined in BS EN
13374.

q In construction Staircases – typically
Specialist Proprietary system
q In construction Lift Shafts – typically
Specialist Proprietary system
q Excavations – typically Proprietary
system

Testing of Edge Protection Systems
Class A

Class B

Class C

Provides
resistance to:

Static loads
Accidental loads

Static loads
Low dynamic forces
Accidental loads

High dynamic forces

Supports:

A person leaning on the
protection

A person leaning on the
protection

Provides:

A handhold when
walking beside the
protection

A handhold when walking
beside the protection

Stops

A person who is walking or
A person who is walking
A person sliding/falling
falling towards the protection
or falling towards the
down a steep sloping
A person sliding/falling down a
protection
surface
sloping surface

q Concrete Frame – typically Proprietary
system
q Industrial Steel Frame – Proprietary or
Tube and Fitting system
q Timber Frame – typically Proprietary
system
q Flat Roof – Proprietary or Tube and
Fitting system
q Void – Proprietary or Tube and Fitting
system
q Steeply Sloping Roof – Proprietary
Netted Barrier system
More specialist systems must be considered in
other, sometimes bespoke, applications.
Examples of these are:
q Completed Flat Roof – typically
Proprietary Counterweighted system
30| Roofing Today

In addition to the systems already highlighted,
some sites require Proprietary Extended Height
Edge Protection, Proprietary Full Height Edge
Protection and Climbing Screens which
incorporate Edge Protection. All of these systems
need to be discussed with the manufacturer due to
their specialist nature and additional design and
load considerations.

All Edge Protection systems should be
calculated and/or tested for the applicable
static and/or dynamic loads required by BS EN
13374.

-

Class A systems must meet the static
load requirements, proven either by
calculation or testing

-

Class B systems must meet the same
static load requirements of a Class A
system and pass the low dynamic force
(swing bag) test

-

Class C systems must meet the low
dynamic force (swing bag) test at the
top of the system and the high
dynamic force (rolling cylinder) test

In all cases, the system must retain the load
and meet the deflection requirements detailed
in Table 2, but do not
continued overleaf

The client and contractor must do whatever they
can to meet the requirements of the Work at
Height Regulations and BS EN 13374: 2013 –
Temporary edge protection systems – Product
specification – Test methods. If Edge Protection is
not considered at an early stage, this can be
difficult or even impossible to achieve.
Classes of Edge Protection Systems
The Class of system required directly relates to:

When it is to be Surfaces with a slope of
used:
less than 10o

Surfaces with a slope of less
than 30o (with no limitation to
fall distance)
Surfaces with a slope of less
than 60o (with a fall distance
less than 2m)

Surfaces with a slope
between 30o and 45o
(with no limitation to fall
distance)
Surfaces with a slope
between 45o and 60o
(with a fall distance of
less than 5m)

Table 1. Summary of requirements for Class A, B and C Edge Protection systems

-

The slope of the working surface

-

The fall height

BS EN 13374 sets out the performance
characteristics of the three Classes of Edge
Protection system and the maximum gaps allowed
as detailed in Table 1 (left).

Figure 1. Illustration of appropriate Class of system dependent upon angle of slope and fall height as well as gap requirements of
system

Roofing Today |31

Edge Protection continued

Battens

Choosing the Right Roofing
Batten

have to remain serviceable following the low
and high dynamic tests. Clients should ask for
evidence that the system being provided has
met the requirements of the Standard, but for
this to be possible in some situations, early
consideration of the Edge Protection
requirements and engagement with the
provider is needed.

Shaun Revill, Trading Director at SR Timber shares some of the key points from the
company’s Guide to Roofing Batten.

Competency and training
Whatever the system being installed, the
competency of the installer should be verified.
It has been clarified by the HSE that, just
because an Edge Protection system uses Tube
and Fitting components, that does not make it
a scaffold. In line with this, neither the EPF
nor FASET consider it appropriate for an
operative installing an Edge Protection system
to be required to hold a normally recognised
scaffolding qualification. Proprietary systems
are manufactured and tested to set criteria and
bear little resemblance to scaffolding. These
days, nobody would seriously claim a
scaffolder is needed to install a Proprietary
system and it is time for the industry to move
on with the same thinking for Tube and Fitting
systems, as they offer a solution to a very
different set of circumstances from that of a
scaffold.
Edge Protection operatives must hold a CSCS
Blue Skilled Worker Edge Protection Operative
card to install any system. For Proprietary
Edge Protection systems, the operative should
obtain training and assessment from the EPF,
but for Tube and Fitting Edge Protection, they
should obtain training and assessment from
FASET.
EPF Training and Assessment
The EPF Edge Protection Operative training
course covers all relevant regulations, industry
guidance and comprehensively covers the
requirements of BS EN 13374 for all forms of
Edge Protection systems. Operatives must
complete a written assessment to pass this
course before undertaking a manufacturer/
proprietary-system-specific course covering the
components and installation methods of the
specific system they are going to be using.
FASET Training and Assessment
FASET offer a theoretical and practical Edge
Protection Operative course, which covers all
relevant regulations and the requirements of
BS EN 13374 in relation to Tube and Fitting
systems. Attendees are then instructed on
how to install a Tube and Fitting system
provided to them by their employer following
design by a competent person. All operatives
must pass formal assessments on both the
theory and practical elements of the course.
Once the course assessments have been
successfully completed, the candidate has to
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R
gain sufficient experience installing systems
under supervision before having their
competence formally assessed.

Clients should ask their system provider for the
Temporary Works Design and Certificate in every
case.

oofers rely on companies like us for a plentiful supply
of fully graded roofing batten so they don’t have to
give a second thought to whether the materials they
are using are fully compliant. However, it’s always worth
reminding ourselves of what to look out for, and more
importantly why, when it comes to battens because not only
must they comply with BS5534:2014, but battens are also
safety critical in roofing.

Proof of Competence

Design considerations

The golden rule of graded batten

Completion of either the EPF or FASET course
results in operatives being able to apply for a
CSCS Blue Skilled Worker Edge Protection
Operative card. It must be remembered that a
Proprietary system installer needs to have
received formalised training from the
manufacturer for the system they are using,
and Tube and Fitting system installers must
follow the design provided to them by their
employer.

Designers of steel frame structures are
increasingly maximizing the spacing between
columns and including cold rolled sections.
Edge Protection providers are often asked to
install systems on bay centres of up to 10m
which causes problems when trying to comply
with the deflection requirements of BS EN 13374.
Early consideration of this and discussion with
the system provider can often overcome these
problems, saving time and money during the
build stage.

The most important thing to check is that all pre-graded
battens have key information stamped on them. Specifically,
there are four key pieces of information to look out for:

Whenever an Edge Protection system is
installed, it should be is carried out in
accordance with the Manufacturer’s
Instructions (in the case of a Proprietary
system) or a specific Temporary Works Design
for a Tube and Fitting system or a Proprietary
system being installed outside the scope of the
manufacturer’s parameters.
Temporary Works
Provided that a Proprietary Edge Protection
system is installed in line with the
Manufacturer’s Instructions, it is a ‘standard
solution’, classed as Category 0 under BS 5975
and does not require a specific design. If the
system is installed in a way that differs from
the usual configuration, it may become
Category 1 or Category 2, and therefore require
design and calculations from a competent
designer.
Tube and Fitting Edge Protection systems will
require design and calculations from a
competent designer and will be Category 0
(typically simple Class A and Class B systems
with pre-arranged system design and testing)
Category 1 (more complex Class A and Class B
systems with pre-arranged system design and
testing) Category 2 (typically Class A and
Class B systems without pre-arranged design
and testing evidence) Category 3 (typically
Class C systems).

Another common issue that providers encounter
is large verge overhangs, sometimes up to 2.5m,
which require the Edge Protection system to be
cantilevered. This causes a void that must be
filled using strip nets in order to complete the
protection provided to follow on trades.
Both the EPF and FASET encourage clients to
engage with the system provider as early as
possible so that both parties can fulfil their
responsibilities and a compliant system can be
designed and installed.

q Name of the producer
q Origin and/or species code
q BS5534 compliance
q Basic size or sizes
Before I move on to some of the tell-tale signs of noncompliant batten, it’s important to note that there has been
some debate about whether ‘centre-cut’ material or ‘side
boards’ will produce better or stronger battens. Provided the
grading rules have been properly followed, there is no
appreciable difference in the quality of the battens, and
certainly not enough to significantly influence the strength
of any graded batten that you may be using on a roof.

Tony Seddon (FASET)

Joe Black (EPF)

tony.seddon@faset.org.uk

joe.black@epf-uk.org

01948 780652

07595 466353

www.faset.org.uk

www.epf-uk.org

Knots smaller than 5 mm in diameter (which are
usually referred to as ‘pin knots’) are allowed anywhere.
Knots larger than 5mm are not allowed if they run edge
to edge.

potential side
intermediate
board
‘Centre-cut’ boards
boards
(depending on
diameter of log)
side board

Guidance and training
Both the EPF and FASET have guidance on
various aspects of Edge Protection including
Codes of Practice and Technical Bulletins.
Training can be arranged through both
organisations’ trainers whose details can be
found on the organisations’ websites. Please get
in touch using the contact details below if either
organisation can be of any further assistance.

2. Knots – the rules on knots can be quite complicated, but, essentially, if knots are
bigger than half the width of the batten and appear on both sides of the face (width),
this means that the batten is not compliant.

Five Giveaway Signs of Non-Compliant Batten
1. Dimensional tolerances – BS5534:2014 battens come in
two basic dimensions: 25 x 38 mm and 25 x 50 mm. The
standards state an allowed tolerance of +/- 3 mm on the
width and -0/+3 mm on the thickness.
These dimensions are supposed to be measured when at a
‘reference’ moisture level of 20%, but, in reality, the 25 mm
thickness is the most important one and this will barely alter
at the range of moisture levels that are encountered in batten
production and on building sites – so 25 mm minimum is
what to look for in a good batten. 50 mm and 38 mm width
batten offers superior quality, as it is produced full size in
both thickness and width.

3. Grain direction (‘slope of grain’) – the ‘grain’ of timber is the main direction of its
wood fibres; it is a fact that straight-grained wood is strong wood. But the more the
grain deviates from straight – that is, the more it ‘slopes’ across the batten – then the
weaker the piece will be, until it becomes unsafe to use.
BS5534:2014 allows a maximum angle of ‘slope of
grain’ of 1 in 6 – you can think of it as being
equivalent to a steep hill with that sort of gradient.
And it is perhaps a useful thing to remember that the
lower the number of the baseline, the worse – or
steeper – the slope: so 1 in 5, 1 in 4, etc. will be
unsafe, but 1 in 7, 1 in 8, etc. will be okay to use.
4. Wane – this term refers to a ‘missing’ edge of any
square-edged piece of sawn timber, where the natural
roundness of the log is visible, rather than solid timber
being present at that point. BS5534:2014 allows up to
one-third of the batten edge to be missing due to wane.
5. Other defects – slow rate of growth, high moisture content, discolouration, splits and
distortion are just some of the other factors that can be tell-tale signs of non-compliant
batten.
SR Timber’s Guide to Roofing Battens can be found in the Download section of www.sr-timber.co.uk.
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All Eyes on Cologne for Europe’s
Most Important Roofing Trade Show

Envirotile Feature
19

A Year of Phenomenal Success for GSPC

T

he Green Sustainable Products Company (GSPC) has had a fantastic year and is looking
forward to 2018 as it introduces a range of new products to add to the Envirotile Roof
System.

The Future of Roofing?

Last year saw the company enhance its Envirotile range with a brand new Natural Slate look tile,
which is supplied in single, double and half-sized tiles. The Natural Slate Envirotile has quickly
become one of GSPC’s most popular products with its authentic, traditional look achieved at a
fraction of the cost – and all the while offering Envirotile’s trademark fast and easy installation.
The year also brought such success for GSPC, that
the company had to invest considerably in its
production capacity. Sales in the conservatory roof
replacement sector literally went through the roof,
putting pressure on the whole roof tile system
supply for normal projects. However, 2017 saw the
company’s manufacturing grow to output of over
200,000 tiles every month, as well as the
associated dry fix accessories that are part of the
Envirotile range. “All of our manufacturing is done
in Wales, so it’s obviously been a great year there.
Our customer base seems to be growing daily!”
says GSPC Director, Trevor Wakefield.

O

n the 20-23 February 2018, all eyes will be turning to Cologne for
the most important European trade show for roofing professionals,
taking place at DACH+HOLZ International in the Fairground Messe
München, where around 550 exhibitors will showcase their new
products and range of services

The Envirotile Roof Sytem ready installed roof waits to be craned
into position.

Confident
So confident is GSPC in its Envirotile patented interlocking system that the
company offers a no-nonsense FIX 8 secondary guarantee against severe
wind loads. In fact, as long as Envirotile is installed by a professional roofer
in conformity to both BS:5534-2014 and BS:6000-8, GSPC will replace any
loose or dislodged Envirotile for free. To date GSPC has never had a report of
a single loose or broken tile over the last nine years of supply.

The roof is attached to the hoist.

Developments
Another fantastic development for GSPC is its
supply of product for the roofs of large
commercial supermarket buildings where order
volumes for Envirotiles top more than 20,000
units per store.
And the house building boom has also seen a
surge in demand for the Envirotile Roof System.
In a milestone innovation for the housing
sector, Clutton Homes, based in Shropshire, is
installing the Envirotile Roof system on roof
sections at ground level, which are then
hoisted up by crane to their permanent rooftop
position.
But it’s not just all about the triumphs of
supplying an articulated lorry load of 21,600
Envirotiles for 20 new build semi’s, GSPC
remain as interested in delivering an excellent
service to customers wanting Envirotile
products for a small roof project.
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It’s easy to see why GSPC is such a winner: BBA certified Envirotile easily
outperforms traditional products against wind uplift loads and has been
successfully tested in Australia at 145 kph (90mph) at a low pitch of 10.5
degrees with complete success.

Because Envirotile’s are only 20% of the weight of conventional
tiles, lifting the roof into position is much easier.

Looking forward to the coming year is an exhilarating prospect for GSPC.
Plans are now well underway for a
Spring launch of the innovative,
integrated photovoltaic EnviroPVtile.
Combining all the benefits of
Envirotile’s quick and easy installation,
the EnviroPVtile integrates solar PV to
generate energy at the rate of 55 watts
per tile, the equivalent of one kilowatt
per 6 m2.
Says Trevor, “For us, 2018 is an extremely exciting year. GSPC still has a
small management team at the moment, but the Envirotile Roof System has
grown and grown to the point where hundreds of thousands of tiles are now
manufactured yearly. More and more customers are now aware of Envirotile.
Our growing customer base includes main builders, self-builders, main
roofing contractors and conservatory suppliers, and the list goes on. 2018 is
going to be a busy year and we’re up for the challenge!”

“The prominent companies from and for the industry are already on
board and, as it currently stands, registration numbers have slightly
increased”, says Robert Schuster, Project Manager of the trade fair,
who adds that there has been a significant increase in international
involvement. Already, exhibitors from 27 countries have registered for
the trade fair.
And there are several exciting new features at the dedicated trade
event for roofing contractors, carpenters, plumbers, architects and real
estate professionals to look forward to.
To keep up with current and future trends in construction
digitalisation, there’s a special exhibition on drones, as well as several
expert talks providing insights into this critical area. Other planned
focuses are on housing, fire protection and roof greening. There will be
a separate presentation area with live workshops and demos reflecting
each day’s focus.
Another major theme at DACH+HOLZ will be occupational safety with
demonstrations of safety solutions. A special exhibition, including a
tour, will be offered in Hall 9, where trade visitors can try out new
systems for themselves.
Hall 8 features a dedicated Flat
Roofs and Drainage Systems
exhibition, while Thursday 22
February sees the Architects’
Congress for Planners, Architects
and Craftspeople, featuring
numerous renowned international
experts speaking.
“Construction is changing. Roofing is changing”, says Dirk Bollwerk,
President of the Central Association of the German Roofing Trade
(ZVDH). “Urban redensification is becoming a subject of increasing
importance with more demand for roof extensions and the addition of
new storeys. Fire safety regulations are a critical topic, as well as the
impact of technology on the future of the roofing trade. DACH+HOLZ
will address all these issues and more.”
But it’s not all work. There is still a lot to discover after an exciting day
at the trade fair. The city of Cologne is renowned for
its beautiful and imposing cathedral. There’s also
the traditional Rhine riverside, part of the extensive
Old Town, where, as you stroll through the narrow
alleys, you come across many museums, pubs,
breweries and restaurants in which visitors will find
a welcome.

And within minutes the roof is placed in position and the building
is made watertight. The future of roofing!

For more information about Envirotile please call 0845 2697137 or email
sales@greensustainableproductsco.com or visit
www.greensustainableproductsco.com.

More information on the trade fair can be found at:
www.dach-holz.com/en/.
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Green Roofs

Keeping Our Green Roof Market in Good Shape
As the popularity of green roofs in the UK continues to grow, Jonathon Brown, a living roofs expert at Fixfast, highlights an important issue that requires the sector’s attention.

T

he living roof market in the UK is thriving. It seems both private and
commercial property owners have cottoned on to the significant
advantages these roof types offer in terms of improved ecology and
design. In London, the annual increase in green roof areas reached 17.4%
last year. And this upsurge in demand is not restricted to our capital; the
market across the UK has seen a similar increase of 17.1%, making it one of
the most valuable in Europe – second only to Germany.

relation to good fire safety practice. Firstly, there must be adequate perimeter
fire breaks, so the living matter of the roof should not be allowed to grow into
these areas. Also, as the substrate acts as a fire barrier in itself, a sufficient
depth must be maintained. Owners should therefore be wary of soil erosion,
to ensure their roofs follow fire safety best practice.
Anecdotal evidence suggests that these failures could be rising with the
number of installations. So what could these issues mean for the construction
sector? The implications of failing living roofs are, to put it mildly,
undesirable. For building owners, reparations can be lengthy and expensive.
Architects will see their designs, and possibly their reputations, laid waste.
Contractors and installers could, at best, face complaints from customers, and
at worst, litigation.

Green roofs are delivering huge benefit in terms of reduced heating costs for
occupiers, opportunities for wildlife to thrive in urban areas, and of course,
limiting the effect of climate change from urban heat islands. These factors
all contribute to a more sustainable future for our country. But it doesn’t stop
there – the UK’s construction sector stands to benefit too. This growth has
already led to the creation of new, more highly skilled jobs, and a more
progressive direction for the roofing trade as a whole.

A quick look across the pond gives an indication of what might be in store
for us, here in the UK. Cases of green roof failures in the US have resulted in
total roof collapses, a situation which has the potential to be fatal. There have
been examples of living roof failure litigation cases reaching the $20 million
mark - a trend that the UK market would do well to avoid.

All evidence points to continued prosperity for the living roof sector. With
the Mayor of London encouraging the creation of living roofs in The London
Plan, and with the introduction of new ‘metro mayors’ in other parts of the
country, we can expect continued support for sustainable infrastructure
throughout the UK. It’s clear that living roofs are more than just today’s
design fad – they will be a consistent feature of tomorrow’s rooftop
landscape.

Living roof engineering
More generally, it is inevitable that all the recognised benefits of living roofs
will be compromised if the underlying engineering does not get due attention.
Over the long-term, failing green roofs have the potential to stem market
demand, so it is vital that we consider the right solutions and make them
systemic, standard practice. Living roof designs must ensure that the
underlying structure is sound.

Long-term performance
But, I want to highlight an important, and as yet unreported, issue that
requires attention and mitigation. The UK market has matured to the point
that we are now able to see how living roofs stand the test of time. As I
speak to colleagues across the industry, I’m hearing about an increasing
number of cases where living roofs are not performing as well today as when
they were first installed. It seems some have, quite literally, not weathered
the storm. Rain and wind (all too familiar features of our British climate) are
affecting how these roofs look and perform over time.

A well-engineered retention system will resolve the issues that limit a living
roof’s long-term performance. So, just as careful consideration is given to the
engineering of any other aspect of a building’s construction, the concept of
living roof engineering needs to be grasped here in the UK.
Fixfast can be contacted for more information on 0845 450 7483 or visit
www.fixfast.com.

The Graphene Institute green roof in Manchester.

I put this down to a lack of proper living roof engineering. More
guidance is needed for specifiers, contractors and installers on the
structural requirements of a living roof. To protect the growth of the
living roof sector, we must protect the physical properties of the roofs
themselves.
Drainage
To begin with, drainage should be a priority when designing a
successful living roof. The perimeter of the planted area must include a
fixed structure that has effective exit points for water drainage and
allows for regular inspection for blockages. Also, drainage outlets can
become clogged with debris and living matter, so inspection chambers
should be considered a standard part of the living roof design.
Drainage should be a priority when designing a successful living roof.

36| Roofing Today

Problems with erosion of soil and substrates are most common at a
living roof’s edges, where the growing medium is most vulnerable to

the elements. If the substrate itself, and the retention system which
contains it, are not sufficiently engineered to mitigate these issues,
owners can find themselves with a largely uninhabitable surface.
Punctured waterproof membranes are also a commonly reported point
of failure. These are expensive to rectify, as the green roof has to be
removed, the leak located and then repaired. To preserve waterproofing
of the roof, care must be taken during installation to prevent
membranes being punctured. One might think it is obvious, but
traditional landscaping stakes etc. must be avoided in favour of
suitable rust-resistant metal retention systems.
Fire Safety
Rightly so, there is now increased scrutiny of fire safety in the
specification, installation and maintenance of construction materials
and systems. For living roofs, there are two main factors to consider in

Cases of green roof failures have resulted in total roof collapses - this one at the University of Hong Kong
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Case Study: Guttercrest - Incurvo, Oxfordshire

News, Projects, Products & People

Guttercrest Curved Coping and Cills on Award-Winning Home

G

uttercrest’s aluminium coping and
cill flashings were selected for this
incredible curved modern eco home,
thanks to their outstanding quality and
sustainability.

Named Incurvo, the 510m2 new build in the
Oxfordshire countryside is an award-winning
design by architects Adrian James. Using the
local luminous orange brick, the house
incorporates a series of curved window
frames, providing focal points from inside the
house and offering panoramic views of the
garden, water, trees and landscape beyond.
Designed to Lifetime Homes and Passivhaus
standards, the materials used on the project
include high levels of airtightness and
insulation. The property also has three
separate renewable energy systems. The
owners wanted a ‘lifetime home’ and
building materials were chosen that would
age gracefully with no need for further
maintenance.
Surrounding the property and covering its
parapet walls is over 100 metres of
Guttercrest’s aluminium coping, featuring an
impressive ten different radii on the flat roof,
terraces, balconies and garage. Coping was
manufactured from 3mm thick aluminium
and polyester powder coated in a protective
RAL 7016 anthracite grey to blend with the
wall cladding and provide a striking contrast
to the orange brick work.
Manufactured in Shropshire from marine
grade aluminium, each section of coping was
supplied with a part number for location and
varied in width from 500mm to 640mm.
Curved lengths were supplied in one-metre
sections, providing a true curve, and straight
lengths in three-metre sections.

The beautiful design of Incurvo, winner of the RIBA South Award 2017 and RIBA South Sustainability Award, was enhanced
byGuttercrest’s aluminium coping and cills.

Guttercrest coping has a weather struck top, but
can be made flat or dual pitched. As well as
being low maintenance, they’re lightweight,
adaptable and easy to install.
In addition to the coping system, Guttercrest
also designed, manufactured and supplied
bespoke faceted curved cill flashing for the
window areas and drip flashing on parapet
walls. Window flashings measured 3mm thick
and 150mm width, while brick flashing
measured 300mm width. The flashings are also
available as true curves.
Daniel Catlin of Guttercare, who was
responsible for ordering and fitting the
aluminium building products said the biggest
challenge he faced was to get the curve looking
consistent around the edge of the property. “I
plotted a template from the architect drawings
and tried that on site and made any adjustments
needed. I then supplied my drawings to
Guttercrest for manufacture. Their wall coping
system is ideally suited for curved buildings and
we have a good working relationship with them,
so it’s easy to liaise through the manufacturing
process and the scheduling of deliveries to site.
The copings were easy to fit, simply hook it on
to the bracket and fix through the back. The one
metre curved lengths are fanned so the joints all
line up nicely.
“Incurvo was a technical challenge, but the end
result was well worth all of the effort. We’re very
pleased with it. We would recommend
Guttercrest products and we continue to work
with them.”
Ben Power at Guttercrest, said: “This was a
unique project that we were delighted to be
involved in. Every aspect of the building’s
design and construction shows quality, style
and sustainability and our coping and cill
flashings have been integrated seamlessly into
this. We thrive on technical designs like this
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one. From specification by the architect to
working with installers, we provide a clear
pathway from initial enquiry through the design
process and ordering, to bespoke manufacture
and delivery direct to site.”
Winner of the RIBA South Award 2017 and RIBA
South Sustainability Award, the jury noted that
the homeowners were commissioners of quality
design. There was a clear rationale for the
qualities the clients wanted to achieve,
including making allowances for alterations in
the future so they don’t have to move (Lifetime
homes; space for lift and wide door openings).
Aluminium rainwater goods are a popular choice
for sustainable developments such as Incurvo,
thanks to aluminium’s abundancy in nature and
being 100% recyclable. 90% of the aluminium
used in manufacturing by Guttercrest comes from
recycled sources.

As well as coping and flashings, Guttercrest
manufacture high quality aluminium guttering,
downpipes, fascia, soffits and cappings from its
Oswestry factories. A huge range of BS and RAL
colours and finishes, such as stone effect are
available. Guttercrest’s experienced technical
sales team is committed to providing architects,
merchants, developers and installers with up-todate advice relating to roof drainage flow
calculations, BIM data and CAD drawings to aid
design and construction.
For more information on Guttercrest’s full range of
aluminium rainwater goods, visit www.guttercrest.co.uk
or call 01691 663300.

HCL Simplifies Safety
In a bid to make life easier for
companies looking for a working
at height safety solution, fall
protection expert, HCL Safety,
has relaunched its website and
brochure. As part of a wider
group initiative by parent
company and global leaders in
fall protection, MSA Safety, HCL
has a mission to provide
simplified fall protection for
complex worksites. The new
website is built with the user in
mind and on the understanding that no two fall protection requirements are
ever the same. It is also mobile optimised so customers can use it on the go.
Both the website and brochure are clearly signposted based on HCL’s key
services: installation; inspection; training and servicing. They have also been
developed based on feedback received through HCL’s MSA CX (customer
experience) program which ensures all customer communications and
feedback are utilised to improve processes and relationships. Jonathan
Seymour, Business Leader for HCL explains: “Customer feedback is integral
to the operation of our business so we have redesigned our suite of collateral
in line with our customers’ needs. Health & safety compliance should not be
taken lightly and therefore demands time and attention to ensure the safest
solution is installed.” For more information, visit: www.hclsafety.com.
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Icopal’s First Decra Noxite Installation for Primary
School
Liscard Primary School, on the
needed
extensive
Wirral,
refurbishment of its roof.
Taking the opportunity to
specify a roof that would also
neutralise harmful particles in
the air, the school opted for
Icopal’s innovative Decra
Noxite. Upon initial inspection,
Paul Seel at Icopal noted
several leaks across the
school, with the existing slate
roof showing signs of current
and historical damage. Rowan
Gutteridge of MAC Roofing said: “Liscard Primary School’s existing roof had
come to the end of its life and we realised we needed to strip and re-roof the
premises entirely. Icopal’s Decra Noxite was a great product to work with
because it is simple to install and allowed us to deliver the project on time.”
Combining the durability and lightweight design of the popular Decra Classic
tile with the de-polluting technology of the Noxite membrane, Decra Noxite
represents the best of both worlds. Liscard Primary School now benefits from
the aesthetics of Decra roof tiles, which have been developed to resemble
traditional roof tiles, whilst at the same time making a positive difference to
the surrounding environment. Visit www.icopal.co.uk.
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Fleets of Clay as New Redland Livery Hits the Road

Eurocell Makes Time-Saving a Matter of Course for
Equinox Range
Providing both swift installation
and a realistic slate-effect, next
generation SlateSkin is the
latest enhancement Eurocell has
developed for Equinox, its
innovative tiled conservatory
roof system. Together, SlateSkin
and Equinox create the most
advanced system currently
available. Now with ‘multicourse’ tiles built in to each
sheet, the SlateSkin GRP system
reduces the time spent positioning and nailing tiles, with no compromise on
build quality or aesthetics, while its lightweight construction allows the roof
pitch to be set anywhere from just 5o to 35o. SlateSkin is the only tile system
tested down to a 5o pitch and hence is ideal for lean-to projects, which
comprise up to a quarter of all UK conservatories. Guaranteed for 25 years,
the SlateSkin sheet-tiling system is not only durable but also considerably
faster to fit than other conservatory tile roofing methods. Using the technical
support that Eurocell provides, installers can be sure of getting the right fit
first time, every time. Equinox kits offer a ‘one box solution’ – with SlateSkin
sheets pre-cut to size and numbered for easy identification and installation.
Plus, all the sealants and fixings required to install the roof to the highest
standard are also in the box. Visit www.eurocell.co.uk/slateskin.
15

There’s a new fleet of clay and concrete roof tiles on the road now, as Redland
has upgraded its logistics capacity with three new trucks from its transport
partner, Wincanton. Between them, the three trucks will deliver roof tiles to
approximately 6,000 customers during their operational lifetime, clocking up
an astonishing million miles in total! Equipped with state-of-the-art Hiab
cranes, they have additional safety features including lane departure warning
and emergency brake assist. To help with manoeuvring in yards they feature
a five-camera CCTV system and come with a low entry cab to minimise the
risk of falling from height for the driver. And just to make sure Redland can
keep tabs on its valuable cargoes and ensure deliveries are on time, each
truck has on-board telematics linked to a GPS tracking system. So let the
wagons roll! For more information about Redland, please visit
www.redland.co.uk or call: 01293 666700.
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Opening the Way for Kalwall

When Clear Glazing is not Clear Cut

Structura UK has formed a
strategic partnership with RAICO
Bautechnik GmbH to develop an
adaption of their THERM+
curtain walling system to
accommodate
Kalwall®,
considered to be one of the most
insulating light transmitting
panel systems available. The
THERM+ framing system offers
a wealth of possibilities such as
the facility to conceal fixings and
screws making for a seamless finish and the flexibility to use a frame in
aluminium, timber or steel. It also presents the opportunity for semi-unitising
the panels which can incorporate windows, Kalwall or a combination of both.
This allows for monolithic, single action installations which save time on site
and give excellent cost benefits together with a high performance long life
cycle. Steve Rogers, Sales Manager at RAICO UK comments, “We’re delighted
the initial rounds of in-house testing have proved so successful and are
already looking at using this system on a raft of new projects both in the UK,
across Europe and in the USA.”Structura UK is the exclusive distributor for
Kalwall translucent daylight building systems for England, Wales and Northern
Ireland and a leading supplier, fabricator and installer of glass curtain walling,
rainscreens, glass atria, windows and other architectural glass building
products.

Clear glazing has been the most
commonly specified in rooflight
solutions over the years and has mainly
fulfilled the requirements of installers
and
end
users.
However,
as
technological advances are made and
there is an increased awareness of the
impact buildings have on the wellbeing
of its users, leading rooflight
manufacturer Xtralite is challenging
the specification in applications such as workplaces and educational
environments. “The demands on a modern day classroom or workplace have
increased considerably as appreciation of building design continues to
evolve,” said Jim Lowther sales director Xtralite. The benefits of natural light
on wellbeing are far reaching and as such it is important that natural light
opportunities are maximised in educational and work places establishments.
It has been proven to boost serotonin levels (the happy hormone) and also aid
concentration enhancing productivity. With this in mind natural lighting and
glazing specifications within building design should be given prime
consideration to ensure rooflights are installed that negate any potential ‘hot
spots’ and diffuse light across the room setting. Safety also remains
paramount as Xtralite’s policy of only using a laminated inner pane of glass,
reduces the risk of glass falling into the building should the outer pane
shatter, from impact or heat stress. For more information visit:
www.xtralite.co.uk.
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Case Study: The European Slate Company - Weighbridge House

Merayo Slate Tops Double Award
Winning Jersey Heritage Project
Weighbridge House Leads the Way at the Jersey Construction Awards

T

he redevelopment of one of Jersey’s
best recognised buildings,
Weighbridge House (formerly the
Southampton Hotel) led the field at the
Jersey Construction Awards, when it won
not one, but two awards - the Ogier Best
Use of Innovation Award and the Benest &
Syvret Project of the Year Over £3 Million
Award.
The awards, which recently took place at
the Hotel De France, saw over 300 people
gather to celebrate the very best examples of
companies and projects in Jersey’s
Construction Industry over the past year.
The keynote speaker for the prestigious
event was none other than Matt Dawson
MBE, the former England Rugby Union and
World Cup winner.

“At The European Slate Company we are delighted that our Merayo slate was selected for this project.
In such an exposed coastal location, it was crucial we offered a slate that has a proven track record for
performing in such conditions. The approval of Merayo slate on such a prestigious heritage project is
further accreditation for the product.
“We spoke to Steve Marie, Managing Director of the project’s development company, Comprop C.I
Limited. He said ‘This project gave the team some significant challenges from design through to the
retention of the listed element, which required a real team effort to produce the quality building that we
now have on this important site. We are delighted that the building has received recognition through
the Jersey Construction Awards.’”

“There’s no doubt that the annual Jersey
Construction Council Gala Awards evening
is a vitally important part of the industry’s
calendar,” said Martin Holmes, Chairman of
the Jersey Construction Council.

Ogier Award for the
‘Best Use of Innovation’
WINNER - WEIGHBRIDGE HOUSE
The brief sought to create a thoroughly
modern building on the site of an historic
one and required the team to work around
planning agreements which demanded that
part of the exterior of the building had to
remain intact.

The Benest & Syvret Award
‘Project of the Year over 3 million’
WINNER - WEIGHBRIDGE HOUSE
Main Contractor - Camerons Ltd, Jersey
One of the key factors that the judges
looked at was the project's value to the
community, as the winner had breathed
new life into buildings that were in danger
of becoming redundant. The project
involved working carefully on a heritage
site and ensuring that a raft of planning
conditions was adhered to.
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For more information call The European Slate Company on telephone 02380 200994 or visit
www.europeanslate.co.uk.

News, Projects, Products & People
Driving in Style With Icopal’s Biggest Golf Day at
Woburn

Scottish School Sets Tough Test for Redland
Cambrian

On the 20th of September,
industry professionals and
Icopal staff took to the greens
of the prestigious Woburn Golf
Club near Milton Keynes for the
manufacturer’s largest annual
golf day to date with the chance
to win a BMW Convertible. The
day raised over £700 to help
support the Christie Hospital in
Manchester. Building on the
success of the event in 2016, this year Icopal welcomed more than 90 guests
who teed off on two of Woburn’s three challenging courses. While there was a
host of prizes to be won, the focus of the day was the prospect of winning a
BMW 4 Series M Convertible worth £42,000. The tournament’s overall winner
was Paul Alston from John Cobb Consulting Limited who received the Icopal
Trophy and also scooped a £150 American Golf voucher as the Duke’s course
winner. On the Marquess course, Gary Vaughan won the top prize and £50
American Golf vouchers went to both Mark Skelly of Owen Ellis Architects and
Gian-Franco Cencelli from Fornacelli Developments. Simon Woods, Sales
Director at Icopal commented: “Sharing a round of golf is a good chance to
get to know people better and an ideal way to say thank you to a few of the
people who have helped make the past year a success.” Visit
www.icopal.co.uk.
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Lochwinnoch Primary School
has provided a showcase for
Cambrian Slate, showing how
an early 1900s traditional
building can still retain its
original appearance using a
modern slate substitute, along
with traditional slate detailing.
The roof of the 111-year-old
school was originally slated
using Scotch slate that was at
the end of its lifespan so rain
penetration was causing a major issue. The challenge was to retain the
school’s original appearance, complete with complex details such as hips,
valleys, skews, the interface between flat roofs and around skylights, without
costing as much as slate. Renfrewshire Council and Redland developed the
answer to the challenge: Cambrian Slate, precision engineered and
manufactured using 60% recycled Welsh slate. “Cambrian was the ideal
choice for this project, offering the performance and ease of use of a modern
tile, while providing a roof that was sympathetic to the naturally-tiled
appearance of the original building,” said James Grant, the Project Architect
for Renfrewshire Council. Overall, the spokesperson for the Council was
“absolutely delighted” with the finished roof which was completed on time,
with the assistance of two apprentices on site. Visit www.redland.co.uk.
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BLM British Lead Announces the Launch of BLM
Roofing Tools

A Complete Roof is Resolved with Cembrit
Moorland Slates

BLM Roofing Tools is a unique
collaboration between BLM British
Lead, the UK’s leading manufacturer
of British Standard Rolled Lead
Sheet and Monument Tools, one of
the
biggest
names
in
the
manufacture and distribution of
roofing tools throughout the world.
Both companies have worked
together to create a brand that
replicates their respective traditions
and core values, to bring you the best British made specialist Leadwork and
Roofing tools. They share a rich history and heritage in their industries dating
back over 85 and 130 years respectively, and aim to build on existing strong
reputations for product quality, outstanding service, knowledge and
expertise. BLM Roofing Tools strives to provide a comprehensive range of
leadwork and roofing tools including lead dressers, shaping sticks, bossing
mallets, chase wedges and many more. The range of tools caters for all
construction professionals whether they are installing occasional flashings
right through to complex Leadwork detail. BLM Roofing Tools aims to invest
time to continually research and develop new high quality specialist tools for
the leadwork and roofing sector. All tools have been tried, tested and
approved by the Lead Sheet Association and come with a lifetime material
defects warranty. Visit: www.britishlead.co.uk/blm-roofing-tools.
21

High quality fibre cement
slates from Cembrit have
complemented the quality new
build homes that David Wilson
Homes has developed in South
Wales. Providing a sleek and
stylish finish, the dressed edge
Moorland slates have made
light work of a complex roofing
project. Multiple properties
within the development, feature complex roofing designs, with different roof
pitches ranging from 35° to 45°, rafter pitches, dormer and rooflight windows
requiring a roof covering that could accommodate these details. Bridgendbased roofing company, Rooftop Tiling Ltd was appointed as the main
contractor for this project. Having referred to the project requirements, the
contractor recognised that the requirement for a roofing material that could
be easily cut and installed on multi pitched roof designs. Whilst looking
natural from the ground, Rooftop Tiling Ltd specified Cembrit Moorland
dressed edge slates and sourced these products in 600mm x 300mm
blue/black from its local builder’s merchant, Robert Price Ltd. Nick
Pritchard, Commercial Manager at Rooftop Tiling Ltd, comments: “We are
pleased with the end result. The slates complement the design of the
individual properties, and the development as a whole”. Visit
www.cembrit.co.uk, email sales@cembrit.co.uk or tel: 0208 320 1184.
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Aggregate Industries’ Roofing Hits the High Ranks
at Historic Hall

SFS Appoints New Technical Sales Manager for
Southern England

Aggregate
Industries’
Building Products team has
helped to restore the roof of a
historic hall, in Rutland, to its
former glory, after supplying
700m2 of its Bradstone
Cotswold roofing tiles to the
project. Located in the village
of Langham, Ranksborough
Hall is a large grand house
that was built in 1893 for
Lord Ranksborough, who was then equerry to Queen Victoria. The hall
originally had Collyweston Stone Slate on the roof, which needed to be
replaced, but the managers required a new product that would resemble a
similar colour and effect. Aggregate Industries’ Bradstone Cotswold roofing
tiles did just that. Having used the Bradstone Cotswold tiles previously, when
a small section of the roof was rebuilt, the client knew exactly where to come
when it came to replacing the whole roof. Viv Sweet, MD at Rutland Roofing,
comments: “This was an interesting, but challenging job. The nature and size
of the roof at Ranksborough Hall meant we needed a roofing supplier who was
flexible and Aggregate Industries was just that.” Aggregate Industries’
Bradstone Cotswold roofing tiles are available in a range of sizes, to be laid to
a traditional diminishing course. They are a highly acceptable reconstructed
stone alternative to natural stone slates. Visit www.aggregate.com.

Leading roofing and cladding fastener
manufacturer SFS has welcomed Bethan
Mulvenna and Katie Bowman as its new
Technical Sales Managers to serve
building envelope customers in London,
the South East and South West of
England. Bethan will head-up sales in the
South East region. Bringing with her 18
years’ experience in the building
products market, including work with
leading manufacturers of specialist
insulation, Bethan has a background which is ideally suited to service the
contractor customer base. Bethan’s new colleague in the South West of
England is Katie Bowman. Katie has a wealth of experience in the building
product manufacturing and specification markets, having previously worked
in a technical sales role with a metals and composite specialist and
architectural specification for a ceiling manufacturer. In addition to bringing
valuable technical experience to assist SFS customers, the dual appointment
of Bethan and Katie ensures the SFS Building Envelope sales team has a
greater diversification. David Osborne, SFS National Sales Manager, says:
“I’m delighted to have Bethan and Katie join our team and look forward to
working with them as our products and services evolve to deliver even better
solutions to meet our customers’ challenges.” Visit: www.sfsintec.co.uk.
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News, Projects, Products & People
Iconic Brutalist Gem Preserved with Innovative Sika
Sarnafil Roof Solution

Longworth Chooses SFS Fasteners for Birmingham’s
New Tallest Building

The roof refurbishment of the Central
Building at Cambridge University’s
Fitzwilliam College is one of the first
major projects to use a new, pioneering
approach combining Sika Sarnafil’s
single ply membrane with large areas
of its Sikalastic 621 – a liquid applied
product typically used for areas with
complex detailing. This pairing of
systems was further enhanced by Sika
Refurbishment’s SikaFloor 420, providing a complete building envelope
solution. Working closely with architect Cullinan Studio, Roofing Contractors
Cambridge (RCC) and the College, Sika Sarnafil created this innovative
waterproofing solution to refurbish the roof, which has an extremely complex
design. Neil Smith, Area Refurbishment Manager at Sika Sarnafil comments:
“The challenge was to effectively waterproof both the flat roof – which itself
had plenty of challenging details – and scalloped areas, while maintaining the
look and integrity of the roof and the building as a whole.” Dave Stewart from
RCC continues: “It’s not unusual for a project to incorporate small amounts
of Sikalastic, but this is one of the first projects where the Sarnafil membrane
and Sikalastic 621 have been used over large areas together.” It was thanks
to the collaborative relationship between Sika Sarnafil’s technical expert and
RCC’s highly experienced fitters, that the finished roof met strict
requirements of the architect and client. Visit: www.sika.com.
26

Leading building envelope
Longworth
is
contractor
working with SFS in the
construction of two iconic
towers in the heart of
Birmingham, one clad in brass,
the other silver. The proposals
will transform the city’s skyline
and deliver a mix of luxury
apartments and retail spaces.
Due to Birmingham's mix of
modern and historic buildings, Glancy Nicholls Architects designed these two
towers in response to the Grade II Listed building, the adjacent Brasshouse
building, and the industrial heritage of the site. Longworth was appointed by
main contactor Wates Construction at an early stage, and worked closely with
them, alongside the architects, for over a year in the pre-construction phase
of the project. Ben Parker, Business Development Manager at Longworth,
comments, "We have brought a more creative project approach to provide a
solution for an application that would usually be fixed with a rivet. Instead we
chose to use self-drilling fasteners from SFS.” Graeme McIlroy, SFS Regional
Sales Manager, comments, "For this project, we were happy to go that extra
mile to ensure a truly bespoke finish for our powder-coated fasteners and
ensure the architect’s vision of the building could be fully realised.” Find out
more about SFS fasteners at www.sfsintec.co.uk.
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Bond It Launches New and Highly Versatile
Waterproofing System

Award Winning Year for Kemper System

Bond It is building on its track record of
developing innovative, value adding products.
The business, which ranks as one of the UK's
leading manufacturers of sealants, adhesives
and building chemicals, has launched
EasiSeal Pro - a one-part, cold applied liquid
waterproofing system which offers impressive
ease of use and enormous versatility. The
latest addition to the company's PRO range of
sealants and adhesives, which utilise
advanced, hybrid polymer technology,
EasiSeal PRO is an exciting alternative to
traditional waterproofing products like bitumen. Virtually odourless, nonflammable and extremely low in VOCs, EasiSeal PRO requires no heating
prior to application and can be simply painted onto a substrate using a brush
or roller to form a permanently flexible, waterproof barrier. It offers excellent
adhesion to concrete, brick, stone, lead, metals, glass, wood, bitumen,
asphalt, uPVC, GRP roof panels and most plastics. It is also non-shrinking,
non-cracking and overpaintable with most paints as well as highly UV
resistant and stable under temperatures ranging from -50ºC to 120ºC. Kirstie
Cooper, marketing manager at Bond It, says: "Bond It never stops looking for
ways to enhance our range of sealants, adhesives and building chemicals.
The launch of EasiSeal PRO reflects this focus on continued innovation and
improvement.” Visit www.bond-it.co.uk.
28

MSA Safety Leads Industry with Rigorous Testing
Process

29

Cembrit Expands its Glendyne Natural Slate Range

MSA Safety has won the rigorous
German DIBt (Deutsches Institut
für
Bautechnik)
safety
certification for its Latchways
Constant Force® system. Having
worked closely with Kalzip, MSA
can now offer DIBt certification
for work-at-height safety across
Germany, giving access to the
engineered
fall
protection
systems and PPE that have long
since set the standard worldwide. The achievement, which offers significant
external validation of MSA Safety's exacting internal testing procedures,
shows that the Constant Force® system can now accommodate up to six users
- typically it accommodates three. Technical Manager, Tim Bissett, says: “This
certification from DIBt just confirms our forensic attention to detail and
engineering excellence. We haven’t had to actually change our products to
achieve this recognition, and it proves they stand the test of time.” MSA Safety
has led the fall protection market in the UK for a number of years, and is fast
becoming a globally recognised manufacturer, thanks to its engineering
innovation, rigorous test methods and rapidly expanding portfolio. Tim
concludes: “To us it’s simple - before specifying any fall protection system,
check what standards it has been tested to. When lives are at stake, you have
to be sure.” Visit: www.msasafety.com.
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Liquid resin roofing and
waterproofing manufacturer,
Kemper System, is celebrating
a successful 12 months in
business as the end of 2017
approaches. This year not only
marks the 20th anniversary of
Kemper System in the UK and
60
years
globally,
but
managing
director,
Harry
Cowell, has received the
‘Special Contribution to the
Liquid
Roofing
and
Waterproofing Industry’ accolade at the inaugural LRWA Awards & Gala event
(November 2017). Kemper System was also named a finalist in two
categories at the LRWA Awards. Commenting on his ‘Special Contribution to
the Liquid Roofing and Waterproofing Industry’ award, Harry Cowell said:
“This industry has been very good to me and setting up Kemper System was
the best thing I have ever done.” Stuart Hicks at Kemper System adds:
“Thanks to the hard work and dedication of the team, we have been
recognised in two major roofing industry awards, which is fantastic. For Harry
to be recognised in the ‘Special Contribution to the Liquid Roofing and
Waterproofing Industry’ category at the LRWA event in our 20th year is a real
celebration, and we look forward to an exciting year ahead as our new md,
Peter Dietrich, comes on board in 2018.” Visit www.kempersystem.co.uk.

Cembrit, the leading roofing and
cladding specialist is proud to
announce the addition of two new
sizes to its Glendyne range of
natural slates, 60x30 and 50x30,
offering roofers larger slates and
more versatility when working on
lower pitched roofs. On a roof
with a lower pitch, the large size
of the slates will not let water sit
between the slates and prevents
the water from getting through.
Larger slates work well on low
pitched roofs and are best suited
for use in coastal areas where the environment has a greater degree of
moisture content. The larger sized Glendyne natural slates, 60x30 and
50x30, can be pitched at a minimum of 25° and 20° in moderate exposure
zones and 30° and 22.5° in sever exposure zones respectively. The range
offers a quality alternative to Welsh Slate and is readily available. Cembrit
also has the facility to examine individual cases and offer specific advice on
minimum pitch per project outside the parameters of BS 5534. Glendyne is
a high quality slate that combines first-class performance with all the inherent
beauty of natural slate, making it the ideal ‘natural’ choice for specifiers and
roofers. Visit www.cembrit.co.uk, email sales@cembrit.co.uk or tel: +44 (0)
208 320 1184.
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A Lesson in Specifying School
Roofs

Carl Bailey, regional technical manager at Firestone Building Products, discusses
the considerations for specifying school roofs, outlining some examples of how
opting for an EPDM membrane has delivered tangible benefits in practice.

A

lthough the long summer break provides
the ideal time to carry out school roof
refurbishments, real life is not always
that simple.
It’s not always possible to deliver the whole
programme within school holidays and work can
sometimes be delayed by the less than reliable
summer weather, other works on site, or by a
whole host of other factors.
Moreover, schools need to carry out works as
and when they are required and when budgets
allow. Indeed, the winter weather often provides
the best indicator of maintenance issues and
successful applications for the latest round of
Condition Improvement Fund (CIF) grants will be
announced next April 2018, ensuring that
education sector projects are an increasingly
year-round activity.
When it comes to new build school projects and
school extensions, there’s a similarly nonseasonal trend to projects. New school buildings
can be required at any time, with high demand
in urban areas to address the need for increased
places. The urgent nature of these schemes
means tight programmes and business-critical
deadlines, making speed of installation and
buildability just as essential as excellent
performance and service life.
The need for speed
Speed of installation, then, is a major concern for
all projects in the school sector, whether new
build or refurb.
For refurbishment schemes, an overlay is an
ideal solution as it reduces time and risk on site,
which is particularly important in a live school
environment. While most systems can be used as
an overlay, checking compatibility of the chosen
system is vital.
An EPDM membrane is inert and will not, in
itself, react with any existing roof surface. It’s
often up to the contractor to select whether to
install the membrane as a fully adhered or
mechanically fixed system. This choice should
be based on the original roof build-up in addition
to the preferences of the installation team.
The use of a single ply membrane also allows a
large area of roof to be waterproofed in a single
operation with no cure time, reinforcement layer
or naked flame, enabling faster and safer
installation.
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Deans Trust Ardwick - Servaccomm adhered RubberGard™ EPDM membrane to each roof section module using odour- and solventfree water-based adhesives developed by Firestone specifically for safe and fast use inside a modular building factory.

Safety matters

Modular in action

When selecting a system as a school roof
overlay it’s important to consider the load
bearing implications of any additional
insulation required. Older school buildings
often have lightweight supports, so overlaying
a new roof build up onto an existing roof
(which may have been overlaid before) could
compromise the structure.

A case in point is the £24m new building for
the Dean Trust Ardwick - a modular high
school built on the site of a disused mill in
Manchester. Designed to withstand the
weather and the rough and tumble of high
school life, the 5,508m² modular building of
two- and three-storeys was fabricated off-site at
modular specialist, Servaccomm’s, factory in
East Yorkshire, enabling construction to begin
before the vacant site was available.

In a live school environment, systems that
require hot works with a naked flame should
be avoided. Strong odours from systems
containing solvents and Volatile Organic
Compounds (VOCs) can disturb occupied
classrooms and create additional health and
safety issues regarding the safe storage and
management of materials on site, so these
should also be avoided if possible. Look for
products incorporating low VOC and solventfree components, such as adhesives and
primers, to overcome these common site safety
and operational disruption issues.
Modular construction
One of the key construction trends in the
education sector is the use of modular
construction to address the rapid build
programmes often required. As the roof is
installed onto each module in a factory
environment, the chosen membrane must also
answer the practicalities of modular
construction; it must demonstrate the elasticity
needed to cope with transportation to site and
installation of the module, which should be
consistent even in cold temperatures to avoid
any cracking during storage or transit.

The building comprises 161 modular units,
which were constructed inside the factory. For
the upper modules, Servaccomm adhered the
chosen membrane to each module using odourand solvent-free water-based adhesives
specially developed for safe and fast use inside
a modular building factory.
The roof sections were designed with
mechanical termination of the membrane
around each module so that, when the sections
were assembled on site, two surfaces of EPDM
were mechanically clamped together. Once the
modules had been erected on site, these joins
were sealed, creating a continuous waterproof
membrane that will provide the same high
levels of performance as any conventional
installation.
Whether new build or refurbishment, the aim of
any school roofing project is ultimately to offer
maximum performance and service life. This
has to be delivered within the available budget
but should also be considered within the wider
context of health safety, labour costs,
compatibility and replacement/refurbishment
intervals.

Steadfast Helps Pik-a-Pak Get in Line with Health
and Safety

Redland Tiles and Innofix Clips Top Off
Award-Winning Development

Steadfast, the working at height safety specialist
has supplied and installed its KeeLine® lifeline
solution to Pik-a-Pak to provide effective fall
protection for employees who access roofs for
maintenance and inspection work. Located in
Ipswich, Pik-a-Pak is a leading manufacturer and
distributor of Small Domestic Appliances and
White Goods, supplying a number of high-end
consumer brands including Dualit, Bosch, Russell
Hobbs, Panasonic, Samsung, Tefal and Vax. While
the warehouse roofs already featured safe access
systems, the client recognised the need for a
more advanced system to facilitate the cleaning
of the gutters. Warehouse Manager, Daniel
Clapton contacted Steadfast to carry out a full
site survey and recommend a suitable system. Steadfast suggested the
installation of 200Lm of KeeLine®, a horizontal lifeline system. Daniel Clapton
commented, “Overall, the whole project went very well. The KeeLine® system
that Steadfast has installed provides us with the assurance that anyone
accessing the roof will be safe.” KeeLine® is a wire-based horizontal lifeline
system that has been designed to provide continuous fall arrest/restraint
protection. Fit for use in areas where guardrails are not suitable, the system
allows maintenance/inspection teams to safely work on the roof and provides
a virtually invisible solution. Visit www.steadfastanglia.co.uk.
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The award-winning Crossway
development
in
Widnes,
Merseyside
employs
the
revolutionary Innofix Clip
developed by Redland – the
UK’s leading manufacturer
and supplier of pitched roof
systems – and two of its tiles
to achieve a weatherproof
envelope in the shortest time
possible. Architect, Nicola
Toomey, comments: “We chose these two specific tiles to meet concerns from
the planning department and the Innofix Clip was a definite benefit because
all these buildings are timber-frame, so it’s imperative to get them
weatherproof as soon as possible”. The subcontractor, Mersey Roofing, was
also enthusiastic about the performance of the innovative clip. “This was the
first time that we’ve used it and it worked really well, so well that we’re going
to use it on our other jobs when we can,” said director Jake Duff. Developed
for the entire range of Redland’s concrete interlocking tiles, the Innofix Clip
needs no tools at all and meets the increased fixing requirements set out in
BS 5534, the British Standard Code of Practice for Slating and Tiling. The
only tile clip that needs no hammer, Innofix is the fastest and easiest fixing
on the market and up to 40% quicker than using traditional nailed clips. Visit
www.redland.co.uk.
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High Performing Cordless Power Tools with Longer
RunTime

De-Bug Timber with Safeguard’s Destructive Insect
Treatment Guide

TRUMPF has added 18V-Li-ion
technology and brushless, low-wear
motors to its range of battery-driven
power tools. The new cordless
TruTool models - shears, slitting
shears, nibblers, profile nibblers,
seam lockers and power fasteners –
also incorporate the TRUMPF
battery-optimised aluminium gear
head which, in combination the other new features provide up to 60% longer
run time after each full charge. Alongside its conventional 10.8V products,
the new 18V models give fabricators, builders and HVAC engineers an
extended choice that allows, for example, the cordless cutting of sheets from
2mm to 2.5mm. The TruTool 18V range provides a selection of tools for
welding and paint preparation, cutting and fastening. Seam lockers for
closing Pittburgh seams on straight or curved ducts are available for the first
time as battery-powered tools within this range; two models provide capacity
from 0.4mm to 1.25mm. The TRUMPF 18V TruTools are fitted with robust
2Ah or 4Ah batteries whose low self-discharge rate means they retain their
charge, even after months of being idle. Ergonomically, the new TruTools are
exceptional too. Their compact lightweight design, soft-grip motor housing
and optimum weight distribution makes them very comfortable to hold and
email
operate
with
minimal
effort.
Visit
www.trumpf.com,
sales@uk.trumpf.com or telephone 01582 725335.
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Safeguard Europe – the UK’s leading specialist in
damp-proofing and waterproofing technology –
has produced a superb guide on the problem of
larval infestation of timber, how to accurately
identify the cause and how to treat it. There are
several species of ‘woodworm’ native to the UK;
and it is important that anyone involved in
building maintenance or refurbishment can
recognise them, as certain species can cause
more damage than others. Safeguard’s
Woodworm Identification and Treatment volume
is packed with detailed colour photography on the
likely species to be encounter in Britain – and
through all their life stages, from larvae to adult.
In addition to allowing the reader to identify woodworm, the guide covers how
to check whether a woodworm infestation is still active or has died out, and
how to treat minor infestations of common species effectively, and for the
long term. Light infestations of some species can simply be treated by
application of a high strength curative woodworm treatment – such as
Soluguard Woodworm Treatment – others will require more extensive or
complicated treatment by a professional company: preferably a member of
the Property Care Association. To obtain a free copy of Safeguard’s
Woodworm
Identification
and
Treatment,
either
visit
www.safeguardeurope.com or email info@safeguardeurope.com.
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LAMILUX Introduces ‘Smart Combination’ Skylight
with Integral Concertina Ladder

Steel-To-Steel Fixing Goes Nut-Free

Now available from LAMILUX UK, the
‘Smart Combination’ is the result of
collaboration between LAMILUX Heinrich
Strunz Group, a European leader in
daylight systems – and attic ladder &
staircase
manufacturer
Columbus
Treppen GmbH. The concertina ladder is
compatible with all modular glass and
polycarbonate rooflights in the highly
respected LAMILUX CI System. The
company believes it is the first to offer
such a fully integrated system which provides products of outstanding
functionality with greatly reduced lead times compared with conventional
solutions. Development departments of both companies involved have been
collaborating to achieve the perfect flat roof solution; which allows for high
levels of daylight transmission while granting convenient and easy roof access.
In addition, the solution is both safe and uncomplicated to assemble and
install. The Smart Combination is easily customisable and can be specified in
different lengths, widths and colours, as well as various stair heights and
inclinations. The LAMILUX CI Modular Rooflight System around which the
Smart Combination is based, offers excellent performance characteristics
such as energy efficiency through increased airtightness and an absence of
thermal bridges, plus unhindered rainwater runoff. For further information
visit www.lamilux.co.uk or call 01284 749051.
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The new TDBL nonut® self-threading
screw from SFS, one of the world’s
leading
manufacturers
of
high
performance fasteners, enables a secure
connection of pre-drilled supporting steel
structures without any nuts or washers.
Compared to the standard method of
using nuts, bolts and washers, the
precision-engineered TDBL nonuts®
fastener is a quicker, more efficient and
secure way of fixing supporting steel
structures of various thickness and hardness together subject to static load.
The installer only needs one component instead of three and one hand tool.
Installation is one-handed and requires access from just one side. Thanks to
the innovative design of the TDBL nonut® with its thread-free zone and
additional serration under the head, the risk of over-driving in thin steel is
prevented and the connection remains robust. European-manufactured to a
high quality, the plated carbon steel, case hardened TDBL nonut® is available
in eight variants according to length, diameter and clamping length with a
hexagon head. Andy Stolworthy, Director of Product and Market
Development, at SFS UK says: “The traditional method of fixing steel
structures together by using bolts with nuts and washers represents an
unnecessarily awkward and time-consuming way of doing things. We’ve
worked to overcome this by developing the TDBL nonut®, a technically
superior fastener in one piece rather than three.” Visit www.sfsintec.co.uk.
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Waterproofing for Rail – A Quicker Solution

20-23 February 2018
DACH + HOLZ 2018
Biggest European specialist trade show for roofing and timber.
Future trends, technology, housing, fire protection and roof
greening. Many demos/workshops. Architects Congress with
expert speakers.
2017: 49,380 visitors, 550 exhibitors
Fairground Messe Mūnchen,Cologne, www.dach-holz.com/en/

As we refurbish and build new
railways as part of our aim to
increase connectivity between our
towns and cities, operators and
infrastructure
providers
are
seeking innovative materials that
minimise the impact of the works.
Wolfin, part of the Icopal Group,
offers an effective waterproofing
solution in response to this with its
Wolfin IB sheet membrane. It is an
entirely homogenous thermoplastic
waterproofing membrane that is
resistant to bitumen, flux and mineral oils, as well as kerosene and acids. It
is UV, microbe and red algae resistant ensuring longevity while offering great
flexibility with elongation at break of 300%. In the case of rail improvements,
Wolfin IB is a great solution for waterproofing refurbished or replacement
bridge structures on the rail lines to stop leakages from damaging the tracks
underneath. Compared to torch-on competitor products, Wolfin IB is applied
as a sheet, which is faster and easier to install as it requires less labour and
equipment. This helps to both minimise costs and avoid any project delays.
Rod Friel, Business Development Manager of Wolfin, said: “With increase in
high-profile expansions and new developments, our customers have needed a
quick solution to waterproofing bridges over tracks so that works cause
minimal disruption.” Visit: www.wolfin.co.uk.

6-8 March 2018
Ecobuild
Built environment trade show, comprising the ecobuild
conference and futurebuild districts. Policy debate, seminar
programme, live demonstrations.
2017: 20,000 visitors, 450 exhibitors
Excel Centre, London www.ecobuild.co.uk
22-25 March 2018
The National Homebuilding & Renovating Show
UK’s largest self-build event. Open to public and trade.
Seminars, masterclasses, demos, one-to-one advice clinics.
2016: 28,000 visitors, 370 exhibitors
NEC, Birmingham www.homebuildingshow.co.uk
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IKO Armourplan at Hinckley Point C
Hinckley Point C will be the
first in a new generation of
nuclear power stations in the
UK, marking a significant
moment in the revitalisation of
this country’s nuclear power
industry. Capable of generating
3.2GW, it will sit alongside an
operating
nuclear
power
station on the north Somerset coast in the south-west of England. Throughout
its 10 year construction, Hinkley Point C will create over 25,000 new
employment opportunities and generate low-carbon electricity for almost 6
million homes avoiding 9 million tonnes of CO2 emissions each year. The
main objective of the project was to use environmentally friendly, UK sourced
products. Having ticked so many boxes, Caledonian Modular’s design team
specified IKO Polymeric’s Armourplan PSG fleece-backed PVC membrane for
the waterproofing project. IKO Polymeric, the UK’s only single ply
manufacturer, has worked with Caledonian Modular in various projects in the
past providing expert technical advice on project design. Manufactured in IKO
Polymeric’s ‘very good’ (BREEAM rated) production plant in Chesterfield,
Armourplan roofing membrane was the choice for the UK’s new generation
first low carbon nuclear power station. The roofing project, which started in
April 2017, is now ready to complete with a high standard of workmanship
demonstrated by Marksman Roofing who carried out the membrane
installations. Visit www.ikopolymeric.com.
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UK Tradespeople Struggle to Recruit Due to Lack of
Focus on Training
More than half of tradespeople (57%) struggle
to find skilled labour – 37% think
apprenticeships are not respected as much as
university and 31% believe school leavers are
put off by a poor perception of trade career. UK
tradespeople are optimistic about the future,
with 82% expecting business activity to remain
at the same level or grow over the next 12
months, additionally, nearly half report being
busier than last year. However, research
conducted by trade retailer, Screwfix, has
revealed the majority are reporting difficulties in
recruiting staff to support them. This is
primarily due to, a lack of focus on encouraging
new people to train in the trades, not enough
local skilled tradespeople and too much red
tape. Graham Bell, CEO of Screwfix, comments: “Tradespeople tell us they
have full work diaries but, many struggle to recruit skilled employees when
looking to support their growing business so, it is clear that focused efforts
are needed to drive recruitment and training into the trades.” Screwfix
supports the trade however it can, so alongside practical support such as
opening a store at the rate of one per week, it offers ‘Your Guide to Hiring an
Apprentice’, a free, bitesize guide available in stores for those tradespeople
who may be looking to take on an apprentice. Visit www.screwfix.com.
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2-3 May 2018
All-Energy 2018
All renewable and sustainable technologies. Full seminar and
conference programme.
2017: 7,000 visitors, 300 exhibitors
The SEC, Glasgow, Scotland www.all-energy.co.uk

Redland’s Westminster Slate Works in Wisbech

33

Carpenter
Steve
Jackson
chose
Westminster Slate, the latest tile from
Redland – the UK’s leading manufacturer
and supplier of pitched roof systems –
when he built his own four-bedroomed
house on a plot at Christchurch in
Wisbech, Cambridgeshire. A large format
interlocking clay tile, the Westminster
Slate has a hidden cut-back interlock
and a finely tapered leading edge that makes it appear exceptionally slim. It’s
raised nail holes and custom-engineered head enables it to be installed on roofs
with pitches as low as 17.5o. “The planners wanted a slate roof or something that
looked like a slate roof and this tile does have a very nice finish, almost shiny
rather than the matt appearance of some alternatives I looked at” says Steve
Jackson. Although it offers the quality and good looks of traditional clay tiles, the
Westminster Slate is more cost-effective because – thanks to its size and
interlocking design – only 10 tiles are needed per square metre, rather than 60
traditional clay plain tiles. Available in three classic colours – City Black, Cardinal
Red and Old College Red – the tiles can be laid on a variety of roof configurations.
All Redland roofing products are rigorously tested, so Westminster Slate clay tiles
have endured freeze-thaw, wind-uplift and strength tests as well as a state-of-theart wind tunnel. Visit www.redland.co.uk/westminster.
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Historic Chocolate Works Preserved with Sika Sarnafil
Eight years after being put on the ‘At Risk’
register by English Heritage, the landmark
Terry’s Chocolate Factory has a new lease of
life, following extensive refurbishment. The
renovations included a full roof refurbishment
that was undertaken by Hull-based roofing
contractor L.A. Hall using a Sika Sarnafil single
ply system. One of the key focuses of the work
was to preserve and retain the art deco
features of the building while increasing its
lifespan. L.A. Hall suggested using a Sika
Sarnafil system for the flat roof areas, as it
matched the client’s requirements for longevity
and sustainability, and is the company’s preferred membrane choice. Nigel
Drysdale, Technical Advisor at Sika Sarnafil said: “This collaborative and applied
approach gave the conservation officer confidence that the detailing was
sympathetic to the building’s heritage and that’s what we eventually installed.”
The L.A. Hall team overcame various challenges, including working on sloped
areas, tight time scales and challenging winter weather, but thanks to the skill of
the fitters and the flexibility of the Sarnafil system, the project was finished to an
impeccable standard and on time. For more information please call 01707
394444, or visit http://gbr.sarnafil.sika.com.

52

2 May 2018
National Construction Summit
For all industry professionals. Key themes at this 3rd annual
summit include Brexit, Foreign Investment, Jobs, Skills,
Infrastructural Investment, Housing, Materials.
2017: 3,000 visitors, 80 exhibitors
Citywest, Dublin www.nationalconstructionsummit.ie
19-21 June 2018
Safety & Health Expo
Occupational health and safety event, co-located with IOSH
conference. Includes dedicated construction safety.
2017: 13,942 visitors, 295 exhibitors
Excel Centre, London www.safety-health-expo.co.uk
21-22 June 2018
Vision 2018
For architects, designers, specifiers and clients. Innovative
products, materials and solutions. Seminar programme.
2017: 4,000 visitors, 80 exhibitors
Business Design Centre, London, www.visionlondon.com
26-28 June 2018
Housing Conference & Exhibition
UK’s largest housing event. Seminars, speakers, networking.
2017: 8,000 visitors, 300 exhibitors
Manchester Central, Manchester, www.cihhousing.com
9-11 Oct 2018
UK Construction Week
UK’s largest construction trade show. Incorporates nine
shows: Timber Expo, Build Show, Civils Expo, Plant &
Machinery Live, Energy 2018, Smart Buildings 2018, Surface &
Materials Show, HVAC 2018, also Grand Designs Live, open to
trade 10-11 October.
2017: 33,500 visitors, 1,200 exhibitors
NEC, Birmingham, www.ukconstructionweek.com
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